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ire Nails, Rivets, Escutcheon Pi 
E Wire Nails, Rivets, Escutcheon Pins 
= NTERING wedges for big trade. When your customer 
| wants a special nail, or rivet, or escutcheon pin, don't 
s turn him down, even if’ it is only a small quantity. 
We'll make his order up for you and ship it to you 
with the least possible delay—and at a very nominal price. 
Size doesn’t count with us. We'll get out ten pound orders or 
100 ton orders and make quick deliveries, and guarantee highest 
quality. 

Special Wire Nails—made to order in Brass, Copper, German 
Silver, Aluminum, Lead, etc. Small wire nails for automatic 
nailing machines carried in stock. 

Rivets—made to order in Brass, Copper, German Silver, 
Aluminum, Lead, etc., ¥%// diameter and smaller. 

Escutcheon Pins—We carry the largest stock in America in 
Brass and Iron. Made to order in other metals. 

Don't write for lists and discounts. Simply state sizes and 
quantities of each and we will quote net prices. 
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Mosler “Spit-Fire” Spark Plugs are putting money into 
the pockets of Jobbers and Dealers. 


For more than 14 years they have sold on sheer merit alone. In 
1907 it took 500,000 “Spit-Fire” Spark Plugs to supply the demand. 
Last year the output ran into the millions. And they’re selling like 

“sixty” right now. 


Every Red Tag “Spit-Fire” Spark Plug has a Genuine Platinum 
Point—a point that will last forever. We make them to fit any engine 
—any thread. If you're a jobber, we'll s upply, you. If a dealer, your 
jobber will supply you. Get next to “Spit- 
let showing proper size plug for each make of car and engine sent free 
on request. Write today. 


AR MOSLER & CO. NEW YORK. 


e”—-get the money. Book- 
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The Boyproof Watch 


ERE is another excel- 

lent article made by the 

Westclox people, design- 
ers of Big Ben. 


It’s called Boyproof, not because 
it is made for boys, but because even 
children cannot injure it. It’s a 
watch for everybody, grown-up or 
youth, that wants a reliable time- 
keeper at a particularly low cost. 


The Boyproof has over all other 
low-priced watches of this type, the 
advantage of a double seamless brass 
cover which makes it impossible for 
the little ones to getto the movement 
and put it out of order. 


It is stem wind and stem set, with 


a double roller escapement, and a 
mainspring and hairspring detach- 
able without taking the movement 
apart. 


Every dozen comes packed ina 
striking display box. With an order 
for 3 dozen or more watches, you 
will receive free of charge upon re- 
guest the oak display stand illustrated 
above. 


Then you can also have beautiful 
8-color Posters to hang in your store 
and advertising electros for your 
newspaper, all for the asking. 

This is not all—spare parts, such as hands, 
dials, bows, crowns, screws, in fact any repair 
parts you may need, will be sent you absolutely 


Free of charge, whenever you need them, upon 
request from your wholesaler. 


65c 


net in lots of one dozen. 


(Nickel, gun metal, gilt.) 


Stand sent free upon request with 3 dozen lot orders. 
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A NEW 
CONCEALED CASEMENT OPERATOR 


THE SOLUTION OF THE PROBLEM OF HOW TO SATISFACTORILY 
HANDLE CASEMENT WINDOWS IN FINE RESIDENCES 


The casement windows are opened and closed without interfering with curtains 
or window screens. The sash is locked securely at any point from closed to wide 
open, making catches or sash locks unnecessary. 


This device has no protruding bars or braces; employs no thumb screws, requires 
no effort to operate and never gets out of order. It can be used upon right or left 
hand sash, and can be supplied for windows opening in when so ordered. 


The window is governed easily under all conditions by the use of the handle and 
cannot be moved except by the handle. The most severe wind storms neither move 
the sash nor make it difficult to move it. Windows which stick from paint are easily 
forced loose. 


Catalog K112 fully describes this new device. Send for it. 


P. & F. CORBIN 


The American Hardware Corporation Successor 


NEW BRITAIN, CONNECTICUT 


CHICAGO NEW YORK PHILADELPHIA 
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The first page of a 
five-page announce- 
ment of interest 

to you-— 

















A Message For You 


We want to tell you about the D.M.C. Line of Electric, Gas 
and Stove Heated Sad Irons. Every iron in the big D.M.C. Line 
is a “live wire” and a sure seller. But good as the well-known 
Dover Sad Irons are, we don’t depend upon their superior qualities 
alone to move them. 


We have a selling plan that’s a money-maker. We know— 
because the Dealers who have tried it say so. And our order books 
verify their reports. They are now selling more D.M.C. Irons 
than ever before and with practically no effort. 


In this paper, issue of Jan. 29, in a 5-page advertisement, we 
fully explained our selling plan which we characterized as 
‘“Couponized Goods.” Hundreds of Hardware Dealers from all 
parts of the country responded. Did you? Read the pages which 
follow. } 
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safety First 
The A-BEST-O is a “Safety First’ Electric Iron 


Being safe to use is one of the reasons why it is safe to sell. 
Besides being the only iron made with a perfect heat regulator, it 
is the only electric iron with a perfect heating element. There is no 
danger of its setting fire to anything because the thermostat used 


in it automatically controls the heat. 


On the bottom plate of the iron a resistance wire is imbedded 
in a special refractory composition. This wire secures perfect 
contact at all points. Another feature:—The heat is conducted 
away from the resistance wire as fast as generated. It is a wonder- 
ful feature—one envied by other makers and a big factor in talking 
SAFETY and making sales. The user doesn’t have to pull a plug 


or turn a switch during entire ironing. A big seller. 








“‘Couponized” for News- 
paper Advertising 


Look for the Coupons 























The Dover Manufacturing Co. 


Canal Dover, Ohio 
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DOVER 


ELECTRIC IRON 


The Highest Type 
Non - Regulator Elec- 
tric Iron on the market 
regardless of price. 




















The Electric Iron That Needs No 
Guarantee 


is the Dover Electric—the iron with the INDESTRUCTIBLE 
HEATING ELEMENT. It is the best non-regulated electric iron 
on the market, regardless of price. It embodies the same Heating 
Element feature as the A-BEST-O, and CANNOT BE BURNED 
OUT when used on the proper voltage designated on the name- 
plate. 

It is of the same high-quality as the A-BEST-O, except that it 
has no thermostat, which enables us to sell it at a lower price. Note 
these big selling features. Stored up heat soaks back into ironing 
face when temperature drops in ironing heavy, damp goods. Six- 
foot feed cord. Detachable plug at iron to make and break circuit. 
Contact posts can quickly be removed and replaced. Easy to 
operate—no burning of fingers. No danger of fire when stand is 
used even if iron is red-hot. Bevelled edges prevent catching and 
drawing of fabrics. Handle fits the hand perfectly. All these 
features count with women. | 

If you want to sell an iron that costs little, does much and suits 
everybody—stock the Dover Electric. Every Dover heating 
element carries an unlimited guarantee. 











“Couponized” for News- 
paper Advertising 





Look for the Coupons 























The Dover Manufacturing Co. 
Canal Dover, Ohio ~— 
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No. 70. Laundry Set. 


The Irons that “Bottle up the Heat’”’ 


In these well-known irons, which for years have been the leaders for many 
Hardware Dealers, an asbestos-lined hood “bottles up the heat.” All the heat 
is centered in the ironing surface, and as no heat can escape the iron stays hot— 
the handle stays cool. The result is pleasing to every user. 


An Automatic Locking Device permits the handle to be clapped down over 
the hot core and lifted almost instantly from the stove. The lock is not only 
quick in its action, but is positive and secure. The ironing face of the Dover 
Asbestos Sad Irons is as smooth as glass. The edges are rounded and will not 
draw or wrinkle the fabric in ironing. These irons are beautifully nickeled on 
a plate of copper. 


They come in different style Laundry Sets, also singly including: Tour- 
ist, Flounce and Sleeve Irons. In addition to these are included our popular 
selling Household Sets and Family Cabinets. 


Be sure to put them on your want-book. 








“‘Couponized” for News- 
paper Advertising 


Look for the Coupons 























The Dover Manufacturing Co. 
Canal Dover, Ohio 
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SAb IRONS 





No. 60. Laundry Set. 


For a “Dollar Leader’—Try this One 


It’s known everywhere as our No. 60 Laundry Set. It has 
unusual value and can be retailed for $1.00 at a very good profit, 
except in the extreme West and Canada. 


Each of the irons, with hood attached, weighs 5 pounds—yjust 
right for average family laundry work. And they iron beautifully. 
Please do not compare this Dover Laundry Set with some of the 
cheaply made kinds. The quality is good and dependable all 
through in spite of the low price. 





A simple little lock which firmly attaches the hood to the iron, 
prevents the usual rattle so annoying with the ordinary “patent’’ 
irons. This lock is made of strong pressed steel and will not break. 
It is a steadily selling iron most everywhere. 


The big D.M.C. Line also includes the Dover Toy Irons. They 
are toys only in size, however, as they are made for practical use 
among the little folks, with whom they are great favorites. 


A window display of these irons will prove a great drawing card. 


It will pay you to send for Photo mounts and full particulars 
about the D.M.C. Line, the new selling plan, prices, etc. 


Write for details before you forget it. 


The Dover Manufacturing Co. 
Canal Dover, Ohio 
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Some Reasons Why “Wear- 


fe Institutions 

cul eee §6©6 like These Use 
and Recommend 
6 99 
“W ear-Ever 


No place do utensils re- 
ceive so much hard usage 
as in these kitchens. That 
‘“‘Wear-Ever” is recom- 


NS 











> Battle Creek Sanitarium, Battle Creek, Mich. mended and used by so 

A Three Kitchens Equipped many large or prominent 

R We have been using ‘‘Wear-Ever” Aluminum for sev- hotels and institutions (a 
eral years, and find it to be very desirable because of its ° li 

i durability. There is no granite to chip off and no rust complete list on app 1Cca- 
caused by acid fruits. ° ° 

- We have almost fully equipped three large kitchens tion ) speaks well of it. 
nd it is giving perfect satisfaction. We shall continue “-* 

E rar stesatinieen ware in preference to any other kind of Surely it S the safe and 
utensil we would be able to purchase. only kind to sell your cus- 

R Battle Creek, Mich. The Battle Creek Sanitarium, 

; July 25, 1912. Sanitarium Store Dept. tomers. 
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WEAR EVER. 
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WINDOW DISPLAY--E. B. Horn Co., Mt. Vernon, Wash. 


Displays Like These Help Sell It 
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ALUMINUM 


Reppy 


TRADE MARK 
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The “Wear-Ever” Magazine is published to assist in increasing the sales and gen- 
eral efficiency of your store. 

It shows how others are selling the goods, their prize winning window displays 
and the arrangement of their stock. It has well-written business articles. It suggests 
new developments of business. Worth reading and worth keeping. Send for a copy. 


The Fundamental “Why” 


The enormous pressure of rolling mill and stamping machine makes the metal in 
““Wear-Ever” aluminum cooking utensils dense, hard and smooth. The ‘‘case-hard- 
ened” surface of the metal is made still harder by electricity—-which makes the inside 
of the utensil darker, smoother, less liable to be discolored and more easily cleaned. 


“W ear-Ever” 


Aluminum Utensils 


are stamped from thick, hard sheet aluminum—are made without joint, seam or solder. The 
less aluminum is heated and the more it is ““worked”’ the harder it becomes. Consequently stamped 
utensils are rigid, are not easily dented nor softened by being heated. These are the things that 
you can tell your customers as reasons why she or he should buy ‘‘Wear-Ever.” These are the 
reasons why they'll come back for more. 
Better send for printed matter giving more particulars. It will be a step on the road to 
‘uminum Ware Profits. A card will do. 


The Aluminum Cooking Utensil Company 


Dept. 17 NEW KENSINGTON, PA. 
WAREHOUSES 
New Kensington, Pa. East St. Louis, IIL Portland, Ore. 
BRANCH SALES OFFICES 
Boston Chicago Detroit Minneapolis New York Pittsburgh San Francisco 
Baltimore Cincinnati Kansas City New Orleans Philadelphia Portland 


“‘Wear-Ever” Utensils are made in Canada by 
Northern Aluminum Co., Limited, Toronto, Ont. 
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A 5-10 and 25c. Assortment of Hardware Specialties 
WRich Are Quick Sellers 


ORDER FROM THIS ADVERTISEMENT. 





These prices are NET, subject to the terms:—2%, 10 days, 30 days net, F. O. B. READING, PA., U. S. A. 
Can be ordered in quantities of one dozen or more of any item. 


READING SADDLE & MFG. CO., Reading, Pa., U.S. A. 











5 and 10 Cent Cast 
Iron Nail Hammers 


Nickel Plated, Adze Bye 
Shape, Fine Brad Claws, 
Hardwood Varnished 
Handles. 















Per doz. 
P1500—Nickeled, 22 ez.. .B2e 
P 150—Nickeled, 18 oz.. .88e 
P 100—Nickeled, 16 oz.. .Sic 
P 5—Nickeled (tack), 6 > 


Square Poll Tack 
Hammer 


Hardwood Handle, 
Varnished. 


P40—Nickeled, 6 oz...... -46ce 
P40—Steel finished, 6 oz.. .38e 


Upholsterers Tack 
Hammer 


Claw in end of handle, Hardwood 
Varnished Handle. 





Per doz. 
PSO—Nickel Plated, 6 oz... .@7e 
POSO—Part Polished, 6 oz.. .46e 


Cast Iron Axe 


Red Head, Polished Bits, 
Hardwood Handles. 


Per doz. 
P199—16 oz. Red.... -88e 
P 99—6 oz. Red..... 44ce 


Cast Iron Shoe Ham- 
mer 


Polished Bit and Japanned 
and all Nickeled. 


Hardwood Handle. 


Per doz. 


P91—14 oz. Japanned.. .67c 
P92—14 oz. Nickeled... .Sle 
P91X—10 oz. Japanned. .44c 


Home Glue Pot 








compartments 
With Glue or Brush. 
tg = Wall Scraper 
P114—Glue Pot ........ 88ec pe Nickel plata 
P108—6” | h ee? 
Cast Iron Tinners Snips ength ........ -88c 
Tack Claw 





Per doz. 
P101—11” length ... OE -00 
P101X--12 4” length ‘ 





Cast Iron Riveting Ham- 





P66—8 oz. Nickel plated... .67e 
P66—8 oz. Steel finish..... 58e 


Adze Eye Shape. Hardwood Handles. 





Cast Iron Hand 
Vise 


P200—Hand Vise, 
Japanned.. .64e 








Carbon Steel Blade. 
Polished Bit, Japanned Handles. iow Handle for broomstick ex- 


2.00 P431—Wall Scraper 


10 Cent Cast Iron Bell 
Face Nail Hammers 


Nickel Plated, Adze Bye 
Shape, Fine Brad Claws, 
Hardwood Varnished 
Handles. 


Per doz. 
P3000—Nickeled, 16 oz.. .88c 
P 300—Nickeled, 12 oz.. .69e 
P0300—Nickeled, 9 oz.. .58e 


P 45—Nickeled, 
Part Polished, 9 oz.. .B4e 


mer 


All Nickeled and Steel Finish. 
Hardwood Handles. 


Per dos. 


Cast Iron Upholsterers 
Hammers 


Per doz 
P50—Nickeled, 7 oz......... 52e 
P50—Steel finish, 7 oz....... 44¢ 
PGO—Nickeled, 6 oz......... -46ce 
P60—Steel finish, 6 oz....... 28e 












Cast Iron Shingling + 


Hatchets 
Hardwood 
Varnished Handles, 
Red Head, Pol- 
ished Bits and Pol- 
ished all Nickel 
Plated. 


Per doz. 
P93X—21 oz, Red 
Head 


a yeeree .19¢ 


Box Openers 
Cast Iron and Steel 





P116—Cast Iron ........ -79e 
P116X—Steel (will not 
break) 


Cast Iron Heavy Onrpen- 
ters Pince 





Polished Bit, Japanned. 
Per doz. Per doz. 
P107—12 oz.. 7” length... .Tle 


Cast Iron Combination 
Pliers 








Metal Hol- 
Iron Shank—Steel Blade. 
Per doz. Per doz. 
“ee .67e P121 —Tack Claw eee eeee .400e 













_ > : w Shape,- Ebony Wax 


Pointed Bit Tack Hammer 
Claw in end of handle, Hardwood 


P1—Nicke] Plated, 6 oz...... -46c 
P1—Steel Finished, 6 oz...... .38e 





Octagon Poll, Cast 
Iron Nail Hammers 


Nickel Plated, Adze Eye 


Finished Handles. 


Per dos. 
P3002—16 oz. Nickel 
Plated... .9Ze 


Cast Iron Ball Pin 
Hammers 


Nickel Plated and Part 
Polished, Hardwood 
Varnished Handles. 


Per doz. 
P73—16 oz., Nickeled... .902e 


P73—16 oz., Part Pol- 
De *saveéserea ss -88e 


Varnished Handle. 


Cast Iron Half Hatchets 


Hardwood Varnished Handles, 

Red Head, Polished 

Bits and Polished 
all Nickel Plated. 


Per doz. 
PO93—16 oz., Nickeled 
BSc 


PO93—16 oz., Red Head, 

P94—6 oz., Juvenile, : 
Red Head .... .44e 

Vises 


Cast Iron. 
Japanned. 


Per dos. 


P201—10 oz. Jewelers Vise, 
.79¢ 


P202—18 oz. Bench Vise, 


Cast Iron Gas Pipe Pliers 


S_... 


Per doz. 
Pi oo finish, 7%” 


eR ere -. -42¢c 


Tack Claw 
Drop forged. 
Per dos. 
P118—Polished ......... -78e 
P118—Whitened ........ -48e¢ 
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A 5-10 and 25c. Assortment of Hardware Specialties 
Which Are Quick Sellers 


ORDER FROM THIS ADVERTISEMENT. 


These prices are NET, subject to the terms:—2%, 10 days, 30 days net, F. O. B. READING, PA., U. S. A. 
Can be ordered in quantities of one dozen or more of any item. 


READING SADDLE & MFG. CO., Reading, Pa., U.S. A. 





Ieee Tong 


% x %” oval. 
Wrought Iron. 


Per doz. 


P160—Ice 
Tong.. .8Sc 





Sure Shot—Loose Bar 
Iee Pick—Cast iron head. 


— 





Per doz. 
CATS —Nickeled head .... -.@Ze 
P153—Whitened head ... .83e 


ead—Wo 
Handle "Steel Ice  —— 





P157—Ice chisel ........ .75e 


Iron head—Wood handle 
Ice pick 


P155—Ice pick ......... ° 


Ice Hatchets 
Weight, 6 oz. heads. 
Cast Iron. 

Per doz. 
P95—Nickeled .. .75e 
P95—Red Head. .44c 


Stove Poker 


Wire handle 
er doz 
P421—Bent BS aes -64c 
P420—Straight poker .... .64e 


Cast Iron Stove Lifter 


P419—Stove lifter ...... -20c 


Cast Iron — Wire handle 
Stove Litfer 


P417—Stove lifter ...... 


Cast Iron — Wire handle 





P418—Stove lifter ...... .46e 


Iron Stand—Cast Iron 





P120—Nickeled ......... -79e 
P120—Whitened ........ .44e 


Mincing Knife 





Iron handle—Steel blade. 
doz. 


Per 
P432D—Double blade .... .92e 
P432S—Single blade ..... 


Combination Can and 
Bottle ener, Sliding 
Bar Can Opener 





All Tempered Steel Blades. 


it 09—All yy cocces 
P109X—Whitened ....... -79e 


Can Opener 


v1 


Iron Shanks—Steel blade 
Per doz. 
P125—Can opener ....... -40c 


Meat Cleaver 





Per doz. 
P430—Meat cleaver ..... .67e 


Pot Stand—Cast Iron 





P119—Nickeled ......... 
P119—Whitened ........ -75e 


“Easy-Lift” Iron Handle 





Patented grip—Cast iron. 


Per doz. 
P112X—Nickeled ....... -63e 
P112J—Japanned ....... .B4e 


Sure Grip Iron Handle 





Patented grip—Cast iron. 


Per doz. 
P112A—Nickeled ....... .750e 
P112R—Japanned ...... -63c 


Letter Plates — Cast Iron 


Per dos. 
P123—<Antique finish ... .BZe 
P123—Nickel plated .... .9Ze 


Garden Trowels 





Carbon Steel, Malleable Shank, 
Hardw 


P429—2” wide blade... .. 
eine" long pow 4” 


Florists Fork 


— 


Will not break. Malleable Iron. 
Per doz. 
P447—8" long ......... Fle 





Gardeners Trowel 


—_— 


21 in. length, Hardwood Handle. 
Per doz. 
P445—Trowel .......... -79e¢ 


Florists Trowel 


n-= 


Extra Heavy Steel, Malleable 
Shank, Hardwood Handle. 
Per doz. 


Weeding Fork 


Cast Iron. 
Per doz. 
-28ec 


NSS eee ee 
Gardeners Fork 


20 in. length, Hardwood Handle. 
Per doz. 
-79e 


Tempered Steel Grass 
Shears 





P411—12” long ........ $1 


Weeding Hook 





Malleable Iron. Will not Break. 


Per doz. 
P443. Tinned .......... 44¢e 
P443—Japanned ........ -40¢ 


Pruning Shears 


Cast Iron, Témpered Steel Blade. 


Per dos. 
P433—Screwed blade..... » TLS 
P433X—Riveted biade. 1.00 


Screen Door Springs 


a. 





16” long, 2 screw 7. 


er dos. 
P405—Spring with hook.. .3le 
P406—Spring with loop.. .2Be 





60% Carbon Steel, Malleable 
Shank, Hardwood Handle. 


Per dos. 
P424—5%” blade, Pointing 


P425-—7%” blade, Brick. .63e 
P426—9%” blade, Brick.. .92e 


Plasterers Trowel 





10” long, Malleable Shank. 
Per dos. 
P427—Trowel .......... .96e 


Cast Iron Plumb Bob 


= 





Nickel plated. 
Per dos. 
P205—1 Ib. large........ 1.00 
P206— Ib. medium. . -Tie 
P207—1, Ib. small...... .46e 


Clothes Racks 


SO eae 


Eight wood arms 24” long, metal 


rack. 
Per doz. 
P450—Clothes rack .....$1.00 
Towel Rack 
Nickeled. 
Per dos. 
P401—Towel rack ...... Tie 


Toilet Paper Holder 





Steel nickeled—Wood roll. 
Per dos. 
P415—Holder .......... 383e 


Children’s Garden Set 





3 pieces, 24” handle, malleable 
rake. 


P451—Garden set ...... 





Our New 1914-15 Catalogue is now ready. Write for it. 
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Stock “Clinton” Now 


In our big first of the year advertisement in this paper, 
we told you how each roll of Clinton Wire Cloth is inspected, 
measured and standardized by our experts to insure abso- 
lutely perfect cloth, correct measurements and exact qv in- 
tities as labeled upon the outside of every roll. 
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Now we would impress upon you the importance of 
having all standard sizes of Clinton Wire Cloth in stock, 
ready for early Spring trade. Many customers start mak- 
ing or repairing their own porch or window screens early, 
working upon them during their spare time and conse- 
quently buy Clinton Wire Cloth in advance of those who 
make and repair their screens later in the season. 
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Remember no Wire Cloth stands the wear like Clinton 
—none sells better—none gives such perfect satisfaction. 
Four popular brands: Pompeiian Bronze Wire Cloth, Golden 
Bronze Wire Cloth, Silver Finish Steel Wire Cloth, Clinton 
Painted Steel Wire Cloth. Order of your Jobber. 


Clinton Wire Cloth Co. HHH 


Clinton, Massachusetts 
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Clinton Hex. Netting 


and the Other Kind” 


Here is an object lesson in Wire Netting. No. 1 is an 
exact duplication of Clinton l-in. netting. No. 2 a competi- 
tive brand sold for 1-in. mesh. The former was honestly 
labeled: 1-in. thoroughly woven and galvanized. The latter 
was dishonestly labeled, the mesh being 20% larger than 
indicated and poorly woven. If the 1%-in. mesh of inferior 
quality answers requirements, we can supply it for about 
20% less money. But remember this: Clinton Hex. Netting 
always comes in the mesh indicated, is thoroughly well 
made and satisfies every customer. The “other kind” cannot 
be depended upon, either in size or quality. It dissatisfies 
customers and is a trade destroyer for Dealers who sell it. 

Which kind are you selling? Send for Sample Mesh of 
Clinton—compare it with other makes. Order of your 


Jobber. If he will not suply you, we will. 


Clinton Wire Cloth Co. 


Clinton, Massachusetts 
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1 Two Important Things 
for Every Hardware Retailer 


to Know 


Nothing is really important in our business unless 
it has an immediate or ultimate cash value. 

As a hardware’ retailer you are interested in those 
things which help you make money. 

As manufacturers we are interested in having you sell 
our products. We want to show you, therefore, that when 
you do business with us, there are two factors that are 
important to you on a purely business basis. First, comes 
our product— oa 


Starrett Tools — 


These tools we have honestly tried to make the finest mechanical tools 
in the world. How well we have succeeded may be judged from the 
fact that we now have the largest plant in the world devoted exclu- 
sively to the production of fine mechanical tools; and we have been 
accepted as leaders in our line by the Rice Leaders of the World 
Association. The name “Starrett” on a tool is aecepted by all 
mechanics as an absolute guarantee of accuracy, workmanship 
and service. Our tools may be sold to machinists, carpenters, 
engineers, electricians, draftsmen, and to all men who love 

to work with fine tools. 


Our line includes such fine tools as steel rules, squares, 
levels, steel tapes, protractors, combination sets, micro- 
meters, calipers, dividers, speed indicators, surface 
gages, depth gages, thickness gages, caliper squares, etc.; and 
also hack saws, socket wrenches, pliers, cabinet scrapers, 
nail sets, etc. 
These are all shown in our 320-page catalog 
20-A, which describes 2100 styles and 
sizes of Starrett Tools. 
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The second important fac- 
tor in your dealings with The L. 
S. Starrett Co. is the help we give you 
in selling our tools. 

We realize that you can sell tools only to 
men who want them, so-we teach mechanics and 
amateur craftsmen why they need Starrett Tools. 

This we accomplish by advertising in technical papers and in National 
popular magazines, by street car advertising, by window displays, etc. Our 
; big 320-page catalog is sent in answer to every inquiry; and in this manner 
€ we distribute thousands of copies every year. Every time we receive an inquiry 

we send the nearest dealer a card informing him of the name of the inquirer and 

1] we also send the inquirer a card with the nearest dealer’s address. All of our 
advertising tells the mechanic to go to his hardware store to buy Starrett Tools. 
e We maintain New York and Chicago offices which facilitate distribution and save 
| freight for dealers, while our salesmen in the various territories are always ready to 
S render any personal service. This dealer aid all comes under the head of 


‘| Starrett Service By 
It has always been our aim to make this service superior, and we e/ 
know it is appreciated because dealers are continually writing for cata- 
- logs, booklets and literature to distribute, and for electros, street car 
signs, etc., for their local advertising. Furthermore, they tell our sales- 
men that they appreciate receiving the post cards informing them 
of likely customers, and they say that they like to do business with 
The L. S. Starrett Co. because “they are alive and hustling.” | 


If there is anything you want to know about Starrett Tools 
or Starrett Service write to us now. 


: _ We Are Always On the Job. 


The L-S- Starrett Co--Athol: Mass 
“Worlds Greatest “Toolmakers 
New York London Chicago 


ow 


—— et be 

















ae oe HARDWARE AGE May 28, 1914 


UNION HARDWARE CO 


TORRINGTON, CONN. 
NEW YORK OFFICE © 99 CHAMBERS STREET 
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CHISELS HANDLES 
SAW CLAMPS FROM THE WRENCHES 


MITRE BOXES/ S H | DD] N (; \ ice sares 











NAIL PULLERS WHISTLES & CALLS 
WOOD GOODS ROOM DOOR GUN IMPLEMENTS 
BASE KNOBS. EXPANSIVE. REGULAR BITS 

POLICE GOODS TO ALL ROLLER SKATES 
HAND CUFFS PA RTS 0 F CHAMPION SCREW DRIVERS 


TACKLE BLOCKS\ THE WORLD  /poccottarsepapiocks 
STEEL FISH RODS / WEB SKATE STRAPS 
HACK SAW FRAMES \, (SCANDINAVIA PADLOCKS 
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ICE SKATES 
1914 


NEW IDEAS. NEW MODELS. 
NEW PRICE. 


For Men and Boys For Women and Children 














Retail Prices 


For Men and Boys 


Lever Clamp...... $0.50 $2.75 
Screw Clamp...... 0.50 3.25 ? 
Screw Clamp Hockey 1.00 4.00 

Canadian Hockey. . 0.50 2.25 FULL STRAP 


Donoghue. ....... 5.00 








For Women and 


Children 


Full Strap........ $0.55 $0.90 
Half Lever Clamp.. 1.00 3.25 
Half Screw Clamp.. 1.00 4,00 
Half Screw Clamp 





Hockey........ 1.50 4.50 
Canadian Hockey.. 0.60 2.25 
For Children 
Extension Bobs.......... $0.35 











Manufactured by 


Union 
Hardware 
Company 
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TORRINGTON HALF SCREW CLAMP MOCKERY 
CONN., U. S. A. 
EXTENSION BOBS NEW YORK OFFICE 


Skates for Children 99 CHAMBERS ST. 
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Fig. | Illustrates 
Method of 
= Adjusting 
3 Is very quick. Just 
raise bar. Screw takes 
up distance between 
notches. Perfectly 
balanced. Stiffest cal- 
ipers made. Extra 
strong, bar surround- 
ing leg does it. 
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Fig. 2 Inside Calipers 


Fig. 3 Illustrates 
Transfer Feature 


For use, take ac- 
curate size. Note 
notch, lift bar, remove 
caliper, replace bar 
on same notch. No 
chance for mistakes. 

A big improvement. 








Fig. 5 Divider No. 1 
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Fig. 4 Outside Calipers 
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Fig. 6 Graduated Rules 
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Fig. 7 Boring Tool 
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Rule Blocks 


These New Union | ools Have 
Distinctive Qualities 


The Union Quick Adjusting Calipers and Dividers illustrated on 
j ‘the other side are entirely new in design. Nothing equals them for 
convénience or as labor and time savers. We have spent quite a little 
time in perfecting them and we now believe they are the finest yet 





—stiw 


produced. | 

} ick Adjusting Calipe 
These Union Quic justing Calipers 
and Dividers have Positive Transfer Fea- tive, much more so than in any other 
tures, illustrated in Fig. 3, and a method caliper. It is obtained by the adjusting 
of adjustment (see Fig. 1) that is the screws in one end of the bar, which is 
quickest and most practical ever shown. made with a very fine thread and of 


ample diameter to insure long life. 

And another point of distinctive merit, 
the legs are oval in shape, which gives 
the greatest strength to the legs without 
The adjustment is very fine and sensi- additional weight. 


They have no nuts and screws to drag 
back and forth against each other, wear- 
ing out threads. 


Our new Key Seat Rule Block shown above is made with a radial face. Converts 
an ordinary rule into key seat rule with which accurate key way can be laid out. Gives 
greater range of usefulness than blocks whose face forms right angle with straight 
edge or rule. 

Our new Boring Tool (Fig. 7) is a great improvement over others. Has a ver- 
tical adjustment, obtained by rolling eccentric bushing, which brings bar on a hori- 
zontal line with lathe centers of a varying height from the cross side. Write for 
further details. 

We are also making a new line of rules (Fig. 6), which are made with great 
care on latest dividing machines. They have “Union” distinctiveness. Write for 
further information. 

Our line is worth more than a consideration on your part. It means money to you 
to handle it. Not only do we give you the latest and most improved tools, but also 
an absolute guarantee with every one you sell. Write for our new catalogue and 
prices today. ? 











Union Caliper Company 


ORANGE MASS. 
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Satisfaction Lies in Reliability 


This man is one of our large corps of expert inspectors. He is apply- 
ing a most exacting text for accuracy to a lot of inside micrometers, 
using a very sensitive measuring machine. A series of these rigorous 
tests is made on every one of our line of 


Brown & Sharpe 
Machinists’ Tools 


Every tool for measuring purposes must prove its exactness when com- 
pared with gauges as nearly perfect as skill can make them or with 
measuring machines, some of which read as fine as one one-hundredth 
part of a thousandth of an inch. 


And in addition each tool must be fully up to our high standards of 
workmanship and finish or these inspectors refuse to pass it. 


Because we give each individual tool this painstaking care and atten- 
tion we feel sure that none are sold except the best we can make. 
That is what assures satisfied customers. 
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Brown & Sharpe Manutfactur} i 
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No doubt you have often noticed that mechanics are the hardest of 
all your customers to please. While they are quick to appreciate 
handy tools, well made—they have no toleration for anything on which 
they cannot rely completely. That is why we have been to such pains 
to maintain our high standards. As a result here is a line with 


A World-Wide Reputation 


and a Constant Demand 


B. & S. Tools sell well because they are attractively designed and neatly 
finished. There is no question about quality. It is also a line that 
keeps moving steadily. Machinists, toolmakers, electricians, draughts- 
men, and many others in mechanical work use them constantly in their 
daily tasks. They not only sell easily but stay sold and make influ- 


ential friends for your store. 


If you are not carrying this line, you should put in a stock now and 
see how the mechanics appreciate a display of them. We should be 
slad to send you a supply of our 365 page catalogues to distribute 
among the mechanics. It’s a useful book which they are glad to get. 


‘| ng Company, Providence, R. I. 
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Why? 


7.46% Our Cost of 
Doing Business 








This marvelous record 
was made because our busi- 
ness is admirably managed 
and wonderfully situated. 


On Oct. Ist, 1913, we in- 
creased the amount of our 
floor space 80%, thereby 
greatly adding to our facili- 
ties for giving satisfactory 
service to the hardware 
trade. 


Coming directly into our 
six-story building are the 
main lines of the Penn. Ry., 
the B. & O. and the New 
York Central. We have in 
our own building every 
railroad entering Pitts- 
burgh excepting the 
Wabash. We have our 
own general freight agent, 
and requests for prompt 
shipment and all our 
freight claims are settled 
right in our building. 


The transportation com- 
panies load and unload our 
shipments right at our door. 
We do not own or hire an 
auto truck or dray of any 
kind. Our facilities and 
the absence of seat warm- 
ers in our staff has cut 
costs to the quick. A visit 
of inspection from manu- 
facturers or retailers will 
disclose the secret of our 
success. 


The Pittsburgh Idea 


Our Cost of Doing Business Last Year Was 7.46% 





When? 


We were organized in 
the fall of 1910. From that 
time until January st, 











TRADE MARK 


We have never failed to 
take advantage of a 
cash discount 


That is one of the reasons our 
Service brings in scores of 
letters of this kind 


From a Michigan Dealer 


We took stock in the American Hardware & Supply 
Company when it was formed, without being solicited. 
In fact, had never met any of the officers of the asso- 
ciation at that time. We have no doubt others have 
had considerable trouble in meeting mail order house 
prices, and it struck us as being about the only way 
to overcome it. We are about 375 miles from Pitts- 
burgh, and it takes about 10 days to get goods, about 
the same as from Cleveland. It is a good business 
proposition in our opinion, and we do not know where 
a hardware dealer could invest $500.00 and get a larger 
return on his money. We would recommend it to all 
enterprising hardware dealers, and think it will help to 
solve many of the perplexing questions that now con- 
front the average country hardware dealer. 











The home of the American Hardware & Supply Company is 
located in the above building. Our facilities for handling and 
s ing merchandise are actually superior to any location west 

f Res York City. 





1912, we just held our own 
on the number of our buy- 
ing stockholders. These 
are retail hardware mer- 
chants owning a $500 share 
in our organization. 

From January Ist, 1912, 
to January Ist, 1913, this 
number increased 13% and 
from January Ist, “1913, to 
January Ist, 1914, our buy- 
ing stockholders have in- 
creased in number 35%. 
In the first four months of 
1914 we have broken all 
records. 

These stockholders are 
cool headed, clear thinking 
business men. They have 
bought into this business 
because it has solved the 
buying problems of other 


- hardware merchants. The 


things these men say about 
their investment should be 
a revelation to many per- 
plexed dealers. 

We are fully prepared to 
verify every statement in 
this advertisement. The 
original letters, quoted 
from on these pages, are 
ready for your inspection. 
We will put any interested 
dealer in communication 
with the writer upon re- 
quest. We are growing be- 
cause our plan of distribu- 
tion will meet or stand 
competition. 








We Invite Personal Inspection from Both Manufacturers and Retailers 


American Hardware & Supply Company 


43 Terminal Way 


Pittsburgh, Penn. 
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Our Business 


Where? 


One of our good accounts 
is over 600 miles from 
Pittsburgh. This merchant 
bought over $7,000 worth 
of goods from us last year. 
This same dealer has pur- 
chased goods to the amount 
of $4,842.47 this year up to 
May Ist. 

We do not sell goods to 
retailers for less than regu- 
lar jobbing prices. Any 
profits that have come to 
our members have come in 
the form of dividends on 
their stock. That these 
dividends have been large 
are but an evidence that 
ours is a_ well-conducted 
jobbing house. 

Our present business is 
well established and profit- 
able. We can handle fifty 
per cent. more business 
with but a small increase in 
our overhead expense. The 
number of our stockholders 
increased thirty-five per 
cent. last year. With a 
proportionate increase this 
year (just now we are 
breaking records), we will 
decrease our costs, improve 
our service and pay better 
dividends. Better look into 
the “Pittsburgh Idea.” It’s 
worth your while. 

We serve merchants 600 
miles from Pittsburgh. 





The Pittsburgh Idea 


Has Increased 10% Since the Ist of January 
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TRADE MARK 


The Most Rapidly Growing 
Hardware Jobbing House 
In America 


We have scores of letters similar 
to this 


Ohio Dealer’s Opinions 


When we bought stock in the American Hardware 
& Supply Company at the time of its organization we 
did it with a feeling of some uncertainty. Not that we 
thought that there was anything wrong with the Pitts- 
burgh Plan, but knowing that there were so many out 
with their hammers, we were afraid-they would knock 
it to death. The organization has weathered the worst 
kind of a knockers’ storm and today stands proven as 
the “Right” Plan. 

We have tried the Merchants Syndicate Catalogue 
Plan, a new and special plan put out by a large jobber, 
have looked into the Successful Merchant Plan, and can 
see no comparison with the American Hardware & Sup- 
ply Company. 

Our stock does not stand us a cent. We have re- 
ceived our $500.00 back in dividends, and would not 
sell the stock to our competitor for $2000.00. 
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The home of the American Hardware & Supply Company is 
located in the above building. Our facilities for handling and 
—. merchandise are actually superior to any location west 

ew York City. 














When we started in busi- 
ness we were unknown, un- 
rated and much berated. 


For some of our early 
shipments we mailed certi- 
fied checks to cover the 
amounts of our purchases. 


For a time we were 
troubled in getting goods, 
but that was three years 
ago. 


Now we are better 
known. Scores of hard- 
ware manufacturers know 
our way of doing business. 
They have cashed our 
checks. It is a good way 
to get acquainted in the 


business world. 


We take some pride in 
the fact that we have never 
failed to take advantage of 
We have 
even discounted iron bills to 
take advantage of % of 


1%. 


a cash discount. 


We doubt if any other 
Hardware Jobbing House 
has a similar record. 


We Invite Personal Inspection from Both Manufacturers and Retailers 


American Hardware & Supply Company 


43 Terminal Way 


Pittsburgh, Penn. 
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ENAMELED WARES 


HIGH GRADE LINES ONLY 























STEEL and CAST 
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VOLLRATH SINK STRAINER 


Good Housekeeping says: 


“It is a Sink Strainer that will not leave rust spots on a white sink, 
will not tip over, is easily cleaned and fills a particular need for most house- 
keepers.” 








>" 


VOLLRATH INFANT BATH 


is one of the best selling and most beautifully made in enameled ware. 


THE VOLLRATH CoO. | 
SHEBOYGAN, WIS. ih 

NEW YORK CHICAGO i 
121 Franklin Street 169 W. Lake Street hi 
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PURITAN 
ALUMINUM 
KITCHEN WARE 






Belongs in the Best Hardware Store of Each Community 


the other kinds. 
The store that caters to 


ET the price-cutters have 
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the well-to-do townspeople, 4 ay 
farmers and dairymen will make ty —> 
more money out of Puritan aga =f 


Anes 
; 


Aluminum Ware than it could 
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make from any other line be- 
cause every sale means a repeat 
order, and the social lights of 
the community will have some- 
thing to brag about when they 
meet at church doings, dances, receptions, 
women’s clubs and other functions. 

The secret of this line is the fact that it is 
worth twice as much as ordinary aluminum 
ware and looks every inch the part. 

It is distinctly quality ware and you'll find 
it easier to make 40% or more out of it than 
you'd make 25% on cheap aluminum ware. 

Every piece is burnished inside and out. 
Spouts are made of cast aluminum and elec- 
trically welded in place, making them prac- 
tically one piece 
with the body. ? ts 

“nn 

No lacquer or | ‘- 
other foreign ma- 
terial is used in 
Puritan Ware— 
only the pure 
aluminum, highly 
buffed. 


Where your 
salesmanship 
comes into play 


Even wealthy 
women some- 
times balk at the 
cost of aluminum 
ware, because they 
unconsciously compare its price with the 
cheapest tinware or enameled ware. 

But you can show them that it’s really 
cheaper to pay 50c for an aluminum sauce 
pan that will last 10 years, than to buy ten 


4 
You can show them that it’s 
really cheaper. 


10c pans in that time. 

Cost per year is the basis and 
on that basis Puritan Ware will 
win, two to one. 

Show them, too, that food is 
less likely to scorch in aluminum 
vessels than in any other kind 
because of the even conductivity 
of aluminum, and that the alum- 
inum doesn’t “burn out”’ like 
other metal. 


PURITAN WARE 


cannot rust, cannot chip, cannot break, 1s 
sanitary, non-corrosive, free from poisonous 
enamel. 

If women only knew the real merits of this 
ware (and you can show them) your sales of 
Puritan Ware to rich and poor alike, would 
exceed all your sales of all other cooking 
utensils. 

And the 10c stores will never havea look-in. 

Send for our catalogue, ask for information 
about our selling- 
helps. Have no 
canvassers, and 
give our dealers 
a larger measure 
: of absolute pro- 
we 2 tection than any 

gee other house offers. 

A good line to 
tie to; miles ahead 
of the rest. A 
quality product at 
a profit-making 
price. 










Food is less likely to scorch. 


Ask for our Catalogue No. 28 
and discount sheet 


STURGES & BURN 
MFG. CO. 


508 S. Green Street CHICAGO 
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Thine Women are attracted 
by Swissalu Aluminum Ware 


Our ware is found in homes of good taste and wealth. You will find the women 
in your town talking about it. It is so different in appearance, in character and in 
wear. Women always pride themselves in the good things they own and they are 
seldom reticent in telling their friends about them. 


Make yourself known as a dealer of good things such as Swissalu Aluminum Ware 


and you will be repaid by orders from people who have and can spend money. 
Not only are your sales of your Aluminum ware increased but the general tone of 
your business is helped along with it. 


Swissalu Aluminum Ware does not fail in its function. Made for people who 
differentiate, and by artisans who work for a motive and not merely money. 
Made of heavier aluminum sheets than others but sold at similar prices due to 
low cost of the metal in Switzerland. Quality at a fair price equals pleased 
customers and increased sales. 


Our proposition is interesting, let us send you our de luxe catalogue. 


The Geo. H. Bowman 


Company 
Cleveland Ohio 


Manufacturers and Importers of China, 
Aluminum, Cut Glass 
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Real Solid 


Aluminum Ware 


When the next woman-of-the- 
house comes in, lead her over to 
your Buckeye Aluminum counter, 
hand her one of the pots and pans 
plus this sales talk: 


They are absolutely pure and wholesome. 
The most sanitary utensils on the market. 


They have no glass coating or enameled lining 
to wear and chip off. 


They are one solid piece; the finish is the 
natural finish of the metal. 


They will last a whole lifetime. 
They are light in weight and bright as silver. 
Nothing soldered, nothing to melt and come off. 


No chance to be poisoned by soldering acids 
melting into the food. 


No seams or joints to leak. 


Greatest heat conductor and retains heat 
longer. 


They will not scorch or burn food as readily 
as other utensils. 


Burning. does not injure the utensils. 
They never crack; they never rust or corrode. 


They do not contain any of the poisonous sub- 
stances found in iron, tin, copper, or 
enameled ware. 


Acids have no effect upon “‘Real Solid’? Alumi- 
num so there is no danger of metallic 


poisoning. 
Of course, you won’t need to finish before ring- 
ing up the sale. 


Write. 


THE 


Buckeye Aluminum Co. 
WOOSTER OHIO 






























Time to Stock up for June Weddings 
Why not Select 
‘THE. ROANOKE 























Made only in ““World Brand’’ Guaranteed Plate 
Complete catalog of “The Brand with the Unrestricted Guarantee” 
SENT YOU UPON REQUEST 


The American Silver Co. 


Makers of Flatware since 1857 Bristol, Conn. 


SHOWROOMS 


New York, 15 Maiden Lane Chicago, 10 So. Wabash Ave. 
San Francisco, 711 Mission St. St. Louis, Washington Ave. and 4th St. 
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Remarkable 500 Day Test 
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Four Princess Electric Flat Irons—1!914 Model—being 
tested by the Commonwealth Edison Laboratories have 
been on current over 5000 hours each and are still going. 


3000 hours is equivalent to 500 working days of ten 
hours each or ten years of weekly ironing days in a big 


household. 


The test of the Commonwealth Edison Laboratories is 
positive proof. 


When you buy the Princess you get ten full years of 
actual household service—we positively guarantee it. 


The attractive lines and superior finish of the Princess 
are distinctly noticeable. 


The retail price is attractive. 
The dealer’s profit right. 


Special Offer to Dealers 


A special advertising plan insuring good 
sales with extra force to successfully meet 
the present indifferent times is open to you. 


It will not only sell Princess Irons but will 
also help your business in general. Costs 
you nothing. 


It's the kind of advertising that hits the 
mark. Done for you exclusively and you 
get all the benefit. 


Write to-day for particulars. 


Chicago Flexible Shaft Company 


606 North La Salle Street 
CHICAGO, U. S. A. 


Branches—16-18 Reade Street, New York London, England 
Sydney, Australia 











HARDWARE AGE 








WE COI ne 8 te TO I NO an BBO AT Ok le ee ta ME or Og Al 


a a a 


, ESPN MET ETE ETRE RE RIT IIE EE Ee OE AE. TR PS mH “ 











No More Wasted Steps 


Half the labor of wash day comes after the 
tub work is over. It’s the carrying, the rinsing, 
the wringing, the further carrying, and heavy 
lifting. Needlessly wasted steps, most of them. 


V oss Plattorm Power Washer 


allows the housewife to route her work, or her servant's 
work, so that not a single step is a wasted step. The soiled 
clothes go in the machine at one end and reach the other 
perfectly clean and ready to hang out to dry. From 
washer, to rinse tub, to wringer, to wash basket—in a 
straight line! Hardware and house furnishing dealers 
will find a ready sale for Voss Platform Power Washers. 


Write for our proposition at once. 


VOSS BROS. MFG. CO. 


Davenport, lowa 
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“We Have Put Our Best Into Them’’ 


That is why Hardware Dealers are selling them. That 
is why thousands of users are receiving better washings, 
are saving health, much time and many dollars. 


We admit you won't make a fortune out of these SANDUSKY POWER 
AND ELECTRIC WASHERS, but we do know you can sell them readily and 


make a good profit on every one. 


Why? Confidence! A Sandusky Washer when placed in the home of a 


responsible person in your town soon proves that it saves from $1 to $3 a 
week on the washing, does the work better, easily and best of all automatically. 
(Either electric motor or gasoline engine runs it—no labor. ) 


It eliminates trouble, is sanitary and satisfactory. The sale is made and 
one such sale leads to others. 


We select and use only the better materials and workmanship. Safe, as 
gears are covered. Wringer can be used in three positions, as shown in illus- 
tration. Can be fastened to floor as outlet is on bottom. 


In fact, this washer offers every convenience. It is simple, has few parts 
and is fully guaranteed. 


Better write for our complete proposition today. 


The One Minute Washer Co. 9 ™°5°S", ONS 
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Ask Your Fellow 
Hardware 
Men 
About 
It 


Write 
For 
Special 
Dealers’ 
Proposition 


We never saw anything like the way business is 
increasing! Every day more and more dealers 
are putting in Maytag Washers because the women 
ask them to. Every day more dealers report rec- 
ord-breaking sales. 


Learn How Others 
Are Selling 
Maytag Pow- 

er and Elec- 

tric 


Washers 


Big 
Sales 
And 
Fat 

Profits 


Never in the history of clothes washing machines 
have. any other machines achieved such a quick 
success—proved themselves such profit makers for 
dealers everywhere, as have 


Mayt 


Power and Electric Washers with Swinging Wringer 


The reason is plain to see. Every woman who 
sees a Maytag Washer in action wants one. 
And what the women want, in these days of 
almost universal suffrage, they get. 
Then the reasonable price of the washers 
makes a big hit. And, despite the reasonable 
price, they are the best washing machines 
that ever left a factory. The swinging 
wringer feature enables the housewife to 
wash and wring clothes at the same time, 
without any trouble, annoyance or danger 
of ruining the clothes. This cannot be 
done with machines not having a swing- 
ing wringer, except by holding the clothes 
above the oily mechanism on top of the 


tub, thus soiling the clothes or having them torn 
to pieces. The Maytag wringer swings to any 
position—over rinse water, basket, stationary 
tub or wherever one wishes it. Works equally 
well in any position. 
No wonder women want Maytag Washers. 
No wonder that women who were never sat- 
isfied with other washers are delighted with 
Maytag Washers. 
No wonder dealers are selling more May- 
tag Washers than they are of any two 
other makes of washers. 
Get your share of the profits that are 
being pocketed by dealers supplying the 
growing demand for Maytag Washers. 
Be a Maytag dealer. 


Write today for our Free Catalog and Special Dealers’ Proposition. 


The Maytag Company 


Station “‘A,’’ North St., Newton, Iowa 
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“natural rege thosé who undertook the manu-— 


facture of iron and steel products should seek © 
a location near so extensive a supply of raw 
material, and in the midst of a community well 
known for its industry and skilful artisans. 


go strong was the tendency that drew iron 
manufacturers to Philadelphia that the in- 
dustry grew into one of great importance with 


millions of dollars of capital, employing thou- 


sands of people. Although richer deposits of 
iron ore were subsequently discovered in West- 
ern Pennsylvania, and in. the neighborhood of 
Bake Superior, the great establishments that 
had their beginning in Philadelphia: have re- 
mained there and rors into mene enter- 
gain : | 


| E VERY year ae are atin in Philadelphia. 
E ovat 0,000,000 worth of goods that may be © 


88 hardware. | 
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cle 2 In this industry 35,000. > 
Doone are employed, and bain 000 of capita 15,000,000 v 


-Philadeiphia Hardwares. 
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Vested: The are located in Phij; ff 
pp blishments which Tieheir par 


» ficular lines output are the most ektehaive i in 


existence, end’ what is more important, aad 
_goods they manufacture are recognized every- 
eehere as the standard for quality. 


“ P 'HILADELPHIA-MADE saws and mechan- 


- jes’ tools are used in every country on the 
globe. Philadelphia-made files are used from 
Maine to California and in all the principal for- 
eign countries. Philadelphia-made padlocks 
are shipped everywhere to all sections of the 
world, oné lock factory having a daily output 
of 30,000 locks with trademark registered in 
thirty countries. Philadelphia-made food chop- 
pers are a household word in many different 
languages. Philadelphia-made lawn mowers are 
shipped .wherever grass grows from two large 
factories. It is estimated that of the $45,000,- 


000 worth of hardware exported annually from 


the United States over 60 per sent. of it is 
made in ‘busca =a 


\ HERE ae distribu te 1 by the 
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s Largest Saw Factory 


By “THE ASSISTANT MANAGER” 


ELLING a saw is like talking politics. There 
S are a lot of people making a stagger at it who 
would make a better showing at the business 
end of a No. 2 shovel on a railroad grade. I know 
because I have sold hand saws since I. was knee 
high to a grasshopper, and some folks thought I 
was a pretty fair saw salesman, at that; but how 
I ever got away with it I don’t know. 

I have spent the last week in the greatest saw 
factory in the world. 
river a short distance below where George Wash- 
ington crossed with his Continental Army to attack 
the British at Trenton. The name “Disston” 
hangs over the door. 

Now I couldn’t write a technica! story on saw- 
making if I wanted to, and you wouldn’t read it if 
I did, so I’ll just tell you what I saw, and why I am 
a better saw salesman for this week’s experience. 
Stick with me and you will know more about hand 
saws in half an hour from now. If you are a clerk 
read this on the boss’s time. It will be a good in- 
vestment for you and for him. 


Eighty-two Operations in Making a Hand Saw 


- There are eighty-two distinct primary opera- 
tions in making a hand saw. Fifty acres of land 
covered with sixty manufacturing buildings, and 
filled with a perfect maze of wonderful machinery, 
which is operated by 3,500 employes, is a bird’s-eye 
view of the Disston factory. 

The story is told that a hardware merchant once 
visited. this factory, and that he was met at the 
front door by an old man who had been with the 
company forty years. 
This man looked at the 
visitor’s card, and sent 
him upstairs to an older 
man who had been with 
the company fifty years. 
It took this old gentle- 
man a little longer to 
adjust his spectacles and 
read the card, but when 
he made it out he car- 
ried it to a still older 
man whose hand shook 
as he held the card to 
the light. This veteran 
had been with the Dis- 
stons for 60 years. He 
tottered to a nearby 
office, and soon returned 
to announce in a voice 


It is located:on the Delaware - 


that Mr. Disston would see our friend in a minute. 
This story is told by a competitor with an explana- 
tion that Disston’s factory is manned by a lot of old 
fogies while this competitor caters to young blood. . 
To appreciate Disston’s old men just ask what’ 
they have done, as I did, and you will be shown 4 
machine after machine doing the work of dozens 
of men. These machines are footprints of Diss-. 
ton’s old men. “On the pay-roll?” I asked. “You 
bet they are,” said one of the Disston boys. ‘When’ 
a man’s brain, through a machine, is doing the work 
of a score of men, he stays on our pay-roll to the 
finish.” The host of young men in this factory are. 
breaking saw manufacturing records every week, 
because they have been taught by the many old, 
masters of saw-making in our employ.” 


President Hayes Was Once a Visitor at Disston Plant » 

President Hayes once visited the Disston plant, | 
and we are reproducing the letter he wrote when he. 
returned to the White House: | 


Executive Mansion, 
Washington, May 6, 1878. 
My Dear Sirs: 
Excuse delay in acknowledging the reveipt of the | 
very beautiful saw made while I was dining with you. © 
It is really a most interesting souvenir of my visit to 
your works. Please give my best wishes to those who 
bore a hand in completing and polishing the saw, and 
accept my thanks for your hospitality and courtesy. 
I shall be glad to see you here. 
Sincerely yours, 
R. B. Hayes. 
President Hayes followed a hand saw from the 
crude materials through all the processes of manu- 
facture. Before he left, 
the finished saw he had 
seen made was presented 
to him. Now I don’t ex- 
pect to be president of 
the United States, but I 
had my eye on one of 
those souvenir saws, so 
I followed in President 
Hayes’ steps. 


Apple Wood Makes the 
Very Best Saw Handles 


We started in the mill 
yard where stumpy logs 
from a thousand old ap- 
ple orchards were piled. 
These logs are from five 
to eight feet in length, 


grown shrill and shaky 


Piles of lumber in the Disston yards seasoning for 
saw handles 


and from eight to twenty 
inches in diameter. Ap- 
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a Philadelphia Hardware 


A section of the saw handle making room of Disston plant 


ple wood makes an ideal saw handle, because it is 
close grained, does not warp or check easily, and is 
susceptible to a very high polish. 

Band saws are used to cut these logs into 14-inch 
planks, because band saws are thinner than circular 
saws, and much sawdust waste of valuable wood is 


avoided. 

After the planks are sawed they are placed in a 
steam box, where they are steamed for a short time, 
then taken out and piled in the yard, where they 
remain, to be air-seasoned, for about three years. 
Three days before this lumber is used it is put into 
a dry kiln. 

In the mill these boards are ripped into odd 
dimensions. The beauty of straight lines gives 
way to the economy of curves in this process, and 
boards are cut all kinds of ways to avoid knots and 
other defects in the wood. 

These boards are then passed through planers 
where they are smoothed 
and made of uniform 
thickness, and cut to 
blocks. 

They are then passed 
to boys who mark them 
to handle patterns with 
superhuman rapidity. 
Each pattern marked 
piece of apple-wood 
is nailed to an un- 
marked piece, and thus 
two handles are sawed 
from one marking. 

Band saws are used 
to saw the outside of 
the saw handles, and jig 
saws for the centers or 
hand holes. 

The first band saws 
used in America were 
brought from Paris 
by Henry Disston 
in 1866. The blades 


Sand papering the handles 


were %g of an inch wide. The largest band saws 
of that day were little wider. The day they were 
put into the handle mill Disston’s plant did little 
work. Every man in the factory had to watch those 
new saws, but the operators were not envied their 
jobs, as the impression prevailed that those bands 
would break, and that arms, if not lives, would be 
sacrificed. Prior to this time the old walking-beam 
jig saws were used to make saw handles. A speedy 
operator could turn out twenty dozen a day. We 
watched men sawing them out at the rate of 165 
doz. per day. Some.difference in 1914 Disston man- 
ufacturing economy compared with the standards of 
1866, and in the interval those two curious foreign- 
made band saws have grown to American-made 


band saws of scores of varieties and sizes. We 


saw one 18 in. wide and 64 ft. long. 

The jig saws which saw out the hole in the 
handle are firmly attached only at the lower 
end, the top sliding up 
and down in the groove 
of an adjustable frame 
which slides back to.take 
on a new handle and for- 
ward to do its work. 

The handles are then 
passed to the jimper men 
who round the edges in- 
side and outside on little 
special jimper cutters, 
which are shaped for 
the work they do. These 
cutters transform the 
rough square blocked 
corners into beautiful 
curves, and the handles 
begin to look more as 
they do when they come 
to the hardware store. 
These upright cutters 
run at 6500 revolutions 
per minute and turn out 
beautiful uniform work. 
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Varnishing and polishing hand saw handles 


The handles then go to the sandpaper men, whose 
equipment consists of a leather-palm glove and a 
sand belt. These belts are loosely hung over pulleys 
and do their work when the handles are pressed 
against them to tighten the belt. They are easily 
removed from the pulleys and threaded through the 
hand holes in the saw handles to sandpaper the in- 
side edges. This sand belt man holds the saw han- 
dle with one hand and with the other hand protected 
by his heavy leather palm guards, guides the belt 
to its work. 


Machine Oil Fills the Pores in the Wood Handles 


Each saw handle is then dipped in machine oil 
which fills the pores at the ends of the freshly 
sawed wood and prevents grain cracks. 

The handles are then sent to the floor above, 
where wood files are used to give the finishing 
touches to the smoothing process, the holes are 
bored for the saw screws and the ends which at- 
tach to the saw blades are slit by small saws 
adapted to that special work. In the handle fac- 
tory like produces like, for saws are certainly used 
to make saws. 


The handles then pass to the polishers. Ma- 
chines of all sorts have been tried for this work, 
but hand work beats them all. Nine dozen handles 
are laid in four rows in a great flat frame, and se- 
curely fastened so they cannot move. The polishers 
with pads filled with their polishing materials then 
rub these handles as they would big flat boards. As 
they put pressure on the pads the ingredients ooze 
out, and after many times over the apple wood 
glistens as only apple wood in the hands of an ex- 
pert finisher can. This work is done with a speed 
that is astonishing when the wonderful changes 
brought about are considered. 

The cheaper grades of handles are not given a 
polish. They go to rooms where girls are employed 
to give them coats of varnish on the edges. After 
the varnish dries these handles are again put on 
sandpaper belts that clear-cut lines between curves 
and flat surfaces may be shown. Contrast of color 
is pretty and at the same time the open pores or 
grain on the ends of the handles are covered with 
the varnish. 


Making saw screws from long coils of heavy brass wire 
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Handles show up numbers more than blades do. 
Thousands of hand saw blades take up but little 
space, while handles require all kinds of storage 
room. I was in three great storage rooms where 
there were 250 bins to the room. These bins were 
three feet square and five feet deep and 
were filled with thousands of. handles 
waiting their turn to be attached 
to blades, and take up their work 
of transmitting power from 
man’s arm to the cutting edges 
of Disston saws. 

We spent two hours in 
the handle mill. One hun- 
dred and twenty minutes 
before all handles looked 
alike to me. I couldn’t 
have held a carpenter in 
front of my counter two 
minutes on a straight han- 
dle talk, but, believe me, the 
next horny-handed member 
of the Carpenters’ Union that 
ventures into my store is going 
to get a revelation when I take 
him on a personally conducted tour 
through the place that made the handle 
famous. I'll make him whistle “It’s 
Apple Blossom Time in Normandy” ev- 
ery time he picks up his Disston hand 
saw for a year to come, and I’ll sell more saws, too, 
boys, just because I know more about that part of 
a saw which I never used before in my selling argu- 
ments. Handles—why 200 people work every day 
in the year making apple wood handles for Disston 
saws. 


Thirteen Operations in Making Brass Saw Screw 


Thirteen operations are required to make a brass 


saw screw. From the time the big coils of brass 
wire start into the cutting and heading machine the 
speed of operations seem to increase. They are 
shaped on one machine, threaded on another, a little 
saw zipps its way into the heads and slots them for 
the screw-driver your carpenter will place there in 
the years to come. A baby turning lathe, automat- 
ically fed, trims the sharp edges off the head. These 
operations follow one another with such rapidity 
that it seems like all the saw screws in the world 
must be made in this room. 

On the threading machine is perhaps the most 
interesting bit of machine equipment in the room. 
It is the goose neck that feeds the thread cutters. 


Ay 3 aga eet 


Pouring molten steel 
from crucibles 


The blanks are fed down through a spout, and this 

goose-neck-shaped feeder automatically dives in and 

picks up its blank, jerks its head out and goose like 

deposits it into the clutches of a heavy clamp below, 

which feeds it into the thread cutters and then 

drops it into another spout to roll away 

with the scores of other perfectly 

threaded brass saw screws. 

The most interesting man in 

the screw-making department 

is a young fellow who works 

at one of the polishing 

wheels. His equipment con- 

sists of a pair of ordinary 

gas pliers which he holds 

in his right hand. His left 

hand is always full of 

saw screws. With a light- 

ning - like motion this 

man is constantly shifting 

screws from his left hand 

to his pliers. He holds the 

screw against the rapidly re- 

volving polishing wheel just a 

fraction of a second and drops it 

and repeats the operation. Words 

cannot describe the speed of his work. 

You may get some idea of it, however, 

from the fact that 300 pounds of brass 

Saw screws pass through his pliers 

every day. It takes 102 screws to weigh a pound— 

over 30,000 of them in a day’s work. , 

The next time I sell a saw to a hard customer, I 

am going to hang some of my selling talk on the 
brass screws that fasten the handle to the blade. 


A Veteran Master Mechanic of 43 Years’ Service 


“Now we have the handles and the screws, and it 
is high time we started for the steel mill,” said Bill 
Smith, veteran master mechanic, who was showing 
me through the great plant. Mr. Smith has been 
in the Disston factory for over 43 years—“long 
enough,” he said, in his droll manner, “to serve a 
good apprenticeship, and I am beginning to feel 
that I can find my way about the place without a 
guide,” he continued. “You know, Henry Disston 
established this business in 1840 and started build- 
ing this Tacony plant in 1872.” 

He stopped by the corner of the grinding room. 

“The last Thursday in September, 1872, Henry 
Disston, Samuel Beven and I did the first actual 
work on this factory right here. Mr. Disston had 
a saw mill up here and against the advice of some 
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Rolling hand saw plates 
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A BIRD’S EYE VIEW OF THE MAMMOTH PLANT 


Myce 





ld 


a, 


eaaiitere(e)te)al 
Te Li mRA TT RawcAnw vr zen = 


— 





_ 


ee 





ae = seaege , c 
3 PO tA eer ce tn i RN NEE: MIS NER Ee A fe ee ae eee RA Se Nate 6 Sram apa ena naledh arene neg page eae wegen ceiahe abana cain wenaaig papa aaentp ante arte ene aapaa- dees eellihteiaroeanel tpn — roe har pe : ; oe - <= Pg Er rs eT : ns ee ae BER REALS. TU CROC ERE I ae ERS <<a » ata a wee 
OTE ee : 4 : Sieh et ee iP po ie SR TR any RA EMIRS . MA SCAN RI a a LEE A AARNE INCRE EAE LAT ILC A LING N ET LI AAI LENG OIC A LE AT I TT TILSEN A a LY PEIN 8 SR Mes 0 Societe stoers «thd ap aiaiapiep nap celine alee aetna at . mein orn fo ome . i . be pee ™ “x 
‘our: . = le pack. ene Carer ee ne rir a a te od . ~ o~ - posing bane SORA ir AE TE ON BESS Ee ee ag er ame i _ 9 a t 
4 ~ Soak a A " t * - OF ae. ~ ee — ” 
es orc PE aE cuperes fh rena wok ie . 








a mo . wiee ae - —_ tae erEre ee tte + pnaalarende rem oe Nt eS ee Me aac read n Sets, LS E28 ES 
a 











lavirale(@)helaltamerciceniour 


OF HENRY DISSTON & SONS, PHILADELPHIA 


ZZ * 
— 











ee ER ge one une | AIA 


va 





vee a Wo 








—_ 
———— 


—e Ove Vala ana f-byeiesshvay 





& Philadelphia Hardwarea 


time, and then there is crucible steel, the raw mate- 
rial being melted in crucibles holding about 90 
pounds each. By this latter method only can the 
highest grade of steel be produced, and it is the 
method used at the Disston works. In making 
crucible steel you reap what you sow. By the se- 
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Trimming and weighing handsaw blades 


of his friends had decided to build a saw factory 


on the same piece of ground. They said he was 
going too far away from town, but he thought dif- 
ferently. We marked out the corner that day, and 
Mr. Disston said, ‘Now, boys, you can get started 


lection and use of best materials, together with 
Swedish refined iron, and carefully melted, Disstons 
produce steel to meet their exacting requirements, 
and the best steel that can be made is necessary 
for sawmaking purposes. 

The men who handle these crucibles are the larg- 
est, most powerful fellows I have ever seen. Deep 
chested, strong limbed, slow moving and careful 
With long iron tongs they handle the cherry red 
crucibles filled with a heavy white hot liquid which 
is to become Disston saws. Their limbs and bodies 
are wrapped in many thicknesses of heavy burlap 
which is wet down frequently to protect them from 
the intense heat. Shields are used to protect their 
faces and eyes from the terrific heat and blinding 
light of the furnaces over which they work, and 
thick wooden clogs are fastened to the soles of 
their shoes for further protection. 

“What happens,” I asked, “if. one of those clay- 


Toothing handsaw blades 


on this work at once.’ Mr. Bevan replied, ‘We'll be 
at it with a crew in the morning.’ ‘Not much. You 
won’t,’ said Mr. Disston—tomorrow’s Friday. [’m 
not a bit superstitious, but those fellows who ad- 
vised us not to move up here would certainly give 
me a good laugh if anything went wrong and some 
of them would be sure to say it was because we 
started on Friday.’ ‘That’s easily remedied,’ said 
I, ‘just wait a minute’; and I ran over to the saw 
mill where I got a pick and two shovels and we 
started on the building then and there—Henry 
Disston wielding the pick and Bevan and I fol- 
lowing with the shovels. We never laid a cor- 
ner stone, but I want to see one laid before long 
right here where we did that work. Henry Disston 
and Samuel Bevan have both passed into the safe 
keeping of the Great Creator, leaving behind them 
a factory and a product which has perpetuated their 
names among the world’s great producers.” 

As we passed on to the steel mill I felt like 
saluting Bill Smith. 


Best Steel Is First Essential in Making Best Saws 


There are two general kinds of steel—open 
hearth, a process by which tons are melted at one 





like crucibles breaks while you are pouring its con-_ 
tents into the ingot forms?” The great perspiring 
blonde giant, of whom I asked this question, was 
laughing. He sobered in a second, as he answered, 





Tempering handsaw blades 
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Smithing handsaw blades 


“If that catches you before you get away, it will 
take the flesh off your legs right to the bone; that’s 
why we move slowly and watch just exactly what 
we are doing every second.” 


Saw Steel Must Be of Great Tensile Strength 


Saw steel must be absolutely free from blow 
holes, seams, splits and other physical defects, and 
it must have uniform hardness. Steel of 60,000 
pounds tensile strength considered perfectly safe 
for boiler construction or for bridge or building 
material is not one-third strong enough for the 
making of Disston saws. 

The steel ingots, measuring about 3x7x19 
inches and weighing about 90 pounds each, which 
are made here are sent to the rolling mills where 
they are heated and rolled into long thin strips, 
which are cut into shorter lengths, and further 
rolled into sheets. 

These sheets are then reheated and taken from 
the furnaces in pairs. I watched two muscular 
young fellows as they drew these hot sheets of steel 
from the furnaces and saw them grasp the pieces 
with great tongs and swing them over their heads, 
bringing them forcibly down on great cast-iron 
plates which were wet liberally with water 
after each operation. This is called “scaling” 
and, as each sheet is slapped once on each side in 
this manner, a coating of heavy scale comes off. 
These scaled sheets are then shot in between two" 
great rollers where they are fed in by one tong- 
equipped Hercules and back over the top of the roll 
by another similarly equipped giant. A few times 
through and the sheets are rolled to measure, then 
cut to shape and sent to the saw-making plant. 
These sheets are cut to a nicety in oblong shapes 
so that one cross-section cut makes two saw blades 


‘as illustrated. 


These blade shapes are then carefully inspected 
for thickness and weight. If a blade is thicker and 
heavier than average, it goes into a rip saw where 
heavy material is essential. If it is below 
the standard of weight and thickness of the certain 
point saw intended it goes into saws which are 
made for lighter uses. A saw to bear the Disston 
name must come up to every test, and every oper- 
ation is subject to most rigid inspection. 


Saw Teeth Are Put on Rapidly by Machinery 


Clip! Clip! Clip! Say, the clips ran together with 
such regular rapidity that it sounded like the pur- 
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ring of a great cat. A whole row of machines 
were doing the same thing. I needed to ask no 
questions for the smooth blades of steel passed in 
at one end and came out at the other with a row 
of evenly made saw teeth. I saw the old hand 
press used in the days gone by for cutting saw 
teeth. A speedy manipulator of that old press 
could cut 60 saw teeth per minute. The purring 
little tooth cutting machine in front of me was 
nicking them out at the rate of 1650 teeth every 
sixty seconds. “Who makes that machine?” I 
asked. “We do,” an employe answered; “it was 
gotten up by one of our old saw men.” I met that 
old saw man before I left the factory. He was one 
of the Old Guard; some folks might call him a pen- 
sioner, but no one would think of such a title who 
had seen this veteran’s machine doing the work of 
twenty-seven men and twenty-seven machines of the 
old type. 

Did you ever notice that the teeth of a rip saw 
start small at the point and grow uniformly larger 
as they approach the heel. A rip saw starts its 
work smoothly and gradually warms up to its cut- 
ting work as the blade eats its way into the board. 
Now the teeth of a rip saw are all cut by the same 
kind of machine and with wonderful speed—noth- 
ing but a few cog wheels, an iron frame, a few 
cutters and some power plus—thought. It was the 
brain of another Disston veteran that produced 
this machine, and a slow, uncertain process gave 
way before his efforts to speed, certainty and econ- 
omy. On the pay-roll? You bet your life. Mr. 
Disston’s words came back to me a hundred times 
that week, and each time they meant more. 

The next time I sell a rip saw the blade and the 
cut of its teeth will be a part of my selling story. 

The blade is hardened after the teeth are cut. 
The hardening furnace is heated by fuel oil and 
after the blades are brought to the proper temper- 
ature determined by scientific instruments, they 
are taken out and plunged into a special hardening 
bath. This process makes the steel extremely hard 
and in order to fit them to the various uses for 
which they are intended these blades are then “tem- 
pered” or a certain amount of this extreme hard- 
ness is drawn out of them. This is done by bring- 
ing them in contact with less heat than they were 
subjected to in the hardening furnace. This oper- 
ation requires skill and extreme care, for upon its 
successful performance depends the durability or 
“life” as well as the working action of the saw. 

The next step is called “smithing in the black,” a 
process of hammering by which the blades are made 
perfectly flat and straight. The sawmakers’ skill 
is particularly shown in all the operations of smith- 
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Polishing handsaw blades 


ing, long experience and practice being necessary 
to fit a man for working on high grade saws. 

Grinding a blade to gauge sounds simple but 
it costs money and calls for the services of more 
skilled labor. A hand saw to do good work should 
be of even thickness on tooth-edge from end to 
end, the body tapering thinner from cutting-edge 
to back and from handle to point, thus leaving the 
blade thickest at the butt in front of handle which 
stands the force of the thrust. A saw that.is not 
ground to proper taper cannot be ranked as a high- 
class tool. 

Do Disstons grind their saws? Say, boys, there 
is a high stone wall around three sides of that fifty- 
acre factory plot of theirs and that wall is built en- 
tirely of worn-out grind stones. 

I have never used a gauge to sell a hand saw, but 
the next fellow who hesitates between a fifty-cent 
cheese cutter and a real saw in my store is going 
to see me measure the back of a Disston saw back 
by the handle and down at the point and he is going 
to hear about that wall of worn out grind stones as 
I show him that.a Disston saw gradually grows 
thinner from the teeth to the back. Ground—why 
if saw knowledge was ground into me as deeply as 
thousands of stones are grinding shape and quality 
into Disston saws I could sell a hand saw to every 
cigar store Indian in town and a band saw to 
every horn blower in the local band. 

After grinding the blades are “‘tensioned.” This 
is a hammering process. Some blades are too 
“fast” and some too “‘loose.”” Tensioning gives them 
the proper spring or character. If a blade is what 
is termed “fast” the metal is too long on the edge 
and needs expanding through the center, and if it 
is “loose” the metal must be stretched on the edge. 
A saw that is not properly tensioned will run out 
of its course. I was pretty inquisitive on this sub- 
ject and after explaining the process carefully one 
of the mechanics laughingly remarked that a saw 
not properly tensioned followed a line about as 
readily as a human being well loaded with corn 
juice could walk a mark. 

After being tensioned the blades are returned 
to the smithers for inspection and such work as 
may be necessary to prepare them for “drawing.” 


Now “drawing” a saw isn’t anything like a raffle. . 


It is a grinding process which brings the lines per- 
fectly straight and prepares the surface for pol- 
ishing. The blades are placed on flat boards on 
the end of which are cross handles. This handle 
is grasped on either side by the workman, and, 
bearing down, he draws the saw blade resting on 
the board across the stone. 

We then came to a room where a great number 
of intelligent looking mechanics were tapping saws 
with hammers first on anvils and then on lignum- 
vitae blocks. After each series of blows they care- 
fully inspected the saw. It was easy to see that 
these mechanics were doing important work. They 
call it “Blocking” and it consists of correcting any 
irregularities that may have been developed by pre- 
vious processes. 

The blades are then polished. This work is done 
on great leather faced wooden wheels which give 
a beautiful finish to the prepared steel. A strange 
change is brought about by the previous operations 
on the blades. It is not a chemical nor a physical 
change, but rests in the fact that the previous 
processes and operations under which the blades 
have passed has altered the arrangement of the 
molecules in the metal and in order to restore the 
desired qualities and spring the blades are now 
“stiffened” by being immersed in a special bath. 

From here they go to the etching room, where 
they are branded with that distinctive mark of high 
quality long recognized the world over—Disston. 

Then the teeth are set. Each tooth is struck, 
workmen performing this work certainly know 
how to gauge their blows. Rap-rap-rap. They 
never miss a tooth and never strike a blow that 
leaves its mark on the points, yet they work with 
marvelous speed. 

Sharpening is done after setting to avoid injury 
to the teeth. Each blade is sharpened and set to 
suit some particular work. 

The next operation is handling up. The handles 
are specially adjusted to the blades to give the cor- 
rect “hang” or pitch to the saw when entering the 
work—each handle being separately fitted to its 
blade. 

The saws then pass through an inspection as 
rigid as any dreaded examination day you ever saw, 
after which they are each put in a Disston-made 
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Putting on handles 


paper bag and a Disston-made box for shipment. 

Through all the processes I have mentioned there 
came sudden unexpected tests. Here and there at 
random everyday samples of saw blades are taken 
without warning for laboratory tests. The labo- 
ratory men test everything from steel ingots up to 
finished blades. ‘Their chemical tests I did not un- 
derstand very well, but I realized what the equip- 
ment cost when I was told that a little platinum 
furnace doing a special work cost over a thousand 
dollars. I held a little piece of platinum tubing in 
my hand in another part of the laboratory and the 
chief chemist broke the news to me that I had my 
hand on $600 worth of that valuable material. 
The physical tests are very interesting. One test- 
ing machine looked like a thermometer with a glass 
tube in front of it in which rested a little steel ball. 
This ball is dropped on the steel blades and the re- 
bound is carefully registered. It measures the elas- 
ticity in steel. Another very interesting machine 
for physical tests drops a heavy steel ball on the 
steel and measurements are made of the dents made 
by dropping this ball weight from different heights. 
This is called an impact test. “Disston’”’ steel must 
stand the rigid “Disston” test or it never bears the 
“Disston” name when it becomes a saw. 

Back in the early days when Disston’s name first 
began to appear on saws Henry Disston personally 
furnished the motive power that pushed two wheel- 
barrows full of coal each week from the dock to 
his little plant. Now the great manufacturing plant 
uses 1100 tons of coal and 30,000 gallons of fuel 
oil every seven days. 

The strange name “Disston” by quality and by 


the brains of men grown old in this one work of 
making better saws and teaching others how to 
make them, has become the best known name on 
the world’s saws to-day. They are used in every 
civilized country and in many that are uncivilized. 
A year’s output of Disston saws laid end to end 
would encircle the globe many times and their 
growth, strength and popularity will continue as 
long as the past and present blend so harmoniously 
in producing the best and branding it “Disston.” 

I clasped hands with the “Disston” boys as I 
left the factory with a souvenir saw infinitely more 
beautiful and more reliable than could have been 
produced in the days when President Hays visited 
this plant and I have taken a solemn oath to myself 
to put more Disston personality and more manu- 
facturing emphasis into my selling talk on saws 
from now on. 

Many other articles are made in these great 
works. I had intended giving some points on the 
manufacturing of these, but the making of a hand 
saw proved so interesting and the operations so 
numerous I had to even curtail that story to get 
it in these pages. 

Sometime later I hope to have the opportunity of 
describing to you the making of Disston brick and 
plastering trowels, plumbs and levels, try squares, 
bevels, gauges, screwdrivers and files, etc., for such 
knowledge will prove of value to you, especially as 
these goods have been made for many years in the 
Disston works, and their great daily output is suf- 
ficient evidence that the quality ranks as high as 
Disston brand saws. 


Congratulate the man who 
uses a Disston saw 
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HE most effective Lawn 
and Garden Sprinkler that 


“PENNSYLVANIA” 


RAINMAKER 


(PATENTED) 


This sprinkler is the result of the ap- 
plication of the Turbine principle. It 
will distribute water evenly over an area 
of 300 to 500 square yards according to 
pressure of supply and adjustment. It 
can be regulated for producing showers 
of heavy or medium drops, or a very fine 
spray, from center to extreme edge of 
surface covered. Wall not swamp the 
ground at its center of working. 

A necessity for large lawns—Putting 
Greens—-Tennis Courts, and for Market 
Gardens. 

Write for prices and details. 














Wwe. are impressing upon the minds 
of readers of general magazines 
that the ‘*‘ PENNSYLVANIA ”’ Quality 
trade mark is now shown on the han- 
dies of all our leading brands of 
‘* PENNSYLVANIA’? Quality Lawn 
Mowers. 














E wish to thank the 


trade fortheir effective 


co-operation in the selling 


of °° PENNSYLVANIA” 
Quality Lawn Mowers. We 
have advertised extensively 
through the general .maga- 
zines of largest and most 
effective circulation, and 
thoroughly appreciate the 
response, aided by dealers, 
which has made this the 
biggest season in the his- 
tory of our business. 


‘* The Pennsylvania People ”’ 
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“PENNSYLVANIA” 
Quality Lawn Mowers 


all of the blades (not the bottom knife o = of this high-quality — 4 
» Steel, oil- hardened and water-tempered. 1 a 


and cleanly. as would a. pair of high 


ey clip the grass as neath; 


exe shears—they never “chop.” 
: ~ And, “ PENNSYLVANIA” Quality 


owers, due to their construction 
. E and the. fine steel used in the blades, are ‘continuously self-sharpening. 


2 You appreciate what this means. Just think of having your mower? 


always sharp and ready for use, year mm and year out, without the ex- 
"sat waste of time and trouble of regrinding. - 


But “ PENNSYLVANIA” Quality doesn’t end with’ this advantage. “ ‘PENNS 
SYLVAN IA” Mowers are so well made “and adjusted that they are calves 


— and smooth-workings, always: 


in alignment.’ 


Over a million-and- -a-quarter_ q 
“PENNSYLVANIA” Quali ty 


1) Mowers have been sold; and we 


; This trade-mark on the handle of a mower - 
| cemsthatit is oneof the“ PENNSYLVANIA” 


— family, which includes the follow- 
» ing brands: 


| “PENNSYLVANIA” 

7 “GREAT AMERICAN” 

| “KEYSTONE” 

a “CONTINENTAL” 
_“NEW DEPARTURE” 


others. 
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- have testimonials to the effet: 


that “PENNSYLVANIAS, even. 
after a quarter century or more * 4 
of use, are still easy camate | 4 
and perfect cutting. 


MAILED FREE © 


“The Lawn—Its Making — 
and Care,” an instruct- 
ive book written for us 
by a prominent au- 
thority, gladly | 
mailed free to. | 
anyone in- © 
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It takes this Big Plant to 
Supply the Demand for 


Enterprise Hardware Specialties. To attain such growth and require 
such large quarters, you will admit that there must be exceptional 
merit in the products. There is. 


Enterprise 
Hardware Specialties 


have sold on sheer merit for 47 years. But good as they are, we give 
due credit to the power of advertising for creating such widespread 
demand. We don’t intend to let anyone forget them—so we keep right 
on advertising their superiority. And our goods back up the adver- 


tising every time. That’s why it pays best to handle the Enterprise 
Line. 


One more thought. We have the facilities to ship goods when 
wanted. You can’t sell even Enterprise goods, unless you have them— 
don’t forget that. And don’t fail to read the article on Substitution 
on the adjoining page. 
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What “Substitution” Leads To 


All business is founded upon Faith. One of the world’s greatest merchants made this state- 
ment, and no one doubts the’ wisdom of his conclusions. 

To destroy Faith is to shake the foundations of business. It is a commercial earthquake. 

Building upon the sands is folly. It has always been recognized as such, but a more con- 
summate folly is to build upon the rocks and then deliberately kick the foundation from beneath the 
superstructure. . 

Substitution is that kind of folly. 

In the rattlesnake country there is an unwritten law “to kill on sight” every one of these 
venomous reptiles. It is one of the paramount public duties. 

Substitution is the snake in modern business, and the heel of every reputable business house 
should be vigorously used to grind it to death for once and for all. It is your duty as it is ours. 

The daily mail is the weather cock of business. It shows which way the wind is blowing. 
Read this extract from one of the letters that has come to us and judge what it indicates. 


‘‘Enterprise Mfg. Co., 
Philadelphia, Pa. 


Gentlemen:— 

Why don’t you keep a more complete stock of Enterprise goods in X Co.’s 
Jobbing House? 

A restaurant man here will have nothing else. We ordered one of your 
No. 26 Enterprise Grinders for him twice. The first time from B—— Co. and 
they shipped something else. The restaurant man wouldn’t have it, and then we 
ordered from X Co. and they have written us recommending their private 
brand instead of shipping the Enterprise. 

Our restaurant man went to the city yesterday and brought home an Epter- 
— He said he wanted to give us the business but that he couldn’t wait any 
onger. 

We have only occasional calls for big grinders, but other small town dealers 
must have similar calls, and I should think it would pay you to make X Co. 
carry a ready stock.” 


That letter is the story of a business tragedy, a story with commercial murder in every chapter. 

Faith was crippled when B Co. shipped a substitute and ruthlessly murdered when X—— 
Co. followed with their recommendation. of another substitute. 

That businéss deal killed the restaurant man’s faith in his local dealer. It made the retailer dis- 
trustful of his jobber and caused the manufacturer to consider just how great and how serious is 
the evil of substitution. 


Fillmg A Demand, Or Creating One? 


It takes less time and costs less money to fill a demand, than to create one. Remember, a big demand for 
Enterprise Goods is already created. People ask for Enterprise Quality. Enterprise Quality is never found in 
“imitations” and “substitutes.” That fact leaves no excuse for substituting. 


Besides, in dealing with us, you can get what you want when you want it. Our stock of “Ready to ship” 
goods is enormous. We can ship complete machines promptly. Our stock of Parts is also as great as the 
Parts are good. All Standard Parts are interchangeable and accurate. They fit perfectly. This is important to 
you who send for, or carry Enterprise Parts in stock. 


Write for Booklet. It tells why the demand for Enterprise Goods grows larger every year. 


See next two pages for the Big Sellers in the Enterprise Line 


The Enterprise Mfg. Co. of Pa. 


PATENTED HARDWARE SPECIALTIES 


Philadelphia, Pennsylvania 


29 Murray St., New York, N. Y. 530 Golden Gate Ave., San Francisco, Cal. 
176 N. Dearborn St., Chicago, III. 


ee (OF Vat ee CO aaa 





a Diiladeiphia Hardwares 


Some Good, Seasonable Sellers 
In The Big Enterprise Line 
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Enterprise Fruit Press 


Recent pure-food investigations have caused some startling 
disclosures concerning store jellies, preserves and fruit drinks. 
Housewives everywhere are beginning to realize that the only 
way to be certain of getting pure and unadulterated fruits, 
wines and jellies is to make them at home. 


Fi oe To : 


They prefer the Enterprise to other fruit presses, because 
it is so simple and easy to use. It squeezes berries, grapes, 
currants, tomatoes, quinces, pineapples, etc. A strong selling 
feature is that the Enterprise extracts all the juice and ejects 
the skins and seeds im one operation. And there’s nothing 
about it to get out of order—it’s built to last. Made in several 
styles and sizes to retail from $3.50 up to $30.00. There’s a 
big demand and a liberal profit in selling the well-known 
Enterprise. 


Enterprise Cherry Stoners 


These popular cherry stoners have long enjoyed the con- 
fidence of women who use them, because of their clean, rapid 
work. 


A Patented Regulating Device permits the Enterprise to 
be quickly and easily adjusted for different sizes of cherries. 
This feature also insures the jaws retaining their proper posi- 
tion when set. 


The Enterprise is a big seller for preserving purposes and, 
like all Enterprise products, is thoroughly well made. There 
are several styles, each guaranteed to give the most satisfac- 
tory results. Prices range from $8.00 to $15.00 per dozen, 
with a liberal discount. 


Meat and 


Enterprise ";:,3" Choppers 


These choppers can be put to so many different uses that 
they are salable every day in the year. 


They chop Sausage, Minced Meat, Hash, Scrapple, Hogs’ 
Head Cheese, Hamburg Steak, Croquettes, Chicken and Lob- 
ster for Salads, Tripe, Codfish, Clams, Peppers, Cocoanut, 
Scrap Meat for Poultry, Meat for Beef Tea, Corn for Fritters, 
Horseradish, Stale Bread and Crackers for Crumbs, etc., etc. 








Style shown chops three pounds of meat per minute. Six 
sizes, all TINNED, to retail at $1.75 up to $5.00. All made 
of best materials by careful workmen, and all parts inter- 
changeable. 
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Any Article Stamped Enterpnise 
Is Already Half-Sold 


Enterprise Food Choppers 


The most popular chopper made for general family use. —— aa 
Four handy knives come with each chopper. A Fine Knife lENTEReRSE 1 
for chopping Sausage and Mince Meat, Hamburg Steak, Ww | 
Croquettes, Cocoanut, Horseradish, Stale Bread and Crackers 
for Crumbs, etc. 

A Medium Knife for chopping Scrapple, Codfish, Corn. for 
Fritters, Scrap Meat for Poultry, etc. Coarse Knife for chop- 
ping Hash, Hog’s Head Cheese, Tripe, Chicken and Lobster 
for salads, Vegetables of all kinds for soups, etc. Nut Butter 
Cutter for making butter from nuts of an oily nature. 

All Enterprise Food Choppers have a threaded end on the 
cylinder for a stuffing attachment. These stuffing attachments 
for sausage, etc., can be had at a slight extra cost when desired 
by your customers. Enterprise Food Choppers are made»in 
three sizes, and retail at $1.25 up to $2.25. Good profit and 
no complaints. It pays to sell the Enterprise. 


Enterprise Coffee Mills 


Most every family drinks coffee. It is the popular beverage. 
More and more people are finding that the way to get the best 
coffee is to buy it in the bean and grind it to suit themselves. 

Enterprise Coffee Mills are made for all requirements. Some - 
attach to side wall, as shown—others clamp on to the table. 
But all grind coffee satisfactorily and to any degree of fine- 
ness. All parts of the Enterprise Mill are interchangeable. 

Enterprise Coffee Mills retail at from $1.25 for home use 
up to $52.50 for the big hand mills for store service. 

Also Power Mills in all the leading styles. 
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Enterprise Sausage Stuffers 


Lard and Fruit Presses have many advantages: 
The tron cylinder is bored absolutely true; the tin 
cylinder has lips enabling user to remove hot crack- 
lings with least possible inconvenience; the patent 
latch prevents breakage of plates; the new patented 
corrugated spout prevents air entering casing, thus 
preserving the sausage. 

And in pressing lard, there is no hot cylinder to 
handle. Nine sizes and styles, japanned or tinned. 
Retail prices, $3.75 to $9.00. Liberal discount. Most 
serviceable and satisfactory presses made. 

Send for the big Enterprise Catalogue. It describes 
our entire line of fast selling Hardware Specialties. 


The Enterprise Mfg. Co. of Pa., Philadelphia, Pa. 


PATENTED HARDWARE SPECIALTIES 


530 Golden Gate Avenue 29 Murray Street 176 North Dearborn Street . 
SAN FRANCISCO NEW YORK CHICAGO, ILL. 
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“'cGem* FREEZERS 





Lightning 





D. A. Crown be fu i Combination—Style B 


The same practical experience in Freez 
UNEQUALLED IN QUALITY, AS WELL 


They are of established reputation, in 
Sold by Leading Jobbers 


NORTH BROS. MFG. CO., 
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“YANKEE” 
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ar tie Chain Drills mi 1500  - Bench Drills Ne. 1005 
ers as in “Yankee” Tools makes our line 


AS FOR EFFICIENCY IN PRACTICAL USE 


demand, easily sold, satisfactory in use 
Send for Catalog 


PHILADELPHIA, PA. U.S.A. 
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a The Highest Grade File Made ¢ 
IT’S A TOOL * 


~ 


The 
only 
line 
from 

3” to 24” 
Abso- 
lutely 
Cru- 


cible 
Steel 


The File You Will Eventually Use 
The Best that Will and Skill Can Make 


The Delta File Works 


Philadelphia, Pennsylvania 


Chicago Office New York Office 
62 East Lake Street 260 West Street 





Is Good Hardware 


SS . 








IE EEE EE Ee wear 


= ildageipnia Harawares 





IT’S A TOOL 


The 
only 
line 
from 

3” to 24” 
Abso- 
lutely 
Cru- 
cible 
Steel 











The File You Will Eventually Use 
The Best That Will and Skill Can Make 


The Delta File Works 


Philadelphia, Pennsylvania 


Chicago Office New York Office 
62 East Lake Street 260 West Street Sy, Ws 
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Hoffman Bell Brand- 
Butchers’ Steels | 


Specialization has made our slogan, “Known 
wherever Steels are used,”’ possible. We are the 
only exclusive Butchers’ Steel manufacturers in 


the World. 


Manufacturers of 


Butchers’ 
Table Practically every butcher knows the merit of 


Kitchen Steels these tools. They have been the standard for 
Carving 35 years. 


Write us today for information and prices. 


C. & A. Hoffman 


Frankford, Phila.. Penn. 


PETERS AUTOMATIC SWINGING FIRE DOOR 
HARDWARE | 


The human element of forgetfulness 
has been eliminated and its action is 


Sure and Positive 


Does not interfere with the free use of 
the door, but in case of fire the arm of 
the automatic fixtures is actuated by the melting of a small fusible link. Write for detail and prices. 


JAMES PETERS & SON, - - 1934-6-8 North Front Street, PHILADELPHIA, PA. 
Agent, Henry Frank, Jr., 372 Hudson St., New York 


DOOR IN ORDINARY USE CLOSED BY AUTOMATIC ARM 
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SAND PAPER FLINT PAPER EMERY CLOTH 


IN REAMS AND ROLLS ree - 4-4 a ee ~~ ©, oe — 2 0 
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& Philadeiphia hHatawares 
GENUINE 


“PHILADELPHIA” 


LAWN MOWERS 


The Mower of Excellence 





In purchasing Lawn Mowers 
please be particular to 
bear in mind the name 
“PHILADELPHIA”, which 
is named after the city where 
they are made. They were the 
first side wheel mowers made 
and in 1869 were the “LEAD- 
ERS” as they are today the 
‘“LEABERS”” in HiGse 
GRADE goods. Most simple 
in construction, less parts to 
get out of order, workmanship 
the finest, durability unsur- 
passed, making them the pro- 18 Styles of High Grade Hand Mowers 
gressive Mowers of the present § Styles of High Grade Horse Mowers 
) TO CHOOSE FROM 


The Original All Steel Mower. Style ‘‘A,’’ All Steel 


day. 

The only Mowers’ made 
which have all the knives both 
cylinder and stationary of 


VANADIUM CRUCIBLE STEEL 
They are the Standard of the World 


Greater satisfaction and larger 

profits in buying Lawn 

Mowers with age and reputa- 

tion back of them. AY x iD 
Orders solicited. Prices in- YW ry 


. : ‘ The Latest All Steel Mower 
teresting. Style ‘‘Graham,”’ All Steel 


. The Philadelphia Lawn Mower Co. 


Largest Makers of High Grade Mowers in the World 


31st & Chestnut Sts., Philadelphia, Pa., U.S.A. 
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HESE halfsize {{ =] 
illustrations a= 
represent a few & 

of our many styles of 
secure, durable and 
convenient Padlocks. 


Trade Mark 

















Registered in U. S. Patent Office and 30 other Countries 


Our products are 
adapted to severe ser- 


vice. Daily output over 
30,000 Padlocks. 


Inquire for catalogue. 


Miller Lock Co. 


Philadelphia, U. S. 


SIS Cood Hardware 
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Boss Glass Door Oven. 


Sold throughout the World. In almost every 
Country where Oil, Gasoline or Gas is used 
as fuel, you will find the Boss Oven on sale. 


Its tremendous popularity is due to the fact 
that it is first of all a good and economical 
baker. We guarantee it to bake or roast 
satisfactorily on any good oil, gasoline or 
gas stove, or “money back” without argu- 
ment. 


Its Patented Glass Door, which we guaran- 
tee not to steam up or break from the heat, 
has been a universal success. More than 
600,000 of this style are now in daily use. 


Many patented and exclusive features are 
found in the Boss. The new Hinge and Door 
Support leave the door opening entirely free 
when Oven is open. No danger of burning 
the hands or arms by coming in contact with 
wires or chains. 


New Boss Oil Stove 


Every Vital Feature in the construction of 
an Oil Stove has been carefully worked out 
in the “New Boss.” There is nothing com- 
plicated to get out of order—nothing hard 
to understand to operate it properly. 


Simple but Substantial construction has 
been adhered to throughout. The extra 
wide top gives more room for cooking uten- 
sils. The legs are strong cast iron, making 
the stove very rigid. 


Patented High Wick Limits or fingers are 
provided on the inner combustion tubes 
which are engaged by the wick when turned 
at full burning height. These fingers auto- 
matically trim the wick when chimney is 
revolved. 


The Intense Blue Flame plays right against 
the cooking utensil, giving quicker results 
and using less oil than most other stoves. 


Manufactured by The Huenefeld Company, Cincinnati, O. 



































HARDWARE AGE May 28, 1914 














MARK 
a 
STLOVIS. USA 











STLOVUIS. USA 


The Stove Youve Always Wanted 


WITTE’S 








Easily A Safe 
Controlled. Oil Stove. 
No Trouble Never 
to Operate. Balks. 

Standard Satisfies 
of Your 
Efficiency. Customers. 

You lee ete You Run No. 
Can’t Buy al eda. ’ Risk in 

More Height, 29 inches; Buying the 

at Any a am \ “IXL” 

Price. Oil Stove. 





The Intense Blue Flame burns right up against the 
cooking vessel. 


A Sure, Safe, Satisfactory, Economical oil cook- 
ing stove. 


Made in 2, 3 and 4 Burner styles; with or without 
High Shelf. 


Descriptive circulars, prices and exclusive agency 
proposition sent on request. 


WITTE HARDWARE COMPANY 
ST. LOUIS, U: S. A. | 
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Ideal Triplicate Pails of Pure, 
Seamless Aluminum. Cook 
three things at one time in one 
compartment of the Fireless 
Cookstove. Can be had 
with detachable handles 


if desired for use on 


fuel. Flavors cannot in- ‘ te S 
termingle. All food <' .« oe 
values retained. Fin- \ Oo 


be. ly. « 
@r~6™ eee <a> 
sto, Spm Wif/~ WN 


Ideal Steam Cookers cook en- 
tire meal over one burner of 
any stove with any kind of 


a gas or oil stove. 
est thing in world a 
for canning. f 
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All these goods and many more made by th 
Double Purpose Roaster and Baker. ad y — 
Made either of aluminum or steel. 





eee rrr srs tt (tt 


: 


Can be used separately as two pans 
when notin use asa baker or roaster 
Convenient size, fitting every oven. 
Drawn seamless from one piece of 
metal. Beside this style Roaster and 
Baker, wc also manufacture a com- 
plete line of Aluminum Roasters 


and Cooking Utensils. 


Aluminum Half Round Pails, cook 
two things at one time in one som 
partment of the Fireless Cookstove. 
Newest thing out 


Toledo Cooker Company 


1309 West Bancroft St. ¥ -:- Toledo, Ohio 


This is one of our demonstrators who shows and 
explains how to cook food any way that can be 
done by the ordinary stove or range and do it 
better in the Ideal Fireless Cookstove and at a 
saving of 80% of the fuel and 75% of the labor. Ideal 
Fireless Cookstoves made in |4 sizes, two styles. 
Style “A” is lined with pure aluminum. 
less Aluminum Cooking 
Compartments. Has pat- 
ented features, “Water 
Seal” Top, Heat Conser- 
ving Valve, Automatic 
Condenser, Strata-laid 
Insulation, Vulcanized 


Solid Oak Outer Casing. 


Seam- 


Not high priced but sigh grade. 
The only inexpensive percolator on 
the market making coffee equal to 
that made by “‘princely”’ priced per- 
colators. Made of pure aluminum. 
Floats in the boiling zone contin- 
uously. 


All the bothersome roll- 
ing-up and cutting of 
noodles is done away 
with. WHandiest thing 


made tor the housewife. 


Fe ULLAL LLAMA LL MMMM Wilt 
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This ls Our Anniversary 


We are two years old this 
month, and pretty big for our 
age—so everybody says. 
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Here's our top mounting department. Looks like business— 
doesn't it—and it is business too—big business. Every man 
you see in this picture has been with Engman and Matthews 
from five to twenty years. Every range they mount is 
mounted right, and so it goes in all other departments. That's 
why we grow so fast. 


A model baby and a 
model range—great for 
window display, advertis- 
ing, fairs and for the little 
folks. 





ENGMAN MATTHEWS 
RANGE COMPANY 


Two Generations of Malleable Range Builders 
SOUTH BEND, IND. 
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Brand new Made a ri 
sizes: inc 
from the bot- and 17 inch 
tom of the legs 
pots. 








to the tip of 
urn. Fairly 


bristles with 


Burns chest- 
nut and range 
size coal or 





own — chestnut coke 
selling points. successfully. 
Secure the Secure the 
Agency! Agency! 











The New Riverside Base Burner 


A few of the reasons why it will sell in preference to all other 


@ Has most radiating surface on account of larger body. @ Has largest air circulating 
capacity: Rear Flues, Side Flues, Front Wings, Dome. Easiest to set up: Stands 
on legs, not base—All nickel parts hook on. @ Simplest to repair: All inner parts 
lift out through doors. 4 Economical to operate because always under control. 
@ Always under control: All joints, doors, registers and dampers fitted tight. 
@ Retains its brightness: Nickel is perfectly smooth and thoroughly ventilated. 
@ Long lasting because the flue construction insures equal expansion on both sides. 
@ Handsomest in design: The outline is most graceful and the ornamentation is 


simple and rich. 
Write today for our agency proposition 


Rock Island Stove Co., Rock Island, Illinois 
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Put in 

a Stock of 
Faultless 
Casters— 


Hani 
UT | 








No. tiron Bed 
Socket 


Long Stem 


som Socket 




















_ A steady demand is the best indica- 
tion of the value of any product and 
dealers all over the country can testify 
to their regular sales of Faultless Casters. 
Built from top to bottom on scientific 
No Torn principles, of the highest grade steel, 
they are practically indestructible, and 


Carpets. No their almost frictionless action makes 


satisfied customers. 


Scr atched Adopted by the government after 


thorough tests, they are recognized as 


Floors the standard casters of the world. 


The Leather Wheel Models will not 
mar the finish of the most highly polished 
Hard Wood Floors. 








Every set guaranteed. 


Faultless Caster Co. 


Se Siteenes aeahee - - INDIANA 


— 











May 28, 1914 HARDWARE AGE 65 


1 Oe 













aye 





Big Family | 





ARIETY is not only the spice of 

life but it’s the spice of life of 

this business. We have yet to see a 

need for anything in the line of casters 

that cannot be filled from the variety 
of patterns we produce. 
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If there is any one 
fact in connection with 
vur products of which 
we are most proud, it is 
their | comprehensive 
character. 
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Family 


E ARE never through talk- 

ing of one or another pat- 

tern, and naturally we are inclined 
to harp on the merits of our Ball 
Bearing Grip Neck Casters. The 
“Improved” type of which with 
the “‘Ideal’’ Steel Wheel, being 
the latest addition to the “‘Univer- 
sal’’ family, naturally comes in for 
the greatest praise. The pref- 
erence is bestowed because this particular caster 
best fills the need of the great majority of furniture. 
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Rut we relish the opportunity of tackling your caster 
problems, be they what they may. And we recommend 
that you get acquainted and keep acquainted with the scope 
of our sixty-four page catalog No. 105 H. A. Write for 


a copy. 
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P| 29 WEST 42” ST (Acotan Bid) NEW YORK 
28 Universal Products are carned in stock by the leading, jobber 
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Flies! Flies! FI 











Perea’ 


Fly ‘Traps 


Last year thousands of deal- 
ers made good money selling 
Perfect Fly Traps. They are 
going to make more this year 
—the demand will be greater. 
The Perfect Fly Traps make 
friends and they tell others— 
they sell themselves. 


Made in several sizes and 
styles to meet all purses. 
You can sell every customer. 


The Swat the Fly campaign 
will be bigger than ever this 
year—you need the profits that 
Perfect Fly Traps will bring 
you—Time is getting short— 
Write for prices today—Use 
your pen and postal now. 


Ludlow-Saylor Wire Co. 


St. Louis, Mo. 
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BOKER’S 


UNIVERSAL AUTOMATIC 


RAZOR STROPPER | 


U. S. Patents Allowed. 
Foreign Pats. Pending. 





















Ye enn 


Showing old style 
razor inserted in the 
Boker Universal Auto- 
matic Stropping Ma.- 
chine. 

Razors or safety 
blades do not touch 
the strop leather while 
being’ inserted. No 
danger of cutting it. 











Modern merchandising is selling your customers something they 
need more than the money it costs. Selling the Boker Universal 
Automatic Razor Stropper is modern merchandising. 

With it the “cub” of 18 or 20 can strop his razor and get the 
same effect as the head barber’s stropping. By the way, men of 
this age are great buyers of shaving equipment. Go after them 
not only with this stropping machine, but with your line of razors. 

With it the family man can keep his razor in perfect condition, 
and therefore be able to shave himself and save money. 

The Boker Stropper will strop any razor or razor blade known— 
the old style naked blade razor and the safety wafer blades with 
equal high efficiency. All metal parts are made of cold rolled steel 
except the blade holder, which is made of spring brass. The strop 
is manufactured from the finest grain leather (not split) especially 
treated for the purpose. It is scored in scroll form to give the 
hitherto unattainable barber’s stroke. 

The stropper is guaranteed against mechanical imperfections. 
One in a box with instructions, half dozen boxes to a carton, one 
gross to a case. 

Weight of single stropper seven ounces—one gross boxed for 
shipment weighs 100 pounds. 

Send in a hurry-call for prices. Write to-day. 

If unable to procure from your jobber write us. 








Showing method of iInsert- 
ing safety razor blades in 
the Boker Stropping Ma- 
chine. Only a minute re- 
quired for the whole opera- 
tion of § stropping. The 
blade holder has a firm grip 
and epee: ps the blade from 
ree ng and marring the lea- 
ther. 











Hermann Boker & Company 


Makers of ‘Red Injun”’ Razors and “‘Tree Brand” Cutlery 


101 Duane Street - New York City 
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Brackets Tea and Table Spoons Ceiling Hook 





No. 122 





Atlas Hook 








No. 103 


10c Fly Swatter 
No. S10 





5c Fly Swatter 


ATLAS 


5 and 10 Cent 
Specialties 


Every article shown is a quick, sure 
seller in demand right now. 








Every home is a possible customer for 
one or more of them. They are all useful 
every-day necessities. 


Atlas Shelf Brackets are the strongest 
y made. They are such popular brackets e 
and such big, steady sellers that it forces 
us to make them in large quantities and 
permits us to sell them to you for con- 
siderable less money than other brackets. 
No sorting out screws—see how conveni- 
ently we put them up. 


Atlas Coat and Hat Hooks for sidewall 
and ceiling are also great sellers, because 
strongly made—the wire being held se- 
curely by the famous Bradley Metal 
Clasp. 



































Those handy little Fly Swatters—don't overlook them. They’ll sell like sixty 
this season—everybody will be waging war on the disease carrying fly. Two styles: 
One to retail at 10 cents with a Green felt border which protects the furniture— 
the other to sell at 5 cents and meet all competition. 


Over 4000 Hardware and Five and Ten Cent Stores sell our goods. They pay 
a good profit. We treat dealers right. Send for Catalogue and Prices. 


The Atlas Manufacturing Co. 


123 Water Street Manufacturers of Wire Goods New Haven, Conn. 
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10 Doz. DI-MEL-INE Prepared Paint, 1 Doz. 





A Complete 
“Little Paint 
Department’ 


tor $23.52 


EN cents is the price limit of many good people who oiten buy a can of 
Paint, Stain or Enamel for fixing-up about the house. They will not 
pay more. If you can’t supply the demand the trade and profits go 

elsewhere. The sales of Ten Cent Paints amount to something in the course 
ot a year. DI-MEL-INE was planned and produced for your Hardware 
store—to help you to get your full share of the package paint trade. 
DI-MEL-INE is just what you need for your 10 Cent Counter; it comes in 
10 Cent cans only—no larger sizes. You don’t have to carry a big variety of 
colors—quick sellers and good repeaters only; no dead stock. 

















The Harry Mead Hardware Co., Wichita, Kan., operate a “chain” of five Hardware 
stores in Kansas and Oklahoma towns. Read their reply to a letter from a South Dakota 
Hardware firm who had written them for advice as to stocking DI-MEL-INE: 

“We put in a stock of DI-MEL-INE in a full assortment of colors about 10 months ago. 
It has been the best selling paint specialty we ever had. Our stock is clean; we accumulate 
no old, dead or undesirable stock and they have no unsalable numbers. We have opened a can 
and tried the quality, and, from the best of our knowledge, we cannot see any difference 
between tt and higher priced paint. We are sure that if you will put it in that you will like 


the line and that it will prove to be a ready selling line with you, and we believe you will 
turn your stock quicker than with any other line of small paint you might put in.” 


Would it be possible for us to produce a better advertisement than this prominent and 
progressive I[lardware concern has voluntarily written for DI-MEL-INE: 


SPRING ASSORTMENT tun Pan Mro. Ca. 


2 Doz. DI-MEL-INE Stovepipe Enamel, Iron 
lack Stic 170-174 Second Avenue 


Black. 
6 Doz. DI-MEL-INE Varnish Stain, 1 Doz. each, 
°* Walnut, Light Oak, Dark Oak, Cherry BROOKLYN-NEW YORK 


Red, Mahogany, Rosewood. 








each, Pea Green, Gray, Olive Green, Sky 











€ lue, Colonial Yellow, Brown, Dark 

Green, Red, Gloss White, Flat White. i gan on SB ahs _— ORDER BLANK 
4 Doz. DI-MEL-INE Screen Enamel, 2 Doz. Brooklyn, New York. 

each, Green, Black. 
1 Doz. DI-MEL-INE Furniture Varnish. Ship Spring Assortment of DI-MEL-INE, 


(All above in Full HALF-PINT Cans.) 
5 Doz. DI-MEL-INE Enamel Paint, 2 Doz. 
White, % Doz. each, Jet Black, Dull 
Black, Light Green, Dark Green, Light . 7 
Blue, Bright Red. ssl ciate 
Full QUARTER-PINT Cans. 
1 Doz. DI-MEL-INE Aluminum paint ! %-PINT 


60 days net, 2% cash 10 days. 


Send copy of booklet, “The Five and Ten 
Hardware.” 


1 Doz. DI-MEL-INE Gold Paint Cans. 
ap Doon: GO DGo Geman. cis 6S aie sikivn cscs $24.00 Pn ig MANOS FE HSS chart eA ees - e 
Freight allowance, 2 per cent ad! ae 48 er a Pe ae ee Se eee Se es Pe ee 2 ee 
M@ Retails for $36.00 Costs You $23.52 Sh aR aR MRI aN eT, WII ATE 
Display Color Chart, Outdoor Metal 
Sign and Window Posters included. i i a i ae ied ee eee 





Mail sample can, color card and descriptive matter on 


Trade in 
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Leisure reading that means 
more dollars when you work 

















A knowledge of the big problems 
of business, put into a very com- 
prehensive and readable style, 
helps you in finding easier and 
quicker ways of overcoming them. 
That’s what Frank Farrington 
does in these two books. You will 
like the way his mind works. The 
wide scope of his experience, the 
accuracy of his statements and his 
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knowledge of human nature all 
combine to make them volumes that will be read not only for the enter- 
tainment they afford but for their practical worth in the conduct of a retail 


store. 


The busy man will appreciate these books for another reason; they 


are written in concise form and he may start reading anywhere and find that 
particular chapter complete in itself, and depending in no wise upon those 
which precede or follow. Although if he fails to read every one of them he 


is depriving himself of a privilege. 


Retail Advertising 


“‘ Retail Advertising Complete” covers 
with a comprehensive grasp such subjects 
as newspaper advertising, how to get up 
the ads., many representative samples be- 
ing presented. A chapter is given to win- 
dow advertising and the subject of novel- 
ties is thoroughly discussed; that important 
part of advertising which is done inside 
the store is in no manner overlooked, 


while equal attention is given to outside 
advertising, such as bill posting and other means of 
reaching outlying districts; advertising direct by mail 
and mail order opportunities and advantages are 
gone into carefully; special sales as business getters 
and some features that make them successful are pre- 
sented’in a convincing manner. In short, this book 
is the common sense psychology of advertising. 


266 Pages, 5 x7 inches, Cloth 
Price $1.00 Delivered 





Both Volumes $1.90 Postpaid 


Store Management 


In ‘*‘ Store Management Complete,’’ which is well 
illustrated, the author gives a clear and concise 
picture of the kind of man, physically and men- 
tally, that the successful merchant should be; the 
writer’s experience has taught him that one kind of 
personality is most desirable and he tells you about 
this. In a chapter on ‘‘Where to Start’’ the advan- 
tages of various locations are discussed ; how to make 
the most of a poor one and the desirable side of the 
street. ‘‘Store Arrangement’’ dips to the bottom in 
such subjects as making entrance easy, best arrange- 
ment of windows; how to plan the lighting, heat and 
ventilation ; utilizing waste space and systems of 
storing extra stock. 

An interesting chapter on ‘‘ Clerk Management’’ 
brings out the advantage of knowing people and how 
to handle them. The other chapters deal with the 
buying end; the store policy; leaks; the store’s neigh- 
bors; working hours; expenses; the credit business; 
what to sell; premium giving. The man and the 
business; their relation and success, that’s the book. 


252 Pages, 5x7 inches, Cloth 
Price $1.00 Delivered 





Hardware Age Book Department 


231-241 West Thirty-ninth Street, New York 
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The Iver Johnson Truss Bridge Bicycle is made 
of the finest quality seamless steel tubing, joined 
with extra long fish-mouth connections. Front 
fork crown and rear fork ends are | 
forgings. 

Bearings are perfect in design, ex- 
quisite in workmanship, fast and 
durable in operation. 

Finish consists of five coats of hand 
rubbed enamel and heavy nickel over 
copper plate. Equipment is of the 
finest. Retail prices from $30 to $55: 
Juveniles $20 to $25. Full line de- 
scribed in our 82-page book. 





Every dealer knows that the Iver Johnson 
Safety Automatic Revolver is the finest, most 
accurate, most reliable weapon sold at a 
medium price, and is the safest revolver sold 
at any price. Don’t forget to mention the full 
equipment of permanent tension, unbreakable 
wire springs. 


The wonderful Iver Johnson Motorcycle 
cannot be described in a few words. If you 
are interested send for our 82-page book and 
learn all about this mechanical masterpiece. 


This book also tells about Iver Johnson 
Champion Shot Guns, which are made in all 
gauges and 44 calibre. 


Send for this big free book. 


Iver Johnson's Arms & 


Cycle Works 
332 River St., Fitchburg, Mass. 


99 Chambers St., New York 
717 Market St., San Francisco 
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This merchant is using an 
old-fashioned cash drawer. 


As a result, he does not know how.- 


much money he should have at the 
end of the day’s business; how many 
items his clerks forgot to charge; 
whether money is missing because 
of carelessness or temptation of em- 
ployees. 


He runs his store by guesswork, de- 
pending on memory for a record of 
his business. Each day he does un- 
necessary work, and worries about 
his business after working hours, 
which injures his health and unfits 
him for the next day’s business. 





This merchant is using a 


National Cash Register. 
He knows that all money received 
during the day is in the drawer at 
night, and that he has a printed rec- 
ord of each transaction. He knows 
that nothing has been lost through 
temptation or carelessness. He 
can tell which clerks sell the most 
goods. 


When he locks his store at night, he 
leaves all business cares behind. For- 
gotten charges, disputes with cus- 
tomers and loss of trade don’t worry 
him. His mind is free to think about 
how to get more business. 


Call at our nearest salesroom or write for more information 


The National Cash Register Company, 





Dayton, Ohio 
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Weather Report (Financial). 





Vol. zr. No. 3. M AY Barometer steady; rising 
temperature. 

M ping to Mexico ?”” Nothing doing, hum- SS From an article by M. H. Bakker in April 

1914 arks Our Golden orous brothers—the only thing we know 5 yar 2 They Che doxs) hed a fae Sie 

Anniversary about Mexico is that it is the one place she-lion up in a big tree. I only carry a .22 

isto] special 12 inch barrel Stevens Single 


To celebrate in a substantial way 
the 5oth year of our business life 
as Firearms makers, we offer 


$750 Cash Prizes 


to winners of the Grand American 
Handicap and National Amateur 
Championship Events. 


At Dayton Next September 


To be eligible, winners must use STE- 
VENS Repeating Shotguns. This is the 
biggest trapshooting event of the year 
and is attended by hundreds of en- 
thusiasts. 


We rather think that the “STEVENS 


Golden Anniversary Cash Prizes” will | 


increase the interest in this National 


Shoot to a considerable degree. 





Golden Anniversary 
Trophy 


=u) \\c are supplying, 
without cost, to 
Gun Clubs, the 
“Stevens Golden 
Anniversary Tro- 
phy.” 

It isa very hand- 
some rolled gold 
embossed watch- 
fob, displayed in a 
velvet-lined leather 
case—in fact, a 
prize of consider- 
able value. It will 
be awarded to any 
Gun Club on con- 
dition that the 
members compete 
for it in a series 
of practice shoots. 
We are glad to 
supply dealers with 
names of clubs 
where we have 
placed these tro- 
phies—write to us 
if you like the 
idea. 


In the “N. R. A. League” and “Short 
Range Rifle League” (in which several 
world’s records were broken), the Stev- 
ens No. 404 Semi-Military Model and 
the No. 414 Armory Model won every 


single match. That’s a good year’s work 
for a couple of good rifles. 


Thanks, Lieutenant 


Here are a few telegraphic words 
from Lieut. J. B. Delancey of the win- 
ning Michigan Agricultural College 
Team: 

All the members of our rifle team used your 
No. 414 Target Rifle in all our matches. No 


-other rifles would hold up. Many were tried. 
(Signed) J. B. DELancey. 


Chili Con Carne 


During the past few months, weeks 
-and days, lots of people have asked us 
“How many rifles have you been ship- 


RRNA hs 





é 





where you can get real Chili Con Carne 
and Hot Tomales. 





Dealers Dealers Dealers 
:§. Pete, (32 Pf eo 
. 2 (Fai. - 2. 2. aa 


When Stevens tears wide open next 
August with a big Farm paper advertis- 
ing campaign, where are you going to 
be? Are you going to help the good 
work along and push when the profit 
is best? 


A word to the wise. A word to the | 
| are your customers. ) 


wise. 





Shot, so I shot her in the eye and down she 
came.”’ 
All you need is an eye to shoot at, an eye 


to shoot with and a STEVENS. 





TRADE MARK 


—~STEVENS-— 


REG. U. S. PAT. OFF. & FGN. 


This is the trade mark that stands 
for Precision, Penetration and 
Profit. (And don’t forget that our 
profits are yours and your profits 











——— in 








No. 345—20 Gauge 
Hammerless Double Barrel Shotgun 





No. 1—Roller Bearings 


In this gun the Cocking Rod (2) carries the Mainspring (3). 


No. 2—Cocking Rod 


No. 3 Mainspring 


The 


upper leaf or Mainspring is fitted with a Roller Bearing (1) which travels 


on the frame. 
actuates the Hammer. 


The Cocking Rod, also fitted with a Roller Bearing (1), 


Prior to this, small gauge guns have been difficult to open owing to 
friction in the cocking mechanism, but in this gun Roller Bearings 
eliminate friction, and the effect of a traveling Mainspring is to reduce 


the resistance as the gun is opened. 





During the past few weeks the J. 
Stevens Arms & Tool Company has sent 
out to jobbing customers 200,000 Re- 
peating Shotgun Folders. In making 
requests for same, several customers did 
not sign their names, hence failed to 
receive them. 


“Trade Follows the Flag.” Manila, 
P. I. Some of the best shooting of the 
season was seen when the final round 
in the STEVENS Gold Medal Handi- 
cap was shot off by members of the 
Cosmopolitan Gun Club. (“Forest & 
Stream,” March 28th.) 


It will be a surprise to some of our 





friends to know that we are shipping 
single and double barrel and repeating 
shotguns to Belgium, the stronghold of 
the European gun manufacturers. We 
also have a large trade with England. 


The jobber does not require the serv- 
ices of a factory salesman to sell 
STEVENS Firearms. No firearms ap- 
pear so often in the dealers’ “Want 
Book” as STEVENS. 


The price at which STEVENS Fire- 
arms are sold does not include two 
items of selling expense—distributing to 
the jobber and for the jobber. Think 
this over. 





J. Stevens Arms & Tool Company 


46 Broadway 


Chicopee Falls, Mass. 
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SELL THEM BECAUSE 
T’S MORE PROFITABLE 









Obit k HESS? 


“Ey 








WRITE FOR 
NEW CATALOG 


ORDER|FROM 
YOUR JOBBER 


DAZEY CHURN & MFG. Co., st. Louis, mo. 
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Bring the Farmer 
and Dairyman To 
Your Store 


You can do it with TRAVIS Milk Bottles 
every time. Because made of finest and 
clearest flint glass—glass which never gives 
milk the appearance of a greenish tinge, as 
some milk bottles do. 


Another feature: The risk of breakage 


WITH 


TRAVIS 


EATRA STROSS 


MILK BOTTLES 


isn’t nearly so great, as with ordinary milk 
bottles, because made of tougher and heavier 
glass. 








And were it not for the fact that we are 
located in the cheapest fuel town in the coun- 
try, we would have to charge more money 
for them. 


By selling Travis Extra Strong Milk Bot- 
tles to you at the price of inferior milk bot- 
tles—we sell twice as many, because you sell 
twice as many. 


Write for prices and full particulars. 


TRAVIS GLASS CO. 


Clarksburg West Virginia 
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Standard Chains 
Are Good Sellers 


“EL-WEL-CO.-TI” 


(ELECTRIC WELDED COW TIE) 








a ee ee ae See ee ee Se i 





SUPERIOR IN WELDS, 
APPEARANCE AND STRENGTH. 


GUARANTEED NOT TO BREAK. 


MADE IN OHIO PATTERN ONLY, 
TWO TOGGLE, STRAIGHT LINK, 
ANY LENGTH. 


THE TIE THAT HAS THE SALE 
TO-DAY. 


ASK YOUR JOBBER FOR THEM. 


“EL-WEL-TRA” 


TRACE CHAINS 


The only Trace that guarantees 
you a profit today. 


Easy to sell. 





| | Guaranteed as to price and 
: quality. 


Have almost entirely replaced 
old style fire welded Traces. 


Handled by all jobbers. 


“AJAX” BREAST CHAIN Joo 
TINNED 
Made in 28, 32, 36, 40 inch 
(9/32” material) 


Packed two pairs in a box. 


Superior to any Breast Chain on the mar- 
ket today in point of service and 
convenience. 


Standard Chain Company 
PITTSBURGH, PA. 
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Sealing Agents 


, Conn. 
A iIn Canada — Dominion Chain Co., Ltd.— Montreal 
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WICKWIRE 


W. W. POULTRY FENCE 


WIRE CLOTH 
We have been in the market as manufacturers of Window Screen Wire Cloth and other grades 
for many years, and as our brands are well known to buyers, we believe it is needless for us to mention 
the matter of quality. We prefer, rather, for our recommendations, to stand upon the merits of the 
goods we have been putting upon the market for many years. 


HEX. NETTING 
In the manufacture of Poultry Netting we have a very large capacity, and by the most modern 
equipment in machinery and apparatus for putting the goods up, we have succeeded in placing upon 
the market a Netting of the highest grade, in either galvanized before or after weaving. 


W. W. POULTRY NETTING 
The W. W. Poultry Fencing is new in the line of poultry fence or netting. Constructed so it can 
be stretched from post to post and hang straight and tight. 


WIRE AND WIRE NAILS 


We make all grades of Wire, Galvanized, Tinned, Coppered, 
Bright or Annealed. Also all sizes and kinds Standard Wire 
Nails, in kegs and Miscellaneous Wire Nails in packages. 











Our entire line is made from open hearth steel, pro- 
duced in our own mills, where experience and science 
are applied from ore to the finished product, largely 
eliminating rusting qualities of our steel products. 











Wickwire Brothers, Cortland, N. Y. 
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MY FRIEND, IS THAT ONE OF THOS  * 
DIETZ “BLIZZARD LANTERNS ' —_-. @ 
wetted You wave? i 
NO, ITS ADIETZ NEW WIZARD” ) eae ? 
$m 


AND TAKES THE NEW SHORT CLOBE 

IT BEATS THE “BLIZZARD” OUT OF SIGHT 
THE SMALLER SIZE THEY CALL THE 
DIETZ “LITTLE WIZARD” AND 
ITSURE IS A DANDY” 









Minn mmm nn 





\ \ aaah Nc ZO 






Copyright 191 


Dietz Lanterns Command Attention Everywhere 
This is particularly true of the 


Dietz “Wizard” 


A new Short Globe Lantern embodying every 
latest lantern improvement. The “Wizard” is a 
modification of the popular Dietz “Blizzard.” 


HAS SHORT GLOBE 








Improved No. 2 Burner 


with rising cone 


BOTTOM GLOBE LIFT 


located inside of frame 


The Dietz “Wizard” is 
offered to the trade as a 
“Cold Blast’ Lantern that 
will give perfect satisfaction 
under the most exacting 
conditions. 





DIETZ “WIZARD” INVESTIGATE THE ‘‘WIZARD”’ PO ty pe 


Short Globe Lantern 
Before you place your orders 


HAVE YOU PROCURED THAT SAMPLE THROUGH YOUR JOBBER? 























R. E. Dietz Company 


DIETZ Largest Makers of Lanterns in the World 


GM Founded 1840 New York City | 


Factories, New York City and Syracuse, New York 


Wit i} Titania 
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MYERS TOOLS 


FOR EVERY FARM 





PUMPS ALL 


KINDS 
There are implements built in the MYERS factory that 
HAY are used by every farmer whether he specializes in raising 
fancy stock, dairying, growing fruit and vegetables, or 
follows general farming activities. 
UNLOADING Spring, summer, fall or winter bring with each succes- 
sive season a steady demand for some part of the Myers 
Line. Take, for instance, spring and summer months. 
TOOLS This is the period when Myers Hay Tools are in greatest 
demand. Wherever hay and grain are harvested and 
stored Myers Unloaders, Forks, Slings, Pulleys, Etc., will 
DOOR be found in operation. 

Then there are Myers Hay Rack Clamps, the patented 
fixtures for building the modern hay rack—and Myers 
HANGERS Gate Hangers for the gates about the farm that are al- 

ways being repaired or changed. 
Myers Door Hangers supply another need. They are 


HAY for the doors on the farm buildings—the barns, sheds, 
dairy house or garage, all should have Myers Easy Door- 
ways. 

RACK Myers Pumps for Every Purpose, sold the year through. 


complete the line. There are Myers Pumps for operation 
by hand, windmill or power, for draining, irrigating, 
BRACKETS watering stock, etc. Well, House and Cistern Pumps 
for use at the house or barn. Creamery Pumps and small 
or large capacity Power Pumps for the dairy. Hydro- 
GATE . Pneumatic Pumps and Cylinders by which water can be 
supplied to all parts of the house or other buildings for 
domestic use, bringing all modern convenience to the 
HANGERS country home and affording reliable fire protection at all 
times. Spray Pumps; Bucket, Barrel and Power, for 
whitewashing or cold water painting the buildings, disin- 
ETC. fecting, spraying trees, gardens, etc. 

It does not matter which side of the street your store 
is on, Myers Tools will enlarge your circle of trade 
influence and bring many sales and new business your 
way throughout the entire vear. 

Write for copies of the new booklets shown above. 
covering lines you are interested in. Thev will give you 
full particulars. 














F.E.MYERS & BRO. 
ASHLAND, OHIO 
ASHLAND PUMP AND HAY TOOL WORKS 
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Sell This Deming Gasoline 
Pump To Garage Owners | 


It Handles Gasoline With Absolute Safety 
and Prevents Evaporation Waste 


Automobilists In Your Territory Will Be Keenly Interested : 
TELL THEM ABOUT IT , 











Gasoline, when improperly stored and handled, is a desperate 
menace to property and health. The highly explosive vapor which 
constantly escapes from ordinary gasoline vessels needs to be given 
most careful attention. 

The Deming Gasoline Rotary Pump, Fig. 804, eliminates all the 
danger from the handling of gasoline. With this pump the 
treacherous liquid can be tranferred from tank to auto in absolute 
safety, and gasolme can be kept on the premises without adding to 
the insurance rates, because Fig. 804 is constructed so it conforms 
to the rigid requirements of the National Board of Underwriters, 
and is included in the list of permitted devices of this character. 


Demin 


Hand ard Power; 


aS ae ae ——-— 









——— ————s 


Fig. 804 is based on the best mechanical principles. Every portion of the 
pump in contact with the liquid is enclosed. It has no valves. The stuffing | 
box and gland are brass. It has a capacity of 5% gallons per minute. The | 
safety locking device prevents children or vandals from gaining access to : 
the liquid. The detail view gives a clear idea of the strong construction of | 





Fig. 804 Fig. 804, and the “Typical Installation” shows how best to use it. Send for 
Pump complete with Cock complete particulars of this and other gasoline pumps. 




















Detail View Showing General 
Mechanism of Fig. 804 








Typical Installation of Fig. 804 


THE DEMING COMPANY, Salem, Ohio 


Hand and Power Pumps for All Uses 


GENERAL DISTRIBUTING HOUSES: 


CHICAGO PITTSBURGH NEW YORK BUFFALO 
Henion & Hubbell HarrisPump&Supply Co. Ralph B. Carter Co. Root, Neal & Co. 
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Fountal 


Lawn Sprinklers 





THE “‘BABY’’? FOUNTAIN 
It Sprinkles Square 





THE FOUNTAIN “SHOWER’”’ 
A Hose Nozzle with the 
“‘Mist-Like Spray”’ 





THE “HALF-CIRCLE 
FOUNTAIN” 


> 
aj) 





THE “ORIGINAL” FOUNTAIN 





lit 


=! 


Practical Durable Attractive 


Made of brass and handsomely finished. Noth- 
ing to rust or get out of order. Every one of 
them has the beautiful “Mist-Like” Spray that 
has made the name “FOUNTAIN” famous 
from Coast to Coast. 


The Original Fountain is too well known to need descrip- 
tion. It is 8 inches in diameter and is packed a half-dozen to 
the carton. Weight 10 lbs. to the dozen. 


The “Baby” Fountain is now in its third year and has 
“*made good.”" It sprinkles square instead of a round sur- 
face, size 514 inches in diameter. Packed six to the carton. 


Weight 514 lbs. the dozen. 


The Fountain “Shower” is a hose nozzle with the “Mist- 
Like’’ Spray. A splendid sprinkler for gardens and small 
lawns. The price is surprisingly modest. Size 23% inches 
in diameter. Packed a dozen in a carton and weighs 2 lbs. 
to the dozen. 


The “Half-Circle’ Fountain sprinkles only half of a full 
circle. No need to shut the water off to move it about. 
May be held in the hand like a nozzle. It is absolutely 
unique in design and is most pleasing in appearance. Size 
414 inches long. Packed six to the carton and weighs 4 
Ibs. to the dozen. 


Every sprinkler of the “Fountain Family” is packed in a 
beautifully lithographed display carton that not only effec- 
tively displays the sprinklers but also explains the method of 
Operation. These displays make the Fountain Sprinklers sell 
themselves. 


The Standard Stamping Company 


MARYSVILLE, OHIO 


YOUR JOBBER SELLS THEM 
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NUSTYLE 


Lanterns are Safest and 
easiest to Sell 








The public is continually demanding new things. 
Lanterns that old-time watchmen carried won’t do these 
days. Many fires have been traced to lanterns constructed 
without due regard for safety. | 


The cry now is Safety First. When you sell 


Ham's sus [Lantern 


you can guarantee safety. This modern Short Globe 
Lantern is made with a “double-locked-in” steel burner. 
This Safety Burner cannot rock loose. The Fount is rust- 
proof. The Globe won’t crack from heat. It can be cleaned 
without removing. Has NUSTY% Lift locks “up” and 
“down.” This lantern will burn for 24 hours on one filling. 
It won’t blow out. It’s hard to upset it. All parts work 
in perfect harmony. It gives the brightest and whitest 
light of all. 





Ham’s NUSTYE Cold Blast Lantern is 13 inches high, takes 
a 43%4-inch globé and is fitted with a 1-inch “B” wick. It 
is not only safe, but built right in every way. 


Ham's Advance Lantern 


is a short globe lantern made with a bottom lift. It is a 
“close second” for quality to the NUST4F model, and should 


prove a very popular seller. 


It has many desirable features, including: Crack-proof 
globe; new positive standing bail; Double Wing Lock 
Burner (locks back and front) ; Inside Lift permitting globe 
to be raised to extreme height and locked securely; New 
Cross Guards protect globe and hold it when thrown out 
of position when cleaning wick or burner; Large Oil Hole 
—no funnel needed; Specially Constructed Top—proof 
against air currents—light won’t blow out in strongest gale. 


Ham’s NUSTYLE and Advance Lanterns will suit your 


customers in every way. The Ham Line includes many 
styles. It will pay you to sell them. : 


Catalogue, Price List and Discounts sent on request. 


C. T. Ham Mfg. Co. 


Rochester, rae © 
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Extra Big Hay Crop In Sight ! 


The up-to-date dealers are now placing 
additional orders for Ney Haying Tools and 
preparing to take care of their trade. 

This will be a banner year for the sale 
of hay tools and those who do not have suf- 
ficient goods in stock to meet the big de- 
mand will lose sales as well as a good profit 
which is assured -all dealers who handle the 
“Genuine Ney” Line. 

We make forty different styles of hay 
carriers to meet every purpose. A Ney 
agency places you in a position to meet every 
demand from your trade. It's up to you! 
Our catalog is yours for the asking. 





No. 170 


Seven-inch Draft Wheel and Lifting 
Pulley with Extra Large Roller Bearings 





Destroy Catalog House Competition! 


by handling a line of exclusive features, im- 
provements, and designs that command a 
reasonable and fair profit for yourself. Talk 
““Genuine Ney’’ to your customers, explain 
their merits over all others and you not only 
will make a sale but a good friend at the 
same time, who will be a ‘booster’ for Ney 
Tools the rest of his life. 


Our Complete Line 
Haying Tools, Barn Door Hangers, Barn 
Door Rail, Wire Stretchers, Hoists, Hay 
Knives, Weldless Chain, Wrought Goods, 


Hardware Specialties. 











The Ney Manufacturing Company 


CANTON, OHIO 


Council Bluffs, lowa 


Minneapolis, Minn. ob 








No. 150 
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The Genuine Ney Haying Tools 


No. 85 
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Sanitary Barns Mean Bigger 
Profits to YOU—Read WHY 


Absolute sanitation is one of the first requirements of the barn which 
is run on a businesslike basis. Hundreds of farmers are waking up to 
this fact every day—farmers right in your district! The more scientific 
their barn management, the bigger their barn profits. And 
they know it. 

But to get the best results at least possible cost, farmers MUST install 
Star Barn Equipment because of its many exclusive time and money- 
saving features. Star Barn Equipment means a willing buyer and an 
eager prospect. 

Work along the lines of least resistance 


STAR BARN EQUIPMENT 


stock. 





Star Steel Stalls Star Feed and Litter Carriers— 
and Stanchions— Roller Bearing— 
These features appeal to the farmer who Enables the farmer to save work and wages 
wants the most for his money in Stalls and —a boy can do a man’s work with these 


labor savers. 


Stanchions. 

, . The fastest and easiest raising and lower- 
Unit Construction—come already assembled ing carriers on the market—roller-bearing 
—Star Alignment device (keeps animals throughout. 
lined up to gutter, thus saving work). Not only the easiest to operate but unsur- 
Double Chain Hanging on Stanchions— passed in strength and durability—Carriers 


that will give years and years of trouble- 
proof service, with many features found in 
no other makes. 


Sure-stop — Sanitary Construction — un- 
equalled durability—ease and economy of 


installation — FINAL RESULT, bigger Patented curves and switches with ease of 
profits with so much less work; there’s ab- installation make Star Carriers meet every 
solutely no comparison with other kinds. need. 


Write for Full Particulars 
Get Our Proposition to DEALERS 


Let us tell you all about rapid-selling Star Barn Equip- 
ment. Ask us about the famous Swinging Boom, needed 
by most every farmer and yielding a profit that every 
dealer wants. Get our full proposition to YOU. Write 
to-day. 


Hunt, Helm, Ferris & Company 


707 Hunt Street Harvard, Illinois 
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ECHO 
Hand Operated Horn 





While the autoist and motor men have money, 
they also have common sense and know a bargain 
when they see it. This applies particularly to the man 
who has made his own money, and has invested part 
of it in a car for the business of keeping well and 
having fun with his family. 


Get after them with the Sparton Echo Horn. It 
is the first hand operated noise maker of high quality 
to sell at quantity price. Nothing to get out of order 
—no gears or delicate parts of any kind in its con- 
struction. All wearing parts are hardened and made 
with the bridge builders safety factor. It is easily 
attached—3 screws do the holding—and takes up 
little room. 


How many gross? Write now for prompt deliv- 
eries. 


The Sparks-Withington Co. 


Jackson, Michigan, U. S. A. 
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The motorist cannot afford to depend on a good 
enough warning signal. When the time comes for ac- 
tion, he must have a horn that will compel quick, un- 
thinking, instantaneous jumping—such is the dis- 
cordant, action-compelling growl of the Sparton when 
the button is pushed home. On country stretches a 
good pressure on the button produces a warning 
clarion that can be heard a mile down the road, giving 
everyone time to get out of the way. On city streets 
a light touch produces an inoffensive, but authorita- 
tive command, warning people at close range. 


Give the Sparton a leading position in your auto- 
accessory department, and watch it win. Put one 
where the autoist can push the button. Somehow the 
growl and roar of this giant road-clearer tickles the 
heart and loosens the purse strings of the motorists. 


Write for details. 


The Sparks-Withington Co. 


}ackson;.. Mi¢higan, U..3." & 
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69 Butler Avenue DETROIT 


The Nameplate on the Car Tells 


ee | encemnere RM 


You the Spark Plug That Is 
Needed 


Sales are easy and satisfaction is sure if 
you carry a stock of J-D Spark Plugs. You 
don’t need to be an ignition expert—the fac- 
tory has done all that for you by producing 
several special plugs which suit every one of 
the popular cars. When a Buick, Overland, 
Packard, Ford, Hup, Reo, etc., draws .up at 
your door, you know immediately what plug 
is wanted. No guesswork; no argument. 
Motorists know it, too. 


The best 
line for 


Hard- 
ware 
REG. U.S. PAT. OFF. ‘ Dealers 


All J-D Plugs are backed by 
guarantee—*money back or a new 
plug if you are not absolutely satis- 
fied.” Porcelain is the best, made 
in J-D potteries; metal parts are 
case-hardened, and J-D plugs have 
an all-metal packing that cannot 
leak compression. No other pack- 
ing like it. 








JSEFFERY-DEWITT CO/ 
DETROIT, MICH. 
>=” 





Why don’t you share in the 
profits of automobile, motor boat 
and stationary engine trade? 

Write us for our direct-to- 
jJealers co-operative plan. There’s 
money in it for you. 


Jeffery-Dewitt Company FORD SPECIAL 


75 Cents 












(Chalmers ‘ 
<p, of 






obil: 





J 





E 
a 
is 
C 
r 


s 
I 














i WQOcE we> I 














May 28, 1914 HARDWARE AGE 89 


ROFIT with all 


risk removed— 
































Follow the 
SHARP"ARROW 








Wh take unnecessary risks? Here is a Guaranteed 
Y Profit in an easy-selling auto specialty—you 
can’t lose when you sell Sharp Spark Plugs, because 
you can always return unsold ‘ 


SHARP SPARKS 


purchased of us at any time Sharp — nage plugs for 
7 e autos, motor-boats, gas engines, 
and —— ra nes e gge "i motor-cycles, and a special 
price rerunde artes plug for Ford cars. Let 
other words, we carry yOuUr 4s help you select an 


risk. . assortment that fits 
Wt your customers’ 
needs. 





SHARP 

REGULAR 

PLUG, 
Mica 
Insulation 





Good 
As 
Gold 


Get the illustrated 
folder containing 
our Dealers’ Pro- 
tective Guarantee, 
the Fair-Play offer 
that has made 
SHARP PLUGS 
the Hardware Mer- 
chant’s favorites. 


v 















The Sharp Spark Plug Co. 
3388 Broadview Road 
Cleveland 

Ohio 
U.S. A. 


THE SHARP 
SPARK PLUG CO. 


Cleveland, Ohio: 


Kindly forward me your illustrated 
folder describing the complete line of 

SHARP Plugs, and giving me in printed form 
your Dealers’ Good-as-Gold Guarantee. 












All 
SHARP 
Plugs 
licensed 
under : | 

Canfield A” Pe 
Patent : 
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It Pays to Handle 
Automobile 
Supplies 


WESTERN hardware house started 
with a supply of $50.00 and increased 
their stock within three years to $10,000. 
Let us show you through MOTOR 
WORLD where you can buy the fastest 


selling lines of automobile supplies. 


Motor World 


devoted exclusively to the interest of the dealer: 
opens the way for wide-awake merchandising of 
auto supplies. 


Motor World 


will come every week to you brimful of facts and 
data that will make your auto supply department 
yield a bigger profit. . 





Motor World 


will increase the efhiciency of your clerks, which 
will insure better returns to your auto department. 
Can you afford to be without this information? 


Motor World 


published weekly. Subscription price, $2 per year. 
Sample copy free on request from hardware dealers. 








239 West 39th Street New York City 
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Paying Propositions for 
Hardware Dealers 


HARRIS 


TRADE MARK REG. U.S. PAT. OFF. 


OILS 


AND 


GREASES 


More and more of the live hardware dealers are 
taking on the line—carrying our various grades in 
stock. The better class of motorists know the repu- 
tation of [the HARRIS product. If they know you 
handle HARRIS OILS they will patronize you. It 
means better business, better customers; for a 
motorist once having used our lubricants will not 
accept others. 

These lubricants are made of the finest Pennsylvania 
crude oil, which we purchase at a premium. They 
are all lubrication—no waste. 


“A Little Goes a Long Way and Every Drop Counts.” 


HARRIS Gas Engine Cylinder Oil. 

HARRIS Trans Compound (for transmissions ). 
HARRIS Motor Grease (for grease cups). 
HARRIS Superheated Steam Oil. 

HARRIS Motor Car Soap. 

Special oils and greases for engines, turbines and all 
kinds of machinery. 

Sold in 1 gallon and 5 gallon cans, and in barrels. 
Write us about our proposition to hardware dealers. 


A. W. HARRIS OIL CO. 


326 Water St., Providence, R. I. 
143 No. Wabash Ave., Chicago, Ill. 
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Indiana Lamps 


Are You Getting Your Share? 


The Hardware Dealer who SEES the 
possibilities of profit making by the addi- 
tion of the staple line of INDIANA Lamps 
is the man who is laying the foundation for 
the FUTURE in this great new field— 


Automobile Accessories. 








This field rightfully belongs to you— 
your same old customers, the same familiar 
faces and YOU are the logical man to 
supply these new demands and wants of 
your regular trade. 


The Indiana Line of Lamps 
Is Complete 


For the Automobile:—Electric Lamps, Gas 
Lamps, Combination Oil and Electric 
Lamps and regular Oil Lamps. 


For the Vehicle :—Electric Lamps, Gas Lamps, 
Combination Oil and Electric Lamps, 
Combination Oil and Gas Lamps and 
the regular Oil Lamps. 





Indiana Lamps may be obtained from any first- 
class Jobber or a postal mailed today will immedi- 
ately bring our complete Automobile and Carriage 
catalogs. A careful looking over of these will un- 
mistakably show you the possibilities of a good 
many DOLLARS which can be gathered and 
brought HOME. 





~ The Indiana Lamp Company 


MANUFACTURERS 
GAS—OIL—ELECTRIC LAMPS 


Connersville, Indiana, vo x 
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Are You a Leader 
or a [railer 









“Traffic e xperts have figured that in onlya 
few yearsfrom now 90 percent of the com- 
mercial hauling will be done by motor trucks. 












A Reo Motor Truck in your business will 
cut out costly delays and exasperating 
‘‘fall-downs’”’ in delivering goods and ma- 

terials. Right on the minute and ahead of 
time means better business and more profits 
all along the line. 


Reo Motor Trucks have won the approval 
of shrewd, carefully calculating business men 
in every line of industry, not only because of 
the remarkably low cost, $1650 for chassis 
with driver’s cab, but because it has so many 
essentially modern and progressive features 

not found in other motor trucks. 








Here are some of the features that mark 
the Reo as the most advanced type of 
medium heavy-duty motor truck now on 











methods and equipment. 


$1650 
F.0.B. Lansing 
Chassis only 
Body extra 


Already in the hardware field, manufacturers, jobbers and 
dealers are using Reo Motor trucks, and finding their use pro- 
fitable, not onlyin reducing the per ton mile cost of hauling, butin 
time saved and in the general quickening of every part of the business. 


Get Ahead of Competition 
Don’t wait until your competitor forces you to use motor trucks. Bea leader, 
and enjoy the profits and prestige that go to the man who uses modern 


We will gladly assist you with facts and ee, if you will tell us the con- 
ditions under which you are working. A . 
helpful information at your disposal; write to-day. 


Reo Motor Truck Company 


LANSING, MICH. 
















the market: Reo Sectional Radiator, of 24 
separate interchangeable units, may be re- 
paired on the road anywhere; motor, clutch 
and transmission are cushioned ona sub-frame, 
away from jars and road-shocks; left-side drive, 
and the best and handiest center control ever 
brought out; bigarmored front frame; demount- 
able driver’s cab; gas headlights and Prest-Q- 
Lite tank, and many other details of design 
and construction that mark the utmost advance 
in modern engineering practice. 

These features mean sure, unbroken service. 
low upkeep cost, and that wide margin of 
safety that a motor truck must have to meet 
the frequent emergencies of extra service 
bad roads and overloading, that cannot be 
otherwise forestalled. 


eo Truck Catalog and other 


REO 
Model J. 


Two Tons 
Capacity 
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Getting Acquainted 
With the Magneto! 


chee. a | A : 5 uy > EN | . 
stints => , 7 ~ That’s what thousands of Ford owners 
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ee Ne @ are doing today. They find that it pays 
y a “—& ‘ e 7 to know just what their magneto is 
\ ie NGI 7 doing and they are learning how to 


find out witha 


Hoyt Magnetometer 


This simple instrument goes on the dashboard and shows continuously what the condition of the 
magneto is—whether it is poor, medium, good or excellent. It indicates troubles with the magneto 
| that might be blamed to other things, while if it shows the magneto to be in good order, time need 
not be wasted in trying to locate trouble in the magneto. There is good profit in selling this instru- 
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ment, and you should certainly add it to your accessory department. Think of the number of Ford 
cars—each one a possible customer. You can make profitable business through this new Hoyt which 
you can sell for $4.00. Why wait? Write now for discounts and booklet No. 6 to the 


Hoyt Electrical Instrument Works, Penacook, New Hampshire 
Se a 








SELF VULCANIZING TIRE 
INNERLINERS 


are sold under a positive guarantee to prevent Blowouts and go per 
cent. of all punctures. 

Kant-blo Self Vulcanizing innerliners are easily applied, and cannot 
creep, chafe, buckle or damage a tire in any way. 

Kant-blo Self Vulcanizing innerliners are different. They are made 
with a layer of CHROME LEATHER (specially treated) between 
two layers of the. highest grade fabric. They increase tire mileage 
fully 50 per cent. 

There is nothing so aggravating as a blowout or puncture on the 
road. Especially when away from home. 

The motorist needs a remedy. Kant-blo Self Vulcanizing innerliners 
fill the need. He’ll come into your store and buy. Often other 
things. These autoists are good customers. 

Now is the time to stock KANT-BLO. Get the autoist to 


THINK OF YOUR STORE 
Write for our big profit proposition to-day. 


HAMPTON MANUFACTURING! COMPANY 
1520-1526 W. Washington Street INDIANAPOLIS, INDIANA 
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DON’T GO ROWING 











Right 
-Motor to Buy 


WHEN you buy a FERRO Row 
Boat Motor you get a thoroughly 
reliable power plant, complete with 
ignition system, fuel tank, carburetor, 
muffler, propeller and steering device, 
all in one unit. 


Why It Is Right 


The FERRO weighs slightly more than 50 
pounds, has a weedless propeller, bore 254”, 
stroke 254”, and develops 24%4 H.P. It attaches 
to any rowboat, skiff, dugout or canoe, and has 
a speed of 7 to 10 miles per hour. 
ee It has genuine Bosch Reversible Waterproof 
eel Magneto, Bosch Shock-proof and Waterproof 
All Aboard! Spark Plug, and Float-feed Carburetor, be- 
eo wat | | sides many other big improvements, all of 
ee oe which combine to make the FERRO most 
dependable. 


| Send for the Book You Want 


Whether you are going to use the motor your- 
| | self or take advantage of the sales opportunity it 
: ' affords to dealers, we’ll send the information you 
A 













meee naa caatin 








$85 


With Bosch Reversible 
Waterproof Magneto 
($65.00 with Waterproof 
Battery Ignition) 











Taae's ge rong ge Ferrencing 


want. The advantages to the user are described 

in our user’s catalog. The dealer’s book ex- 

plains in detail our money-making proposition / 

H for the man who sells the Ferro, and how we 

i" help him in advertising and sales. 7 
And while you’re at it, ask us for our 

complete catalog of the world-famous rs 











} line of FERRO marine engines. Pa 
TOU are ome | Check opposite the book you want, Macht =e 
of a limited if All . on nd m 7 tod ac ne & 

number whe ti in coup a at ay. Foundey Co 
t “! 
Ca 520-N Hubbard 
|, The FerroMachine& ,7 “3; Shrions 
i Found: 2 Company Send me at once the books J have 

Largest Marine ngin _ hocks: 7 

Factory in the World. e rs Catalog of Ferro Row-Boat Motor 


If you want the motor for Aor on gg a a age a ae 
your own use and not to sell, i oa rd » 
Re cure tney on.cnd we wil AMG Clomme Figs cecsnecaee 
send you our regular user’s land, Ohio, #7 
catalog instead of the dealer’s U.S.A. V4 GN Wisden csi pensanduen on dciwnp es 
hook shown above. f T 
own 
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Acme Rapid Fire eat 
Batteries Don’t Stay 
on the Shelf 


Hardware dealers find 
them good, steady sellers. 
A small stock of Acme 
Rapid Fire Batteries means 
a quick, cash turnover at a 
very satisfactory profit. 


Acme Rapid Fire Dry 
Batteries give a blue hot 
spark continuously—no let 
up—no stops—no ignition 
troubles for the Autoist, 
Motorist, or Boatman who 
uses them. 


Sold by practically all leading Jobbers. Ask your Jobber 
or Electrical Supply House to supply you. If you want 
“Acme’’ literature—send to us. 


The Nungesser re & Battery Company 


CLEVELAND, OHIO 


May 28, 1914 
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“JOHN, ORDER 
MORE OF THESE 
RIGHT AWAY— 
THEY’VE BEEN 
GOING LIKE 
HOT CAKES !”’ 











3801 King Avenue, ‘= = $= 
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The Auto accessory every hardware dealer can sell 


Every automobile owner is a possible cus- 
tomer because no car manufacturer includes a 
vulcanizer in the car’s equipment. 

You have competition on lamps, wind- 
shields, speedometers because these accessories 
come with the car. But the motorist must buy 


a vulcanizer. Sra ER 


| | Safety Vul-Kit 











Vulcanizer $3.50 





SAVES 

Requires no watching, no regulating; simply fill the cut or puncture 
with new rubber, clamp on the Vulcanizer—fill and light the generator. 
The fuel supply is limited to that required for perfect vulcanization. 
No more—no less. The tire cannot become overcured or undercured. 

Tubes are clamped against the vulcanizing surface by a swivelled 
plate inlaid with asbestos to retain the heat and prevent pinching the 
tube. Cannot accidentally spoil a repair or tube by clamping one side 
of the plate tighter than the other. Handle, always cool, permits 
removing Vulcanizer from tire as soon as repair is finished. Anybody 
can use it. Furnished complete with repair material in handy paste- 
board box. 

FREE BOOK ‘‘CARE AND REPAIR OF TIRES’’ 

Every hardware dealer should write for this book and learn the 

big sales possibilities in Shaler Vulcanizers. Send today. 








TIRES—SAVES REPAIRS—CAN BE CARRIED IN TOOL BOX 





Well Advertised 


Shaler Safety Vul-Kit 
Vuleanizers are forcibly 
advertised in Saturday 
Evening Post, Collier’s, 
Literary Digest and all 
the Motor Papers with 
pages and half pages. 
There will be a brisk de- 
mand for them this season. 
Will you help supply that 
demand? 


THE C. A. SHALER COMPANY, 1460 Fourth St., Waupun, Wis. 
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Unlimited Sales Possibilities—Large Profits 


Unlimited—Yes—The sweeping demand on live Hardware Dealers today for Automobile Sup- 
plies shows the immense Sales Possibilities of a comfortable “classy” goggle. 
Here is certainly a real, live, twentieth century opportunity for you to go into the eye protection 
field and reap unusually big dealer profits with Albex Eye Protectors. 





“Best Thing Ever Put 
On The Market’’ 
—Says Dealer 
Read this short 
letter: 
Mar. 23rd, 1914. 
Gentlemen: I 
have been in busi- 
hess a good many 
years, and want 
to say that your 
Albex Eye Protec- 
tors are just the 
‘*‘best thing’’ ever 
put on the market. 
We never had any 
cases to put gog- 


But don’t think your sales opportunities stop here. The majority of 
your customers are possible prospects, as sportsmen, vacationists, motor- 
men, drivers, tourists, locomotive engineers and firemen, foundrymen, 


grinders, stone cutters and threshers now find eye protectors prac- 


tically necessary. 

Large Profitt—Knowing this existent broad field and the fact that a 
dealer profit of 10% to 15% more than the average on goods of this 
kind goes with every sale of 


ALBEX Eye Protectors 


‘* Profitable Perfect Protection’”’ 





| 


“Eye Protectors And 
Auto Goggles At 
All Prices”’ 


To complete your 
line of up-to-date 
and profitable Will. 
son styles you are 
offered 


Albex Night and Day 
_ Goggle 

A new unique gog- 
gle having light 
and dark sections 
of amber glass in 
lenses for night 
driving against 
blinding headlights. 
Conceded to 

better for day 
driving, too, 





gles in. The ‘‘Al- dark amber section 
bex’’ is the whole the Hardware Dealer is everywhere pushing this remunerative and quick selling in top acts as a 
thing combined and recialty “6 

don’t cost much. I epecny. , shade 4 — 
have sold enough In construction the Albex Eye Protector possesses exclusive and convincing selling ——, ana fea- 
to feel just like advantages. —— a cama ie 
Saas” Ft pa Perfect Fit—procured by a pliable adjustable Brace Bridge (an exclusive feature) mand. Of course. 


This takes weight from top of a large dealer 
profit goes with it. 
Price complete in 


which can be easily bent to fit the glasses to face. 


Very sap ! 
. Pg nose and distributes it on sides of nose and cheeks. 

































Soft leather Sides and Flexible Full- 
Cable Temples conform comfortably to face. case $2.50. 
Over 100,000 pairs sold last year. Arn all Albex Folding Goggle 
year ’round proposition. Supplied in neat poten | a — 
case—goods sell on sight. ticular people o 
. ° bit better than t 
Jobbers’ Selling Price average ne 
size for ladies a 
a $6.75 per dozen children. Retail 
Bi Retail Price $1.00 “ pair price $2.00. 


Order from your Jobber or write us 
today for ye information. 
DO IT NOW! 


T. A. WILLSON & CO. Inc. 


210 Washington Street Reading, Pa. 


“Since 1870”’ 


~= CHICAGO, ILL., Mallers Bidg. TORONTO, CAN., 23 Scott St_ 


— 





— 


Stock The Dewey Power Tire Pump 


_ Every motorist needs a Dewey to keep his The price is only $10 COMPLETE. You 
tires at the correct economical pressure. It pays don’t have to talk your customer into buying a 


for itself both in longer tire service and by cut- sh ein (Malet ak 11; 
ting out the ineffective, disagreeable work ot S8#48© 4% other “extras after selling him this 
pump. 


hand pumping. 
It’s never oiled so it can’t grease-rot an inner tube. 


Sold complete, including high grade Pressure Gauge. Attaches 
at spark plug opening. Has 12 ft. of special woven Fabric-Pro- 
tected Hose, which has been tested to 1,000 lbs., and self-opening 
connection for all tires. Fits any car. Price—fully guaranteed— 
Ge. athens ches Kdkeus eeanhe 
The DEWEY sells easily and pays yeu a larger profit than 
any other automobile accessory of equal importance. 


Your jobber has the DEWEY. Ask him 
about it today. 


The Dewey-Anderson Mfg. Co. 


466 Woodruff 
Avenue, 


Toledo, Ohio. 
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Prove Profitable to Hardware 
Dealers Because 


They Are Guaranteed 
To Give More Power 


ON LESS GAS 


And To Outlast Any Car 
Retail Prices 


Porcelain “MIKA” 
$1.00 $1.25 


WRITE FOR OUR OFFER 
TO HARDWARE DEALERS 
























































The Spark Plug 
Your Customers Prefer 


Experienced motorists will not take 
chances with their equipment. They have 
found out that it pays to be careful and to 
insist upon having the best of everything. 

More and more automobile owners are 
using HERZ PLUGS (“Bougie Mer- 
cedes”). They have recognized the superi- 
ority of Double Stone Insulation over 
porcelain, of the Four Sparking Points and 
the Platinum-alloy Electrode. 

If you are to build up and hold your 
Automobile trade you cannot afford not to 
carry HERZ PLUGS. - You don’t need to 
be told that the article your customers 
want is the one you want. It means more 
first sales and more repeats. Write for 
prices. 


HERZ & CO., 245 W. 55th St., New York 








HARDWARE DEALERS’ 
BEST QUICK-SELLERS 


Sell-on-sight accessories that stay sold 


“HI-LO” MAGNETO HORN 
for FORD cars 
Operates off magneto 

NO BATTERIES NEEDED 
A good warning-signal that 
costs nothing to operate and 
maintain. 

The “HI-LO”’ No. 2 is fur- 
nished with the sound pro- 
jector of brightly nickeled or 
highly polished and lacquered 
brass. The body of the horn 
Rg oo my enamel. 

e cord terminais _ en- 
Patented closed in a metal ca 
to Price, complete, ‘ready for 

attaching, $6.00. 

“HI-LO”’ No. 1 (exposed ter- 

minals), plain black finish. 
Price, complete, $4.00. 
Springs or Pivots Prepaid anywhere in the 
HORN TROUBLE United States. 












Rot 







Auto 
Tool-Kit 
Necessity 





“STICKALITE” 
MAGNETIC AUTO TROUBLE LAMP 
NO DANGER FROM EXPLOSIONS 

SIX CANDLE POWER SIX VOLTS 
Sticks anywhere on iron or steel Reflector tube protects bulb 
Has electro-magnet in base Small and compact 
Holds at any angle One inch in diameter 
Magnet pulls 50 times its weight Weight but three ounces 
Light just where you want it 
Priee CPOGRMERE) 6c ccc tcc sneccvesecececs $1.00 each 
Complete with a 6 Candle Power Electric Lamp, 10 feet of Flex- 
ible Cord with either Candelabra or Ediswan double or single con- 
tact Connecting Plug attached. 

When Ordering 
Specify Which Style Connecting sie’ Desired. Candelabra Shipped 


unless otherwise specified. Ask your jobber or remit to 
PREMIER ELECTRIC COMPANY 
4039 Ravenswood Ave. CHICAGO, U. 





Say ‘‘Stickalite’’ to your dealer. Or post paid for Dollar Biil. 








Whether you are just opening a 
hardware store or are already well 
established in the business, you 
should include 


The Hardware 
Merchant’s Card 
Index Record 


in your next month’s budget. For keep- 
ing track of Quotations, Changes in 
Window Displays, Addresses, Follow-up 
Dates and Miscellaneous Memoranda, 
this record is as practical an application 
of modern systematic methods as could 
be evolved for the Hardware Man. 


12 page illustrated, descriptive circular and samples of the 
slips supplied with the record, free on request. 


Price $5.00, delivered 








David Williams Company 
239 West Thirty-ninth Street, New York 








May 28, 1914 




















May 28, 1914 


HARDWARE AGE 














BUTLER MFG.CO. 


Factories: AKRON, OHIO 













GOODRICH 


WIRELESS 
TRUCK TIRES 


Chas. R. Butler, President, wrote us January 17, 1914— 
‘‘We use the truck shown in the enclosed illustration for our rush orders. This truck 
is equipped with Goodrich Tires, which have given good satisfaction. Our driver 
figures that one of the tires has run close to 20,000 miles.’’ 


What Goodrich Wireless Tires are doing for The Butler Manufacturing Company, 
they will do for you 


The B. F. Goodrich Company 
_— 














Delivering 
steel tanks— 


The Butler Manufacturing 
Company, Kansas City, 
uses this 8-ton Gramm truck 
for delivering rush orders. 
It is completely equipped 
with 


Branches in All Principal Cities 











SPLITDORF MAGNETOS 


z low and high tension—are made in a wide 
©. j tange of models for all manner of work and 
" they'll give your motor more power—make 
se your motor run smoother and quieter than 
a will any other make, and, equipped with one, 
om you can always start your engine on a quarter 


turn. 


; We'll exchange your present magneto of any 
# make on a liberal allowance basis for an up-to- 
| the-minute SPLITDORF low or high tension. 


SPLITDORF PLUGS are not experimental—they 
are standard. Known since their first appearance 


Ey as the “common sense plug” they are exactly that 
| —no more and no less. SPLITDORF PLUGS will 
ee outlast your motor—thousands are rarely removed 
ff from a cylinder head. There is nothing fanciful 


about them—they are made to endure any and 
every strain of ignition put upon them. 


Why not “Stock Up’’ on a standard article 
always in demand? 


SPLITDORF ELECTRICAL COMPANY 


98 Warren Street NEWARE N. J. 
















Arrow 


Three Point 
Spark Plugs 
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Open End Type 


We have no intention of claiming unreasonable 
feats of the Arrow Three Point Spark Plug. 
But we do claim service and durability and we 
back it with our Guaranteed Plug or money re- 
funded. 


We invite your attention to the completeness 
of our various lines which meet every require- 
ment. Write for catalog and prices. 


The Reflex Ignition Co. 


CLEVELAND, OHIO 
Western Sales Agent, C. A. Bergh, Los Angeles 
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Benjamin Tool Sets Sell Well 


PAYS A GOOD PROFIT AND FOLDS TRADE 


Set No. 2 shown at the right contains one Friction Drive 
Handle with Four Jaw Screw Chuck and five screw driver 
blades, one of which has three driving projections for off- 
set work. 

Set No. 4 at left has five screw driver blades and eight 
extra tools, including two gimlet bits, one sharp point awl, 
one flat countersink, one tapered reamer, one brad awl, one 
tap holder and one threading die holder. We warrant 
these Tool Sets to give perfect satisfaction. 

Send for folder and prices. 


Benjamin-Seller Mfg. Co. Chicago, Ill. 


N. Y. Office: 114 Liberty Street 





























The Day Tire Valve 


offers hardware dealers one of the biggest 
propositions that has ever come into the anto- 
mobile accessory field. 

A big advertising campaign is telling car 
owners about it—and every car owner who 
reads about the Day Valve will want a set. 
Read about it and you'll see why. Send your 
order today and be ready to meet the demand. 
If prices and proposition aren’t satisfactory 
you can return goods in 30 days. 

The Day Valve has no springs. It has only 
one working part as against seven in old style 
valves. It outlasts other valves, is absolutely 
leakproof, easily interchangeable and can be 


. N ATION * Be removed for deflation in one-tenth the time 


required by old style valves. 

TELESCOPE PUMP : With the Day Valve you can pump the 
biggest tire in one-third the time and one-third 

the effort. The air passage is large and there’s 











Screwed in spark plug hole and the engine 


does the work. Fills the tire with PURE no back pressure of spring to overcome. Write 
FRESH AIR ONLY. ; for full description. 

A stock of these National Telescope Pumps Price 50 cents a. set of rg Satis- 
will mean quick sales and biz profits. faction guaranteed or money back. 


Best by actual test. You can prove this your- 
self. Price is low, and it will pay for itself in 
saving tires. 


A display and a word or two will make cash 
register sing a joyful tune. Write today for 
particulars. Hundreds of hardware dealers are 
selling large quantities of them. 





‘iy, This illustration shows post- 
| tion of plunger and air pas- 
sage when valve ts open. 





This tllustration shows posi- 
tion of plunger when valve 
is closed. 





Manufactured by 


The National Motor Supply Co. 
5618 Euclid Ave., Cleveland, O., U.S. A. 


Atlas Auto Supply Co. 
3257 W. Lake St. 
Chicago Ill. 























When You Need Men 


consult the Opportunity Exchange of the Hardware Age 
—men—the right kind—are always open for opportuni- 
ties to advance themselves. Do you want the ambitious 
kind—the kind that can do things? 


50 words at one dollar per insertion will put you in touch 
with such men. 


Opportunity THE HARDWARE AGE 
Exchange Dept. 239 West 39th Street :: New York 
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Standard Auto Jacks 


You'll find them good sellers. They’re all single acting—lift and 
lower the car on the downward stroke only. Due to our exclusive fea- 
tures, they 


Cannot Drop When Loaded 


This point appeals to every car owner. All sizes. 


For simplicity, ease and smoothness of action, durability and fine 
* finish they are unequalled. 


Send for catalog and prices. 


National Standard Co., Niles, Michigan 


Successors to Cook’s Standard Tool Co. Kalamazoo, Michigan 























The GREAT RIGHT WAY 


TO STOP RADIATOR LEAKS. 


Pour it in ~ now. 
Finds the leak and 
fixes if in 15 












4 j ; 
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Flashlights and Batteries 


QUALITY GUARANTEED 





We specialize the Hardware Trade and Sell 
to the Trade only. Write for our proposition 
—it is sure to prove interesting. 


ANGLO-AMERICAN CO. 


Manufacturers 


Pittsburgh, Pa., U. S. A. 


solder. SE-MENT-OL 
dissolves in the water. In 
’_ passing thra the leak the cool 

’_ air agent scenes he 
effectually closes the cavity. Drain 

| and refill radiator with fresh water. 
A live one for live dealers, 


the makers of CAR ' 
~oiakeoe 














































“FRANCO” A Flashlight of Quality “FRANCO” 


Write for Illustrated Catalog 





Manufactured by 


506 So. 5th Avenue Interstate Electric Novelty Co. 111 New Montgomery Street 
Chicago, IIl. 29-31 Park Place, New York San Francisco, Cal. 



















HARDWARE AG 


JOINT CONVENTION 


Southern Hardware Jobbers’ Asso- 
clation and American Hardware 
Manufacturers’ Association _ 










White Sulphur Springs, West Virginia 
June 9-10-11-12, 1914 








HARDWARE AGE of June 18 will offer manufacturers a favorable 
opportunity to strengthen and increase their Southern jobbing con- 
nections. This‘issue will give prominent display to the proceed- 
ings and social features of the Annual Joint Convention of the 
above organizations. It will be a very readable issue, and of 
particular interest to every Southern jobber and retailer. 








The greatest development of this nation in the next twenty-five 
years will be in the states south of the Ohio River. Agriculturally 
the South is coming into its own, and the greatest field for the 
sale of farm supplies and utilities during the next decade will be 
in that region. Moreover, the resources of that section are being 
developed on a wonderful scale, new land is being tilled, new towns 
are springing up, the population is rapidly increasing, and the 
per capita wealth shows a steady growth. 










Your message to the Southern trade can best be delivered by HARDWARE 
AGE. An advertisement can reflect personality, as well as a personal visit, 
and HARDWARE AGE is the “show window”’ by which passes each week 
the purchasing power of the entire hardware business. There are approxi- 
mately 400 hardware jobbers and 5,000 retail hardware stores in the South. 
Nearly all are subscribers, but each will receive a copy of our issue of June 18. 
Send us special copy for that issue—put your specialties foremost. If no space 
has been specified for this important issue, advise us by the first mail. 















HARDWARE AGE 


239 West 39th Street - - - - - New York City 





TT 
2 i} | ' iti iil ; | til iil | iil } 
Hi | HHH | HT 1] HHH TE Hi Hit 

: CEES 


’ ’ Tritt TTT Tritt} | TT | | | | 
| i rit ihe eettaal : PEPLULLAaLAReLeaaanneee. The Witiil Prieerititadiue i PPPETETedy PREERREIEEELAaaaeaaaaae, 
wh / i Hal | itl i i Peete Hh TL it] Hit i PEE i Hn rnitit PEE | THE PeLeTTTaseal 
i ! Hil } relia HEEL THLE EEE TH ii} hii Piet iil Hi} iii i} 
bihitiiuil 












May 28, 1914 HARDWARE AGE 103 






Hi jf CAST IRON TENSION LUG 
: : HARDENED STEEL BUSHING 





See 


BB ee DW cast IRON STATIONERY LUE 
————— = i. STEEL FLANGE EAR 


S =e LOCKing 
Py oviwsrmcure |= ‘Rey OC hiye MICE RAT CHE 
- ; di B Vice RE ’ 
4 \‘ » See Tips fE5s 








“TRIPLEA - | 
Simplicity and Interchangeability 


A Spring Hinge to have become the STANDARD 


must have had distinct features. 

















HERE THEY ARE 
SPRINGS—Interchangeable and made of best 


material obtainable. 
TAKE-DOWN FEATURE-—-Has no equal. ‘ 
Note the locking device. Can be taken apart 
and put together without injuring parts. 
BODY—Made of one integral piece of three-ply 
(Triplex) heavy metal, maximum strength and 
rigidity secured and retained by invisible dove 
tail locking device. 

BEARINGS—Heavy and broad in both ends of 
each barrel (cast iron against steel). 

All backed up by the best of workmanship and 
the well known reliability of the 





ah Jk 
Chicago Spriva Bult Company @ 
SA CHICAGO NEW YORK Sy | 
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The WATROUS-ACME Line 


CONTAINS 





a |i = 


5 


No. 13 Half Screen Hanger 


No. 4 Door Button No. 6 Hot Pan Lifter No. 2241 Loose Pin Butt. 


ARTICLES ABSOLUTELY ESSENTIAL 
TO EVERY HARDWARE STORE 


ALSO NUMEROUS ITEMS OUT OF THE ORDINARY 


THE KIND THAT SHOW YOU THE 
RIGHT PROFIT, MR. DEALER 


WRITE US, OR, ASK YOUR JOBBER! 


WATROUS- ACME MPG. | CO. 


DES MOINES, IOWA 





CHICAGO SALES OFFICE 
180 N. Dearborn St. 





CHICAGO, 
No. 15 Screen Coupling ILL. No. 16 Screen Coupling 
WESTERN REPRESENTATIVES SOUTHERN REPRESENTATIVES 
C. W. Gause Co., 693 Mission St. Wier & Wilson, 5 Hopkins Place 


San Francisco, Cal. Baltimore, Md. 








or 


May 28, 1914 HARDWARE AGE 1 10 
=zUAUUAUUADATARG UTE 


Glen Design 


Our Latest 











Other Goods to Match 


The Taylor & Boggis Foundry Co. 


Geveland , OHIO 
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“Pittsburgh” 
Trolley Hangers 





will swing “trade” your way as 
easily as they swing big, heavy 
doors. 


These features sell them. The 
Straps are adjustable to doors of 
any thickness from 14 to 2% ins. 
When hung, doors can be given any 
alignment desired, without being 
blocked up or removed. A Special 
Clamp which acts independently of 


either strap permits any lateral ad- 
justment required. be 


“Pittsburgh” Trolley Hangers 
are also flexible—doors can be 


swung outward with perfect free- 
dom. Made with heavy Malleable 
lron Frames, Pressed Steel Wheels, 
Cold Rolled Steel Axles are smvoth- 
running Roller bearings. The Car- 
riages are heavily Electro Galvan- 
ized—no rust. 

For strength, efficiency and dura- 
bility “Pittsburgh” Trolley Hangers 


have no equal | ‘ 
We also make Strap and Tee | LF va 
Prices will interest you. ) .: 
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ARE 
Famous For Their 


SUPERIOR 
QUALITY 


LS a ts 


Their 
Strength, Durability 
and Economy 


Have Made Them 


W orld-Renowned 


ba she A 


Made By 


Trimont Mfg. Company 


55-71 Amory Street, 
ROXBURY, (BOSTON) MASS. _ 
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Trimo 
Pipe 


Trimo 


Pipe 


Cutter 


Sena for Catalog No. 133 


Wrench 
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2 Cents To You 


Two cents for a chance to double your 
wrench sales, for a better method of storing 
and displaying your wrenches. That's a 
chance that wouldn't hang around long without 
bidders, and from the way the trade is snapping 
at this offer you ll have to hurry if you want to 


get any sort of prompt delivery. 





The B & S Display Board is a cooperative 
measure on our part to help you sell more 
wrenches. The board is designed to hang in 
a convenient position behind the counter, or 
to stand on the floor. Your stock is always 
on display before your customer and is always 
at your finger tips. No hunting around, open- 
ing one drawer after another. It has room for 
one-half dozen lots of the various sizes of 
wrenches which we find to be demanded most 
—no dead wood. 


You and every other reader of Hard- 















ware Age can secure one board at the 
tremendous, stupendous outlay of 
two cents—the cost of a stamp. 
Money back if you are not sat- 
isfied. This can’t last long, 


and the chance to increase 


your wrench sales and im- _the 
Billings 

prove the appearance of & Spencer 
Co. 


your store is too good 
, Hartford, Conn. 
to miss. ro. 
Without obligating us 


we would like to know 
more about your wrench 


“6 : i board proposition”’. ; 
Write and say ‘Send me details on your display board prop selling plan. 


The Billings & Spencer Co. 


Hartford, Conn. Maga 8 oa 2 Fs wh seas 
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The ORIGINAL Adjustable Die 
The “Lightning” Die made friends from 
the first, and has kept them for 42 years. 


Every mechanic knows the “Lightning” 
Die. It is a staple—like Irish potatoes— 
called for every day. 


Are always better 
than imitations 





The ORIGINAL Machine Relieved Tap 


The “Lightning” Tap embodies the prin- 
ciple of a reltef on every tooth. For over 
30 years—against strong opposition—we 
clung to the idea because it was right, and 
now have the satisfaction of seeing this 
method of relieving endorsed by leading 
mechanical! authorities. 


LIGHT] 





Screw Cutting Tools 


Are Original 


Sold singly or in Groups and Assortments conveniently 
arranged in neat hardwood cabinets 





IT PAYS 





To handle tools that are well known 





Wiley & Russell Mfg. Co., Div. 


Greenfield Tap and Die 


LL ALAC 





See Corporation 
a Greenfield, Mass. 


NEW YORK CHICAGO 
PHILADELPHIA 


P LICHTALAG 
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“MECHANICS 


Mant BUY?"MANY | TOOLS “a 


But whether the same mechanics will return to your store for 
more tools, or go elsewhere—all depends upon the first sale— 
don't forget that. 

If you sell W. & B. Tools in the first place, the tools which 
bear the above trade-marks, you can count upon selling them 
again. 

Not only Screw and Drop Forged Wrenches, but Twist Drills 
and Reamers, Carbon and High Speed Steel. 

Mechanics know that ““W. & B.”’ Tools always have the same 
downright good quality, guaranteed by a Company with 60 
years’ uninterrupted manufacturing experience. 

Catalog No. 82-K shows our complete line. We can save you 
freight by packing more kinds of high-grade tools in one ship- 
ment than any other manufacturer. Freight and handling count 
these days. 

Most Jobbers handle. If yours doesn't, write us and we will 
see that you are supplied. 


The Whitman & Barnes Mfg. Co., Akron, Ohio 


Established 1854 
Factories—Akron, Ohio Chicago, IIl. St. Catharines, Ont. 


New York Store, 64 Reade Street. European Representative, Theodore Butler 
Ltd., 149 Queen Victoria St., London, E. C., England. 
Export Sales Agent—A. J. Barnes, 90 West St., New York. 
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Are You Satistied With 
Your Saw Profits? 


Your fixed expenses go on just the same whether you 
are making a profit of twenty-five cents, fifty cents 
or even more on each Saw sale. 

Then why not sell a line of Manufacturers Brand 
Saws that pays the biggest legitimate profit and that 
helps to build up your reputation for selling depend- 


able merchandise? 





* 
Silver 
Steel 
are intrinsically worth more. SILVER STEEL is actually the 
finest steel that has ever been used in Saw Blades. On account 
of this fact, together with their scientific and exclusive construc- 


tion, they are in a class by themselves. A class where you need 
fear no competition—where you can ask and receive a fair profit. 


Ask any carpenter who has used an ATKINS SILVER STEEL 


SAW. He'll tell you that they are the ‘‘Finest on Earth.” 
Any Atkins Dealer can advertise his Saw stock 
without costing him one cent. Our co-operative 
methods and selling helps are a “‘cinch’” for the 
progressive merchant who wants to do some good 
effective advertising. A post card addressed to 
our Advertising Dept. at Indianapolis will bring a 
hearty response. 

If you are not now selling ATKINS SILVER STEEL 
SAWS, there is yet time to put them in stock for 
the Spring demand. Write to-day to the nearest 
address below and we'll tell you how and where 
to buy them to the best advantage and will interest of 
ourselves in ‘Helping You to Sell.” 

The Atkins line includes not only — Rip and Panel Saws, 
but a “Perfect Saw for Every Purpose,” such as WOOD 
SAWS, COMPASS, KEYHOLE, "BACK, PRUNING, 
BUTCHER, HACK SAW BLADES and so forth, as well as 
TROWELS, CORN KNIVES and a big line of Specialties and 
Saw Fitting Tools. Write for our catalog. 


Atkins Always Ahead! 
E. C. Atkins & Co., Inc. 


The Silver Steel Saw People 


<a oe ae Home Office and Factory, Indianapolis, Ind. 
: Canadian Factory—Hamilton, Ont. 
Branches carrying complete stocks in the following cities. Address 
E. C. ATKINS & CO., Inc. 
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Atlanta, Minneapolis, Portland, Ore., Vancouver, B. C. 
Chica New Orleans, San Francisco, Sydney, N. S. W. 
nn New York City, Seattle, 


Messrs. John Shaw & Sons, Wolverhampton, Ltd., Wolverhampton, England, 
Agents for Great Britain. 
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The Spring Bullding Boom 


is on. Mechanics everywhere are demanding good saws. 

Since 1894 the Bishop Saw Plant, here illustrated, has spe- 

cialized in the making of High-Grade Hand-Made Saws. 
One of the leaders in the large Bishop line is the famous 


Bishop’s “Greyhound ”’ 


This saw has the endorsement of thousands of mechanics, 
because of its fast, easy-cutting qualities. The steel used 
is the very finest. The hang and the balance suits the 
mechanic in every way. 

See one—examine it closely—you'll want to sell it. We 
do not sell to Catalogue Houses, but cater strictly to the 
wants of the Hardware Trade. Being located on the B. & 
QO. and Big Four R. R. our shipping facilities are first-class. 

Made in Both Straight and Skew Back 
Lengths 18” 20” 22” a a Ar 
Dozen $28.00 $30.00 $32.00 $34.00 $36.00 $40.00 $44.00 list. 
Packed One in a Box. 


Send for New Catalogue and Trade Prices. 


Geo. H. Bishop & Company 


LAWRENCEBURG, IND. 
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Do You Honestly Want 
to sell a Hack Saw Blade 
that will not break ? PP 


Most Hack Saw Blades break; few of them are ever 
worn out,—you know that. 


You also know that you would stand an excel- 
lent chance of making a good friend of a 
Machinist or Plumber if you could only 
sell him a blade that had all the good 
cutting points but would not break 
every time he made a slip or 
dropped his Hack Saw Frame. 


—And such a blade at no 
advance in price. 






















The newest 

and we believe 
absolutely the best 
blade on the market 
is the 


SIMONDS 


non-breaking 


HARD EDGE 
Hack Saw Blade 
It’s flexible. It bends but doesn’t break. 

Shelling of teeth reduced to a minimum. 
Made with 14, 18, 24, or 32 teeth per inch for 
special work. For the General Hardware trade 
18 teeth per inch is best. Buy atrial order from 

your Jobber or direct from our factory, and try 
them out on your trade. 


Simonds Manufacturing Company 


17th Street & Western Ave. FITCHBURG, MASS. St. Remi St., & Acorn Ave. 


4 










CHICAGO, ILL. MONTREAL, QUE. 
NEW YORK CITY NEW ORLEANS, LA. MEMPHIS, TENN. 
PORTLAND, ORE. SAN FRANCISCO, CAL. SEATTLE, WASH. 
SPOKANE, WASH. VANCOUVER, B. C. ST. JOHN, N. B. 


LOCKPORT, N. Y. LONDON, ENGLAND 
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This Cabinet Sells Slocomb Tools 


It requires no argument to prove that: “Goods well displayed are half sold.” Yet 
the finest display ever made wouldn't sell tools with a “bad reputation.” 


But when Slocomb Machinist's Tools are shown in this New Slocomb Display Cabi- 
net they se// on sight. Note front—a place for every tool, and every tool securely 
fastened in place by a brass clip—no rust. Should a man forget some tool needed, 
it reminds him instantly. Note back—here you have all the tools shown on front 
conveniently arranged for quick sales. No disturbing tools displayed—no pulling 
out a lot of boxes to get the right tool—no time wasted. 


Entire case requires a space of only 18 x 194 inches. You pay only for the tools. 
We loan you the cabinet. Each cabinet contains the following tools: 


Back 








HOUUVOUEGUUGLSOAUOUOAUULOEOGHNUUUOUUOUNGOUSUAOULUGOUOGGCAAUOUOUUGSESAUOUUOGGAUALUUUUOUUOUGEGELOOUOUUGREGENAUUOUUUUESEAOUOOUOUEOOONOOOUOGOUSNAGUOUOOUOEOOOGOGU44OOUUUEREGAGAOOQOOOUOUURSAUOOULOUAUUEOONQONOOOEuOONONNOOUOUUUONbONOGUNQUOOUQONNNNINE 


Front 
10 Micrometers 4 inch to 7 inch inclusive 22 dozen Center Drills H to G inclusive 
2 Inside Micrometer Sets 24 Micrometers + inch to 6 inch inclusive 
1 inch, 2 inch and 6 inch End Measures | Rieeeaten bead 
| No. 41 Micrometer Case 1 No; 103 Inaide Micrometer Sete 
4 Reference Discs } inch to | inch : : 3 
4 Lases + inch to 3 inch inclusive 
1 No. 11 Gauge 
1 ea. Center Drills H to G and 2 to 10 | ea. Micrometer Gauge I|1, 12 and 13 
inclusive. 2 Machinists Sets Center Drills. 


Write us and we will send full particulars and name a price which will make you 
want this outfit. 


J. T. SLOCOMB COMPANY, Providence, R. L, U.S. A. 
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Get our new cat- 
alogue of cement 
tools. Our prices 
are attractive. 











Jointer 








Our line of hand 
Grist Mills is most 


complete. 


Send for our Grinder 
bulletin. You will 
find we have some- 


thing interesting. 





Foot Power Grinder 








These Shoe Cleaners 
are items you 


should have. 





Acme Shoe Cleaner 





Automatic Shoe Cleaner 











The Autovises are 
the best selling vise 
on the market. 


Send for Catalogue 
showing largest and 
most complete line of 


a : vises on the market. ? 
Stationary Antovise Swivel Autovise 

















ROCK ISLAND MFG. CO. 
ROCK ISLAND, ILL. 


CHICAGO BOSTON NEW YORK, John H. Graham & Co. 
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SNELL MFG. GO. 
FISKOALE MASS-US.A: * 
c } 


— 








SWELL WES. COMP RIY 
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STOCK THAT 
MOVES AND PAYS 


You've got a hardware store, not a bake shop or a 
beanery. Stock hardware, sell hardware. Handle the 
other things if need be, but specialize in hardware— 
builders’ and carpenters’ hardware, bits, augers, chisels, 
files, screw drivers, etc. 

Snell carpenters’ tools don’t linger longer, dilly dally on 
your shelves. For over 120 years they have been selling 
big to every carpenter in the land. They sell because they 
are known, you don’t have to introduce them. 


And the profit is big. Get our terms. 


SNELL MFG. CO. Fiskdale, Mass. 


Selling Agents 
JOHN H. GRAHAM & CO. 113 Chambers Steet, New York 
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COMING BACK FOR MORE 


The customer to whom you sell Cleve- 
land tools comes back toyour storeagain. 
Not only thereafter does he demand the 
same brand, but he marks his dealer as 
a discriminating man on whom he can 
depend for quality in other lines. With 
every Cleveland drill goes a guarantee 
of service backed up by forty years ex- 
_ perience in manufacturing quality tools. 
The favor with your trade that you 
have already acquired can be increased 
and strengthened by the addition of a 
small stock of Cleveland tools. 
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THE CLEVELAND TWIST DRILL CO: 


NEW YORK CLEVELAND CHICAGO 
30 Reade St. 9 No. Jefferson St. d 
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Auger Bits and Braces 


Hardware retailers know that most fine cabinet makers and carpenters will use noth- 
ing but a Russell Jennings Auger Bit. The fine accurate cutting qualities and the per- 
fect finish appeal very strongly to the better workman. Because Russell Jennings 
Bits have been the acknowledged standard for more than fifty years, they should be 
sold by every store with a reputation for quality. 








Our bits are made with three different styles of 
threads, thereby providing a style for every need 
of the wood worker. The fine thread Fig. 100 
is for hard, dry wood; the single quick-boring 
thread is for ordinary work on green or gummy 
woods, while the double quick thread is for extra 
fast cutting in very green stock. Bits with the 


double thread should only be used in seasoned 
stock, or they may clog at the point. All our bits 
are made of fine, crucible steel and will stand up 
under long hard use. They are now made with 
two styles of shanks—the ordinary style and a 
new Precision turned shank for use with our 
Precision brace chuck. 


Our line includes auger bits, dowel bits, machine bits, car bits, exten- 
sion bits, bit extensions, bit braces, etc. Send for our catalog No. 30 
and our Precision bulletin showing styles and giving list prices. 





Chester, Connecticut 


21-133 
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ENTHUSIASM 
MAKES SALES — 


You would be as 
enthusiastic about 


ape ma 


Tools as we are if you knew 
as much about them. 


A Window Display sells 
more tools, than hanging 
crape on the door for lost 
customers. 











GOODELL-PRATT COMPANY 





Salamis 


GREENFIED, MASS., U. S. A. 
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In YOUR Shop? 


That is a fair question to put 
to your customers and it may 
remind them of their need. 
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A place is provided for every tool to make 
it easy to keep every tool in its place. 





It was the K@4¢4@@ Screw Plate 
that put the old style “jamb” 
plate out of business— 


it is now OBSOLETE 


Mr. Hardwareman: 





Did you ever havea mechanic refuse a BZ 
Screw Plate and deliberately ask for another ? 


Did you? 


Wells Brothers Co., Div. 


Greenfield Tap and Die Corporation 


GREENFIELD, MASS. 


New York, 107 Lafayette Street Chicago, 13 So. Clinton St. 
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“On Every Piece” 


Millions of women know what this Trade Mark means 


The Guernsey-Ware trade-mark is to earthenware what 1847 Rogers Bros. is 
to silverware, or what KODAK is to cameras. 


Years of extensive magazine advertising have educated millions of American 
housewives to the uses and advantages of Guernsey-Ware, have given this trade-mark a 
definite meaning. 


Hundreds of women in your town, scores of women who pass through your 
store every day are live Guernsey prospects—they want Guernsey-Ware—and a little effort 
on your part will make them your willing customers. 


You are overlooking an excellent profit opportumty by not having this 
celebrated ware on your shelves. Why do it any longer? 


Write for a “find-out” sample of Guernsey-Ware and free catalog. 
Fall line of samples— Bates & 


wiereee> QUerNse 


Earthenware Co. 
New York City stmohi da White Lined Enameled 


27-A E. End St. 
Copyright, 1913—The Guernsey Earthenware Company. 





Cambridge, Ohio 




















The Flower Season is ap- 
proaching. Write for illus- 
trations and prices of our 


splendid line of vases. 





No. 300 Orchid Vase No. 353-15 In. Vase 


A. H. HEISEY & CO. ‘2 Newark, Ohio 


HEISE YS (H) GLASSWARE 


TRADE MARK 
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Our Saturn Clothes-Line Reel can be hung on any hook and used out- 
doors or in-doors. It winds a strong double line in a dust tight steel 
ball. Has no springs to get out of order. Contains 40 ft. (guaran- 

teed) line, which, with the 3 Ring Hangers permits line to 

be hung at 3 points, or at a triangle as here illustrated. 


EE LV Oe er 


When not in use, line is protected. Winds as easy 
as a fishing reel. Strongly made, handsomely 
nickeled—nothing to rust. Takes ordinary 
clothes pins: Women who wash, buy it on 

sight. Just what you need to draw 

women to your store. Nothing 

else like it. Sells for popular 

prices and pays you a liberal 


Ladd Mixer ™ > profit. Stock a few— 


you ll soon sell them 


It takes the place of a sepa- aN and want more. 
rate Kitchen Beater and separate aN Note also the 
Mixer. Ladd Beater easily inserted 


and removed from a specially made clear glass 

urn. One movement releases it. The 8 rotary beat- 

ing blades are propelled bya direct center drive. It mixes 
thoroughly. Clean, sanitary, durable. A wonderful seller. 
Big ies Send for circulars and discounts. 
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And Now Comes the Oilless Mop! 


Oil Mops stain rugs, curtains, wall paper, etc. 
That’s why we invented our Wax Mop. It’s dry 
and clean—treated with a wax preparation which 
just eats up dust. Notice the point in front! Routs 
the dust out of corners in a jiffy. 











THE SPRINGS 
THE THING 
* 





The 





Pointed Wax Mop 


will satisfy your customers and keep them satisfied. Two handles. Short handle makes it a 
furniture brush. No other mop has this handy feature. Another thing—the spring socket makes 
the mop lie perfectly flat and sweep evenly—no matter what the angle of the handle. Guarantee 


certificate of satisfactory service—mop will last for years. Costs no more than others. 
We make a complete line of Dust Mops, Wall Brushes, Dusters, etc. Write for our complete 


catalogue and liberal discounts to increase your profits. 


DEARBORN DUSTER COMPANY 


550 West Harrison Street : : Chicago, Illinois 
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50% THOUSANDS OF DEALERS ARE CASHING IN ON THIS BIG 


Profit Offer—WHY NOT YOU? 


MILLIONS OF WOMEN WILL WANT THIS BIG MONEY SAVING OFFER 


The BOSS Polish Mop, $1.00 size anda: A $2.00 Value 
Quart Can, $1.00 size of BOSS POLISH - FOR ONLY $ 1.00 Just One Half the Actual Cost 


Ro POLISH is made for the finest finishes, yet cheap enough 
for the FLOORS. When once used always used. 


&. bape BOSS Polish Mop 
1 $1.00 size BOSS Polish 


This BIG OFFER will put the Cash in Your Till. Get this Proposition NOW, Why Delay ? 
































Polish 


D uncan Br Os. 





Mop | Mop Co. 
= 2603-5 Grand Ave. 
Yet the best MOP on Z CHICAGO 


the market. Made 
strong and durable of 
the best of material 
throughout. H a s 
already given thou- 
sands the BEST of 


satisfaction. 





We also make a 
$1.50 size in both 
Round and Tri- 
angle. Dustless 
Dust Cloths, Etc. 





Nothing to Breaks® 
or Wear Out . = 
WE PAY THE DIFFERENCE, WHY? WE WANT EVERY HOUSEWIFE 
oOo TESze? FHE WONODERFUEi MERITS OF OUR BOSS POLISH 


























zl TTT 


The Hardware Merchants’ 
Card Index Record | 


A thousand live mer- . - 
chants throughout the Mi 
country are saving energy, 
time and money using 
this complete system. Let 
ussend you our little book- 
let telling how to use the 
Card Index Record in in- 
creasing your profits. 








Please send information regarding the 
Card Index Record 


HardwareAge Book Dept. | —..-------—---------- 


231-241 West 39th Street, New York City | ~---------- 
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aiety First 


Lovell’s Cog Wheel Shields 


The Most Popular Improvement 
Ever Devised for Wringers 


Mothers will appreciate this improvement, as children 
cannot get their fingers caught and crushed in the Cogs, 
which occurs so often in the old style wringers. 
When thinking of Clothes Wringers, ANCHOR BRAND 
is immediately associated with the best wringers. WHY? 
We were the 

First to adopt the Cog Wheel Shields. 

First to introduce the only successful ball bearing. 

First to use the hold fast clamp. 

First to use electro galvanized screws and bearings. 
These popular features are backed with a warranty tag 
attached to each ANCHOR BRAND Clothes Wringer. 
Catalogue No. 7 and Price List mailed on application. 





Lovell Manufacturing Co., Erie, Pa. 
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Herrick Dealers 


made a new 


High Sales Record 


again last season and this year's sales are far ahead 
again. That's why the HERRICK dealers value 
the agency so highly. Now is the time to join this 
party of the most properous dealers. 

Exclusive sale given to one dealer only in eachtown. You will know the Herrick 
dealer if he is there. 

If agency is open in your city get our New No. 24 catalog at once and the whole- 
sale price. 

This line gives you a valuable prestige with the trade of your city and your cus- 
tomers will appreciate High Quality at reasonable prices. Your customers will also like 
the durable solid oak cases of the Herrick, the joints of which are mortised. 

Every wall and solid door in all sizes and styles are heavily packed with No. | 
White Mineral Wool, giving great economy of operation. 

You can prove the superiority of the Herrick System of Circulation in a most 
interesting way. We will help you. Write today for Catalog 24G and dealer's terms. 
A postal card right now to 


Herrick Refrigerator Co., Waterloo, lowa 
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Price Cards for Your Firearms Window 


@ Another Sales Help for Remington-UMC Dealers. Just draw a pencil 
through the cards you can use, fill in the blanks at bottom of page, tear off 
sheet and mail to our Dealers’ Aid Department. Cards will be sent to you, 
without charge, immediately. 


“TO SELL GUNS—SHOW THEM” 


HERE isn’t a doubt that 
firearms are bought largely 
on the spur of the mo- 
ment. An assortment of shot- 





| AUTOLOADING CRne 
Standard Grade : 





guns and rifles in your window 








will inspire many passersby to 
examine and buy who wouldn't 
go into your store and inquire 
were there no display to attract 


them. 


@ An arm sold means an am- 
munition customer and a consis- 
tent development of your sport- 
ing goods business. 








@ So here are neat, attractive ee me | 
window cards—actual size 7x5 . | 
inches—that will add snap and ay 
real selling punch to your fire- 


arms window. 


@ These are not ordinary, 
cheaply printed cards. They are 
made on good quality bristol 
board from carefully hand- 
lettered originals. A three-color 
effect is secured in the printing 
which is both distinctive and in 


proper taste to grace any win- 








dow. 


@ We know you will want to 
take advantage of this latest 
Remington-UMC Dealers’ Aid 


Plan. 
Fill Out These Blanks 





YOUR FIRM NAME 
YOUR STATE 
Mail Sheet to Dealers’ Aid Department 


REMINGTON ARMS-UNION METALLIC CARTRIDGE CO., 
299 BROADWAY, NEW YORK CITY 
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The Air-O-Lite 


The Air-O-Lite makes 
and burns its own 
gas from _ gasoline. 
Gives 300 Candle 
Power. Is safer than 
any oil lamp. Fill 
it once a week; clean 
it once a year. 





No. 18 Store-Lite 


No. 15 in principle is 
similar to No. 18. 
Lights from the floor 
and is also made in a 
four-arm chandelier. 
A splendid lamp for 
churches, lodge halls, 
etc. 


¥ 
No. 15 Chandelier 


Dealers Make Good Profit 


On Coleman Gasoline Lighting Systems, 
| amps, Lanterns, Stoves, Irons, Mantles, Etc. 


Thousands of merchants have found that Coleman 
products are good sellers and this has resulted in 
nearly 200 wholesale hardware houses carrying 
Coleman lamps. 

If your jobber does not catalog them write for 
sample or descriptive matter. We are the largest ex- 
clusive manufacturers of gasoline lamps, mantles, etc., 
in the world and have a most complete line of pres- 
sure lamps for gasoline and kerosene. Gasoline street 
lamps, sad irons and pressure stoves find ready sum- 
mer sale and in the fall and winter months the lamps 





and lighting systems are extremely profitable. 


No. 33 System Lamp 


This well-known style 
has been giving satisfac- 
tory service for over 10 
years. It can also be 
equipped with mica chim- 
ney and shade if pre- 
ferred. 

We make them with as- 
bestos filter or cleaning 
needle. 


No. 18 is a newer style, 
although now in its third 
year. It lights from the 
floor, gives 800 candle 
power and brilliantly 
lights an area 25 to 30 
feet in diameter. Also 
used with globe either 
clear or frosted. One of 
the simplest lamps made. 





Street Lamp 


The Coleman 
Boulevard Lamp 
Makes and burns its own Gas 
from Gasoline or Kerosene 
It is made of -cast iron, 
copper and brass. Will 
not wear out or rust out. 
It is storm proof, wind 

proof and bug proof. 

It is the most powerful 
and popular street light 
on the market and easiest 
to maintain. It gives a 
strong, white light and 
throws it down on the 
street and _ sidewalk 
where it is wanted and 
not up among the tree 
tops. 

Midnight service costs 3 
cents per lamp per night. 
All night service 5 cents 
per night. In competi- 
tive tests we have never 
failed to show the lowest 
operating cost of any 
gasoline or electric light 
made. 

It is lighted and turned 
on from the ground in 
less than a minute. It is 
thoroughly practical and 
the extra “gas producer” 
insures against failure. 
Sent on 30 days’ trial. 


Write for Catalog and Dealers’ Prices 


The Coleman Lamp Company 


Manufacturers of Gasoline Lamps, 


Toledo, Ohio 


Wichita, Kans. 


In addition 
to the pres- 
sing iron il- 
lustrated, 
- we also carry 
= a sadironfor 
household 
use. 


: 


1 
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Mantles, Etc. 


- 
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Gasoline Pressing Iron 






OA 






St. Paul, Minn. 


Dallas, Tex. 


This pressing 
iron is = 
popular wit 
tailors, dry 
cleaners, 
dressmakers, 
etc. A good 
profit is made 
on both 
styles. 
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The Arc- ern 


The Arc Lantern burns 
on same principle as the 
Air-O-Lite. Sells to 
Livery and Hotel men, 
Farmers, Stock men, 
Feeders, and in fact, any 
one having outside night 
work. 





Gasoline Mantle 
We manufacture a com- 
plete line of mantles for 
gas and gasoline lights 
of all kinds. Ask for 
our supply Catalog illus- 
trating mantles, globes, 
etc. 





Gas Mantle 


Colman Insurance stoves 
are supplied from an air- 
tight tank kept outside. 
They are absolutely safe, 
no danger if children 
tamper with the valves, 
as gasoline will not flow 
unless stove is in use. 
Write for Catalog of 
complete line of stoves, 
burners, etc. 





No. 76D 
‘‘Insurance” Stove 
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HIS Westinghouse Electric 
Window Trimming Cutout is a 
real beauty and will prove a 


business boomer for you. 


It will “pull buyers out of the 
crowds right into your store. 


It is a life-size representation of ‘“‘Dor- 
othy,”’ the well-known Westinghouse Elec- 
tric advertising character, and one arm is 
hinged so that different pieces of electric 


ware or fans may be demonstrated. 


This cutout will be furnished free of 
charge to all dealers in Westinghouse 
Electric Ware and Westinghouse Electric 
Fans together with handsomely printed 
literature for distribution over counters. 

Address Dept. “‘H”’ for full particulars. 








Westinghouse Electric & 


Sales Offices in 45 American Cities Dept. H. 


Mfg. Company 
East Pittsburgh, Pa. 
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ALCO 


= POWER 
ee {WA SHER 


A Machine Built for 
Service—Backed by 
the guarantee of the 
makers. 


To be Boosted as the 
Best. 





¢ 
id 
HE Alco is made without skimp or HE Alco is strong in solid selling points. 
rc economy. It occupies small space. T Designed for gas, gasoline, electric or 
Nothing but the finest materials enter belt power. Working parts concealed 
its construction. Even the wooden tub is of underneath tub. Steel frame prevents vibra- 
selected Southern cypress. The Framework is tion, makes the washer noiseless, insures per- 
of solid steel. All gears are specially made fect alignment. The tub is much larger than 
and carefully tested. Ball bearings through- in other washers. The mechanism forces 
out. It is efficient in operation, economical in water through clothes instead of rubbing then 
power, everlasting in durability. It is guar- around. The swinging wringer appeals to 
anteed. everyone. It is not expensive. 


“BETTER 
THAN THE 
REST™ 


The Alco brings a pleasing 
profit to the dealer and makes 
a permanent friend of the 
purchaser. 


Write us for full 
particulars and 
prices 


MANUFACTURED BY a ae 


ALTORFER [ieee 
BROTHERS 
COMPANY 


Dept. 245 


ROANOKE, ILL. 


ROANOKE./L! 
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We now have in Stock a 
Complete Line of Automobile 
Accessories and Supplies. 





Write for our New Catalog. Just out. 





The Geo. Worthington Co. 


CLEVELAND 


ESTABLISHED 1829 
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U.S. Standard Scales 


These famous scales have been known 
and used for half-a-century. 








They are made at the largest Scale Fac- 
tory in the country, devoted exclusively to 
the manufacture of scales. They 


Are Adapted to 
All State Standards 


They are the only scales sold exclusively 
to the Hardware Jobber and Retailer. 
They are never sold to the consumer, ex- 
cept through the Jobber and Retailer. 


Quality and finish guaranteed. Prices 
are lower than for any scales of equal 


quality. 
Remember— 


“TONES, He Pays the Freight” 


Dealers who handle the Osgood Line 
are fully protected. 


Catalogue and Delivered Prices now 
ready. Address all correspondence to 





JONES OF BINGHAMTON, Inc. 
OPERATING 


The Jones Scale Works 
The Osgood Scale Co. 


BINGHAMTON, N. Y., U.S.A. 
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Your Lawn— 
S AV 5 Your Garden— 


Your lrees 











The Rotary Insect Ridder 


(Patents Applied for) 


A simple, automatic scientific device 
which dispenses a soluble cake of special 
insecticide by. means of a garden hose 
and any ordinary nozzle or lawn spray, 
effectively ridding any lawn or garden 
of all insect pests, ants, angleworms and 
larvae, etc., promoting at the same time 
a vigorous healthy growth to all plant 





life. 
Attaches to any hydrant, sill cock or water connection, hose A Perfect Lawn for 50c. a Year 
re we ene in = manner “i io “aap ge emo to wer 
eucet. idants Tablets inserted easily without detaching. i . ° 
galvanized castings, and brass. Prize Vegetables out of any city lot 


Nothing to get out of order. Lasts a lifetime. 


The best selling hardware specialty since the Safety Razor 


Carefully tested for two years 
The City Man’s Spray Pump—but simpler, more efficient and at 1 /10th price 
IT REVOLVES — DISTRIBUTION ABSOLUTELY UNIFORM — WILL NOT HARM VEGETATION 


“Ridants,” the specially compounded tablets, dissolving slowly under rotation of brass con- 
tainer and flowing water, will saturate the soil, first repel and finally exterminate all insects, 
larvee, etc., by driving them into the soil beyond a habitable depth. 


Container packed with cotton moistened, not 
saturated, with kerosene will dispense by ordinary 
sprinkling the proper solution to combat San 
Jose Scale, etc. Saturated with formaldehyde, 
sprinkling the rubbish piles, stable refuse, etc., 
will kill more flies before they hatch than a 
hundred fly traps. 


Administration: For lawn or grass, use Ridants 
replenishing as required—consistent, steady 
sprinkling of a very weak solution, rather than 
one expensive application of strong poison. Any 
Standard Insecticide in paste form can be readily 
dispensed. Simply pack container—no prepara- 
tion necessary. 





A solid outer shell—hot galvanized casting—and snugly fitting easily clamping cover—a center pin 


bP 


Description: 
on which revolves rapidly under flowing water a perforated sheet brass box and cover called the “Container. 


Hose connections at intake and outlet. 

Sold one dozen Ridders, each in separate carton, to a case—“Ridants”—5o tablets to a box. 
Dealers: A nation wide advertising campaign to the consumer will follow this preliminary announcement. Write 
us for Bulletin and special proposition for initial order. This is the best selling dealers’ proposition offered the | 
hardware trade. Write us direct today. No canvassers. Do not delay. Get some in your window at once. | 


The Cleveland Galvanizing Works Co. 


‘The people that make Bull Dog and Samson Chain”’ 


~Cooper Avenue and Penna. Ry. Cleveland, Ohio 
ESTABLISHED 1886 
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Special 
Advertising Offer 


New Display Box 
Containing 100 Sets 


ASSORTED AS FOLLOWS 


sets 7%”—25 sets %4”—30 sets 


3¥e’",—30 sets YY”. 


7 


ty 


] 
25 Circulars—1 Display Poster. 


SENT TO RETAIL DEALERS 
FOR $5.00. 


are” 

gs on mside 
4 of each caster. 
4 





Patented June 20, 1911 
Infringers will be prosecuted 


Jobbers Write for Discount 








Domes of Silence 
Patent Successfully Adjudicated 


100% 
Profit 


Not only is the profit very 


large in selling “Domes of 
Silence,’ but the demand is 
enormous. 


We have advertised them ex- 
tensively and people have 
found them just as advertised 
—the most satisfactory Sliding 
Caster on the market. 


‘Hardware Dealers who sell 
them are protected because 


“Domes of Silence’ 


are not sold in 
5 and 10 cent stores 


If your trade requires a cheaper 
slide than “Domes of Silence,” we 
will be pleased to submit samples 
and quote prices. We manufacture 
all grades of slides at competitive 
prices. 

The words “Domes of Silence” 
are stamped on the inside of every 
genuine “Dome of Silence.” 


Order now. 


Henry W. Peabody & Co. 


Domes of Silence Division 


State Street New York 


] 
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Drains Clothes 
Water In & may be wrung 
Either ‘a Oaiip aimee 4 to either 

Direction | 6 side. 


38 


Packed 2 and 4 in a case 


For use on Stationary or Round Tubs. 


When you buy Horse-Shoe Brand wringers you may 
depend upon it, because we give you our word, that you 
have not only the very best wringers, but also wringers 
possessing all of the latest improvements, and that there 
are no better wringers made by any one. 


When you sell Horse-Shoe Brand wringers you furnish 
your customers wringers that are warranted by us (with 
certificate) to give good satisfaction, and you have, there- 
fore, the right and are justified to sell at a price that will 
yield you a fair profit. 


(Copy of our latest Price List will be sent upon request) 


THE AMERICAN WRINGER CO. 


+99 CHAMBERS STREET, NEW YORK 
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A Few of the MORRILL 
RODUCIS 
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This is the Sawset that is being used to- 
day by all progressive carpenters. Also 
any inexperienced person can use it with 
perfect results. 





SE 


NOS 3E4 
SAWSETS 






Liquid soap is more and more used every 
day. There is a good field for you in sup- 


No. 3. For single toothed cross cut and eee 
: plying liquid soap dispensers. 


circular saws. 


No. 4. For double toothed cross cut and Send for our Soapurn Catalog. 
circular saws. 


No. 1 Box Opener 


we ann 











Ne 5 
SAWSET 








Drop forged in one piece has the balance 
of a hammer with the strength of a claw 


No. 5. For Timber and Board Saws. bar. 
Note.—The Special, Nos. 3, 4 and 5 are 


each packed in a paper carton having 
printed thereon full directions, uses and 
warrant and containing a very useful 
illustrated circular on “‘How to Joint, Set 


and File Saws.”’ 


No. 1 Nail Puller 


“§ t. SS. 2S SSS SE = : 
rt IMORRILLE < 






This has been the standard 


People who use this Puller say that it is for over thirty years with 
the only one on the market. never a complaint. 


We have just issued a very interesting catalog with plenty of information for dealers. 


Send for a copy. 


CHAS. MORRILL, 104 Lafayette St., New York 
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WE MAKE THEM ALL 


Reevex CHAINS, SNAPSAND OTHER SPECIALTIES HANDLED BY preMA 
555552 HARDWARE, SADDLERY AND SPORTING GOODS HOUSES “5 









Patented 





Coil Chain Bit Chains Dog Leads _ Jockey Chains Steel Puzzle or Bolt Snaps 
Halter Chains Rein Chains Dog Chains Stallion Chains Rope Snaps and Chain Snaps 
Cow Tie Chains Hame Chains Dog Leashes Hammock Chains Wrought Steel Harness Snaps 
Tie-Out Chains Post Chains Dog Collars Spreader Chains Swivel Snaps and Lock Snaps 
Curry Combs Trace Chains Dog Couplers Cross Rein Chains Shoulder or Carrying Chains 
Safety Hasps Tent Pins Rat Traps Harness Chain Sets Single and Double Rope Swivels 
Breast Chains Picket Pins Animal Traps Fish Stringer Chains Special Chains for Special Uses 
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$3 Patented October 11, 1904 — JAVENPORT. = 





yy 


’ 


i OY o> ea Sa Lor » KARRARARARAR A AV EARAAAAAAAAAA @ AALAAAAAAAAAAI 
TJ FERS PR WD AR A cAaV AA AA‘ VV VV VEEN VE 








= PUZZLE SNAP= 
— WORKS:EASILY=| , 


Very practical, strong, unique and attractive. 
If caught by accident, it stretches, which prevents breakage 
and pulling off of buttons. 
f watch is dropped from the hand it catches it like a cushion 
and no damage is de 
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= Key Chains in Steel, Plain and Nickel and Brass Plated, in Solid Brass, Plain and Nickel Plated, in Aluminum, German 
Silver, Oreide and Mixed Links, Expansion Link and Expansion Coil Key Chains and Arm Bands, Expansion Watch Chains, 
Fob Chains and Scissors Chains, all made of Solid Nickel Silver and Best Plated Music Wire, Flexible Key Rings with 
Puzzle Snaps, Split Steel Key Rings, Railroad Key Chains, Key Rings with Advertising Tags, Etc., Etc. 


SHEET METAL LETTERS, FICURES AND SICNS 


- a alli ———_— ea —_— a Ow ce 
: ‘ : 





We make Separate Embossed Letters in sizes %”, 1”, 1%”, 2”, 3” and 4”, also Separate Embossed Figures in sizes %”, 
1”, 1%”, 2”, 3”, 4” and 6”, hands pointing right and left, and $ and c. characters, for making up signs of all kinds. We 
make Embossed Sheet Metal Number Plates with %”, 1%”, 2” and 2%” Figures, and Embossed Sheet Metal Signs with 
Letters from %” to 3”, for Street Name Signs, Advertising Signs, Name Plates, Business Signs and many other pur- 
poses. We make these in Aluminum, in Brass in Various Finishes, and in different Colors of Enamel. We make Push and 
Pull Plates, House Numbers, Room Numbers, Pigeon Hole Numbers, Automobile Numbers, Numbering Plates, Lettering 
Plates, Name Plates, Automobile Number Plates, and Special Plates to order in great variety. 


GOODS FOR CONTRACTORS AND JOBBERS IN BUILDERS’ SUPPLIES 


Niagara and Niagara Junior Wall Plugs for building into walls as a base for nailing. 
12 inch Galvanized Wall Ties, two widths, for use in concrete block walls. 

Galvanized Veneer Ties for brick veneer walls, and 7% inch Galvanized Wall Ties. 

Steel Sash Chain, Plated anc Unplated, Sash Pulleys and Symplist Sash Fixtures. 





CLO 
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ND MUNICIPALITIES, AND MISCELLANEOUS COODS 


Street Name Signs, House Numbers, Dog Tags, Bicycle Tags, 
Automobile Numbers, Hat and Pin Official Badges, Vehicle 
License Plates. Dog Collars, Dog Leads, Miscellaneous Signs. 
Seal Presses, Hotel Key Checks, Key Ring Tags, Advertising 
Checks, Trade Checks, Baggage Checks, Pool Checks, Time 
Checks, Steel Stamps, Letters and Figures, Label Holders, 
Medals, Badges, Lettering Dies for Die Sinkers, Enticer 
Traps, Clincher Steel Traps, Parcel Carriers, Vestpokit- 
renchiz and Skrudrivrs, Etc., Etc. 


HARDWARE SPECIALTIES AND NOVELTIES FOR OTHERS 


We make Hardware Specialties for others, Stamped and Formed from Sheet and Plate Steel, Brass, Tin, Copper, Zinc, and 
Aluminum, and from Steel and other Rods, Bars and Wire. We do Drop Forging and Screw Machine Work. We do Wire 
Forming, and make Specialties to order in Wood. We do Buffing, Polishing, Enameling and Electroplating in Copper, 
Nickel, Brass and Zinc. We make Cutting, Punching and Embossing Dies, make Tools and Models to order, and do Die 
Sinking and Engraving. We make all the Dies we use in our own business, and all the Dies and Tools for the Specialties 
we make for others. We also make Dies for our customers to use in their own shops, in many cases fitting them up with 
Presses and other Tools complete to do their own manufacturing. 


Our General Catalog No. 25-HA Sent on Request 
NIAGARA FALLS METAL STAMPING WORKS 


Manufacturers of Hardware Specialties 
NIAGARA FALLS, N. Y., U. S A. 
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HELLER’S PIVOT DOOR CABINET 


MADE IN STANDARD SECTIONS 





This is something new and original, has 
features not found in any other fixtures. 

















DISPLAY 
ALWAYS IN 
FRONT 
OF YOUR 
CUSTOMER 
. 4. | satiate No matter the position 
gape sremyetd of the Display Door. » 
PATENTS PENDING 
SEND FOR CATALOG No. 24 THE SHELVING WITH BRAINS 


W. C. HELLER & CO., MONTPELIER, OHIO 


He Shoots R. H.— | 
Do You Sell It? 


Robin Hood Ammunition means success to the 
hunter and to the dealer. It is the “speed stuff’ 
that makes good and brings them back for more. 
If you are not selling 


OBIN HOOD 
AMMUNITION 


you are missing a profitable and growing line— 
one that sells on merit. You want to learn a 
little more about R.H.? A postal will bring the 
full dealer story. 



























THE COMET THE TIGER 


Highest grade made. Long brass. High class shell with medium brass 
Steel reinforced head and steel reinforced head __ 
Loaded with any of the Standard Loaded with any of the Standard 
Nitro Powders Nitro Powders 








Robin Hood Ammunition Company, G Street, Swanton, Vt. 


Makers of Robin Hood, Peerless and Eclipse Smokeless Powders; Loaded 
in Clipper, Capital, Eclipse and Indian Shells. Metallic Ammunition 
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Stanley Extension Bit Holder 





The Stanley Extension Bit Holder will be found to 
be a very useful tool for Electricians and Plumbers as 
well as Carpenters. 


Used in connection with a Bit Brace it will extend 
the bit, enabling the user to bore through walls, floors, 
etc., where the ordinary bit will not reach. 


The socket in which the bit rests and the shank for 
its entire length are of one piece of steel. 


Note how the shape of the socket conforms to the 
shank of the bit. This form of construction together 
with the improved lock nut makes it impossible for the 
bit to work loose while boring. 


Made in six different lengths, namely: 12, 16, 18, 
20, 24 and 30 inches. Any length holder will follow 
up a &% inch bit. 


Let us send you a supply of special circulars (en- 
velope size) calling attention to these valuable selling 


points. 
nl 





ce STANLEY RULE & Levet Co. 


New Brita, Conn. U.S.A. 











May 28, 1914 HARDWARE AGE 139 

















FOUNDED I855 
Published every Thursday by tte DAVID WILLIAMS COMPANY, 239 W. 39th St., New York 
W.H. Taylor, President & Treasurer Chas. G. Phillips, Vice-President Fritz J. Frank, Secretary M. C. Robbins, General Manager 
Subscription Price, United States and Mexico, $2.00 per year; to Canada $3.00 per year 
GEORGE H. GRIFFITHS, Manager 
Editors: Roy F. Soule, R. R. Williams, C. E. Wright, E. H. Darville, R. A. Peterson. 
BRANCH OFFICES 
Chicago, Otis Building Boston, Equitable Building Cleveland, New€ngland Building 
Pittsburgh, Park Building Philadelphia, Real Estate Trust Building Cincinnati, Mercantile Library Building 
Worcester, Mass., P. O. Box 696 San Francisco, 320 Market Street 
Entered at the New York Post Office as Second Class Mail Matter 
Hardware Age is a consolidation of Iron Age-Hardware, Hardware Reporter and Western Hardware fournal 
Contents ~ 
Special Articles 
E. E. Mitchell, Morrilton, Ark., Elected President of National Retail Hardware 
POO on kg 5 bk wt 6's MOE Bein 04 0 bE ee ae ee See 141 
Hardware Retailers Discuss Price Problem in Convention ................... 142 
"“Sdearwan’” ot Tie Ge hc. 0 ok sc bd nec 0 0p eee eee ee wee 158 
Frade Peollaune Dipetipl Oh Temmeete nc oo 55K aa cn hs wee hie 178a 
Possibilities of the Portable Motor—By E. T. Keyser ...................... 179 
Castecu-—1914 Comm TeGMOOER. 5c aoc ths 5 ck Ved bee We ee re een 182 
Giver Tron, Arm Gs 6 5 iy occ ce kei sch ke eee wee hes eee 183 
Casteeh-ill Sie & Le Fi 5 hak 6 x ee, ce eb Oa ee ek hw ks 194 
Housewares Section 
A Heart-to-Heart Housewares Talk—By Rivers A. Peterson.................. 163 
June Brides a Trade Asset—By ““The Assistant Manager” ................... 167 
Kitchen Cabinets Save House Work—By G. M. W. Caldwell................ 169 
9-Cent Sale with Big Profit—By ‘“The Assistant Manager’ ................... 171 
Seand inctonene Salem ih TOU. 5 ino 5 ns hn ok bb ec eNO ac es ee 
Pioos West oad Fame mee Bene, woe ok ccc. eo a Pee ee ce eee es 172 
Kitchen Wares a Trump Card—By Roy F. Soule.....................4-4.. 173 
Special Booth to Feature Enamel Ware Line ..................:% et ae eee 174 
Curious Henning ‘“Trouble-Hunter’’"—By P. A. Rivers ..................... 175 
Cems Roane: Seen: GAM < ko 3-6) o's ks eck ee oo we wo le oe eee ee 177 
Regular Departments 
ae ST 8 hss iin 6S EVEN 00.0 nin ale Oe Skee ee eee 185 
Pree ene TS TD ing nic dss hve bd Sie'e o 0'0 0 0 Sete eee eee eee ee 186 
ee Oe eas oe eee 064s Cea e eee Oa eee 188 
Tae Gs OA PE gk vk oc cc hc cc kc keke ks Ree eka be eer 190 
Se Se i iio ek. win pAb 0 0s ebm 0 6 ee ee eee eae 195 
Puan. Came SE PI ok k's oo a ccc 0 0 hc co Heke arses ee eek be ei Lee 198 
Rented Fenny Oe Ty ok wk habe been 00d eh eae ee 208 
Notes of the Rate Pemiiems Teele. : .. ote ccacsc kine cust es bes tevkces 216 
Current News and Miscellaneous 
byiiein: Sh. Samia TONS ee ioc, ek cae cd one neei be eee 178h 
Wee ae I PN i oie BAW vials tics 0k Sd eye eine ee ee benaeee eee . 178h 
a re, Se Fe Bh Cy bn sis whee eee sees a kaa e ee thee 181 
A ee ee re ee ore, see ee 184 
Teer. Comcast to WEGmD MOOROER. 6. 2% icc cas «chek + bes ow te BE tae . Se a 184 
eis Pes TN, giao ioe a a hoe Si ee ee dae 196 











140 HARDWARE AGE May 28, 1914 








/ 


7Al/p igs mY 
EMA 


m ** Z 
a= ‘ eet cee arene eR ETE OE 





/ 


i 
(ape 







a ag 


He Wf iy Go 
y J{A/Z, storm-Proof 


Farmers and barnowners have 
no use for a door hanger and rail 
which lets rain and snow and 
wind and birds get in and dam- 
age whatever is stored there. 


They want The National 


Storm-Proof 
Door Hanger 


This hanger is made right and fits 
right and the rail sets close to the 
barn. The Rail is Storm-Proof—both 
Hanger and Rail are good sellers— 
both withstand such long, hard serv- 
ice that when barn owners want other 
dependable thing's in Builders’ Hard- 
ware—they ask for the “National.” 









\ 
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To help you make more sales and 
save time, National Hangers are 
packed one pair in a box with bolts, 
lag screws, end caps and cover splice 
for rail—everything necessary for 
quick application. Good profit. 





No. ‘*77”’ Storm-Proof Hanger 


PERLE AY De ERC ey _ oe —- 





<= Tite-Fit a 
Send for Catalog and Prices. 


National Mfg. Co. 
Sterling, II. 
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Storm-Proof Rail 
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EB. E. MITCHELL, MORRILTON, ARK., ELECTED PRESIDENT OF NATIONAL RETAIL 
HARDWARE ASSOCIATION 


(See report of convention on following page) 
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HARDWARE RETAILERS DISCUSS 


Sentiment at Indianapolis Convention Favors Jobber as Source of Supply 


























WHAT THE NATIONAL RETAIL 
HARDWARE ‘ASSOCIATION DID 


Made plans for an extension of the work 
of the Price and Service Bureau, which 
aims to assist hardware merchants in be- 
coming better buyers. 


Enlarged the Trade Relations Commit- 
tee to five members, the additions being 
Secretary Corey and D. Fletcher Barber. 
Messrs. Abbott, Krueger and Hussie re- 
appointed. 

Elected E. E. Mitchell president, D. 
Fletcher Barber first’ vice-president, 
Charles T. Woodward second vice-presi- 
dent. Secretary Corey and Treasurer 
Pauly re-elected. 

Resolutions strongly endorse the jobber 
as a source of supply for the average small 
retailer. 

President Ireland declares he believes 
that co-operative jobbing houses owned by 
retailers will eventually solve the price 
problem. 

A plan to subsidize the School of 
Business Administration of Harvard Uni- 
versity for scientific research into hard- 
ware retailing receives encouraging con- 
sideration. 











Delegates, ladies and guests at convention of National Re 


HAT the solution of hardware retailers’ buy- 
(3 ing problems is not to be found through 
underground channels of distribution seemed 
to be the conclusion of most far-reaching im- 
portance at the convention of the National Retail 
Hardware Association in Indianapolis last week. 
There were indications, also, that during the 
next year the retailers as an organization will 
work for relief through the regular channels of 
distribution, the jobber and the manufacturer. 
During the past year the Trade Relations Com- 
mittee of this organization has employed Charles 
L. Bowes of Chicago, a former mail order buyer, 
as a means of obtaining lower prices for retailers. 
This activity on the part of the committee was 
begun at the Jacksonville convention in March, 
1913, when L. C. Abbott of Marshalltown, Iowa, 
the chairman, attempted to obtain a cash subsidy 
for Mr. Bowes from the National association. 
Since that time Mr. Abbott has been accused of 
being in partnership with Mr. Bowes in his en- 
terprise, though the former president of the Na- 
tional has vigorously denied any such connection. 


Trade Relations Committee Enlarged 


However, Mr. Abbott and other members of the 
committee have made it plain that they regard the 
Bowes enterprise as a successful way of getting 
goods into the hands of retailers at lower prices. 
So many association members disagreed with this 
view that it was freely rumored before the con- 
vention that Messrs. Abbott and Krueger would 
be replaced with men who think differently. 
Messrs. Abbott, Krueger and Hussie were reap- 
pointed but the committee was enlarged to five 
members, the additional members being Secretary 
Corey and D. Fletcher Barber of Boston, both of 
whom are known to be opposed to making the Na- 
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PRICE PROBLEM IN CONVENTION 


Price and Service Bureau Work to BeGreatly Enlarged Upon in Next Year 

















tail Hardware Association at Indianapolis last week 


tional Retail Hardware Association a field for ex- 
ploitation by private enterprises. 


Association on Dangerous Ground 


President Ireland’s views on this matter were 
well expressed in his address to the convention 
when he said: “We all agree that price is pare- 
mount, but we disagree materially as to the wis- 
dom of patronizing catalog house sources of sup- 
ply to get it. Our members will not drop their 
present jobber supply channel until a better one 
is found, and prompt and reliable shipments are 
demonstrated.” 

Secretary Corey in his report said: “In trying 
to meet the price we have been forced on experi- 
mental and perhaps undesirable ground.” 

Mr. Bowes was a lobbyist at the convention and 
hopeful that the National association would in 
some way give official endorsement to his buying 
scheme. He went away a disappointed man, how- 
ever, and all indications pointed to the fact that 
as a Moses he is not to be recognized by the re- 
tailers’ organization. Mr. Bowes was sponsor for 
the standard catalogs recently issued by the 
National association. He also supplied the price 
information given to readers of the National 
Hardware Bulletin recently through the _ well- 
known “pink pages.” 

Both of these methods of trying to meet com- 
petition have been severely criticised by associa- 
tion officials and members. Many of the members 
who purchased wholesale lots of the catalogs for 
distribution have failed to send them out as the 
goods advertised are largely of inferior quality, 
and not such as the average good merchant wishes 
to sell his customers. 


Price and Service Bureau To Expand 


The work of the National Retail Hardware Asso- ° 


ciation during the next year in attempting to help 
its members buy goods at lower prices will be car- 
ried on very largely by the Price and Service Bu- 
reau, for which President Ireland has been the chief 
sponsor. 

It will not be the aim of the Price and Service 
Bureau to buy goods, nor will it in all cases tell 
merchants where they can be bought at lower 
prices, but its purpose is to inform merchants of 
the price at which they should be able to procure 
certain lines of merchandise. Armed with this in- 
formation, if the retailer cannot get a satisfactory 
price he will be given further help and a source of 
supply pointed out to him. 

The whole purpose may be summed up as being 
to help merchants to help themselves rather than to 
place the National Association in the position of 
being. a buyer for its members. 

This work was begun some months ago at the 
Argos headquarters and will be prosecuted more 
vigorously from now on. 


Declared To Be Working at Cross Purposes 


On the floor of the convention the relative merits 
of the methods pursued by the Trade Relations 
Committee and the Price and Service Bureau were 
freely discussed, and at one point in the proceed- 
ings Henry F. Krueger, a member of the Trade 
Relations Committee, aroused the ire in Ireland by 
telling the president that the Price and Service 
Bureau would not work out effectively in solving 
the retailers’ problems. 

Thereupon Mr. Ireland took the floor and in a 
fifteen-minute talk so convinced the delegates of the 
efficacy of the plan that it settled all controversy 
for the time being. 

However, at the final session of the convention on: 
Friday another tilt occurred in which Nathan Rob- 
erts, secretary of the Nebraska association, charged! 
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Charles A. Ireland, retiring president 


that the Trade Relations Committee and the Price 
and Service Bureau have been working at cross pur- 
poses. This brought forth indignant denials from 
both sides. , 

Some criticism was made of the fact that the 
work of the Trade Relations Committee has been 
very largely transacted from the office of the chair- 
man at Marshalltown, Iowa, and in future more of 
this work will be centered at National headquarters. 


To Be Explained at Secretaries’ Conference 


Members of the state hardware associations will 
receive further information regarding the Price 
and Service Bureau from their state secretaries, to 
whom the proposition will be fully explained at the 
secretaries conference to be held in Chicago next 
fall. 

Charles T. Woodward of Carlinville, Ill., proposed 
that a special meeting of state secretaries together 
with the members of the Trade Relations Commit- 
tee and executive board be called at once at the ex- 
pense of the National association for the purpose of 
spreading this propaganda at the earliest possible 
moment. Treasurer Pauly objected, saying that 
the finances of the association would not permit 
such an outlay. 

After considerable discussion it was finally de- 
cided, at the suggestion of H. L. McNamara of 
Janesville, Wis., that the matter could be properly 
handled at the secretaries’ conference to be held 
probably in October. 


Co-operative Buying Frequently Referred To 

Though no official endorsement was given to 
any of the co-operative jobbing houses which 
have been established in various cities by retail 
hardware merchants the subject of co-operative 
buying was mentioned frequently in the conven- 
tion. 

“We have never advocated co-operative retailer- 
owned wholesale supply houses,” said Secretary 
Corey in his report, “but in view of the existing 


L. C. Abbott, former president Sharon E. Jones, former president 


price conditions and the ‘stand-pat’ attitude of 
many jobbers we are beginning to believe it must 
eventually come.” 

President Ireland criticized those who seek to 
prevent these retailer-owner jobbing houses from 
obtaining goods. He said: “The jobbers’ associa- 
tion, or any individual jobber, has no moral or 
legal right to seek to prevent them from acquir- 
ing goods on the same terms and conditions as 
other jobbers. Any manufacturer who refuses to 
sell his goods to these organizations is not worthy 
of or entitled to the friendly support of the re- 
tailer. * * * In my judgment, these organiza- 
tions will continue to grow in size and number 
until they will ultimately solve the price problem 
for the retailer.” 

No reference to co-operative buying was made 
in the resolutions, the committee reaffirming the 
stand which has previously been taken in favor 
of the jobber as a source of supply. These reso- 
lutions read: 

Resolved, That we believe the interests of the 
ultimate consumer can best be served by our 
present system of distribution, namely, having 
well chosen stocks in every town and village in 
the country, with competent and intelligent men 
in charge of same, rather than have a few stocks 
of merchandise in larger centers of distribution. 

Resolved, That while we believe the hardware 
jobbers of the country are the legitimate and nat- 
ural source of supply for the average small re- 
tailer, rendering it possible for him to. carry a 
more diversified stock, than he would otherwise 
be able to carry, we also believe that the move- 
ment toward reducing as much as possible the 
unnecessary expense attached to their present 
methods of distribution is a step in the right di- 
rection and should have our support and encour- 
agement, 

Resolved, That we consider the question of price 
all-important, feeling that the retailer’s dollar 
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NEW OFFICERS AND DIRECTORS OF NATIONAL RETAIL 
HARDWARE ASSOCIATION 














Top row: G. A. Pauly, St. Louis, treasurer; M. L. Corey, Argos, Ind.,.secretary. Bottom row: Charles T. 
Woodward, Carlinville, Ill.; second vice-president; D. Fletcher Barber, Boston, first vice-president; E. E. Mit- 
chell, Morrilton, Ark., president 














— “> 
en nanan ah 


——s 


ees 


panrmnnees re fas gate , 
ee tie alin, ee ee _— we > Ye 
ae aaa cee Soda autoraemenations Anetinsorssminrrait aeerneoornors goveasmsdeinsnclemem on 


% a 














Executive committee. Top row: Dan Kavanaugh, Fairbury, Neb.; Forrest C. Secrest, Chillicothe, Ohio; Charles 

W. Scarborough, Pittsburgh, Pa. Bottom row: Charles F’. Ladner, St. Cloud, Minn.; J. R. Gamble, Wetumpka, 

Ala.; Charles J. Fix, Buffalo, N. Y.; Charles N. Barnes, Grand Forks, N. D.; the other member of the com- 
mittee was not present when this picture was taken 
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It was the first time on record that eleven past presidents of the association were in attendance at u convention 


and they posed for this picture. 


In the back row (left to right) are: Sharon E. Jones, S. R. Miles, L. C. Ab- 


bott, A. T. Stebbins, Charles A. or Charles H. Williams, Secretary M. L. Corey. Front row (left to right) 


P. Lewis, H. G. 


should have as much purchasing power on the 
market as his competitor’s dollar, but we fully 
realize that in our contention for simple justice 
in this regard we should not lose sight of the 
fact that the jobbers and manufacturers from 
whom we purchase have rights and privileges 
upon which we can in no way infringe. 


Secretary Lewis Twice Defeated 

Secretary W. P. Lewis of the Pennsylvania and 
Atlantic Seaboard Hardware Association was hard 
hit at the convention. Not only did the delegates 
deal the final death blow to the Lewis plan for the 
incorporation and expansion of the National Hard- 
ware Bulletin, but they separated the Manhattan & 
Bronx Hardware Association from the Pennsylvania 
association. The Manhattan association joined with 
Pennsylvania at the convention last February in 
Philadelphia. 

This action brought forth a vigorous protest from 
Secretary John B. Foley of the New York State Re- 
tail Hardware Association, who carried the fight to 
the executive committee of the National. Mr. Foley 
maintained that the Manhattan association had no 
right to desert its own state and join the associa- 
tion of another state. J. M. Kohlmeier, who was 
present as a delegate from the Manhattan associa- 
tion, told the committee that the Pennsylvania asso- 
ciation had made more favorable terms in the mat- 
ter of dues and for that reason Manhattan had 
joined Pennsylvania. 

At first the executive committee thought Manhat- 
tan should sever its connections with Pennsylvania 
and join New York. This Mr. Kohlmeier refused to 
accede to. He declared that Manhattan would retire 
from the National association entirely rather than 
make this move. 

Anyway Mr. Foley refused to have them except 
on the terms formerly proposed, $5 a year for each 


Cormick, E. M. 


Bush 
member. Pennsylvania took them in at $2 for each 
member. 

Matters were in this precarious condition when 
some one suggested, “Let’s mediate.” Consequently 
an A. B. C. conference was organized. Mr. Kohl- 
meier represented the belligerent New York City as- 
sociation; Louis J. Ernst, James F. Williams and 
Secretary Foley represented New York State; Frank 
H. Goodfellow, F. A. Mitchell and Secretary Lewis 
represented Pennsylvania, while E. E. Mitchell, H. 
L. McNamara and J. F. Howe of the National asso- 
ciation official family were the mediators. 

After several meetings it was fully decided 
that New York State shall have two separate asso- 
ciations, both to be members of the National. The 
Manhattan and Bronx association will be given a 
charter so that it will take in Long Island and all 
of Westchester county in addition to New York and 
Brooklyn. This will make a new association of ap- 
proximately 100 members. 

Everybody seemed happy at this solution of the 
difficulty. 
Cash Subsidy for Harvard 


A proposition made by F. Alexander Chandler of 
Boston to appropriate $10,000 of the National asso- 
ciation’s funds as a subsidy for the School of Busi- 
ness Administration of Harvard University met 
with a great deal of encouragement. The money 
would be expended in scientific research of hardware 
retailing covering a period of several years, and dur- 
ing which time business experts would visit about 
1000 hardware stores. Mr. Chandler made a vigor- 
ous fight for this appropriation on the floor of the 
convention and he was ably supported by Charles H. 
Williams of Streator, Ill., Frank H. Goodfellow of 
Altoona, Pa.; H. M. Gardner of ‘Minneapolis, Minn., 
and others. Mr. Goodfellow exclaimed somewhat 
impatiently: “We have been knocking every propo- 
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The Ohio Hardware Association boasted of having the largest state delegation at the convention. This group 
is only a part of them 


sition that comes before us; now here is a chance to 
really do something for the good of the hardware 
trade. For heaven’s sake let’s do it.” 

It had been recommended by Secretary Corey 
that the per capita dues paid the National and state 
associations be reduced from fifty cents to twenty- 
five cents a year. Mr. Chandler suggested that the 
dues remain at fifty cents, but that the money thus 
obtained in excess of twenty-five cents for each 
member be used in subsidizing the School of Busi- 
ness Administration of Harvard University. 


Dues Will Not Be Reduced 


Upon a vote being taken the proposition to lower 
the dues was defeated. The Harvard proposition 
was referred to the executive committee, with pow- 
er to act. The executive committee at a later meet- 
ing turned the matter over to a committee of three, 
consisting of D. F. Barber of Boston, chairman; 
Secretary Corey and Charles A. Ireland. This com- 
mittee was given power to act. 

St. Paul was selected as the place of meeting for 
the 1915 convention and the time suggested is the 
latter part of June. 


E. E. Mitchell Elected President 


In the election of officers E. E. Mitchell of Mor- 
rilton, Ark., was made president, succeeding Charles 
A. Ireland of Ionia, Mich. D. Fletcher Barber of 
Boston was advanced to first vice-president and 
Charles T. Woodward of Carlinville, Ill., was elected 
second vice-president. G. A. Pauly of St. Louis was 


re-elected treasurer. Secretary Corey was re- 
elected. 

Several changes were made in the executive com- 
mittee. John F. Howe of Freedom, Pa., resigned as 
a member and Charles W. Scarborough of Pitts- 
burgh, Pa., was elected to succeed him. In many 
minds the selection of Mr. Scarborough was almost 
equivalent to an endorsement of the American Hard- 
ware & Supply Company, otherwise known as the 
“Pittsburgh Idea,” with which Mr. Scarborough has 
been very prominently identified. Charles J. Fix of 
Buffalo was selected to succeed Louis J. Ernst of 
Rochester, N. Y. The vacancy caused by the ad- 
vancement of Charles T. Woodward to the second 
vice-presidency was filled by the appointment of 
Charles N. Barnes of Grand Forks, N. D. Mr. 
Barnes was the only one of the number who was 
not present. Hold-over members of the committee 
are as follows: Dan Kavanaugh, Fairbury, Neb.; 
Charles F. Ladner, St. Cloud, Minn.; J. R. Gamble, 
Wetumpka, Ala.; Forrest C. Secrest, Chillicothe, 
Ohio. 

The Resolutions Adopted 


The resolutions adopted set forth the position of 
the retailers on the distribution and price problem, 
as already referred to; petitioned Congress for laws 
that will straighten out the tangle of conflicting 
opinions as to the Sherman anti-trust law; ap- 
proved the Stevens bill which favors price standard- 
ization; condemned the tendency of legislators, both 
national and state, to harass the middleman; ap- 




















Some Eastern delegates. From left to right they are: 


F’, Alex. Chandler, Boston; Frank E. Stacy, Springfield, 


Mass.; Charles J. Fix, Buffalo, Mrs. Fix; D. F. Barber, Boston; George A. Field, Boston; Mrs. Sawyer, W. 
H. Sawyer, Providence, R. 1.; H. S. Hitchcock, Woodbury, Conn.; a son of Mr. Stacy; T. B. Frye, Keyser, W. Va. 
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Charles E. Hall, Indianapolis, chairman general en- 
tertainment committee 


proved the purposes of the International Business 
Men’s Congress, which meets in Paris, France, in 
June, 1914, and the Lake Mohonk Peace Conference 
at Lake Mohonk, N. Y.; favored the granting of a 
slight increase in freight rates to the railroad 
companies; endorsed one cent letter postage; disap- 
proved of the action of the Postmaster General in 
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Fred Ireland, Belding. Mich.. and Fred Rechlin, Bay 
City, Mich. 


abolishing special parcel post stamps; approved of 
the establishment of the Price and Service Bureau 
and commended the work of the Trade Relations 
Committee; endorsed the American Fair Trade 
League, clean-up and paint-up movements; fire pre- 
vention work and gave due thanks to those who 
had helped make the convention a success. 


GOVERNOR AND MAYOR WELCOME DELEGATES 


A= the opening session of the convention Tues- 

day morning Governor Ralston of Indiana 
and Mayor Bell of Indianapolis delivered ad- 
dresses of welcome. Governor Ralston talked 
about the great citizens that the Hoosier state 
has produced, mentioning Beveridge, Fairbanks 
and others. He enthusiastically greeted the dele- 
gates and assured them of the fact that they were 
cordially welcomed to the capital of the state 
of Indiana. Mayor Bell delivered a regular “here 


is the key to the city” speech and was warmly re- 
ceived even though he has put on the 12 o’clock 
“lid” in Indianapolis. 

These welcoming speeches were preceded by the 
singing of “America” and invocation by W. P. 
Bogardus of Mt. Vernon, Ohio. 

Greetings from the Indiana Retail Hardware 
Association were extended by H. C. Heldt, presi- 
dent of that body. 

E. E. Mitchell of Morrilton, Ark., responded to 

















H. M. Gardner, Minneapolis; Secreta 
Galion, Ohio; O. S. Tor et, Columbia 


Roberts of Minnesota; William Simms, Minneapolis; Hugh Diamond, 
ity, Ind.; C. W. Scarborough, Pittsburgh; H. C. Hertz, St. Paul; F. A. 
Lowe, Waterville, Mi 
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F. D. Miét- Hugh Diamond, Ga- Secretary W. P. ..~ ds 

chell, secre- lion, Ohio, the royal Lewis of Penn- mara, Janesville, president of IIli- 

tary of Manu- entertainer at the con- sylvania Wis., an old nois association 
facturers vention “war horse” 


the welcoming speeches on behalf of the delegates 
and officers of the National Retail Hardware As- 
sociation. 

In his introductory remarks to the convention 
President Charles A. Ireland of lonia, Mich., said: 

“We have met here today in one of the most 
important conventions ever held by the National 
association; important by reason of the fact that 
the time has come when we must begin a vigor- 
ous and unceasing warfare on unjust methods and 
unscrupulous competition. We must wage a cam- 
paign which shall secure for our members a fair 
deal and assert for them a right to their position 
in the commercial world. 

“T cannot refrain at this time from reminding 
you of the great individual responsibility that 
rests on the shoulders of each delegate attending 
this convention. You are sent here by your re- 
spective state associations to do only those things 
which shall be for the upbuilding of association 
effort. 

“Hence, in the discharge of your duties as dele- 
gates to this convention you should weigh care- 
fully and well any decision that you make which 
will effect the future growth, development and 
possibly even the perpetuity of this great organ- 





The Misses Ladner of St. Cloud, Minn., 
chaperoned by their father, Charles F. 
Ladner 


Secretary Jacobs and_Presi- 
dent E. H. Ramm of Wiscon- 
sin Association 


ization. The utter indifference with which pre- 
vious conventions have taken action that would 
have lowered the prestige and dignity of this or- 
ganization has been a matter of serious concern 
to all thoughtful, conservative association work- 
ers. We have seen many state delegations vote 
for some of the plausible schemes which are being 
continually proposed at National conventions, 
only to go back home to their own state conven- 
tions and have their action completely repudiated 
by the very organization which had honored and 
trusted them with a most important mission. 

“Many of our members fail utterly to differen- 
tiate between change and progress. Let us hope 
that. this convention will do only those things 
which will meet the unqualified approval of its 
constituent bodies to the end that our future work 
may be conducted along harmonious and success- 
ful lines. 

“The National association is meeting today for 
the second time in its history in the beautiful city 
of Indianapolis. Our minds go back to the picture 
of the delegates who met here in this very hotel 
and it warms the very cockles of our hearts as we 
realize our wonderful growth and material pros- 
perity. There is a feeling of sadness as we real- 
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F. Alex. Chander, Boston, and 





J. M. Kohlmeier, New York 


City C. Gardner, treasurer; Henry C. Atkins, president; N. A. 
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Officers of E. C. Atkins & Company who entertained the delegates roy- 
ally. From left to right they are: W. A. Atkins, superintendent; F. 


Gladding, 


vice-president and general manager of sales 


ize that. several of the stalwart association work- 
ers whose faces appeared in that picture have 
passed to their reward in the great beyond. We 
find consolation, however, in the fact that many of 
our lives have been made better by virtue of our 
having known and loved these men whose lives 
were an inspiration to all who know them. 


“The association movement has resulted in mak- 
ing us all not only better hardware merchants, 
but better citizens as well. I cannot refrain at 
this time from saying that in my judgment the 
time has come when the business man should 
enter into the affairs of his city, county, state and 
- nation, and discharge those duties for which his 
long years of business training have fitted him. 
I hope the time is not far distant when the gov- 
ernmental affairs of this great nation will assume 
the character and form of a successful business 
corporation and in its council chambers, as well 
as in the halls of Congress, will be found more 
honest, successful business men. 


“It is indeed a great pleasure to be permitted to 
preside over this splendid gathering. I know that 
I voice the sentiment of every member here this 
morning when I say that we feel honored indeed 
by the presence of so many of the ladies. The 
presence of the ladies in our hardware conventions 
has indeed been a leavening influence for sobriety 
and the development of higher ideals in the minds 
of our membership. 

“May this convention not only perform well its 
work, but may each one of you get all the happi- 


ness and enjoyment possible out of our visit to 
this beautiful and hospitable city.” 


Others Make Talks 

Short talks were made by Roy F. Soule, editor 
of HARDWARE AGE, John A. Manson of Hardware 
Dealers’ Magazine and N. A. Gladding, president 
of the American Hardware Manufacturers’ Asso- 
ciation. A telegram of greetings was read from 
Archie J. Osborne, president of the New England 
Hardware Dealers’ Association, who was unable 
to be present. 

A presentation of a silver mounted gavel to 
President Ireland was made by W. P. Bogardus 
for the association. 

Then S. R. Miles of E. C. Atkins & Company, 
Indianapolis, mounted the platform and after 
dwelling upon the Izaak Waltonian propensities 
of National Secretary M. L. Corey presented him 
with a fishing reel and line, guaranteed to land 
the great big fish that Mr. Corey is said some- 
times to nearly catch. Walter Creed of New Al- 
bany, Ind., and Fred Bartholomew of Michigan 
City, Ind., carried the reel to the platform. Mr. 
Corey uncovered it and discovered a clothes line 
reel with a rope such as is commonly used to 
hang out the Monday wash. The joke provoked 
much merriment at Mr. Corey’s expense, in which 
he joined with good humor. 

Secretary H. W. Beagle of the Chicago Hard- 
ware Club extended an invitation to the hardware 
men to visit that club while in Chicago. He prom- 
ised any kind of entertainment, wet or dry. 


PRESIDENT TALKS BOLDLY OF TRADE PROBLEMS 


RESIDENT CHARLES A. IRELAND discussed 
trade problems and association affairs in a 
straight-from-the-shoulder way in his address to 
the convention delivered in executive session 
Tuesday afternoon. Trade paper representatives 
were admitted to this session. Mr. Ireland talked 
about the relations of the retailers with the job- 
bers, commended the work that is being done by 
the co-operative buying houses in solving retail- 
ers’ problems and dealt with other pertinent trade 
topics in a frank and fearless way. Inasmuch as 
this address may have considerable bearing upon 


the activities of the National Retail Hardware 
Association during the coming year it is printed 
nearly in full as follows: 

“Pursuant to a time-honored custom, I desire 
at this time to submit my-report, which covers a 
period of fourteen months. 

“This convention marks the passing of our fif- 
teenth milestone as a national organization. It is 
well at this time that we stop to consider the 
events of the past, and try to devise ways and 
means whereby we may build stronger and better 
for the future. I thank God today that we can 
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Miss Ethel Diamond (at the left) helped her father, 


jook out into the future in a spirit of absolute 
hopefulness. Let us therefore remember only 
those things in the past which have contributed 
to our upbuilding as a powerful trade organiza- 
tion, and forget the unpleasant and unwise ex- 
periences which have been ours. 

“To an already busy man, the duties of presi- 
dent of an organization such as ours, would be 
onerous were it not for the splendid support and 
loyal co-operation of the membership. 

“I will review briefly the work since our last 
convention, and then discuss some of the prob- 
lems that confront us. 

“Immediately following the adjournment of the 
Jacksonville convention, a meeting of the new of- 
ficers and members of the executive committee 
was held. Mr. M. L. Corey was unanimously re- 
elected secretary, and plans were laid for the work 
of the coming year. Early in the month of May it 
was again my privilege to visit the beautiful 
Southland. On my way South, I stopped at St. 
Louis, where I spent a most pleasant and profit- 
able day in conference with National Treasurer 
Pauly, and National Director Woodward. We were 
able to go over national affairs and to discuss pol- 
icies for the future, which resulted in our becom- 
ing more familiar with the conditions that pre- 
vailed at that time, and we were also able to get 
the attitude of each other on these important 
matters. 

“The next morning I arrived in Little Rock, 
Ark., and spent a day and a half in attendance at 
the Arkansas convention. This was indeed a 
splendid meeting, and great interest was mani- 
fested in state and national association affairs, 
and especially in the question of price and distri- 
bution. While in Little Rock I enjoyed their gen- 
erous hospitality, and was able to spend consid- 
erable time with First Vice-President Mitchell in 
discussing association matters, and I assure you 
that the good sound advice he was able to give me 
on some of the vexing problems with which we 
were confronted at that time, was fully appre- 
ciated. The following day was spent at the Ala- 
bama convention, which was held in Birmingham. 
A deep interest was manifested in this conven- 
tion on association work, and particularly in the 
price question. At the close of the convention I 
was able to discuss association problems with 
National Director Gamble, and to learn many 
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are Mrs. Diamond and Mrs. Nathan Roberts, the latter of 

Lincoln, Neb. | 


Albert DePrez, Shelbyville, Ind.; H. T. Ben- 
ham, advertising manager of E. C. At- 
kins & Company 


things concerning their needs in this portion of 
the Southland. 


Attended Bulletin Committee Meeting 


“On June 9 I had the privilege of attending 
the meeting of the special bulletin committee 
which was held in Chicago. I will not discuss the 
result of this meeting, as a complete report will 
be made by Chairman Abbott. I attended a meet- 
ing of the Trade Relations Committee in Chicago 
on June 23, and was gratified to find the interest 
and enthusiasm that was manifested by every 
member of this important committee. 

“In July it was my pleasure to attend the con- 
vention of the Carolinas, which was held in Rich- 
mond, Va. The enthusiasm of this bunch of stal- 
wart association workers was evidenced by the 
fact that they left their own states and went over 
to Virginia to hold their convention, with the idea 
of arousing their neighboring state to organize 
and join the ranks of the National association. 
This convention was indeed a splendid gathering 
of able men who were thoroughly alive on all 
topics of association work. 

“On October 14 and 15 I attended the secre- 
taries’ conference which was held in Chicago. 
This was indeed a most remarkable gathering. 
The state secretaries are the men who to a very 
large degree, shape and control the policies of our 
state associations. A large number of state presi- 
dents were also in attendance at this meeting. 
We cannot overestimate the benefits to be derived 
from conferences of this kind. 


The Atlantic City Episode 


“Important business matters made it impossible 
for me to attend the Atlantic City convention. The 
National association, however, was ably repre- 
sented by First Vice-President Mitchell, Second 
Vice-President Barber, Secretary Corey and our 
Trade Relations Committee, consisting of L. C. 
Abbott, H. F. Kreuger and M. D. Hussie. In order 
that there may not be a misapprehension in your 
minds as to why the representatives of the Na- 
tional Retail Hardware Association were sent to 
Atlantic City, I would say that invitations were 
received from Secretary Mitchell of the American 
Hardware Manufacturers’ Association, and also 
from Secretary Fernley of the National Hardware 
Association, extending a most cordial invitation 
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Dan Kavanaugh, Fairbury, Neb.; Albert Zim- 
merman of the Stanley Works, Secretary Som- 
mers of the Mississippi Association 


to me and such other officials as might be desig- 
nated to represent our association. Both of these 
invitations were accepted, and the names of our 
representatives were sent to the secretaries. Mr. 
Fernley’s letter contained the following para- 
graph: ‘Ample opportunity will be given you to 
present any views you may desire at a business 
meeting of the association.’ 

“President Noyes invited the Trade Relations 
Committee to appear before the manufacturers’ 
association, and a very satisfactory conference 
was held. The jobbers refused to meet the repre- 
sentatives of our association in a conference, giv- 
ing as their reason for such refusal that it would 


be in violation of the Sherman anti-trust law. Our, 


representatives did not go to Atlantic City with 
any intent or purpose of violating any law, neither 
did they ask or expect the jobbers’ association to 
do anything which by any stretch of imagination 
might be construed as an attempt to violate either 
the law of the land or any of the laws that were 
handed down from Mount Sinai. 

“Our purpose primarily was to confer with 
the manufacturers and jobbers as to ways and 
means whereby the retailers’ dollar should be 
made equal in every way to that of his mail order 
competitor; to see if plans could be formulated 
by which some of the expense of distribution 
through the jobber retailer channel could be 
eliminated; to insist that in all cases where the 
jobber is not able to make the retailer the price 
he must have to meet competitive conditions, that 
he refrain from blocking the channels that are 
willing to give us relief. 

“Thus far we have tamely submitted to this 
damnable dictation, and have seen the trade of 
our respective communities gradually being trans- 
ferred to our mail order competitors in distant 
cities. If, perchance, we have in the past, com- 
mitted any crime or sin as a great trade organiza- 
tion, for which we have not already repented, I 
pray Almighty God today, that our evangelization 
may be brought about by means of the preaching 
of the great doctrine of eternal salvation by men 
whose own hearts and hands are clean before 
Almighty God and their fellows. 

Issuance of Standard Catalogs 

“On December 29 and 30, a meeting of the full 
executive board was held at the National office at 
Argos, Ind. At this meeting the executive board 
authorized the issuance of the 100,000 standard 
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M. D. Hussie, Omaha, Neb.; E. E. Mitchell, R. P. 
Morrilton, Ark., and Nathan Roberts, Lin- 
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catalogs, for which action it has been both com- 
mended and severely criticised. The executive 
board also authorized a price and service bureau, 
which I will discuss later. 


Clean Trade Journalism 


“It is a matter of gratification to all earnest, 
loyal association workers who have at all times 
the best interests of our association movement at 
heart, to feel that we have finally reached a plane 
of clean trade journalism. The trade press should 
be, and I believe is, as interested in the success 
of the association movément as we are. The more 
closely the trade press can be kept informed as 
to the plans and purposes of our organization the 
more effective will be the results. As an organiza- 
tion we have always welcomed honest, constructive 
criticism, to the end that we might profit by it, and 
build stronger and better by reason of having our 
faults pointed out to us. 


Loyalty 


“The National association has the right to expect 
from every member of every one of its constituent 
bodies loyalty and hearty co-operation. By the 
same token, every one of our affiliated state asso- 
ciations has the right to demand of all of the 
National officers and members of the official fam- 
ily their unselfish loyalty and devotion to the dis- 
charge of the duties of the offices with which they 
have been honored. Hence, in the selection of the 
men who are placed on the ladder to the highest 
office in the gift of this convention, extreme care 
should be taken to select only such men as are 
known to possess to a large degree, loyalty to their 
honest convictions and willingness to stand by 
these convictions at any cost. 


The Jobber 


“It has been repeatedly said that the National 
Retail Hardware Association was advocating the 
elimination of the jobber. I desire to say that in 
view of the fact that from 75 to 85 per cent. of our 
members are absolutely dependent upon the jobber 
for their goods, it would be unwise for the Na- 
tional association to even think of advocating any- 
thing of this kind. We do not wish or desire to 
overturn the present channels or methods of dis- 
tribution. However, we are insisting with a great 
deal of vigor that the jobber shall perform his 
full share in our present system of distribution. 

“If the jobber channel of distribution is to en- 
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Secretary Foley of New York 
and Louis J. Ernst of Roches- 
ter, N. Y. 


dure and to continue to be a factor in the distribu- 
tion of merchandise, the men who now control it 
must be far sighted enough to see the economic 
trend of events, and lead rather than follow to its 
ultimate solution. 

“The retail jobber has always been, and doubt- 
less always will continue to be, a pirate in the field 
of merchandising. This unprincipled, greedy com- 
yvetitor of the retailer is not entitled to the same 
rights and privileges that are accorded to the hon- 
est jobber by manufacturers. It is, indeed, pass- 
ing strange that some of our well-known manufac- 
turers will continue to sell these flagrant violators 
of trade ethics, and then refuse to sell their goods 
to houses doing a legitimate jobbing business be- 
cause the stock is owned by retail hardware mer- 
chants. 

Co-Operative Jobbing Houses 


“The National Hardware Association has never 
officially endorsed any private enterprise; there- 
fore, in the discussion of this question, I am sim- 
ply voicing my own personal feelings and convic- 
tions without reference to what attitude this con- 
vention may assume on this question. These or- 
ganizations must in a spirit of fairness be consid- 
ered regular jobbing houses, by reason of the fact 
that they assemble stocks of merchandise for dis- 
tribuiion to their members who are retailers. 

“The jobbers’ association, or any individual job- 
ber, has no mora! or legal right to seek to prevent 
them from acquiring goods on the same terms and 
conditions as other jobbers. Any manufacturer 
who refuses to sell his goods to these organiza- 
tions is not worthy of or entitled to the friendly 
support of the retailer. 

“The fact that these houses are able to buy many 
lires of goods direct from the manufacturers on 
satisfactory terms and conditions is ample evi- 
dence of the fact that some of the manufacturers 
can already see the handwriting on the wall. 

“In my judgment, these organizations will con- 
tinue to crow in size and number until they will 
ultimately solve the price problem for the retailer. 
During all the bitter, unjust and untruthful at- 
tacks that have been made on these organizations 
whose members are also honored members of our 
retail hardware associations, the National Retail 
Hardware Association has stood supinely by, ap- 
parently indifferent to their struggles in behalf of 
the retailer. 


Miss Arndt and her father, F. W. Arndt, J. 
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“Our relations with the manufacturers have 
been uniformly pleasant during the past year. 
There has deen some discussion, however, in re- 
gard to the attitude of certain manufacturers who 
have assumed that there was no place for the re- 
tailer in the distribution of their products. In 
conference with some manufacturers we have been 
able to develop the information that the very sub- 
stantial differential between the manufacturer’s 
selling price, and the price to the ultimate con- 
sumer has all, or nearly all, been retailed by our 
friends, the jobbers. The National association has 
contended for years that the manufacturer who 
markets 90 to 95 per cent. of his products through 
the regular channels of distribution has no moral 
right to sell the balance of his output to the direct 
to the consumer channel at selective prices, that 
enable them to establish values that do not leave 
a fair profit for the retailer. Manufacturers should 
be willing to furnish their goods to the retail trade 
in reasonable quantities and at prices that will 
place the retailer in a position to meet competitive 
conditions. 

Fair Trade League 


“We cannot commend too highly the splendid 
work that is being done by the Fair Trade League. 
The objects of this organization, briefly stated, 
are: To uid in securing the enactment and en- 
forzement of laws, state and national, that will 
probit and penalize unfair competition; prohibit 
and penalize dishonest advertising; prevent the 
elimination of the smaller business man by unfair 
methods. 

“The activities of this organization have been 
responsible to a very large degree for the change in 
public sentiment, as well as for the changed atti- 
tude of some magazines, on the legislation that 
is now before Congress. The Fair Trade League has 
men in Washington who are watching every move 
that is made by Congress along the line of legisla- 
tion that will either benefit or do harm to the 
business of the retailer. If you have not read the 
splendid article in the May issue of Everybody’s 
Magazine on “Better Business,” by William Hard, 
I would suggest that you do so. In the June issue 
of this same magazine will appear an article writ- 
ten by Mr. Hard on “The Age of Giants at the 
Retail Counter.” Mr. Hard tells in a most inter- 
esting and instructive way the story of the pred- 
atory price cutter and his methods. He also sug- 
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gests to the retailers a way to protect themselves 
against unfair competition. 


Recommendations 


“I would recommend to this convention the re- 
duction of our National dues from 50 cents to 
25 cents per year. A great many of our states need 
this money more than the National association 
does in its present financial condition. The money 
thus saved to the state associations could be used 
by them in any way they see fit in the further 
extension of their work. 

“IT would also recommend that as soon as the 
price and service bureau is in good working order 
all of the detail work and as much of the other 
activities as may be considered practicable be 
transferred to the price and service bureau at the 
Argos office. This is not to be considered in any 
way as a reflection on the most efficient work that 
has been done by our present Trade Relations 
Committee. This work has grown to such propor- 
tions that it is manifestly unfair for the National 
association to ask its members to continue to do 
work that should be done by paid officials. I 
would further recommend that all matters that 
will consume the valuable time of the convention 
be referred to the proper committees, to the end 
that this convention may be able to do well the 
vast amount of work that must be done. We have 
a large number of delegates here at a great ex- 
pense of time and money, and should conserve in 
every possible way the time of this convention. 

“In view of the fact that one entire session of this 
convention has been given over to the discussion 
of trade problems, I will refrain from entering into 
a discussion of this important subject. At this 
session Chairman Abbott will submit a most com- 
plete report covering the work of the past fourteen 
months. Mr. Kreuger and Mr. Hussie will also 
discuss different phases of the work. 


Price and Service Bureau 


“For several years I have felt that the National 
association could, by establishing a service of this 
kind, do more to help the rank and file of its mem- 
bership than anything that has ever been attempt- 
ed. We have been able through certain channels 
to find refief for our members on a very limited 
number of items. What our members need is re- 
liable information as to’the price they should pay 
for the every-day hardware necessities that con- 
stitute the major portion of their business. Every- 
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where I go I find the membership is hungry for 
price information. In a great many sections of the 
country the small dealer is hoodwinked into buy- 
ing many standard lines of goods at net prices the 
purpose of which is only too obvious. The disease 
that is gnawing at the vitals of the average re- 
tailer to-day is the fact that he is being sand- 
bagged, and in some cases by the very men who 
should be and are his friends, and the irony of 
fate is that they are the ones who are asleep at 
the switch. 


“We are now building a service of this kind at 
the National office. It is a most difficult task to 
acquire and compile such a vast amount of price 
information as well be needed for this bureau. 
It has been absolutely necessary to confine the 
workings of this service to three men in the Na- 
tional association. In order to develop the chan- 
nels from which we are receiving the information, 
which is rapidly finding its way into our files, we 
must keep our source of price information abso- 
lutely secret. In no other way can we ever develop 
this service which will build up, solidify and per- 
petuate the association movement. 


A Platform 


“I would suggest to Mr. Hussie, as chairman of 
the resolutions committee, that he draft for our 
future guidance a good, safe, strong conservative 
platform, the planks so plain and sound that all 
the trade will understand, so consistent and sen- 
sible that all our membership can and will follow; 
so just and right that we can defend and maintain 
our position against opposition. 

“There is to-day a feeling of doubt and uncer- 
tainty in the minds of many members as to wheth- 
er their best interest lies in the direction we are 
taking. Some jobbers are antagonistic and some 
manufacturers suspicious and even unfriendly. 
Questions of policy are raised that we cannot an- 
swer. We all agree that price is paramount, but 
we disagree materially as to the wisdom of patron- 
izing catalog house sources to get it. Our mem- 
bers will not drop their present jobber supply 
channel until a better one is found, and prompt 
and reliable shipments are demonstrated. 

“This convention should adopt resolutions which 
will clearly define the attitude of the National as- 
sociation on all important trade matters, to the end 
that our future work may be conducted along har- 
monious and successful lines.” 
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The Wisconsin delegation made a good showing 


SEC’Y COREY OPPOSES CHANGE IN BULLETIN 


A PVANCE copies of the annual report of Sec- 
retary Corey were furnished to the trade 
press, but some additions to this report were made 
before Mr. Corey got up to speak. His remarks 
concerning the future of the National Hardware 
Bulletin were somewhat amplified. He made a 
prediction that any change in the policy of con- 
ducting the National Hardware Bulletin would 
lead to disaster and regrets. He had been advised 
that another attempt would be made to incor- 
porate the Bulletin at this convention and possibly 
make it'a semi-monthly publication, and he ad- 
vised strongly against any such changes. He rec- 
ommended a reduction in the per capita dues 
charged the state associations of from 50 cents to 
25 cents. The following is Mr. Corey’s report: 
“The last two years have been largely devoted 
to an effort toward getting a more even and equi- 
table price deal. In the beginning we furnished 
plenty of convincing and undisputed evidence to 
show that some of our members were paying more 
money for exactly the same goods than our com- 
mon catalog house competitors’ retail price to the 
consumer, our customer. 


“We emphasize the fact, and our jobber friends 
admitted, that such conditions if continued would 
result in widespread damage to manufacturer, 
jobber and retailer. 

“We urged members to use the catalog house 
prices as a guide to their buying. 

“We tried to get the jobber to install economies 
in his selling system. 

“We urged members to bunch their buying and 
discount bills. 

“We tried to get jobbers to encourage mail or- 
ders by a more favorable pricing of same. 


“The Trade Relations Committee finally experi- 


mented to demonstrate and prove that under cer- 
tain conditions attractive and competitive prices 
could be secured. The ‘bargain books’ recently is- 
sued were valuable from the fact that they illus- 
trated price comparison favorable to the retail 
merchant. They featured new lines which might 
with profit be added to stock. They developed 
trade prospects and demonstrated to the consumer 
that freight and stock delivery cost money and 
was worth the difference charged. 

“We have always been strongly of the opinion 
that the success and perpetuation of our retail de- 
pends upon bringing people into our stores, where 
we can show, demonstrate, explain, allow choice 
and deliver the goods. 

“Advertising that encourages’ long-distance 
trade negotiations, either by mail or telephone, is 
only desirable for the opportunities that it may 
develop; any scheme that educates our customers 
to write out orders with the assistance of a cat- 
alog to chose goods by written description rather 
than from stock or sample; to pay in advance and 
wait a long time for delivery appears to us a 
doubtful if not dangerous proposition. 

“In trying to meet the price we have been forced 
on experimental and perhaps undesirable ground. 
We do not go there hastily nor willingly. 

“The attitude of our jobbing friends in failing 
to assist us to meet the new conditions was re- 
sponsible. 

“Personally we have never advocated co-oper- 
ative, retailer-owned wholesale supply houses, but 
in view of the existing price conditions and the 
‘stand-pat’ attitude of many jobbers we are begin- 
ning to believe it must eventually come. 

“Many of our best dealers are even now buying 
stock or investing money in uncertain and some- 
times irresponsible ventures, and this may operate 
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to injure the chances of a really deserving and 
practical enterprise, should same be organized. 

“Already in Boston, Pittsburgh and St. Paul 
there are retailer-owned wholesale houses, another 
is proposed in Chicago, and it would seem that 
these houses, closely co-operating in buying, would 
occupy an exceptionally strong position. What 
they will accomplish we do not know, but the fact 
remains that the retail trade is watching them 
closely and is very much interested in the out- 
come. 

“We do not lose sight of the fact that our pres- 
ent system of distribution is strongly entrenched 
and our membership will use it until a more sat- 
isfactory channel is established and its advantage 
and success plainly demonstrated. 

“We are now told that the average order to job- 
ber amounts to less than $20. If this is true it 
explains why our selling expense is so heavy and 
large profit necessary. 

“This fact does not help us, however, and even 
the ultra careless retailers are being forced toward 
more intelligent and aggressive buying. To assist 
such members as manifest a disposition to help 
themselves, and because of hundreds of inquiries 
asking for trade information of various kinds and 
character we have established a price and service 
bureau. 

“This service is practical. Its successes and 
benefit depends almost entirely upon the use and 
interest shown by individual members. Like sal- 
vation, it is free, but certain conditions must be 
observed. It is not new, but a developing and en- 
larging of a service that has in the past worked 
out to advantage. 

“Manufacturers and jobbers who are interested 
in the success of their retail customers can and 
should endorse this service department, for it is 
built upon confidence and a square deal. 


The Bulletin 
“It is not necessary to call your attention to the 
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marked progress and improvement of’the Bulletin. 

“Mr. Towne as editor has made good and deserves 
great credit. New features are constantly being 
added, and in their development he has the earnest 
support and harmonious co-operation of the entire 
office force. When his health recently compelled 
him to leave us for a month, Messrs. Riner, Sheets, 
Edman and others carried on the editorial and 
other work withcut a single hitch. Within the 
year we have raised the advertising rates of the 
Bulletin to more nearly correspond to the in- 
creased circulation. 


Padlock Emblem Copyrighted 


“We have practically adopted the Padlock as our 
official emblem. Nearly all the badges used by 
our affiliated states are of one pattern. You will 
find it the central design on the Bulletin front 
cover, also on all our stationery. Members are 
wearing them continually, and it has become an 
identifying insignia wherever displayed. 

“This emblem has already a National signifi- 
cance and value, and in order to protect it.and as- 
sure its exclusive use for the N. R. H. A. and its 
affiliated branches we have taken steps to have it 
copyrighted. 

“In the future no orga:ization not directly con- 
nected with the National has any right to use it as 
a badge, on a banner, emblem or stationery of any 
description. 

“There is no good reason why every State should 
not adopt and use the padlock emblem of uniform 
design for their regular state meetings, and if this 
is done we can save more than half on our badge 
expense by ordering in quantities. 

“Many states now conduct hardware exhibits 
and furnish exhibitors and guests with a badge. 
Some secretaries have furnished the padlock em- 
lem to these people, and this has been a subject of 
complaint and confusion. 

“Under the law, and in view of the fact that 
this emblem is now our exclusive property, for the 
sole use of our retail association members, I rec- 
ommend that some general badge design be con- 
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sidered for the use of exhibitors and guests. These 
should show the name of the state so that they 
could not be used at other state exhibits or con- 
ventions. 

“Exhibitors also urge that every person connect- 
ed with the trade wear a badge designating the 
class to which they belong. In some cases whole- 
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sale prices have been obtained by consumers by 
using a little sharp practice. It has also been 
urged that during the day exhibits admission be 
limited strictly to members and exhibitors. 

“IT recommend that these matters be referred to 
the state secretaries, nearly all of whom are 
present.”’ 


MANUFACTURERS PROMISE RETAILERS AID 


N behalf of the American Hardware Manufac- 

turers’ Association, of which he is president, N. 
A.Gladding, Indianapolis, addressed the association 
and assured the delegates that the hardware man- 
ufacturers of the United States stand ready to give 
every possible help in solving the problems which 
menace the future of hardware retailing. Mr. 
Gladding’s remarks also covered the attitude of the 
United States Government toward business inter- 
ests. He said that the average business man is 
being hemmed in by so many kinds of legislation, 
both National and state, that every time he turns 
around he is apt to bump his head against a stone 
wall. His remarks were in part as follows: 


“When it comes to the question of relations be- 
tween the dealer, the jobber and the manufac- 
turer, which questions have had more or less of 
your attention in the past few years, I feel sure, 
for one, that there is nothing that is within reason 
and within the laws of our national government 
of any of our states that cannot be adjusted to the 
satisfaction of all concerned. 

“There is no doubt about one thing and that is 
that we are all after trade, good business, the al- 
mighty dollar if you please, but I do not believe 
that there is a man in this association who wants 
to make a cent except in a perfectly legitimate and 
proper manner. We are all entitled to a fair mar- 
gin of profit on the business that we do. No man 
can long remain in business who does not secure 
such a profit, and I have no doubt but what 
through your Trade Relations Committee that you 
are working on the problems that affect your lines 
so that you can meet legitimate competition, all 
things being equal, and at the same time have for 
yourself that fair margin of profit. 

“Of course, there is always more or less price 
cutting, which, while it may be legal, is certainly 
not legitimate or fair. The price cutter is a bad 
man, not only for his cumpetitor but for himself 


as well, because in the long run it is bound to re- 
act. You have all, no doubt, seen that thing hap- 
pen a thousand times in your respective com- 
munities. 

“These various questions open up a tremendous 
line of thought in all directions, as you well know. 
There never was a time in the history of this 
country, so far as I know of or can read about, 
that has required deeper thought or greater study 
to fathom the business questions that confront the 
business man than is required to-day. 

“Our legislators, both state and national, (per- 
haps I should say our politicians, some of whom 
I am tempted to think of sometimes as demo- 
gogues), are doubtless all honest men and sincere 
in their desire to work for what is right, but it 
often looks as though they were trying to surround 
business men with such big, high stone walls and 
in such a narrow space that it is hard to know 
which way to turn without bumping one’s head. 

“It almost looks to me sometimes as if our law- 
makers had the idea that they were the only honest 
men in the world. Because there have been a few 
rascals in big as well as in little business is no 
reason why they should think that every other man 
was a criminal also, or that they sould fix it so that 
you have got to prove yourself an honest man 
every time you turn around. It is up to the busi- 
ness men of the country to see to it that the right 
sort of men are elected to office. 

“In my humble opinion it requires big,. brainy, 
broad-minded, fair-minded men to take in hand 
these great business questions that are before us 
now, and that probably will be before us for some- 
time to come and straighten them out. 

Secretary F. D. Mitchell, of the American Hard- 
ware Manufacturers’ Association, was also called 
upon and spoke briefly on the service which a re- 
tailer in a small community renders his customers. 


(Continued on page 178a) 




















“OBSERVER” AT THE RINGSIDE 


An Interior View of the Convention Accomplishments 
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President Mitchell received the honor thrust upon him 
with characteristic southern politeness 










we picture you next Friday morning eagerly 

ripping the cover off your favorite trade paper 
to obtain a full report of the doings of the National 
Retail Hardware Association at the ringside. But 
with all this display of interest and animation on 
your part we cannot credit you with showing the 
greatest eagerness to read these lines. We fancy 
that at least three prominent personages have shown 
greater zeal. We fancy that personal letters, 
checks and orders remain unopened on the desks 
of two Illinois and one Iowa gentlemen while they 
eagerly scan the pages of HARDWARE ARE to de- 
termine what particular brain storm your humble 
servant has indulged in. They look perhaps for 
pages regarding themselves. Sad indeed that they 
must be disappointed, that they must be crushed 
out of our story in the relation of really important 
matters. 


D READER, as we pen these burning lines 


The Tow Is Dropped 


Such an eclipse is doubtless a matter of sadness. 
We mourn with them. We shed scalding tears as 
we consider how the Great Ireland has outshone 
and out-accomplished Abbou “Bo” Abbott. Our 
rock-ribbed heart is torn with pity when we real- 
ize that the Price and Service Bureau has outgrown 
and eclipsed the T. R. (Big Stick) Committee. But 
about our mournful mouth there lurks the faint 
trace of a smile when we see that laudable ten- 
dency on the part of the association to sever foreign 
connections and once more direct earnest efforts 
to obtaining through legitimate and peaceable 
methods the prices which jobbing sources must and 
will eventually assist in obtaining for the retailers, 
who disdain force and use common sense. 

And that smile grows deeper as we think of 
the effect which this new procedure will have upon 


the illustrious Chawles Lane Bo, who by the way, 
has threatened to expose HARDWARE AGE if he is 
made the subject of attacks. Do not start recruit- 
ing, gentle reader, or even appointing ABC boards. 
There will be no warfare. We have no fight with 
Chawles, though we do rejoice that the tow has 
been cast off and feel that, without the incum- 
brance, the grand old National Ship will sail the 
seas of Prosperity and Accomplishment and will 
now merit the admiration and cooperation of our 
good friends, the jobbers. 


Convention Work Reflects Ireland Personality 


The convention was one which is typical of the 
work which President Ireland has done through 
the year. In other words, it was devoted almost 


entirely to completing repairs to the damages which 


have been done to the association by intrigue and 
hair-brained policies. President Mitchell smiles 
himself into the chair and assumes control of a 
great machine which is in the best condition that 
it has been for years, which is now ready to 
really do something, and these conditions have been 
brought about through the efforts of the man who 
was big enough to forget personal aggrandizement 
and quietly work for the association above all else. 
Gentlemen, I take great pleasure in introducing 
to you Charles Ireland, who will speak brieffy and 
pointedly on the subject of “Clean Hands in Asso- 
ciation Work.” 


We Write Ourselves a Nice Letter 


And we must not forget to call your attention 
to the fact that our “forecast” was the subject of 
considerable discussion, comment and perturbation. 
Frankly, we understand that many are wondering 
just how we happened to crowd so much truth into 
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Retiring President Ireland was freely congratulated on 
the success of his administration 
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Secretary Corey proudly welcomed the delegates to 
his home stute 


one short story, and still others are fearfully won- 
dering just how much more we know and whether 
the spirit will move us to convey these secrets to 
you. 

Do not for instant think that all comments made 
on the article were commendatory. Not on your 
sweet life. We fancy that our dear friend Charley 
Woodward read some burning lines of condemna- 
tion in one of the executive sessions. Just as soon 
as we learned of this we sought a stenographer 
and dictated the following letter. 


Dear Observer: 

I have read with great interest your splendid story 
about the National Convention. I assure you I know 
the facts you related to be absolutely correct and thinl: 
it will do good to have them aired. 

Yours truly, 
Observer. 

Then we took this letter and read it to an execu- 
tive meeting of the editors of HARDWARE AGE and 
they moved that it be accepted and placed upon the 
records. Thus, from what we can learn, our letter 
got further than Charley’s. But of course we did 
not say who wrote it. 


Ghostly Hisses in the Death Chamber 


Poor old “Bill” Lewis! Frankly we do not know 
whether he wants our sympathy or not, but we 
sympathize regardless. Reach for your handker- 
chiefs, you tender hearted ones, and let us weep 
one big weep together, for the news I have to un- 
fold is of much sadness. It died! Yes, despite the 
careful nursing of a year, despite the stimulants 
and artificial respiration methods which were re- 
sorted to, it died a most untimely death. Not only 
did it die such a death, but, my dears, it carried 
to the cold unsympathetic éarth an unborn idea 
which “Bill” frankly admitted “was a peach.” 

He bore his grief like a Spartan. He disdained 
to let the cruel public share it or seen evidences 
of mental stress upon his benign countenance. But 
they. whisper, and you must not repeat it, that in 
the early hours of the morning he visited the 
scene of its burial and there, with the pale Indiana 
moonlight filtering ghostly through the long win- 
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dows of the hall where history was made, he shed 
great tears. And, listen well through your sobs, 
they say as he turned his sorrow-bended head from 
the fateful scene there rose from a dusky corner 
of the room that “Mark Twain-browed” gentleman 
from Iowa who hissed cruelly across the echoing 
spaces of the room, “I told you so.” Shades of the 
Bulletin idea, that is our opinion of rubbing it it. 


But the Sun Shines Bright in Argos 


They tell us we must mix sunshine and sorrow. 
Let us therefore turn our thoughts for the moment 
from the sadder events and contemplate the hap- 
piest man to be seen at the convention. Every- 
where you turned you came upon that happy, smil- 
ing countenance. Whether hurrying the photog- 
rapher, telling of Argos, or holding one of those 
quiet love feasts (and there were several) that 
same smile of overpowering joy was beheld. The 
accomplishments of a year had been rewarded, the 
past he was willing to forget, to forget the hope- 
less minority of 1 to 9, to forget the heartless at- 
tack which emanated from the “inner circle,” to 
forget all that had been done and said, to forget 
and forgive—for he had been completely vindi- 
cated. Gentlemen, we introduce to you “Sec” 
Corey, whose remarks will be along the line of 
“Avoiding Dangerous Entanglements with Out- 
side Sources of Supply.” 


Chiropodists in Place of Surgeons 


And, while indulging in this spree of joy, let 
us give thanks that the operation which had been 
so seriously contemplated was avoided. True, they 
had the letter writing personage on the table; true, 
the various instruments of torture had been taken 
from their places, sterilized and otherwise pre- 
pared for use. Unsympathetically the form of Sec- 
retary Foley, representing the New York Associ- 
ation, had been laid upon the operating table and 
all was ready. And then the honorable secretary 
balked. He refused absolutely to take the ether. 
Great beads of perspiration streamed from his fur- 
rowed brow and his teeth were clinched in desper- 
ation as the surgeons prepared to proceed without 
the pain alleviator. And then, just at the last 
moment, a consultation was called. Doctor Ireland 
joined the party and examined the patient. It is 
related that he listened with care to all the symp- 
toms, and viewed the case from every angle. And 
then he laughed, and maintained that it was to 
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Secretary Lewis of Pennsylvania was the chief mourner 
at the burial of the Lewis plan 
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Secretary Sale of Iowa, who led the opposition at the 
Jacksonville Convention to the Lewis plan, this year 
reaped the reward of satisfaction 
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laugh. Preparations had been made for a surgical 
operation when only the services of a gentie chi- 
ropodist were required. And thus the corn was 
painlessly removed and even the surgeons seemed 
happier at the escape of the patient. New York 
will now have two state associations. The Man- 
hattan & Bronx will gracefully retire from the 
Atlantic Seaboard and the official family will pur- 
sue its happy, care-free way once more. 


Extra Sale of Latest Kruegerism 


We trail blindly from sorrow to joy, from prose 
to poetry, from despair to song. Are you follow- 
ing our path of hallucinations, tired readers? Are 
your weary brains tracing the thoughts of our 
twisted mind? (Loud cries of “Yes, Go on!’’) 
Then we will proceed. Our reason for breaking 
into song is probably due to association with Hugh 
Diamond. Any man who can associate with Dia- 
mond for half a week without yearning to sing 
has no music in his soul and his heart is adamant. 
But Diamond did not sing the song we quote. Nay, 
it is the latest ““Kreugerism.” We heard him hum- 
raing the air softly as he gazed upon his products, 
and the song went like this: 


“Oh where, Oh where, are my catalogs gone, 
Oh where, Oh where, can they be. 
If Bo ever found what I did with them, 
Oh what would happen to me?” 

Late the same night, as we tossed upon our 
lowly couch, our fevered brain bursting with the 
ideas we relate to you, the cry of an extra rose 
above the thumping rattle of the street cars, and 
rising we leaned from the window of our room to 
ascertain whether President Wilson had declared 
war. Hastily we donned our humble clothes and 
reached the street. There we found the one and 
only “Price Getter” disposing of the Krueger song 
which had been thoughtfully printed on “Pink 
Sheets.” 


Hardware Age 


Speaking vf war calls to mind the declaration 
of one of the shining lights of the Big Stick 
Committee, M. D. Hussie. Our friend, of Arabian 
Nights fame, insists that he wants peace if he has 
to fight for it. We are with him, peace be to him. 
We hope he gets peace, and believe that in con- 
nection with Corey and D. F. Barber on the 
Big Stick Committee he will get peace. After all, 
the genial Nebraskan is a closer follower of his 
state’s pride than one would give him credit for. 
We are going to write Secretary Bryan and have 
him send Hussie some “First Aids To Peace Prob- 
lems,” and maybe that will help. After all, Friend 
Hussie is going to accomplish good work this. year. 
We realize that he has done some good during the 
past, though we appreciate the martyr-like effort 
which is embraced in his report. Really to com- 
mend the standard catalog as he did, and to com- 
pliment some other things which he did is cour- 
ageous. We are giving full credit to the enthusi- 
asm of the committeeman, but we think there should 
be a regular blow-torch discount taken off some of 
those remarks. 

Perhaps after all the job was wished on him 
and he could not evade it. It was so noticeable 
that Abbott made no mention of his dear friend 
“Bo,” whom he maintains he is glad to own as a 
friend, and is in no way ashamed of any “business 
connections” with this friend, that we thought 
maybe Hussie had been delegated to convey the 
flowers to the disturbed gentleman from Chicago. 


Boston Baked and Catalog Schemes 


History relates that one of the smiling workers 
of the association once visited the great city of 
New York and was shocked to have the waiter 
offer him beans baked in New York fashion. Will- 
ing to try anything once, D. Fletcher had the beans 
brought on, but when the subject is mentioned now 
he firmly says, “never again.” Those New York 
beans looked perfectly good and should have tasted 
so, and the fact that they did not simply illustrates 
that the dressing of many things looks good while 
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Secretary Foley was still convalescing from a recent 
umputation 


the contents are worthless. Just for instance there 
was another time in the history of Boston Barber 
when the red-rimmed catalog in the center of which 
was to be placed the striking likeness of the cata- 
log purchaser also looked good. We may state that 
he assisted in ordering one batch, but on after- 
thought decided that the stuff looked better than it 
really was, and it is recorded that when the second 
order was proffered he remembered his “beans” 
and said “never again.” 

The end is near, patient ones, our brain storm 
is fast passing, and viewing the accomplishments 
of the national convention in the remorselessness 
of the morning after we find ourselves gathering 
together the feeble trace of sense lines which may 
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The only time D. Fletcher Barber of Boston lost his 
temper was when a “hasher”’ asked him if he’d have 
New York baked beans 








161 








Henry F. Krueger of Neenah ground out the usual 
number of Kruegerisms 


have been invisible to you heretofore and tying 
them in one big knot at the end of this story. 

President Mitchell, an admirer of Ireland poli- 
cies and a man who is in close touch with all that 
has been done, promises a safe and sane adminis- 
tration. We believe he will do the right thing re- 
gardless of any pressure which may be exerted 
by a fast-expiring ring. The sun is swiftly set- 
ting upon the day of Abbottism, and hidden by the 
shades will doubtless be an affiliation which, re- 
gardless of claims of official non-indorsement, has 
been closely enough connected with the National 
association to materially injure it in the opinions 
of the men whose good will and assistance is neces- 
sary to real accomplishment. 

The “pink pages,” we predict, are a thing of 
the past. The standard catalogs will not be issued 
and the men who purchased them and did not send 
them out will, in the light of after events, con- 
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Texas. This is explained by the fact that he lives 
close to the Mexican line and is accustomed to noise 
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Secretary John E. Sommers of Mississippi tried to re- 
sign his _— at the recent convention of that State, but 
they chained him down for another year 


gratulate themselves on this latter good judgment. 

The Price and Service Bureau of the National, 
a price plan which contemplates giving the retailer 
a price which he deserves, considering every con- 
dition of his business; which abolishes the idea 
that the jobber or manufacturer should make one 
price to all; and which will direct the trade of 
the retailer through the accepted sources of distri- 
bution is going to be a big factor in the work of 
the coming year, and is going to serve to cement 
the breach which has existed between the jobber 
and the retailer. 




















The spectacle of a Minneapolis man boosting for St. 

Paul caused a shudder of surprise, but President Wil- 

liam Simms of the Minnesota Association got away 
with it successfully 


Sommers Hope 


Hardware Age 














Secretary Fiel of New England has been very success- 
ful in promoting spring clean up campaign 


These, dear readers, are among the bigger things 
which have been begun during the past year and 
which were completely rounded out at the last 
convention. 

Considering them, each in its true light, we hold 
that the National Retail Hardware Association has 
completed a most effective and beneficial conven- 
tion, and we extend to all concerned our hearty con- 
gratulations. 

Yours, truly, 
“OBSERVER.” 

















Hussie and hustle are synonymous terms 























This window display by Fowler & Ball, St. Johns, Mich., tells the story of a complete, clean stock and tells it well 


A HEART-TO-HEART 
HOUSEWARES TALK 


Written for the Small 
Merchant Who Has a 
Small Store in a Small 
Town 


By RIVERS A. PETERSON 


HIS is not going to be a story of fine stores, 
or especially for fine stores. The man we 
will have in mind most of the time is the one 

with an old-fashioned store about twenty feet wide, 
and provided with an old-fashioned front of the 
type which was built when store fronts were made 
for the amount of light they would let in, and with- 
out any thought that the merchant would ever 
want to make any effective window displays. 
There are a great many men who have stores of 
this kind who apologize for their store fronts and 
the windows which they trim. They tell you the 


reason they have nothing but some dirt and dead 
flies in the window when you call is because the 
window is so small, and it gets dirty so quick, and 
the boys in the store do not take any interest in 
window trimming, and it takes so long to make 
a nice window trim “like you trade papers always 
show,” and so on, for a list of excuses as long as 
your arm. 

I want every merchant who has a window of 
the kind mentioned, and who has any one of the 
number of excuses which we have recounted, to 
take a look at the window trim showing some ten- 




















An old-fashioned window simply and effectively trimmed with ten-cent housewares by Fowler & Ball, St. 
Johns, Mich. 


























A substantial increase in sales of house furnishings is attributed by Fowler & Ball to this stand. 


cent articles which we are reproducing herewith. 


Conforming an Old Style Store 


This is a store front of the old style. The ledge 
on which the goods are shown is just about thirty 
inches wide, there is no back to the window. None 
of these things, however, has prevented the window 
trimmer who works for Fowler & Ball, St. Johns, 
Mich., from making an attractive display of ten- 
cent articles in the housefurnishing line. Two 
boxes form the steps. Some clean, white crépe 
paper covers what few inches of floor are left after 
the boxes have been placed. There is absolutely 
no attempt at the artistic. It is simply a window 
of ten-cent housefurnishings, and it is a good one. 
Too many people have the idea that a window is 
not trimmed unless there is a fancy display which 
will make people cross the street to see what the 
crowd has gathered for. Those things are all right 
in a way. But after all your window is to sell 
goods, and the simplest window which will sell 
goods is the most profitable one for you. We hope 
that the hundred odd merchants with similar fronts 
who have made some poor excuse for the condi- 
tion we have found their windows in will mark 
this copy for the man who trims the windows and 
urge him to try his hand at something simple. 


A Display of Aluminum Which Was Impressive 


We have seen, and admired, the windows of big 
city stores where aluminum ware was literally 
plastered over the background and floor of a mod- 
ern window, where the stock required to make the 
display was more than the average small-town 


merchant buys at one time. You will probably find 
some such windows in this issue. They are fine 
for the merchant who has the front, the window 
trimmer, the stock and the time. But just because 
you may lack these things is no reason why you 
should allow your aluminum to remain on the 
shelves waiting for some one to call for some par- 
ticular article. Fowler & Ball did not. In this 
small, old-fashioned window of theirs is a display 
of aluminum ware that makes just as forcible an 
impression as one which required four times as 
much effort to trim. It tells the story of a com- 
plete stock, of a clean stock, and it tells it well. 
There is not a hardware merchant in the country 
who has any poorer window to start with, or who 
has not enough stock to make such a display, and 
there is not one who, if he would follow the simple 
scheme which is shown in this window, would sell 
twice the amount of aluminum that he would with 
the stock hidden away in the shelving. 


The Darkey Who Was Tired of Living 


I certainly enjoy writing this particular story. 
I hope the hundred odd hardware men who have 
told me during the past year that they would have 
good window trims—if they had good windows to 
work with—are reading every word. I hope they 
are learning the lesson which these two windows 
teach. 

You know you fellows who are not doing any- 
thing with the facilities you have, and who let 
the dirt and dead flies gather in windows filled with 
a nondescript lot of junk while you dream of the 
fine windows you would have if you had a modern 
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At the Norton Hardware Company’s store, Jackson, Mich., they admit they were asleep for a time. 


front, remind me of old Ben Johnson, the negro who 
was always wishing “Old Massa” would call him 
from the trials of material life to his “Eternal 
Home.” And one night some practical joker de- 
cided to test Ben’s sincerity. He rapped at the 
door of Ben’s cabin and, in a sepuchral voice, called 
for Ben Johnson to come forth. Then the follow- 
ing conversation ensued: 

“Who dat?” 

“This is the Death Angel, I have come to take 
Ben Johnson to his final home.” 

“Lawd, Gawd, boss, dat trifling nigger done 
moved away fum here two weeks ago.” 

When you tell me what you would do with the 
fine window I cannot help wondering why you do 
not do something with the window you have. I 
wonder if you really would trim the modern win- 
dow after you had it. 

I am calling your hand. Here are two trims in 
old-fashioned windows which speak for themselves. 
Your windows are no worse than these. All you 
need to make the goods show up as well is a good 
wholesome application of soap and water on the 
glass, and thirty minutes’ time spent in trying 
to put in a trim which, though simple to a degree, 
will let the people of your town know that you 
are still on the map when it comes to selling house- 
furnishings. 

The Merchant Who Was Losing Money on House- 

furnishing 

After all the window trimming is but a part of 
the work which you must do if you are to make 


any headway against the racket stores, the ten- 
cent stores or the department stores which have 
made such inroads into your sales. You all know 
that the women purchase a very large majority of 
the hardware today. Ask yourself the one ques- 
tion right now, “What have I done to make the 
women buy more goods from me; what are the 
other stores doing to make the women buy more 
from them?” 

Did you ever take the time to analyze your 
women’s trade. Have you ever watched them buy 
and thought as you did so how you could make 
them buy more? 


Merchant Hadn’t Enough Women’s Trade 

Not long ago a merchant asked me to make some 
suggestion for increasing his profits. He said his 
net earnings of the year before had fallen off. His 
rent had gone up. He must do something to in- 
crease both sales and profits. He thought some 
lines were taking more room than the business from 
those lines warranted. He had in mind his house- 
furnishing department which he pointed out. A 
nice section of shelving was devoted to these goods. 
The nickel ware was behind old-fashioned glass 
doors. Counters in front of this shelving prevented 
the customers from getting within more than hail- 
ing distance of the goods. We spent nearly a day 
in that store watching the people who bought, and 
the way they bought. There was a steady stream 
of women customers coming in to buy some piece 
of aluminum ware, which was displayed attrac- 
tively in an excellent window. 

















After watching the business long enough to form 
a definite opinion we approached the merchant. 
“You have not enough women’s trade,” we said. 
He was surprised. “Oh, we have a fine trade from 
the women,” he answered. “They are in here all 
the time after something.” “Certainly they are,” 
we said, “we have watched them all day. Of all 
the women who have come in here to buy not a 
single one has purchased anything but the article 
for which she came. You are losing money on 
that trade because you are not selling enough to 
any one customer. You are not selling anything 
but the article which is called for because you have 
not displayed your goods so the women will be 
attracted by them. You need tables, man, to show 
that enamel ware on. You need special counters 
for the five and ten-cent articles. You have got 
to put your goods where the women can handle 
them. You are talking about throwing out house- 
furnishings when they are the goods which bring 
the women, and you know the women buy most of 
the hardware.” 


True in Hundreds of Cases 


What is true in this case is true in the case of 
hundreds of other stores. This merchant had just 
completed a sampling display of shelf hardware 
which had cost considerable money. Yet he was 
piling the very goods which need displaying more 
than any other line high on the shelves, out of 
reach, almost out of sight, and maintaining that 
the line was unprofitable because he was not sell- 
ing more of it. 


Only One Way to Sell House Furnishings 


There is only one way to sell housefurnishings. 
That is to put the goods on tables or stands within 
reach of the customers. Department stores real- 
ized this years ago; the success of the ten-cent 
stores demonstrates it daily. Thank goodness the 
hardware men are fast realizing it. 

Fowler & Ball have increased the sales of house- 
furnishings to a substantial degree since they built 
the stand for five and ten-cent goods which is 
shown here. Even though they were compelled 
to put this stand behind a counter the goods are 
so well dislayed, and so plainly marked that women 
customers see and ask for items which otherwise 
would have been forgotten until the racket store 
was reached. 
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The Plea of Too Little Room 


About the first objection the average merchant 
makes when open display stands are mentioned 
is that he has not the room. If the same men were 
called upon to let one of two men out, both draw- 
ing the same salary, but one selling 50 per cent. 
more than the other, he would not hestiate for one 
moment. And the question of too little room is a 
similar case. Whether it is an old-fashioned wooden 
counter with your paper bags, sash cord and other 
goods stocked beneath it, or whether it is a brand 
new show case is immaterial. The question which 
you are vitally interested is that if an open dis- 
play stand will sell more goods than either one of 
the other two you are certainly not making the 
most of your display room unless you use it. 


Open Tables Invariably Sell More Goods 

We have yet to find the merchant who is using 
tables for the display of housefurnishings who did 
not say he had sold more goods after adopting this 
method than ever before. Why some merchants 
still hesitate in spite of these facts is more than 
we can understand. At the Norton Hardware Com- 
pany, Jackson, Mich., they admit that they were 
asleep for a time. The section of this store which 
we photographed shows just how they woke up. 
That is the testimony of many, many dealers. After 
they have summoned the energy to try out some 
of the present day methods, and they have seen 
how successful they are, these men admit that 
they had been asleep and wonder why they did not 
wake before. 

Do Not Try to Do It All at Once 


One thing which deters many hardware men 
before whom these ideas are constantly placed is 
the fact that they consider their adoption would 
mean a complete remodeling of the store, and they 
do not feel that the time, or possibly the money, 
is available for such a purpose. To such men we 
say, do just a little at a time. If we can eyer per- 
suade a merchant to throw out one old-time fixture 
and use something which will bring greater results, 
we have no fear of the outcome. These changes 
must come one by one. It is the logical way if 
the boys in the store are to do the work. But the 
start is the thing, and why not start right now. 
In this issue you will find a number of home-made 
fixtures, some or all of which you can use. Select 
just one, give it a fair trial. The rest will follow. 
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JUNE BRIDES A TRADE ASSET 


ELLO—Hello, Mr. 
Hardware- 
man. Is_ that 
you? No—I 
want to speak to 
the proprietor 

himself—Thank you, I’ll hold the wire.” 

Now, while “central” gives the busy signal let’s 
peek over into next month. 

There are June brides and June bugs, class A 
and class B. Class B brides buy their meals at a 
boarding house or take their newly annexed hubbies 
home to live on the old folks. Class A goes to 
housekeeping. She may start with two saucepans, 
a griddle and a bottle for a rolling pin, but she 
starts and she builds business just as surely as she 
builds a home. By the time she has three or four 
rooms comfortably furnished and a baby begging 
for an express cart, bride B has either come out of 
her dream or has bought a one-way ticket to Reno. 

Now, June bugs of the human variety are com- 
monly found conducting hardware stores. Class B 
has a short nose beyond which he can’t see. He is 
figuratively cross-eyed from looking at himself and 
at his family pedigree. His store is an institution 
instituted by some of his ancestors and he is still 
tooting on the old family trumpet. He can’t see 
most of the June brides because they happen to be 
the daughters of most ordinary people, like car- 
penters, farmers or day laborers. The few he can 
see are that distinct upper crust to whom it would 
be rude to suggest such a commonplace thing as 
equipment for the kitchen. 

Class B is a bug that glitters and glows socially 
but he is incapable of breaking the cocoon that 
keeps him from getting next to up-to-the-minute 
things in hardware merchandising. 

June bug A is also a hardware man and there is 
a link of common interest between him and June 
bride A. How to bring about a still better under- 
standing between these two good classes of people 
is the object of the story. 





Starting June Brides to Your Store 


Correspondence schools in love have been known 
to marry a few people but the most approved meth- 
od of winning a bride is by applying in person. So 
the personal touch is the thing we want to get into 
this bid for the June bride’s business. 

A card, a letter and a list are three things I 
would combine with a gift to start that desirable 
customer toward the Quality Hardware Store. 

I drew a prize once for writing poetry. It was 
a personally delivered hob-nailed epistle, but life 
without taking chances is tiresome, so here goes 
again. 


Wide Awake Hardware Men Get Newlyweds’ 


Business 


By “THE ASSISTANT MANAGER” 


This show card has three reasons for being— 
without even considering the spring poetry. 

The first is a mailing card. Take this issue of 
HARDWARE AGE over to your local printer and have 
him make you some postal cards, reproducing all 
the printed matter. Then have him print a list 
similar to this: 


Home Makers from the Quality Hardware Store 


Electric Sad Irons Galvanized Ware 
Chinaware Japanned Ware 
Glassware Kitchen Cabinets 


Crockery Gas Stoves and Ranges 


Silverware Food Choppers 
Vacuum Cleaners Roasters and Bakers 
Wringers Mops 


Fireless Cookers 
Window Screens 


Steamers and Cookers 
Aluminum Ware 


Earthenware Paints and Varnishes 
Percolators Woodenware 

Chafing Dishes Ladders 

Trays Clothes Line 
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A show card suggestion for the June bride hardware 
store 
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Door Mats and Matting Lamps 

Refrigerators Wire Goods 

Carpet sweepers Asbestos Stove Mats 
Dusters Grape Seeders 
Brooms Cherry Stoners 


Thermometers 

Filters and Coolers 

Fruit Presses 

Stove Polish 

Andirons and Fireplace 
Fixtures 


Bread Mixers 

Ice Cream Freezers 
Scales 

Washing Machines 
Wash Boards 
Tinware 

Brushes 


Take the postal card and the list of “home 
makers” and enclose them with this letter to every 
June bride in your town. 





Dear Mrs. : 

We join your host of friends in wishing you a leng 
life of happiness and usefulness. 

Happiness without usefulness is short-lived. Use- 
fulness with its abundant measure of happiness can be 
greatly strengthened in the home by many modern in- 
ventions that were undreamed of when your mother 
was a bride. 

Our present to you is going to be one of the most 
modern of these inventions. We know you are going 
to have many housekeeping difficulties to overcome and 
this present will “iron out” some of them. 

We have wrapped up and put aside for you an 
A-BEST-O ELECTRIC IRON and we hope you will 
call at our store soon that we may deliver it to you in 
person. 

This A-Best-O Iron is the famous “Safety First” 
Iron—the one fitted with a thermostat which absolutely 
regulates the heat. It is as beautifully finished in 
nickel plate as a chafing dish and has so many splendid 
features that we will not endeavor to explain them to 
you in this letter. , 

We hope to have the pleasure of seeing you in our 
store this week and hope the present we shall deliver 
to you will, in its use in your home, bring as much 
happiness as the privilege of making this gift does 
to us. Sincerely yours, 

Quality Hardware Store, 


Accomplishes Three Things 


This will accomplish three things. The little 
poem with a touch of fun and foolishness puts a 
smile into that new home. At its end it introduces 
a list of articles many of which the young couple 
need. You have headed this list with the important 
item which you are going to give as a wedding gift 
to this young couple. Your letter has told them 
about it and you can bank on their coming to get 
it and with that fairness of young married couples 
you know they will buy all they can at your store. 
This isn’t theory, neither has it been used long 
enough to grow stale, but it has been worked and 
mighty satisfactorily. 

Now use No. 2 for that spring poem. Call in 
your show card writer and have him reproduce it. 
Tell him to cut the picture of a bride out of a fash- 
ion paper and paste her on the card before the 
show card is written. Then have him print your 
list of “home makers” and put them both in a prom- 
inent place in the front of the store. 

The third use of that spring poem is to use the 
card and list in your window. Put the card in the 
front center of the window. Trim with the items 
mentioned in the list. Mount half a dozen or more 
pictures of June brides on attractive cardboard and 
show at various places in the window and paste 
your “home makers” lists on the glass. 
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June Bride a Trade Dispenser 


Yes, sir, the June bride is to be reckoned with. 
Women buy. over 90 per cent. of the goods that go 
into the home. Other factories are miles ahead of 
the “home factory” where your food and mine is 
prepared, where our clothes are washed and ironed, 
where a hundred things are done for our happiness. 

If the old chopping knife hasn’t a food chopper 
companion, if the scrub board hasn’t a washing- 
machine chum, if the broom hasn’t a big brother in 
a vacuum cleaner, it’s up to us, and by all that’s 
holy, if we are class B hustlers we are going to 
get into action with an active campaign for Mrs. 
Housewife’s business. 

“Gee-whiz, there’s that telephone! Hay, Bud, 
come cut this poultry netting for me—lI’ve got a 
phone call. 

“Hello—Yes, this is the hardware man. Mrs. 
June Bride? Well, I am glad to know you like that 
electric iron so well, they are just about the right 
thing. What’s that? Your neighbor has seen yours 
and wants us to send her one C.O.D.? Well, that’s 
mighty fine of you. Tell her it will be up this morn- 
ing. By the way, Mrs. Bride, we’ve got a line of 
new sleeve boards I want to show you the first time 
you are down town. A sleeve board? Why it’s a 
baby ironing board. Clamps to your big ironing 
board and is so narrow that you can slip waist 
sleeves over it to iron them. By the way, when our 
man comes up with your neighbor’s A-Best-O I’ll 
send one up for you to look at. Oh, no trouble at 
all. Good-bye.” 

That’s the way it works. Birds of a feather 
flock together. Bride meets bride just as naturally 
as you meet your bills. A bride’s friends are young 
married folks. They talk more about housewares 
in a day than old women do in a year. If we want 
to cultivate business we must go where business is. 
Few brides inherit an outfit. They buy it piece 
at atime. It’s good business to get in on the ground 
floor. 





Her neighbor sees electric 
iron and wants one, too 
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KITCHENCABINETSSAVE WORK 


Scientific Management in the Modern Home Difficult Without One 
By G. M. W. CALDWELL 
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A striking window display of kitchen cabinets and utensils by the E. N. Howell Hardware Company, Dixon, Ill. 


means a kitchen cabinet. No other mod- 

ern invention is more conducive to the sav- 
ing of labor than this indispensable adjunct of 
the kitchen machinery. Reams have been written 
about washing machines, to illustrate their won- 
derful power of reducing the work of the maid 
or the mistress, but as “every day is not wash 
day,” despite the old saw, washing machines must 
yield first place to the kitchen cabinet, for it is 
this device that reduces the slavery of the daily 
grind. 

According to the English “osler,” “It isn’t the 
’untin’ as ’urts the ’orses, but the ’ammer ’ammer 
’ammer, on the ’ard ’igh road.” It has not been 
the weekly “wash” that has worn out the servant 
or the housewife, but the daily drudgery of the 
multiplicity of the steps taken during the day’s 
work in the kitchen. 

Have you ever walked for a long distance over 
an uneven road? Have you walked over an un- 
even road, daily for years and years? Do you 
realize the difference between the even and the 
uneven road in the point of weariness and foot- 
soreness? If so, you who have kitchen cabinets 
to market, take them bodily and figuratively to the 
old towns, to the old houses—where the kitchen 
floor sags and “billows’”—where the tired woman 
of the house retraces her thousands of steps over 
the unyielding surface of the old boards, well laid 
in the beginning perhaps, or hurriedly, and now 
settled at different levels; here a valley, there a 
hummock, and over all this fatiguing unevenness 
the houseworker makes her countless trips from 


Gimeans management in housekeeping 


pantry to stove, from pantry to table, from pantry 
to sink, and from pantry to the outlying parts of 
the kitchen, in her efforts to gather together all 
the materials necessary in the preparation of the 
three daily meals for the small or large family 
that constitutes her household. 

Kitchen pantries are and have been nearly al- 
ways dark and without means of ventilation; 
where the groceries and the vegetables “smelled” 
in the heat, and froze in the cold. In point of lo- 
cation the pantries have usually been placed 
farthest from the cook stove, the kitchen table, 
and the sink, the things to which they were most 
closely related; the separation entailing the many 
wearisome excursions to and fro. 

What a field for the kitchen cabinet, with its 
compactness, its possibilities for light and air, 
and its portableness, for it can be wheeled beside 
a sunny window, or close to the range, anywhere 
that will facilitate the work of the day. 

The intelligent and considerate mistress of 
household servants should apply to the conduct- 
ing of her menage all the principles involved in 
business management, by providing her home with 
equipment for saving time, labor and expense; no 
greater factor for the expression of these results 
can be found than the kitchen cabinet. 

Kitchen cabinets are many and varied, built and 
arranged to meet the demands of all sorts and 
conditions of culinary efforts, and while statistics 
show that over a million have been soid, there is 
still a large and untouched field where judicious 
advertising will introduce and sell to the intelli- 
gent consumer. 
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Reproduction of a large circular distributed by Hellekson, — & Company, Forbes, N. D., to advertise 
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9-CENT SALE WITH BIG PROFIT 


Hellekson, Schulstad & Co., Forbes, N. D., Do $400 Business 
By “THE ASSISTANT MANAGER” 


ORBES, North Dakota, is just a dot in the 
2 vast wheat fields. Its two hundred and forty 
inhabitants are not troubled by a tenement 
district and the clang of street cars echoes only from 
returning natives who have been on trips to Fargo 
or Grand Forks. 

In the winter time the weather man distributes 
liberal samples of the north pole to these neighbors 
of half frozen Canadians and the sellers of base 
burners rival the popularity of the local coal man— 
yet the weekly visits of wheat men transform 
Forbes every Saturday from a miniature chilblain 
monopolist to a hustling trading center. 

January and February are the cold months. 
Forty below zero is as common as are labor diffi- 
culties in Colorado and to keep life in a hardware 
store in such a town during these months is no 
child’s play. 

A Six-Footer Out for Business 

O. L. Schulstad is just the brawny physical type 
you would expect to find engineering a hardware 
store in such a place. He is a deep chested six 
footer, as ready for a fight or a frolic as ever “Bob” 
Evans was when he started round the world with 
our old battleship fleet. These things you would 
expect of the man in his environment, but Schul- 
stad and his partner Hellekson spring things you 
would not expect in such a village. Their Nine 
Cent Special was one of them. 

“Ever since Forbes became a town,” said O. L., 
“its merchants had suffered from dull weeks and 
dull months. Winter was a wind shield behind 
which we clustered to kick about the crimp the 
weather put in our business. One day we resolved 
to take a nine-cent slam at the elements and bought 
an assortment for our special sale before the idea 
had time to get cold. A progressive jobbing house 
in the Twin Cities joined forces with:us and their 
suggestions and advertising co-operation landed 
them a nice order and tuned our little store up to 
a pitch that would have done credit to a big town 
selling force. We trotted out tables to show that 
nine-cent stuff on, transformed our regular ten- 
cent tables into a nine-cent bazar by shifting the 
goods and the arrangement and by placing new 
goods in between piles of regular sellers. We 
trimmed our windows until Woolworth would have 
sued us for infringement if he had gotten next, and 
while all this was going on we mailed out the 9- 
cent sale circular herewith reproduced. Our mail- 
ing list is a dandy, 99 per cent. pure as it can 
easily be in a small community and the way our 
people came up to the scratch was great. By noon 
there wasn’t a hitching post in town that didn’t 
have a team tied to it and the livery barns had all 
kinds of farmer horses on the waiting list. Blazing 
placards and live price cards on our nine-cent tables 
talked for us and believe me the boys needed print- 
ers’ ink to do the talking act, for we were all going 


strong wrapping up answers to ‘I’ll take this—I 

want that,’ ‘Only nine cents! Gimme four’ and 

similar sales closing arguments from our customers. 
Cleaned Up in a Week 

“By that first Saturday night practically every- 
thing that had been on our sales tables was sold. 
We had some exceptional bargains as you can see 
from our poster, but we had also cleaned house on 
a heap of dead stock that had littered up the store 
for a long time. 

“The people of our district had caught the sale 
fever and they needed another good dose of medi- 
cine immediately. So we ordered more nine-cent 
goods and were ready for action the next Saturday. 
When that day came, however, it brought a blizzard 
tearing down from the northwest. People couldn’t 
get out and our rural ’phone messages said ‘Come 
Monday—this town isn’t a one night stand for 
us’ and they came in such numbers that we played 
to a full house and sold nearly as much as we had 
at the Saturday sale. A more pleased lot of 
customers was never seen in this vicinity. The 
sales that first Saturday amounted to $170 and the 
total cash taken in on. that nine-cent stunt 
amounted to $400. The great bulk of that money 
came from nine-cent sales and more than 90 per 
cent. of it came from items selling at less than 25 
cents. 

This is the closing paragraph of a letter from 
these progressive merchants 

“We are always sure of good results when we put 
on special stunts of any kind, for the people know 
we have what we advertise and do as we advertise 
and that is the secret of the whole thing.” 

The fur overcoats of North Dakota are now snug- 
ly packed in moth balls for the summer. Miles of 
green wheat fields stretch away in the sunshine 
around Forbes. The nine-cent sale of last January 
is store history with MHellekson, Schulstad & 
Co., but the spirit that worked that little commercial 
wonder is not history. It’s a history maker driving 
that little business straight ahead at full speed. 

Too often we see the village merchant pining 
away, wishing eternally for a broader field where 
real things could be accomplished. 

These merchants have given the answer in a way 
that can be easily understood. Opportunities don’t 
just come, they are made. The partners of H. & 
K. company could have hugged the heater, their 
eyes glued on the coming spring and could have 
dreamed of business blossoming with the crocuses, 
but they didn’t. Thank heaven the material for 
building air castles has not gone up in price and 
that there are these splendid examples of ambition 
and energy busy in our small hardware stores build- 
ing and executing their dreams. 

More power to you, Hellekson, Schulstad & Com- 
pany, is the wish of every red-blooded hardware 
merchant who reads this story. 
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STAND 


C= sales in housefurnishings have been ap- 

preciably increased by several stands of the 
kind illustrated in this connection which were built 
by the House-Bond Hardware Company, Memphis, 
Tenn. 


This firm occupies a narrow store building, about 
22 feet wide. The arrangement followed is to run 
show cases on either side of the building, leaving 
a wide center aisle. In order to use the waste space 
which this arrangement made the stands illustrated 
were built. These are about two feet in width and 
eight feet long. The platform is approximately 
three inches from the floor. Bins on both sides 
slope to a center rail at the top. The bins are about 
six inches wide, thirteen inches long and two inches 
deep. Only one class of article is shown in a bin 
and a plain price card, in large figures, tacked to 
the center rail features the goods shown. When 
the stands were first built it was planned to show 
only goods retailing at 25 cents and less. In prac- 
tice, however, it has been found that the sale of 
articles of higher price can be secured through dis- 
play on the stands. Hence such items as ice shaves 
and high-priced ice picks will be noticed in the as- 
sortment. 

The spaces underneath the bins contain no shelves 
and large items such as garden hose, ice cream 
freezers, coolers and oil heaters are usually 
shown. 


Three of these stands are now used and the firm 
contemplates building more. Any one of the stands 
has been found to produce more cash sales than the 
same class of goods most effectively displayed in 
show cases. Customers leaving the store frequently 
have their attention attracted to the various items 
shown and sales results which would otherwise have 
been lost. With the arrangement of these stands 





INCREASES SALES IN HOUSEWARES 

















Display stand for small house wares in House-Bond 
Hardware Company’s store 


in the center of the store an aisle of about three 
feet on each side is obtained, and by placing the 
stands about four feet apart ample room for the 
passage of customers without congestion is had. 

The House-Bond Hardware Company is one of the 
fastest growing and most prosperous retail stores 
in the South. Plain prices, excellent window dis- 
plays and interior sampling of the order shown 
here have contributed greatly to their growth dur- 
ing the past two years. In conversation with a 
representative of HARDWARE AGE recently Mr. 
House stated that the success obtained from these 
display methods had completely convinced him of 
the necessity for thorough sampling, and during 
the next year he plans to occupy every foot of 
space which can be used for display in his sales- 
room. 





FLOOR WAX AND PAINTS WELL DISPLAYED 

















Paints and floor wax attractively shown on table by 
Sioux City, Iowa, firm 


toon ordinary table, provided with a center deck, 
is used by the Forsberg Hardware Company, 
Sioux City, Ia., to make an attractive display of 


paints and floor finishing material ordinarily pur- 
chased by housekeepers. 

This method of display directs the attention of 
the customers to the line which is being featured in 
a profitable manner. It is not found necessary to 
show the complete line, though samples of the vari- 
ous goods carried give the opportunity to secure 
the most sales. 

Just in the rear of this table may be seen a 
portion of a bolt bin which contains an unusual fea- 
ture in that the bottoms of the bins are removable 
and can be easily cleaned. The bins are constructed 
in the usual manner except that the bottoms are 
left out and riders built instead to hold them. The 
bottoms are made of galvanized iron of sufficient 
gauge to support the stock carried. This method 
enables the salesmen to remove particles of dirt and 
grease from the bins after the stock has been sold 
and also eliminates the splinters which often gather 
under the finger nails of the man who is groping 
for the last few bolts in a bin. 








a*d 









Rouse Firw7zt1stltst#izGP COoOORS Secrzrvozre t 


KITCHEN WARES 
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a 
Demand Exists Always in Carr BroTmm@rs, - 
Every Household for Some : 
Item of Culinary Use 


By ROY F. SOULE 


OUSEWARES in hardware stores are just 
H about as staple as chickens on a poultry 
farm. If it wasn’t for that big array of 
pots, pans and kettles that come for such a small 
amount of money, opening stocks on a small cap- —_ ; ‘ : 
ital would look about as thin as the fellow who —— "i e Chirag’ en 
impersonates a cambric needle by closing one eye. 
Hoyle says, “When in doubt play trumps”—and Mrs. Grady needs a stew pan and Mrs. Gotrocks 
HARDWARE AGE says, “When in doubt play kitchen needs a fireless cooker. Bridget wants a long- 
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wares.” handled dipper and next to a new hat Mary most 
Did you ever stop to figure that there is at least desires a new muffin pan. 
one item needed in every kitchen in your town. I’ve put this “want” figure at one per kitchen, 


but if some of you fellows shold call me what I 
am, I’ll change the figures to two or three plus. 

In the old tinware days solder filled the holes in 
worn utensils, but since enamel ware changed the 
color of the right wall, facing front, in your store, 
the patching has been done with rags. A rag patch 
in the bottom of a teakettle is about the same thing 
as a lighted cigarette in a powder mill—it’s apt to 
start something any old time. 


ANNOUNCING 


BLUEBELLE 


All Agree the Demand Exists 


We agree that the demand exists. Now let’s get 
after it. In the small town the weekly newspaper, 
a window display, a circular, a case display and a 
couple of loaded sales tables will gin things up 
nicely. If the boys haven’t caught the spirit by the 
time these things are before the folks of your town 

BLUEBELLE it’s because the sale has been a one man job. One 
Enameled Ware, thus adding sti an- man sales have never set the world afire. 

Did you ever go into a store and ask for some 
item you had seen advertised in the local paper and 
have the clerk you approached look you over with 
incredulous amazement written all over his face. 
Then he called one of the other boys and this fel- 
low in turn suggested another man back in the 
office. Your clerk ran back to the office to see this 
man and get a copy of the ad. while tne buying en- 
thusiasm that had brought you in oozed out of every 
pore in your body. You were attending a one man 


tocce (and wit give tes érinking cupe sale. Printer’s ink could be splashed from then un- 
til doomsday about big sales in that store, but you 

F REE have stayed away. 
@ WUBELLE drinking cup to every Advance proofs of every store advertisement 
should be posted prominently in the salesroom. The 
———- boys should know the whys, wherefores and whens 


of every sale. 
y An Ad That Stuck 
E. M. Riggs printed an ad. in Farney, Texas, a 


year or so ago that has always stuck in my mind as 
a straight-from-the-shoulder punch on enamel ware. 
Its display arrangement is such that the most cas- 





An advertisement of enamel ware by E. M. Riggs, Far- 
ney, Texas 
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ual reader would take a second look. The large well- 
placed illustrations carry a selling force hard to 
describe. Long descriptions are omitted and the 
ad. throughout has the interesting ring of a real 
announcement. The free item mentioned placed a 
sample in most of the homes in Farney and those 
samples built business in great shape. Just how 
far would this ad. have gotten if the boys in Riggs’ 
store had not been coached in advance on what to 
do and why to do it? 


A Chicago Window Display 


Carr Brothers are live dealers in Chicago. They 
push Onyx enamel ware. The Columbian Enamel- 
ing and Stamping Company of Terre Haute, Ind., 
manufacturers of this line, lent its help and the 
striking window herewith reproduced was the re- 
sult. It is a simple window easily constructed. 
Any live clerk with his ears to the rail for ideas 
can copy this display with little effort and, if a 
“leader” of one particularly popular item can be 
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used inside the store to back up such a display, re- 
sults are a foregone conclusion. 

Carr Bros. hopped their houseware business sev- 
eral degrees up the scale with this display and you 
can do the same. 

It isn’t what you think that counts in business, 
it’s what you do. You could think anarchy forever 
without hurting anyone, but when you load up with 
bombs and start out distributing them by hand, 
folks begin to sit up and take notice. It’s the same 
with business. Waiting for luck in the hardware 
field is like waiting for a slow freight. It’s a long 
time coming. The time is here when dozens of 
fresh vegetables are coming to the average table 
after a year’s rest. Fruit canning is on the horizon. 
Is your stock of pots, pans and kettles primed for 
a heavy season? Have you any definite plans for 
a sale of these goods soon? Someone in your town 
is probably thinking along these lines. Let’s beat 
him to it. Let’s get the boys together and talk it 


over. 














A booth in a hardware store used for exploiting enamel ware 


A METHOD which has been found of special ad- 

vantage in featuring a particular line of en- 
amel ware by a southern firm is to construct a booth 
in one part of the store and make a display of the 
complete line. 

The booth was made of ordinary rough lumber 
and covered with dark cloth making the cost a neg- 
ligible quantity. Small articles were hung about 
on the frame work while most of the items were 


shown on the shelf. Sales were made from the 
shelf, reserve stock being carried underneath. It 
will be noted that liberal use was made of the man- 
ufacturers’ advertising in addition to the number 
of store show cards used. 

There are comparatively few hardware merchants 
who cannot spare sufficient space in their stores to 
make a similar display, and without doubt the plan 
will create additional interest in housewares. 
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CURIOUS HENNING <3 
“TROUBLE-HUNTER"! 


How He Learned to Sell Gas Ranges 


By P. A. RIVERS — 


ENNING had been known as a trouble-hunter 
ever since he had been in the hardware busi- 
ness. His associates had always laughed at 

him and said that he would make a hard job out of 
an easy one. His experience as a “trouble-shooter,” 
however, began after he had become employed by 
the Blank Hardware Company in one of the West- 
ern states, and had taken up the sale of gas ranges. 

Prior to that time Henning’s experience in the 
stove line had been confined to regular cooks and 
ranges. His former employers had always let the 
gas companies have the gas range business. 

He made a mental note of the gas range line in 
the Blank store the very first day he started to work 
there, congratulating himself that he had found 
something new to potter with. Then, before he 
knew the stock of shelf goods very well, Henning 
cornered the oldest salesman in the store during a 
dull period one day and led him back to the gas 
range line. He wanted to be shown one of those 
ranges just like he was a regular customer. 

The salesman obliged. He found Henning vastly 
different from the usual customer. Henning had 
a great deal of curiosity. He was not willing to 
accept any point brought out just because a state- 
ment was made to that effect. His invariable an- 
swer to all the statements made was, “But why?” 
and he had the salesman in deep water a good part 
of the time, As a matter of fact a great many cus- 
tomers have a similar amount of curiosity. The 
only trouble is that they do not think of those 
questions until they have left the store. Sometimes 
they ask a salesman selling a competing line. The 
answer is not always one that makes the sale of 
the line first considered. Henning knew this and 
he wanted to be able to answer those questions for 
his prospects even before they asked them. 


beepers night when Henning left the store he had a 

copy of the manufacturer’s catalog tucked 
under his arm, and when he came down to work 
the next morning he had learned some things about 
the manufacture of gas ranges which even the old 
salesman had failed to tell him; or he had failed 
to inquire about. 

One of the first things which noted his trouble- 
hunting proclivities was to appeal to the boss to 
have the sample ranges connected up to a gas main 
so that they could be shown in action to customers. 
He had all his reasons ready but the boss did not 
ask any of them. He caught the point without 
trouble, and wondered by the way why he, or some 
salesman had not thought of it sooner. 

When the meter was set, and the line connected 
up, Henning spent all his spare moments about 
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His gas range hobby became a joke with the boys in the 
store 


the display. He had the store smelling of burning 
grease from the new stoves for nearly a week. 
Every. time any one would notice a cloud of smoke 
arising from the gas range display they would be 
pretty sure to see Henning through the haze work- 
ing away with pliers and screwdriver trying vari- 
ous combinations of gas and air adjustments to see 
how to get the hottest flame with the least number 
of feet of gas. 

His gas range hobby became a joke with the 
boys at the store, and this joke reached the climax 
one morning when Henning appeared on the scene 
with a pan of biscuit dough which he had bribed 
the cook at his boarding house to make up for him. 
All that morning the store smelled like a baker’s 
shop, and through it all Henning was busy with his 
watch making mental notes of the time required to 
heat the oven properly to bake biscuits, when to 
take them off the lower shelf and wher to turn out 
the burners. 

What he was learning about gas ranges made a 
speedy difference in his sales during this time. 
From standing within earshot so as to be able to 
take up the sale with a prospect when Henning 
seemed about to lose, the boss soon became accus- 
tomed to calling him to do all the demonstrating 
possible, and learned to feel when a customer left 
Henning without buying that the sale could hardly 
have been made. 


IS initiation into the work of “trouble-shooter’”’ 
came soon afterward. It began with an irate 
customer who called up one morning to inform the 
firm that her gas range simply would not bake, 
and they could take it back and refund her money. 
It had been customary in such cases to call the gas 
company and have them make the adjustment, or in 














Henning never passed the most innocent looking job of 
ditch digging without stopping to ask if a gas matin 
was being laid 


some cases to send one of the delivery men by the 
customer’s house. Henning felt that such a method 
was placing the store too far from the customer. 
He knew that it required considerable tact in addi- 
tion to a knowledge of adjusting stoves to convince 
the woman who had determined to get another stove 
that the one she had was perfectly satisfactory. 

And so he asked to be allowed to have a look 
at this range himself. When he reached the house 
he smilingly agreed with all the complaints which 
the housekeeper poured into his ears, and set to 
work to adjust a poorly working range. This com- 
pleted he asked for a pan of biscuit, lighting his 
oven so as to give the oven ten minutes time to heat 
before putting the biscuit in. All the while he was 
telling how in the wood and coal ranges the oven 
was always hot before the biscuit were put into the 
oven, becoming heated while the remainder of the 
meal was being cooked, and how with the gas range 
the top burners had no effect upon the oven at all. 

He was careful, too, to ask for a little pie pan 
to cook the biscuit in instead of the regulation drip 
pan which is usually used. 

He glanced at his watch as the pan went into a 
hot oven and just three minutes later he was plac- 
ing them, nicely risen, on the top shelf. 


HENNING was a fairly good judge of human 
nature and he saw from the flush on the cus- 
tomer’s cheek that she did not like to be “shown 
up” in any such way. He explained therefore that 
the oven was now properly adjusted and that it was 
partially heated from the burning done while the 
adjustment was being made. To show that there 
was already ample heat to finish the cooking he 
turned off the burners, allowing the heat already 
obtained to finish the browning, confiding to the 
customer meanwhile that he did not see how on 
earth she had ever cooked anything with the burn- 
ers the way they had been fixed. 
When he left the house he had convinced the 


woman that the stove was right, and had done so in 
that easy manner of his that allowed the customer 
to reach that conclusion herself, without it being 
forced on her. In that he showed that he knew the 
feminine side of human nature fairly well. 

After that first experience Henning was always 
the one to go out and adjust stoves. 


NE of Henning’s greatest assets as a “trouble- 
shooter” was a trouble preventer. He soon 
realized that the quicker a dissatisfied customer re- 
ported her trouble the easier it was to remedy it. 
He had a stock expression for all who bought from 
him: “Now, if you have the least bit of trouble 
baking I want you to go right to the ’phone and call 
me up. There are a whole lot of people who have 
a little trouble before they learn to use the stove. 
I do not want you to keep having trouble until you 
get disgusted. You call me up and I will come right 
out and show you how to make the thing work.” 

And the buyers used to laugh at his boyish en- 
thusiasm, but there were a good number who did 
have trouble, just as there always will be when a 
woman stops cooking with coal or wood and begins 
with gas. And so Henning would go out before the 
customer had become irritated and out of humor, 
he would get the pie pan off the shelf and would 
leave his customer in the usual good humor. The 
one point that he soon learned was to make these 
visits during the time when meals are usually pre- 
pared. He found that the gas pressure at that time 
was considerably less than during other parts of 
the day, so that a range adjusted to work perfectly 
when pressure was high would not supply the proper 
amount of gas when the consumption all over the 
town was at its greatest. 

Henning’s curiosity was by no means satisfied 
with the knowledge of his own and his competitors’ 
talking points on gas ranges. Whenever he made 
a “trouble-shooting” visit he was always curious to 
know if his customer’s neighbor had bought a gas 
range, or was going to buy one. Sometimes he got 
the customer to call the neighbor over to see her 
own while Henning was there, and not a few times 
he made a sale without the customer ever visiting 
his store. But if this was not done he invariably 
stopped at the neighboring house to ask if they 
were going to buy a gas range and to leave the lit- 
tle descriptive pamphlet showing the line he sold, 
with the knowledge of his own and his competitors’ 
goods. This kind of work was of course done on 
streets where new mains were being laid. Henning 
never passed the most innocent looking job of ditch 
digging without stopping to ask if a gas main was 
being laid. If so a note book came out of his pocket 
and the notation of the street number at which the 
work was begun and was going to end was made. 

Then when he got back to the store he took the 
city directory and that night a letter would leave 
the store telling everyone on the street of the 
fine line of gas ranges that the Blank Hardware 
Company handled. 

Henning does not sell gas ranges any more for 
the very same reason that made him successful 
with the line—his curiosity and his trouble hunt- 
ing, trouble shooting proclivities have led him to 
something better. 
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OPEN DISPLAYS SELL GOODS 


This Has Been Result in Bush Store, Evansville, Ind. 
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Open display stands have built business in house furnishings for E. M. Bush Hardware Company 


ERCHANTS who arrange show cases in the 

M center of their stores will be interested in 

the method which has been adopted by the 

E. M. Bush Hardware Company, Evansville, Ind., 

for displaying scissors, paring knives, butcher 
knives and similar goods. 

A narrow section of shelving is arranged between 
the two lines of cases, carrying the stock of items 
shown in the show cases and the upper display 
cases. At the top this shelving is finished off to a 
triangular shape with a light support running 
from end to end. Small display cases, approxi- 
mately 24 in. wide, 18 in. high and 2 in. deep, pro- 
vided with glass doors, are placed on the top shelf 
of this section of shelving and lean against the 
center support. 

These cases are supplied with a background of 
high-grade velour, and various articles in the cut- 
lery line are sampled in them. Each case is indi- 
vidual and has the goods classified. When a cus- 
tomer is interested in the goods the case, which 
is very light, is lifted from its position and placed 
on the show case. The doors may be opened and 
the samples taken out if a still closer inspection is 
desired, but it is found in many cases that the 
customer will make her selection without opening 
the door. 

All the goods are marked in plain figures and 
the tag, in addition to the manufacturer’s number 
and size, contains the store stock number of two 


figures, marked in large characters on sample and 
stock box so that they can be had in the minimum 
time. 

On the side shown in the picture the display 
starts at the further end of the case with the 
smallest scissors that are carried, while the second 
case from the end of the front shelving contains 
the largest sizes of shears. All lines are carefully 
classified, as will be noted from the sampling of 
different sizes of jappaned handle trimmers in one 
case, while the next contains the same patterns 
and sizes in the nickel plated grade. Every type 
of paring knife carried is shown in one of the 
cases, and frequently results in the sale of more 
knives than the customer intended buying. 

The opposite side contains an attractive display 
of butcher knives, arranged in a manner similar 
to that described. Stock of the smaller items is 
carried directly behind the sample case, while goods 
packed in boxes too long for such space are carried 
in the shelving, placed convenient to the display. 


How Other Housefurnishings Are Displayed 


Last year this firm recognized the growing de- 
mand of women for arrangement of stock which 
would permit inspection without continually call- 
ing a salesman to show the goods. Show cases 
which had formerly extended a considerable dis- 
tance in the store were dispensed with. The shelv- 
ing on one side was taken out and display racks of 
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Display method for cutlery used in store of E. M. Bush Hardware Company, Evansville, Ind. 


the type which appear in the second picture were 
built. Some twelve of these stands are now in use 
in the store. They are approximately 6 ft. long, 
514 ft. high and 2 ft. wide. By placing these in 
lines across the store and allowing aisle room be- 
tween each stand a great deal of display space is 
gained, and the women buyers wandering from one 
stand to another purchase a great many more 
housefurnishings in this store than formerly. 

Classification is closely followed in the sampling 
ef goods on these stands. One stand, for instance, 
will contain nothing but aluminum ware, and a full 
line will be shown. The cheaper grade of granite 
ware and the tin ware are placed toward the rear 
of the housefurnishing department, since these 
are goods which are more apt to be called for 
than others, and the opportunity is given to 
carry the customer through the other displays. 
Surplus stock is carried in shelving extending to 
a balcony on one side of the store. Underneath 
this balcony such goods as brushes, spoons, strain- 
ers and other housefurnishings which do not lend 
themselves readily to display on stands are sampled 
on the walls. A row of 32-cp. lamps under this 
balcony gives ample light for the displays placed 
there. 


One feature which is carried out in this depart- 
ment is the method of grouping on adjoining 
stands the classes of goods which are used for 
the same class of work. For instance, clothes 


wringers, wash boilers, wash tubs, boards and other 
laundry sundries are shown so that all may be 
seen at the same time. This carries the power of 
suggestion still further than the mere sampling 
of such goods, directing the attention of the buyer 
who has called for some single item to other goods 
which will be needed in the same work. 


Free Use of Store Signs 

The visitor in this store is immediately impressed 
with the many store signs which are used. For 
the most part these signs are placed in wooden 
holders where they make a much more forcible 
impression than if merely thown about from stand 
to stand. These signs are used to indicate various 
lines of the housefurnishings department as well 
as to suggest other items to the customer. 

In the tool department the signs which are used 
are of a more humorous nature. “Brace Up” is 
seen in the case where braces are shown; “On the 
Square,” “Knockers of the Right Kind,” “Here’s 
Where We Hatchet,” are some which are used, and 
the single word “Necklaces” is used to call the at- 
tention of customers to the fact that the concern 
carries an excellent line of dog collars. 

Discussing the changes made in his housefur- 
nishing department, Mr. Bush states that a sub- 
stantial increase in sales has been obtained, and 
he considers open stands the most effective way of 
showing such goods. The store is about 25 ft. in 
width. 
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TRADE PROBLEMS DISCUSSED IN REPORTS 


(Continued from page 157) 


|B ato tees the past year among the most active 

officiary of the National Retail Hardware As- 
sociation have been the members of the Trade Re- 
lations Committee, composed of L. C. Abbott, of 
Marshalltown, Iowa, chairman; H. F. Krueger, of 
Neenah, Wis., and M. D. Hussie, of Omaha, Neb. 
This committee has had in hand largely the matters 
generally referred to by members of this association 
as “the price problem.” The committee has en- 
deavored to straighten out the difficulties which re- 
tail merchants encounter in meeting the competi- 
tion of catalog houses, department stores and other 
large retail concerns, whose buying advantages are 
prejudicial to the future prosperity of the smaller 
retailers. 

At the Wednesday morning session of the conven- 
tion reports of this committee were received. L. C. 
Abbott and M. D. Hussie presented written reports, 
and H. F. Krueger supplemented these reports with 
illustrations showing that many retail hardware 
merchants are paying too much for their goods, and 
that a little investigation on their part would often 
result in better prices being offered by manufactur- 
ers and jobbers. 

Mr. Abbott’s report in part follows: 


“T feel called upon in taking a little of your 
valuable time in outlining as briefly as I can, and 
yet express to you definitely, the work the past two 
years of your Committee on Trade Relations. 

“Our real active work dates back to the year 1912, 
when we held in Chicago in June, September, and 
December, important conferences with manufactur- 
ers and jobbers on business conditions; with the 
manufacturers on specific items, and with the job- 
bers on general trade conditions and abuses on some 
lines. 

“The price slogan was launched December, 1912, 
after your president declined an invitation to at- 
tend the jobbers and manufacturers meeting at At- 
lantic City the October before. 

“At the time of this correspondence there never 
was a thought of its publication. But it has devel- 
oped many progressive moves since then, coupled 
with the Chicago resolution. 

“October, 1913, we accepted the same hospitality 
offered in 1912. We got as far as the board walk 
with the jobbers, and I will now leave further prog- 
ress in this direction to your memory. 

“We passed on, however, to his next door neigh- 
bor and received a cordial greeting, a hearty hand- 
shake, retired in good order, and since then have 
had a few promises of something good and in a few 
cases they have made good. 

“In addition to many meetings when two at least 
of our committee were present, we have had six im- 
portant conferences the past year; five in Chicago, 
and one at Atlantic City. 

“Time is valuable here for me to go into the 
history of these meetings. You all have received 
this information through the trade press, in a gen- 
eral way. 

Business Is Cold-Blooded 


“The producer is going to market his product 
where the demand is the greatest, consistent with 
a reasonable expense involved on the selling end. 

“Business might commence on friendship, but 
let volume decline, or postpone settlement time; 
or the other fellow goes 5 to 714 better, and we see 
how cold-blooded it soon develops. 

“Business is a game for profit. Develop same 
through our buying houses or through the broker 


or producer direct, show the volume, and you have 
solved all the problems of owning your goods at 
the right price. 

“Let me illustrate here, one example of business 
loyalty. A certain producer was marketing his en- 
tire line for years through three different dis- 
tributors, and business was going along swim- 
mingly. Quality was good and both connections 
were enjoying profits and a good business. When 
on one of his trips the representative of the pro- 
ducer was told by two of these distributors that 
they had taken on another line and it developed 
then an extra 71% per cent. turned the trick. 

“This condition left the producer high and dry 
and without a market and he was obliged to cut 
through a new channel of distribution, which he 
did, but only after a long, hard siege in loss of 
business and profits. He said it taught him a lesson 
which proved—have a wide market for your prod- 
ucts, avoid any chances in a business connection of 
having your market closed against you. 

“The producer today is proud of the publicity his 
firm enjoys when it is often stated by some of our 
friends that he is soliciting the retail trade direct. 

“The importance of this association maintaining 
a committee whose duty it is to investigate trade 
problems is in my mind a most essential one. For 
it is a fact that today in this great system of distri- 
bution, it is more essential that we as an associa- 
tion keep fully posted as to our position, that we 
as retail hardware dealers demand as our rights 
an equal show with other retail merchants on the 
question of PRICE to the consumers of our 
locality. 

“May I state here a few goods on which we have 
enjoyed much better prices the past eighteen months 
than ever before, and what is the reason—publicity 
and our demands for fair and equal treatment: 

Galvanized water tanks and trough, 15 to 20 per 
cent. 

Wringers, 5 to 10 per cent. 

Vises, drills, 12 to 15 per cent. 

Anvils, different grades, 10 to 25 per cent. 

Blow torches, 20 to 30 per cent. 

Steel traps, 5 per cent. 

Galvanized corrugated iron, conductor and gutter, 
15 to 20 per cent. 

Wagon hardware, 10 to 15 per cent. 

Belting, 15 to 25 per cent. 

Feed cookers, 10 to 15 per cent. 

Tackle blocks, 10 to 15 per cent. 

Grindstones, 10 to 15 per cent. 

Locomotive jacks, 15 to 20 per cent. 

Cordwood saws, cross-cut saws, 25 to 33% per 
cent. 

Paints, 10 to 25 per cent. 

Builders’ hardware, 10 to 30 per cent. 

Wrenches, 10 to 33% per cent. 

Tool grinders, 10 to 25 per cent. 

Pipe tool sets, stocks and dies, 25 to 33% per 
cent. 

Blacksmith forges and outfits, 10 to 25 per cent. 

“From the producer to the retail merchant the 
right-of-way has been strewn with lists, discounts, 
net prices and confidential promises, and we as re- 
tailers stand amazed .to think of the many so-called 
confidential quotations made us, to think that by a 
little more research work we still find an extra five 
or ten before touching bottom. 

“Now, what has the future in store for the re- 
tail merchant? What must the retail merchant do 
to prove the way for a profitable future? 
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“Keep everlastingly at the forge, pump, blow, 
strike, heat, weld and cool. On the finish of one 
problem where the difference between cost and sell- 
ing heretofore has been only discerned with a mag- 
nifying glass, and your efforts through improved 
knowledge of values and source of supply has de- 
veloped a margin for your energy, it improves the 
‘desire for other problems to solve. One victory 
sharpens the wits for another effort. A failure to 
better the price is not total. It has improved your 
knowledge on quality and construction. 


Suggests Other Buying Connections 


“The N. R. H. A. and the Trade Relations Com- 
mittee have through the best #ources obtainable 
presented to our members valuable information in 
the way of price and source of supply, and there is 
only one way whereby your official family can ex- 
tend this service, and that is by our members com- 
ing forward and loyally supporting any legitimate 
buying connection wherein quality with the price 
meets the quotation of your big retail competitor 
and his price. 

“This is the day of organization. Suppose we 
call it team work and get closer together, and pull 
together in our efforts to better trade conditions. 
Your officers have without team work developed a 
keen interest in the buying of goods. This being 
the case, what could it have been if our entire mem- 
bership were alive to the price situation. 

“The work of the committee the past two years 
is for your criticism, encouragement or endorse- 
ment. However, it is received by the N. R. H. A., 
it has developed these facts: that the association 
can accomplish many things; correct abuses, give 
publicity to special privileges, endorse honest mer- 
chandising and through what we as an association 
both state and national do lack ‘team work’ which 
if rightly applied and handled with judgment, the 
interest of the retail hardware merchant can be 
rapidly advanced and trade abuses remedied. 

“As chairman of this important committee the 
past two years, I have received and answered over 
7000 communications bearing directly on affairs 
pertaining to our organization. The committee has 
met during this period eleven times and gone over 
carefully complaints, and in many cases adjusted 
differences that today between producers and our- 
selves the best of harmony prevails, and while we 
haven’t in some cases received what we asked for, 
we did in others get concessions, and impressed 
upon our friends the fact that the retailer was get- 
ting interested in his methods of price and distri- 
bution. 

“In all but one instance we have been received 
and listened to courteously and patiently. In this 
one I just referred to where we were the listeners. 
But this episode is one you all are familiar with, 
and it is not necessary to comment further, only 
to say that the results of this move on the part of 
Secretary Fernley, representing the jobbers, has 
had the reverse in effect of what we believe he 
hoped it would have. 

“It has created in the mind of the retailer the 
suspicion that something is wrong. Discrimina- 
tion has been the disease of the retail trade for 
years, and it can only be cured by organization and 
team work. United volume concentrated on one 
joint at a time, loaded with fair and equitable 
treatment, is bound to have effect. Any fear of 
legal proceedings does not molest the mind of the 
retail merchant selling hardware. He is so busy 
chasing the producer for the same favors the other 
retailer is enjoying he hasn’t the time nor the in- 
clination to build up any barriers that will choke 
legitimate business or create any unrest on the 
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producer and distributor that treats us as his 
legitimate output. 

“If we cannot get the price without overstepping 
the boundary of sound judgment, without coercing, 
dictating, boycotting, or threats of withdrawal of 
patronage, then we will at auction to the high- 
est bidder at the established retail price, to slow 
music, close the door, run for sheriff at the coming 
primary, and leave the field to the man that has 
the price. 

“We must have more active co-operation of the 
part of our membership at home. 

“Good resolutions at conventions are lost on the 
way home. 

“This country has over one million retail mer- 
chants. Over forty thousand selling hardware. 
We have in the United States, including Alaska, 
41,609 hardware merchants. Of this number there 
are classified as safe and sound and progressive, 
26,199, or about 65 per cent. By this I refer to 
that class of merchants who make a study of their 
business to the extent of keeping up with modern 
business ideas, students of values, keen, to accept 
all discounts, follow carefully the conditions govern- 
ing all contracts, be on the ground the date an 
obligation has to be settled, careful buyers and 
good collectors. These are merchants. The differ- 
ence between the two figures refer to storekeepers. 

“Ten per cent. of this forty thousand working 
energetically for what is their due; goods at the 
right price. 

“A dealer who lays down on an article where the 
printed retail price is shown him, without an effort 
to keep the business at home, is not capable of 
understanding what team work develops and would 
not prove a very valuable asset to any organiza- 
tion that had the price. 


“If, with the present channels open to supply us, 
and others in process of development, it is impos- 
sible to develop team work in our organization, 
there is no remedy for our trouble. 


“We give below the principal items our members 
have been unable to buy right and meet the printed 
retail price, and have written to the Trade Relations 
Committee for information. Hardly an item men- 
tioned that in retail pays the cost of doing business 
average 20 per cent. on the selling price, which 
fully explains in the case of 75 per cent. of our 
members why there is so little profit beyond the 
cost of living in this retail game. 


Smith guns 
Parker guns 
Ithaca guns 
Winchester guns 
Winchester rifles 
Marlin guns and rifles 
Stevens guns and rifles 
S. & W. revolvers 
Colts revolvers 
Cartridges and loaded 
shells 
Washing machines 
Blacksmith forges 
Blacksmith anvils 
Blacksmith vises 
Blacksmith tool outfits 
Blacksmith drills 
Pipe vises 


Soil pipe 

Circular saws 

Cross-cut saws 

Mitre boxes 

Drills 

Bolster springs 

Buggy trimmings 
Buggy hardware 

Sinks, power pumps 
Iron beds 

Barrel churns 

Railroad milk cans 
Galvanized iron products 
Tanks 

Troughs 

Galvanized roofing 
Conductors and gutter 
Poultry netting, 24-inch, 


Stocks and dies $1.25 

Screw plates Gasoline torches 
Wrenches Blocks and tackle 
Agricultural wrenches Jack screws 
Engineers’ wrenches Squares 


Starrett tools 
Barn door hangers 


Combination wrenches 
Belting 
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S & T hinges Tank heaters 
Steel traps Scales 

Church bells Litter carriers 
School bells Cow stanchions 
Food choppers Pole saws 
Aluminum ware T. K. Wagon hardware 
Hollow ware Grindstones 

Hay tools Paints 


Gasoline engines Tool grinders 
Feed cutters Shafting and pulleys. 


“Not classifying plumbing goods, furniture, agri- 
cultural goods and farm machinery, which are as 
much, if not more, competitive than the lines I have 
just mentioned. 

“The 70 items listed comprise in a large meas- 
ure those goods in which our competitor shines in 
getting his general business by making leaders 
wherein they ignore legitimate profit by advertising 
them at very low prices, and when you realize their 
buying power it’s very easy to see where our profit 
lies, and it is doubly hard where a dealer’s source 
of supply is wholly through the jobber. 

“In items mentioned where the producer is known 
and he is catering to the retail trade direct or 
through the jobber, it is up to us to go and see 
him in a courteous way and try and induce him to 
place us in line so we can enjoy the profit-sharing 
part of this selling of merchandise. 

“And, to do this it is only necessary to ask for 
what is justly due us. A reserve seat with the 
other fellow, no more and no less. 

Mr. Hussie in his report said: 

“Mr. Abbott in his very thorough report has so 
covered the ground that it is not necessary for me 
to say very much. In fact, it would be taking up 
your time to no purpose. However, there are just 
a few more words to be said and I will attempt to be 
brief. 

“First, I desire to point out to you that the one 
constant aim of this committee has been to impress 
upon the minds of those from whom the retailer 
purchases his supplies the necessity of ‘price.’ 
Their every effort has had but this one object in 
view. The various channels through which they 
have tried to accomplish something, such as ‘Pink 
Sheets,’ ‘Successful Merchant’ and flyer catalog 
have been varyingly successful. 

“In no case have we offered these methods as a 
panacea for all your business ills; rather have we 
worked them out with fear and trembling and be- 
fore submitting them to our membership have 
scanned the weak spots perhaps more thoroughly 
than our most severe critics. We have simply 
offered them as helps. To some they have undoubt- 
edly been a great help. To others not so great. 
Some have objected that to use any of these meth- 
ods would be a hindrance and a detriment to their 
business rather than a help. We conclude that this 
may be true and readily submit that no one is 
compelled to use our tools that does not feel the 
need. In every case the individual must be arbiter 
of the question and we leave it entirely with him. 

“That the work progresses so slowly is also a fact 
and I have heard more or less criticism on this 
head, but you must remember that in the very 
nature of things this work cannot go fast. It is 
my belief that work, if done at all, must be done 
by men engaged in the hardware business, for just 
as soon as it is attempted by any person outside of 
the trade it is not long until they are out of touch 
with price conditions. On the other hand, the men 
composing the committee, if live hardware men, 
have their own business to look after and conse- 
quently can only give a small portion of their time 
to this work. 
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Conditions the Growth of Years 


“Again, the conditions of which we complain are 
the growth of years. Our merchandise has been 
yearly, little by little, loaded with first one expense 
and then another until the fact is (and most of you 
know it) many items are so top heavy as to be 
practically unsalable. Manufacturers are as much 
to blame in this as the jobbers, if blame there be. 
In their desire to create a market for their goods 
advertising is carried on to a riotous extent. Led 
on by the general trend of literature, provided in all 
cases by the mediums that have advertising space 
for sale, the original cost of an article at the factory 
is ofttimes doubled before leaving that factory by 
this advertising charge. 

“IT have been reliably informed that barely 25 
per cent. of the money expended for advertising 
gets results. Who stands the other 75 per cent.? 
Starting with a handicap like this, by the time the 
article pays the jobber a profit of 20 per cent. and a 
modest profit is added by the retailer, the ultimate 
price at which the consumer gets it is well nigh 
prohibitive. Then the jobbers in their desire for 
business, and ofttimes seemingly victims of what I 
might call systemitas, have done their share to pile 
up the load. Special sporting goods and cutlery 
salesmen making the same territory as the regular 
man, lecturers to salesmen at a high salary, in- 
structing the salesmen in the art of selling more 
goods at higher prices; all of this expense has been 
added and passed on to us and we are expected to 
pass it on in our turn to the consumer. 


“Passing the Buck” 


“We have heretofore been able, by the exercise 
of those talents upon which some of our friends 
lay such stress, viz.—salesmanship, personality and 
cleanliness, to ‘pass the buck,’ as we say out West, 
with more or less success, but it can’t be done any 
more and it has been the more or less thankless job 
of the Trade Relations Committee to point out these 
few facts to those whom we think are offenders in 
this regard. And what has been the result? The 
episode at Atlantic City clearly shows that the 
National Hardware Association, taken as such, have 
backed into a corner. They practically say by their 
actions that their selling methods, the result of 
years of careful systematizing, cannot be disturbed 
by a bunch of retailers like ourselves. They tell 
us in so many words that the fault lies in ourselves 
and not with them. Right here I desire to say we 
cannot entirely refute this charge. We have found 
to our chagrin that our membership (that is some 
of them) are leaky. 

“By that I mean that when they have a price 
that is a good one they cannot keep it, and either 
through a spirit of boastfulness or overconfidence 
or carelessness give it away to some one, and it is 
only a short time before it gets back to the original 
maker of the price, and the result is that it is with- 
drawn, and justly so. I have in mind a case where 
a certain dealer was purchasing steel posts from 
the factory. A jobber in his town called and want- 
ed to sell him posts, quoted him a price at about 
what he was retailing them. In his pride or fool- 
ishness he showed the jobbers’ representative the 
price at which he was buying, and the result was 
that it made trouble all around. If we could only 
impress upon our members the importance of keep- 
ing the mouth shut on such things and keeping 
their correspondence where it could not be read 
by every prowling salesman, we would have taken 
a long step forward, but we have insisted to our 
manufacturing and jobbing friends that it is of 
paramount importance for them to put their sell- 
ing house in order, and that, while asking them to 








178d 


do so, we are industriously sweeping before our 
own doors. Not only is the retailers’ existence at 
stake, but that of the jobber as well. We tell them 
that they are losing every day business that we 
would gladly give them were it not imperative on 
our part to purchase where we can get the price. 

“Another fact which perhaps makes our progress 
slower than it might otherwise be, is that quite a 
percentage of our membership are under obliga- 
tions to their jobber. We have found some sur- 
prising facts along this line of investigation. One 
jobber informed me that he had 500 accounts on 
his books that had not been closed for over a year. 
Those 500 were out of it when it came to price. 
Statistics have been compiled showing that there 
are something like 41,600 hardware dealers in the 
United States. Of these 26,200 are considered re- 
sponsible and worthy of credit. That is about 65 
per cent. The other 35 per cent. are dead when it 
comes to price. You will ask, perhaps, have you 
accomplished anything at all then? Most assuredly, 
yes. 

“In spite of the strong organized effort to defeat 
all our work, effort which never comes out into the 
open but which we think we have located neverthe- 
less, we have made decided progress. The moral 
effect of our work has without doubt tended to the 
lowering of prices. Then the nearly two years’ 
work with the ‘Successful Merchant’ and the ‘Pink 
Sheets’ have ‘wised up’ a large number of our mem- 
bers. The bargain book or flyer catalog, is, I think, 
a great thing, if used properly. All we can hope 
to accomplish is to point the way; when that is 
done each merchant must work out his own salva- 
tion by his own methods. 


Defending Mr. Bowes 


“One of the greatest stumbling blocks we en- 
countered was that the merchants we wanted to help 
were unable to make large enough purchases at one 
time to make their business attractive to the facto- 
ries. It was while confronted with this dilemma 
that we met Mr. C. L. Bowes. Through him we 
have been able to offer, via the pink sheet in the 
Bulletin, his own publication, and lastly, the flyer 
catalog, a means whereby many of the ‘catch’ 
articles of the catalogs can be obtained and allow a 
profit. True there have been some hitches, such as 
delay in shipping or the like, but still we have re- 
ceived many encouraging letters from members. 

“Now as regards Mr. Bowes, we have been criti- 
cised somewhat, mostly by outsiders, for making 
use of him and his paper. We have no apologies to 
make for Mr. Bowes or for our action in making 
use of him. He is, I believe, quite able to defend 
himself. All we desire to say is that where we 
found him useful we used him and where we found 
we could not use him we employed other methods, 
and we wish to assure you that we have not in any 
way compromised the National Asosciation by our 
association with him. 

“Back of all and important to all of our effort 
is the necessity for the education of our member- 
ship. They should be awakened to the importance 
of team work on their part if they expect their 
committees to accomplish results. They should be 
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educated to the importance of good buying and 
prompt settlement. They should be educated to the 
importance of business integrity, the importance of 
keeping sacred and inviolate confidence reposed in 
them by their jobber, manufacturer or their fellow 
retailer. This can best be accomplished by the 
state associations and particularly by the state 
trade relations committees. These committees, if 
composed of the right men, can accomplish great 
things. They can, among other things, take spe- 
cific instances of price abuse, boil them down to 
the exact facts as known by the complainant, and 
pass this information along to the National Trade 
Relations Committee. With specific knowledge such 
as this something can then be accomplished, for up 
to yet we have never found a nut we could not 
crack if we had the proper data to work with from 
the start. 


Have Obtained Price Adjustments 


“Wherever we have had positive evidence of spe- 
cial favors or what we designate as selective prices 
we have had no difficulty in getting a hearing with 
the manufacturer or jobber in question, and through 
this personal conference we have been able to secure 
a price adjustment, not in all cases what we thought 
it should be, but still we have made progress. 

“Another phase of the situation upon which I 


wish to touch briefly is the mail order jobbing 


house. Engendered and brought to a head without 
question by the activities of the Trade Relations 
Committee, there are on foot at the present time sev- 
eral schemes for organzing mail order jobbing 
houses. The persistent cry for price has called the 
attention of men in the business to the field that is 
opening for such a house, and it will not be long 
before there are two or perhaps more of these 
houses actively bidding for business from Chicago. 
In fact, this committee knows of one that is already 
established and doing business. To anyone inter- 
ested we will be only too glad to give all the infor- 
mation in our power to get them in touch with this 
system of buying. 

“I made mention a few lines back of state rela- 
tions committees. I desire to say in explanation 
that. we owe something to the state of South Da- 
kota. At their annual meeting last March the idea 
was suggested by Mr. Warren or Mr. Anderson, or 
perhaps both of them, that a state trade relations 
committee that would work along the lines and with 
the National committee might be able to accomplish 
something. If this idea was carried out by every 
state association, that is, appoint a trade relations 
committee, who being on the ground could get specific 
data and forward such information to the National 
committee, it would be an immense help in the work 
that is being done. 

“In conclusion, gentleman, I wish to say, and I 
know I voice the sentiment of the other members 
of the Trade Relations Committee, that I greatly 
appreciate the confidence which has been reposed in 
us and in our judgment while on the committee. 
We have had some difficult corners to turn, it is 
true, but there are more ahead of our successors, 
but with the loyal support of the membership 
progress is assured.” 


DEATH KNELL FOR THE BULLETIN PLAN 


At the Jacksonville convention. last year a plan 
proposed by Secretary W. P. Lewis of the 
Pennsylvania association for the incorporation of 
the National Hardware Bulletin with a distribution 
of stock and profits among the various state associ- 
ations received favorable consideration and was re- 
ferred to a committee headed by L. C. Abbott of 


Marshalltown, Iowa. This committee was given 
power to act, and did act, but not in the way that 
was expected. It investigated the question of ex- 
panding the Bulletin and found it was not feasible, 
and reported accordingly to the officers and execu- 
tive committee of the National association. At the 
various state conventions the past winter the action 
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of the committee was fully endorsed. The commit- 
tee’s report was substantially as follows: 

“Before proceeding with this report, allow me to 
say or rather admit the fact, that a majority of 
the committee of five that met in Chicago last June 
to carry out your wishes as regards the incorpora- 
tion of the Bulletin as per instructions called for 
by the twelve chapters of that Jacksonville resolu- 
tion; declined to carry out your wishes and ad- 
journed subject to the call of the chairman. 

“The chairman has not called that committee to- 
gether again, and. why? He feels that the subject 
is so important and the details of the proposed re- 
organization so entirely foreign to any precedent, 
so absolutely experimental, so impossible to outline 
on the plan proposed that it was and is a problem 
deserving and demanding a more thorough exam- 
ination and construction on your part. 

“You gave us the power to act. You placed in 
our hands the destinies of the N. R. H. A. We 
failed to follow your instructions. We are all here, 
to answer for ourselves. 

“In fact, through the rush of association work 
at Jacksonville, you placed in my hands a power I 
think greater than that you realized. 

“I speak this way as I was the only member of 
that committee selected by the convention at Jack- 
sonville, hence the greater part of this responsibil- 
ity I am not now trying to dodge. I am willing 
to assume it and ask your attention for a few min- 
utes in explaining why we failed to accept that full 
power delegated to us, power to act. 

“As outlined by the Jacksonville resolution, we 
did have the power to go ahead with the proposi- 
tion. Regardless of the positive instruction em- 
bodied in this resolution, I don’t believe any dele- 
gate then present intended (regardless of what 
this committee’s opinions and judgment developed) 
for this committee to heedlessly put the association 
in a position where failure was bound to follow. 

“As I stated, the chairman was the only member 
of this committee appointed at Jacksonville, and if 
in his judgment after nearly three months’ time, and 
others members had from May 1 to June 9 to con- 
sider the plan, they failed to see how such an out- 
line could possibly be successfully carried out, it 
was their duty in protecting the N. R. H. A. from 
such a pitfall.” 

The report of the committee was adopted by the 
convention and apparently the “Bulletin plan” is 
dead. F. C. Moys of Boulder, Colo., moved that it 
was only fair for the convention to hear the min- 
ority report of Secretary Lewis. Mr. Lewis had 
also distributed “A Statement of the Case” to all 
interested, but even the very careful outlining of 
his proposition failed to win many supporters for 
it. Though only a few opposed the Lewis plan at 
the Jacksonville convention it was evident at the 
Indianapolis meeting that sentiment had changed 
entirely and only a handful of votes could have been 
mustered to support any proposition Mr. Lewis 
might have made along that line. Mr. Lewis spoke 
as follows in defense of his plan: 

“In offering a minority report as a member of 
the Committee of Five, who were commissioned to 
incorporate the Bulletin, I desire to advise the con- 
vention as clearly as possible, and also as briefly as 
the importance of the matter will permit. 

“The 1913 convention acted favorably on a plan 
covering the incorporation of our National Bulletin. 
Under this plan and as one of its purposes, a por- 
tion of the profits of the Bulletin will be distributed 
in dividends to the several state associations, based 
on the ownership of stock in the Bulletin Company, 
and this ownership of stock being in turn based on 
their respective membership. 
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“The plan before presentation to the convention 
was carefully considered. When offered to the con- 
vention it was referred to a committee of ten dele- 
gates and again carefully considered. It was re- 
ported favorably by this committee to the conven- 
tion on the last day when it was searchingly scru- 
tinized, thoroughly understood and passed by a 
remarkable and overwhelming vote. 

“The plan provided for the appointment of a 
committee of five who were commissioned with 
power to act, to effectuate and accomplish incor- 
poration. 

“This committee was not instructed to, or ap- 
pointed for, the purpose of further considering the 
merits or desirability of incorporation, for the prin- 
ciple underlying incorporation and the conditions to 
be accomplished by it were clearly understood and 
clearly approved by the 1913 assembly. The com- 
mittee was instructed to incorporate under the plan 
presented or some modification of it, or some other 
plan. The points were covered by power to act. 

“The committee met June, 1913, in Chicago and 
failed to incorporate. 

“This brings us to the consideration of two 
points. First the personnel of the committee, and 
second an analysis of the reasons for non-accom- 
plishment of their commissions. 

“The committee was not in fact a committee of 
five as provided in the plan, for it was enlarged by 
the chairman to a committee of ten, and every one 
of this 100 per cent. increase were men holding 
relationship with the National association office and 
were a unit against incorporation. 

‘Refusal to incorporate must rest on one of two 
propositions. 

“(a) That the committee could not find a practi- 
cal plan for incorporation, or 

(b) That the committee believed incorporation on 
any plan would be defeated as being against the 
interest of the nationally organized retail hardware 
merchant. 

“That the Committee could not find a practical 
plan is clearly not the reason for their refusal to 
incorporate, because no effort was made to proceed 
on the plan approved in Jacksonville, or to modify 
that plan, or to discover any other plan. There is, 
however, a plan so free from complexities, so easily 
understood, so simple in its operations and so abso- 
lutely fair in its rewards to all those interests which 
collaborate to produce the Bulletin, that on pre- 
sentation to the convention, it will I believe com- 
mand a broad approval. But the committee as al- 
ready stated, made no effort to find a plan of this 
character. 

“That the committee believed incorporation on 
any plan to be against the interests of the national 
association of retail hardware merchants is there-. 
fore the one and only point on which their refusal 
to incorporate can be logically based. 

“If incorporation of the Bulletin militates against 
the interest of the retail hardware merchants who 
are bound together through membership in our 
great National organization, then incorporation 
must not be considered. 

“If incorporation brings into interested and pro- 
found activities the great body of our national 
membership through the expectation of proper par- 
ticipation in the financial rewards arising from 
charges expended in their constructive labors, then 
incorporation is the most important matter with 
which this convention has to deal. 

“The question then expressed in the simplest 
form is: BULLETIN INCORPORATION—WILL 
IT DESTROY AND TEAR DOWN, OR WILL IT 
CONSTRUCT AND BUILD UP? On this issue 
and this issue only should judgment be rendered.” 
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ST. PAUL SELECTED FOR 1915 CONVENTION 


A* the Thursday morning session of the con- 
vention the report of the suggestions committee 
was heard. Its suggestions, as presented by the 
chairman, F. Alexander Chandler of Boston, were 
as follows: 

“We recommend that each state convention be 
urged to immediately create state committees on 
trade relations which shall work out the local con- 
ditions as clearing house, and in turn make return 
of their work and report to the National Committee 
on Trade Relations. 

“Recommended that state lines must be recog- 
nized in the organization and work of the various 
associations. Any eligible merchant in a state 
which has a regularly organized and affiliated 
state association wishing to join the association of 
another state must have the written consent of 
the Board of Directors of his own state associ- 
ation. This also applies to local organizations as 
a body. 

“Suggested that all ex-presidents of the National 
Association be made honorary permanent members 
of the organization and conventions with full power 
of voting, etc., as regularly accredited delegates, 
so long as they remain in the retail hardware 
business. 

“Suggests to get states in circuits to avoid con- 
flicting dates of State Conventions, and refer the 
operation of this plan to the Secretaries’ Con- 
ference. 

“Recommended that each Mutual Insurance Sec- 
retary be requested to file with each secretary of 
each state association a certified copy of all new 
policies issues and all losses adjusted each month 
in their respective states. i 

“Recommended that the Executive Committee be 
authorized to take the proper steps to undertake 
the membership of this organization in the United 
States Chamber of Commerce. 

“Recommended that membership be undertaken 
in the International Chamber of Commerce, and 
that we authorize the president to appoint as a 


OFFICERS ELECTED AND 


fem resolutions adopted at the final session on 
Friday were as follows: 


WHEREAS, The National Retail Hardware Associa- 
tion is in existence and has its being for the sole pur- 
pose of assisting its members and incidentally the en- 
tire retail hardware trade to become better buyers, bet- 
ter salesmen, better business men and citizens gen- 
erally, and 
._ WHEREAS, The conditions existing at the present time 
render it more difficult than ever before for the aver- 
age retail merchant to obtain a just remuneration for 
the services he renders to the buying public, and 

WHEREAS, The law commonly known as the Sherman 
Anti-Trust law is now a stumbling block and often a 
menace to associations of every kind, inasmuch as its 
proper scope and bearing have never been definitely 
fixed, thereby creating in the minds of men who desire 
to associate themselves together for whatsoever pur- 
pose, the fear that they may inadvertently do some- 
thing that may be construed as contrary to this law, 
and 

WHEREAS, The individual small retail hardware 
dealers are finding themselves in an intolerable posi- 
tion, owing to the action of and the conditions created 
by a few gigantic corporations who seek by the aid of 
legislation and otherwise to monopolize the trade of 
the country, and 

WHereEAS, The unfair practice of cutting prices on 
standard goods is often used by these large concerns 
and trading monopolies to the serious injury of the 


delegate to the 1914 conference of this body in 
Paris any such proper representative as may be 
able to attend. This association to meet the ex- 
penses only of the membership fee. 

“Recommended that the suggestion of Secretary 
Corey relative to a uniform badge for all state asso- 
ciations be adopted, and that the detail of this dis- 
tribution be referred to the secretaries’ conference. 

“We respectfully suggest that the recommenda- 
tion of the officers as to a reduction of the annual 
dues from fifty cents to twenty-five cents be not 
adopted, but that the funds thus contributed, or 
such portion thereof as may be necessary, be ex- 
pended under the direction of a committee of five 
members, to be appointed by the president during 
a three-year period, for scientific research into the 
retailing of hardware under the direction of the 
Bureau of Research of the Post Graduate School 
of Business Administration of Harvard University.” 

There was no contest in the convention over the 
place of meeting for the 1915 convention. Several 
cities made warm preliminary fights, especially 
San Francisco, Spokane, Buffalo and St. Paul. San 
Francisco and Spokane were eliminated by the place 
of meeting committee because of the great dis- 
tance to be traveled in reaching them, and it was 
felt that some of the state associations could not 
afford to send delegates so far. The committee re- 
ported in favor of St. Paul, and Charles J. Fix of 
Buffalo, who had led the Buffalo boosters, made a 
motion that the committee’s selection be made 
unanimous. 

A recommendation has been made by the Min- 
nesota delegation that the latter part of June 
be selected for the convention dates, that being 
the time when the most pleasant Minnesota weather 
is assured. This recommendation was referred to 
the executive committee. 

A question box discussion took up the remainder 
of the Thursday morning session. A further ex- 
planation of the work of the Trade Relations Com- — 
mittee was also made. 


RESOLUTIONS ADOPTED 


merchants of the smaller towns and cities of our coun- 
try, therefore, be it 

Resolved, That we respectfully petition Congress to 
immediately take steps to clearly define the scope and 
bearing of such laws as are already enacted to the end 
that we may be law-abiding citizens at all times. 





Resolved, That we heartily approve of and ask our 
Congressmen and Senators to favor the bill introduced 
in Congress, February 12, 1914, by Mr. Stevens, of 
New Hampshire, and known as H. R. No. 13,305, the 
purpose of said bill being to give to manufacturers or 
owners of trade marked or special brand goods the 
right to prescribe and limit the price at which such 
article should be sold to the public. 


Resolved, That we oppose and condemn the tendency 
of our legislators, both state and national, to enact 
laws having for their object the harassment or elimi- 
nation of the so-called middle men, who are, we believe, 
the strength and backbone of every community. 








WHEREAS, The International Business Men’s Con- 
gress, which met in Boston, Massachusetts, two years 
ago, and meets again in the city of Paris, France, in 
June, 1914, undertakes to solve the international prob- 
lems of business, and 

WHEREAS, Many of these problems must be of inter- 
est to our members in improving the industrial condi- 
tions of the world, therefore, be it 


Resolved, That the National Retail Hardware Asso- 
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ciation, in convention assembled, requests its president 
to ask for volunteers from our membership who may 
be traveling in Europe at that time to act as delegates, 
bearing the credentials of this organization, and be it 
further 

Resolved, That this association request such dele- 
gates to assume such duties, without expense to this 
organization, and be it further 

Resolved, That this resolution be spread upon our 
records and a copy sent to the secretary of the Inter- 
national Congress of Paris, France. 





WHEREAS, The annual peace conference to be held at 
Lake Mohonk, N. Y., next week, aids greatly in making 
the plans for the next Hague Conference of the In- 
ternational Peace Association and the Government of 
the World, and, 

WHEREAS, The National Retail Hardware Associa- 
tion is unanimous for the elimination of war, feeling 
that we must have peace—even if we have to fight for 
it—therefore, be it 

Resolved, That the National Retail Dealers’ Hard- 
ware Association, in convention assembled, instructs 
its president to appoint one delegate to the Lake Mo- 
honk conference and that a telegram be sent to Secre- 
tary H. C. Phillips, Mohonk Lake, N. Y., informing 
him of our action, and be it further 

Resolved, That this action be spread upon our records 
and copies be furnished to the press. 





Resolved, That we respectfully request the Inter- 
state Commerce Commission to give careful considera- 
tion to the requests of the railroad companies for an 
increase in freight rates, as we deem it most important 
to the business of the country that the railroads be 
prosperous and operating under an expanding policy 
rather than under a policy of retrenchment. 


Resolved, That we believe the interests of the ulti- 
mate consumer can best be served by our present sys- 
tem of distribution, namely, having well chosen stocks 
in every town and village in the country, with com- 
petent and intelligent men in charge of same, rather 
than have a few stocks of merchandise in the larger 
centers of distribution. 

Resolved, That while we believe the hardware job- 
bers of the country are the legitimate and natural 
source of supply for the average small retailer, ren- 
dering it possible for him to carry a more diversified 
stock than he would otherwise be able to carry, we 
also believe that the movement toward reducing as 
much as possible the unnecessary expense attached to 
their present methods of distribution, is a step in the 
right direction and should have our support and en- 
couragement. 


Resolved, That we consider the question of price to 
be an all-important one, feeling that the retailer’s 
dollar should have as much purchasing power on the 
market as his competitor’s dollar, but we fully realize 
that in our contention for simple justice in this regard 
we should not lose sight of the fact that the jobbers 
and manufacturers from whom we purchase have 
rights and privileges upon which we can in no way 
infringe. 





Resolved, That.we heartily endorse the propaganda 
for one-cent letter postage, now being carried on by the 
One-Cent Letter Postage Association. 





Resolved, That we desire to enter our protest against 
the action of the Postmaster General in abolishing the 
special stamps on merchandise shipped by parcel post, 
thereby removing the only evidence as to the cost of 
carrying such merchandise. 





Resolved, That we approve of the establishment of 
what is called the Price and Service Bureau by the 
National Association at Argos, hoping that it may be 
of service to our members in educating them as to 
where and how to purchase goods. 





Resolved, That we urge upon the present manage- 
ment of the Bulletin the importance of keeping the 
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magazine up to the high standard attained during the 
past twelve months, as we believe the Bulletin is one 
of the bulwarks of our association. 





Resolved, That we endorse and pledge our support 
to the work of the American Fair Trade League in 
their efforts to (in the words of President Wilson) 
“protect American business men against unfair com- 
petition.” 

Resolved, That we endorse the work being done by 
the Trade Relations Committee and suggest that every 
assistance be given them in their work of locating 
proper sources of supply. 





WHEREAS, The National Retail Hardware Associa- 
tion goes on record as advocating the “Clean and 
Paint Up” idea, primarily with a view to fire preven- 
tion by removing dangerous refuse from our premises 
and secondarily for the beautifying of our several 
communities, and, 

WHEREAS, The National Fire Prevention Associa- 
tion is accomplishing great results by educating the 
_— of the United States in preventative measures, 
and, 

WHEREAS, Ninety per cent. of the two hundred and 
twenty-five millions of dollars, the annual fire loss of 
our country, are from preventable causes, and, 

WHEREAS, The fire insurance mutuals make every- 
one of our members interested in this awful waste, be it 

Resolved, That the National Retail Hardware As- 
sociation becomes a member of the National Fire Pre- 
vention Association and that this body recommends to 
its affiliated state associations the duty of connecting 
themselves with state chapters of the National Fire 
Prevention Association. 

Resolved, That we believe in a closer co-operation 
between the state and the insurance secretaries to the 
end that the benefits of hardware mutual insurance be 
not extended to other than association members, and we 
suggest that the insurance secretaries request of the 
state secretaries that the applicant for insurance be in 
good standing with his association, 

Resolved, That each state convention be urged to 
immediately create state committees on trade relations 
who shall work out the local conditions as clearing 
houses and in turn make return of their work and re- 
port to the National Committee on Trade Relations. 





Resolved, That state lines must be recognized in the 
organization and work of the various associations. 
Any eligible merchant in a state which has a regularly 
organized and affiliated state association wishing to 
join the association of another state must have the 
written consent of the board of directors of his own 
state association. This also applies to local organiza- 
tions as a body. 





Resolved, That all ex-presidents of the National as- 
sociation be made honorary permanent members of the 
organization and conventions with full power of voting, 
etc., as regularly accredited delegates, so long as they 
remain in the retail hardware business. 

Resolved, That the suggestion conveyed in the report 
of Secretary Corey that all states have a uniform 
badge be adopted, and that the details be worked out 
by the Secretaries’ Association. 





Resolved, That the suggestion to expend during the 
next three years a sum approximating $10,000 for the 
purpose of scientific research into the retailing of 
hardware, under the direction of the Board of Re- 
search of Harvard University, be referred to the ex- 
ecutive board of the National Association. 


Resolved, That a rising vote of thanks be extended 
to Governor Ralston, of Indiana; to Mayor Bell, of 
Indianapolis; to Mrs. E. C. Atkins, Mrs. S. R. Miles 
and the ladies of the entertainment committee, Messrs. 
N. A. Gladding, Fred I. Willis, R. P. Van Camp, H. T. 
Benham, C. A. Shotwell, Chas. E. Hall and Mr. Lilly, 
together with their various committees, all of whom 
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contributed so much toward making our convention a 
success. " 





Resolved, That we extend to the press of the city 
and the trade papers represented at our convention a 
vote of thanks and appreciation of their services. 





Resolved, That we extend a rising vote of thanks 
to Retiring President Ireland and his able staff of 
officers, as indicating our appreciation of their most 
efficient administration. 


The following resolution was introduced by Sec- 
retary Roberts of Minnesota and adopted: 


Appreciating the many invitations extended our As- 
sociation to hold its convention of 1915 in California, 
and particularly those from the California State Re- 
tail Hardware Association and the Panama Pacific 
International Exposition, further realizing that many 
members of our Association throughout the United 
States are expecting to visit California in 1915 and 
partake in the Nation’s celebration of the construction 
and opening of the Panama Canal, which means much 
in progress for the business world, we feel that we are 
justified in encouraging our members from all parts 
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of the United States to attend, and that we here in 
convention assembled accept the suggestions of the 
Panama Pacific International Exposition to have a day 
set aside to be known as National Retail Hardware 
Dealers’ day, the date to be decided upon to be one 
after our national convention at St. Paul, that all our 
delegates who desire to go from there can so arrange it. 

We thus will have the opportunity of accepting the 
hospitality extended by the California State Retail 
Hardware Association which should prove of sub- 
stantial value and enjoyment to all our members who 
could be there on that day. 

We commend this to our state associations for their 
consideration and indorsement in making the National 
Retail Hardware Dealers’ day in 1915, at San Fran- 
cisco, historical. 

Officers were elected, as already mentioned in 
this report, and their introduction to the conven- 
tion followed. Each one made a brief talk. The 
only absent one was Charles N. Barnes of Grand 
Forks, N. D., who was elected a member of the 
executive committee. It was said that this was the 
first National convention Mr. Barnes had ever 
missed. [Illness in his family prevented his at- 
tendance. 


EXCELLENT ENTERTAINMENT PROVIDED 


HOWING judgment which is rare in such cases 
the entertainment committee arranged a pro- 
gram which, while breaking the monotony of con- 
tinuous work, in no way interfered with the trans- 
action of business by the delegates. Especial atten- 
tion was given in arranging the entertainment 
program to supplying continual amusement for the 
women guests. 

Mrs. S. R. Miles, chairman of the committee in 
charge of this feature of the work, ably assisted by 
other women of Indianapolis, took charge of the 
women visitors and saw that each individual en- 
joyed the occasion to the fullest extent. 

On Tuesday afternoon the party assembled in the 
lobby of the Claypool Hotel and were driven in 
automobiles to the home of E. C. Atkins, 1312 North 
Meridian street, where Mrs. Atkins tendered a re- 
ception. The Atkins home, one of the show places 
of Indianapolis, was beautifully decorated and the 
event was one which will long be pleasantly remem- 
bered by the guests. Light refreshments were 
served during the afternoon. 

A general reception for all delegates was held in 
the ball room of the Claypool on Tuesday evening. 
An excellent musical program was rendered by the 
Newsboys’ band. Dancing was indulged in by de- 
votees of the art, and professional artists were also 
engaged for the further pleasure of the guests. 

On Wednesday afternoon the ladies of the party, 
in charge of Mrs. Miles, attended a performance of 
“Mrs. Wiggs of the Cabbage Patch” at one of the 
local playhouses. Later the entire party visited the 
Columbia Club, where a delightful luncheon was 
served. 

Practically every delegate took advantage of the 
special automobile ride to the speedway on Thurs- 
day afternoon. A large number of machines had 
been provided by the entertainment committee and 
every one who wished to do so was given an oppor- 
tunity to ride through some of the principal resi- 
dence streets of the city and to see the racers tun- 
ing up their cars for the race which will be held 
on Memorial Day. 

The past-president, eleven of whom were in at- 
tendance, E. E. Mitchell, D. F. Barber and Secre- 
tary Corey were the guests of Messrs. H. C. At- 
kins, N. A. Gladding and S. R. Miles at a luncheon 
on Thursday. 


On Wednesday morning a majority of the dele- 
gates took advantage of the invitation of E. C. 
Atkins & Co., to make a tour of inspection through 
the plant of that firm. The visitors began arriving 
at the plant at 8:30 o’clock in the morning and were 
divided into small parties in charge of a guide who 
explained the various operations as the tour of the 
plant progressed. 

Coupon books were provided all delegates and 
guésts containing tickets of admission to the Art 
Institute, the Monument, local theaters, the leading 
club as well as for candy, soda water, street car 
rides and ball games. 


Irving S. Kemp Injured 


| ehh S. KEMP, sales manager of the Vaughn 

& Bushnell Mfg. Company, Chicago, suffered a 
painful injury on May 18 when the automobile 
which he was cranking backfired, breaking his arm. 
Mr. Kemp was preparing to leave the Hardware 
Club with a party of delegates to the National con- 
vention when the accident occurred. He was taken 
to the office of a nearby physician, where it was 
found that both bones of the arm had been broken, 
there being four fractures in all. After having the 
broken bones set he returned to the club for the 
luncheon, which was tendered the visitors by the 
Illinois Retail Hardware Association. 


W. P. Bogardus Hurt 


© pb wortiarien by an attack of vertigo, W. P. 
Bogardus fell to the floor in the lobby of the 
Claypool Hotel, Indianapolis, and nearly severed 
his ear. He was taken to a doctor’s office, where 
the wound was dressed. He did not desert his post 
as chairman of the press committee, and stayed in 
Indianapolis until the convention was over. It was 
thought that his injury would not prove serious. 


THE ReEcTOR SANITARY HEATING COMPANY, Louis- 
ville, has been incorporated with $75,000 capital stock 
by H. V. Bomar and others. It is expected that a plant 
will be built for the manufacture of hot air furnaces. 
Mr. Bomar is president of the Bomar-Summers Hard- 
ware Company. 
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By E. T. KEYSER 


up against Bill Jones’ accessories counter. 
Bill, himself, was on the jump. 

Two sets of dry cells, three spark plugs, two gallon 
cans of marine motor oil, a can of metal polish and 
a chamois fitted straining funnel were wrapped up 
and passed over to their respective purchasers, be- 
fore my time to be waited upon arrived. 

“What’s the rush?” I asked. 

“That’s no rush,” Bill explained. “If you want to 
see us do some real hustling, come around between 
one and two to-morrow and you will notice some- 
thing. That’s only the early and forehanded birds 
getting theirs the night before.” 

“Funny thing about it,” I said, “is that I didn’t 
know that any of those people owned cars or motor 
boats. When did the Klondyke strike town?” 

Bill laughed. 

“They don’t own cars or chug boats,” he said, 
“and the ‘Klondyke,’ as you put it, struck this burg 
when I put this thing in the window,” and he point- 
ed to a little portable marine motor glistening like 
the binnacle of a millionaire’s yacht. 

“That’s what did the trick. You’d be surprised 
to know how many people were not quite ripe for 
a motor boat, but who fell for this little pusher 
when they discovered how little it required to buy 
and run one.” 

“But motor boats don’t cost much these days,” I 
said. 

“No,” said Bill, “they don’t, but these cost even 
less and are the finest training for the future sure- 
enough motor boat skipper that ever came down 
the pike. 


E was Friday night and there was a bunch lined 


Walt sere old man Thompson. He is nutty on 

_~ fishing and his skiff rows like a houseboat, 
and the best fishing spots are over a mile away from 
where he moors her. He hung one of these contriv- 
ances over the stern last month, and now he’s brag- 
ging about what a fast craft the ‘Soaking Sue’ has 
become. 

“There was little Freddy Green, with a fifteen 
dollar salary and a best girl who had commenced 
to encourage the attentions of a member of the 
yacht club who owned a twenty-foot launch. Freddy 
was getting some of the color of his name into his 
eyes until I showed him how he could buy a port- 
able, put it into a hired row boat in a couple of 
minutes, and leave the liveryman to bail her out 
when he came back from the run. 


“He’s keeping the girl out on the river these days 
away from his rival. 

“Then there’s Charlie Rogers. He has two kids 
and a 200-pound matrimonial partner who used to 
keep him broke trotting around to amusement 
parks, Sundays and holidays. He owned a nice 
rowboat, but it was too much like running a freight 
line to pull them around in her. 

“He bought a portable and is saving enough on 
home-made outing lunches and the absence of 
merry-go-rounds to pay for the motor, fuel and oil, 
in one season. Besides, the family are having a 
better time.” 


Besos then a man with a yachting cap and a 
tanned face came in and bought an ammetery. 

“Did you notice that fellow?” Bill asked, when 
the transaction had been completed and the customer 
had left. 

“Yes. Why?” I asked. 

“He’s the dyed-in-the-wool sailor type,” said Bill. 

“Turned up his nose at motor boats. Said that 
they were a machinist’s idea of fun and cussed 
"em liberally whenever he had a chance. Bought a 
portable to use on his dinghy. Has not had his 
sails hoisted, except to dry ’em, in three weeks, and 
spends his time chasing the dinghy around the 
harbor. Is getting real chummy with the put put 
and buys the fanciest kind of fixings for it. Next 
year I’ll sell him a big motor and someone will 
build him a launch. 

“The beauty of the proposition is that the motors 
are low enough in price to be within everyone’s 
reach and yet there is no confession of necessary 
economy about using ’em. 

“No one can tell whether the rowboat which puffs 
into the float is hired by the day or belongs to a 
man who owns a forty-foot cruiser and is resting 
himself with a simple outfit and an absent crew. 

“And I get the business going and coming. Lots 
of my customers go away for a couple of weeks each 
summer. 

“Some of them go to those lake resorts where the 
best fishing is always four and one-half miles row 
from the hotel and where the boats are built of two- 
inch stuff. These portables take to pieces and pack 
into a canvas case, and Mr. Fisherman can nego- 
tiate for one of these arks at a moderate cost per 
day or week, stick his engine on it and dispense with 
the services of a thirsty, minnow-consuming guide 
at $2 per day of five easeful hours and save a big 
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Portable motor on a canoe 


percentage of his motor investment, besides having 
the boat to himself.’ 

“Is it hard to make sales?” I inquired. 

“No. It’s easy. The manufacturers have real- 
ized that they have a good thing and are advertis- 
ing the portables, with real man-sized publicity 
campaigns, and you couldn’t cut their advertise- 
ments out of the current magazines without leaving 
a gap which would look like the whole-hearted 
workmanship of a hungry schoolboy on a straw- 
berry shortcake. 

“That makes it easy for me. I don’t have to 
demonstrate, coax and hand out forty-seven reasons 
as to why the little power plants are a good ‘buy.’ 
The customer knows, anc it is simply up to me to 
see that my display’ gets the right kind of a show- 
ing.” 

Bill had the situation sized up with accuracy and 
precision. 


f ie portable marine motor is a mighty good 
thing for the wide-awake retailer of hardware 
and the hardware retailer is a mighty fine outlet 
for the portable motor manufacturer. ; 
The hardwareman controls a line of trade which 
is worth having. 

He sells vacation goods and knows about what his 
trade expect to do with their vacation periods. 

An application for fishing tackle gives a lead for 
one sale; cooking equipment and furnishings for 
a summer camp gives another. 

And so on, all along the line. 

The manufacturers have really created a demand 
for the goods equal to that of many of the dealers’ 
regular lines, which is a big item in the selling end 
of the game. 

There are many styles of these portables and 
they are of various powers and are equipped with 
different degrees of luxury in accessories. 

They may be obtained with either dry battery or 
magrieto ignition and with or without independent 
rudders. They are fitted with attachments for use 
in connection with either square or pointed stern 
boats and also for attachment to canoes, without 
the rendering of the latter unsuitable for paddling. 

So, no matter what the customer’s requirements 
it is an easy matter to supply them. 

What is more, these little motors open the way 
for motor accessories and boat hardware which 
would otherwise be missed. 

The owner of a portable is a customer for spark 
plugs, batteries, oil, funnels, strainers, ammeters, 
battery connectors, wiring and, owing to the fact 
that he can carry it home and clean it, he should 
have an abnormal appetite for metal polish. 

The minute the skiff owner becomes a miniature 
power boater he comes under the jurisdiction of the 
federal laws or state laws regarding the equipment 
of power craft. 
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The navigator of a row boat may or may not, as 
his desire for safety dictates, carry a lantern to 
wave at approaching craft after nightfall. 

But, when he clamps the kicker to the stern of 
his former man powered ship Uncle Samuel gently 
but firmly insinuates that he is now a customer for 
a combination bow light, a fog horn, a whistle or 
noise-making signal of some sort, and a life pre- 
server or life preserving cushion for each occupant 
of the boat; also a fire extinguisher. 

Of course, it is not necessary to hand out this 
information in advance, but a judicious retention 
of the names and addresses of one’s patrons who 
have purchased will permit of profitable circulariz- 
ing regarding combination outfits comprising the 
above. 


& teens man who owns a really nice rowboat which he 

has thus power equipped may often be influ- 
enced to purchase one of the small and compact 
electric horns which operate on four dry cells. 

This will permit of his noise maker being hitched 
to his ignition battery for use in emergencies. 

Later on he may be prevailed upon to buy a 
waterproof battery box, to be stored under a seat, 
for the exclusive use of the electric signal. 

Pretty soon Mr. Skipper will see the convenience 
of a tiller line and a few fairleaders, as well as a 
lengthened ignition wire and a switch, which will 
permit of his sitting amidship, when alone, and 
yet be able to steer and shut off the motor at will 
from that position. 

This means more sales. 

The man who starts out with a motor one season, 
intending to attach it to rented boats, is pretty apt 
to get his own boat next year, and this is the op- 
portunity of the dealer who has kept tabs on him. 

For that powered rowboat is going to be treated 
by its owner with the respect due to a young 
launch, and the limits to which he will be willing 
to go in furnishing her with boat jewelry must be 
seen to be properly appreciated. 

A stone tied to a clothes line may be good enough 
for a skiff propelled by a white ash breeze, but when 
eau de John D. is the motive spirit a folding anchor 
on the end of a manila cable is none too ostenta- 
tious. Flags are at a discount when one is listen- 
ing to the squeak of rowlocks, but when the tune 
changes to a gentle put put, a bit of bunting, a 
polished ash staff mounted in a socket becomes quite 
appropriate for festive occasions. 

More sales. 

A tomato can is good enough as a remedy when 
the water gets inconveniently deep in the cellar of 
an ordinary skiff, but a bilge pump at two simoleons 
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It adds to the joy of outdoor life 


or more is more in keeping with the dignity of the 
same type of craft when she joins the power boat 
fleet. 

As I see it the portable marine motor appeals very 
strongly to the following classes of men: 

The fellow with a girl, the fellow who wants a 
girl, the man with a family, the lonely bach who 
wants solitude and fishing, the man who can’t afford 
a big motor hut who wants a motor boat, the man 





William H. Hart Sixty Years in 
Office 


HE sixtieth anniversary of William H. Hart’s 
connection as president of the Stanley Works, 
New Britain, Conn., was fittingly observed on May 





William H. Hart 


16. On this occasion the directors presented him 
with a handsome silver loving cup, Edward H. Stan- 
ley being selected to make the presentation speech. 


who has a big motor boat and wants something to 
knock around in at small fuel expense. 

Any dealer can size up whether he has one or 
more of these types among his customers. He prob- 
ably has several. And this without counting the 
outdoor girl who has a fondness for the water and 
relishes the independence of the idea of having her 
own personal and particular ship and be independent 
of her brother’s good nature. 


He was also the recipient of many floral gifts and 
congratulations. Mr. Hart was visibly affected by 
the surprise and spoke briefly, expressing his grati- 
tude for their token of esteem. 

On May 16, 1854, at the age of 19, Mr. Hart was 
elected secretary and treasurer of this concern, 
which was then in its infancy, holding the position 
of secretary for 18 years, and that of treasurer for 
50 years, and resigning voluntarily in favor of L. 
Hoyt Pease, who has continued in that capacity ever 
since. The office of president has been filled by Mr. 
Hart since 1884, and he:still continues an active offi- 
cer of the company, and takes as keen and active 
interest in looking after the business of the factory 
as he did years ago. 

At the time of Mr. Hart’s appointment the com- 
pany’s employes numbered from 20 to 25 men, since 
which period the number has increased 100 fold. 

Besides. the New Britain plant the company has 
factories in Bridgewater, Mass., and Niles, Ohio, 
and has already completed plans for the establish- 
ment of a branch warehouse in Chicago, and a fac- 
tory on the Canadian border in order to facilitate 
carrying on business in Canada. 

President Hart has added his new loving cup toa 
collection of other tokens which have come to him 
in his long and successful career, and of which he is 
justly proud. 


Justin A. Barsour, formerly of the Shuman Adver- 
tising Company, is now sales manager of the “Speed- 
way” boat department of the Hoefer Mfg. Company, 
Freeport, [Il. 


LANDERS FRARY & CLARK, New Britain, Conn., plan 
te start soon on a 6-story, 60 x 140-foot factory build- 
ing on land just purchased. 
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OLIVER BROS. ARE OPTIMISTIC 


Purchasing Firm Sends Market Letter to Their Clients, the Jobbers 


The following is a letter sent out by the Oliver 
Bros. Purchasing Company, New York City, to 
jobbers regarding trade conditions, present and 
future. 


optimistic than otherwise, nothwithstanding 
the clouds now hanging over many branches 
of trade. 

While in exceptional cases the jobbers are re- 
porting favorably upon their business conditions 
during the first four months of 1914, as compared 
with 1913, we think it safe to say that such is not 
the case with the majority, and it is commonly con- 
ceded that the great majority of the manufacturers 
of Iron and Steel products, covering an immense 
variety of lines, are suffering severely because of a 
lack of business and low prices. 

Ignoring the blessed individual with whom busi- 
ness conditions are good, it is commonly acknowl- 
edged that we are passing through a period of trade 
depression and industrial readjustment which is 
worldwide. 

As the question of politics cuts so prominent a 
figure in the business world at present we cannot 
ignore it, as much as we would like to. 

‘Undoubtedly radical legislation in reference to 
financial and industrial conditions has frightened 
capital and enterprise, yet who, upon reflection of 
the rascality on the part of many prominent leaders 
of financial, railroad and industrial institutions, to 
say nothing of our corrupt political leaders, will 
question the wisdom, in fact necessity of radical 
measures in the way of reforms? 

It is true that the investing public has had its 
confidence badly shaken, but more because of the 
disreputable and dishonorable methods of our cap- 
tains of industry, high financiers, and their subordi- 
nate weaklings in the way of officers and directors, 
than the honest efforts of the Government to pro- 
tect the interests of the public at large, even though 
mistaken at times in its methods. 

What a sorry spectacle and deplorable condition 
of affairs we have before us when the president and 
directors of an important railroad system acknowl- 
edge their timidity, in fact fear, about asking a 
high financier (among its members) for detailed 
information regarding the expenditure of $11,000,- 
000 or more in connection with the railroad system 
of which they are directing the operations in the 
interest of the public. We allude, of course, to 
Charles C. Mellen’s testimony before the Interstate 
Commerce Commission, which along with the pub- 
lished reports of “‘high financing” in connection with 
other railroad properties might reasonably make 
sober-minded men tremble with fear as to the possi- 
bilities of events had not the Government’s repre- 
sentatives been awakened more keenly to their own 
responsibilities. 

We fully believe that we are in many respects 
suffering from over-legislation, but the Lord only 
knows what greater sufferings we may have been 
obliged to endure had the gross violations of public 
confidence and the country’s laws been permitted to 
continue with impunity. 

The bright features of the market are the re- 
markably promising agricultural conditions, and 
easier money market, the growing confidence in the 
Government’s intention to make fitting appoint- 
ments for directing the operations of the new cur- 


O° views as to the business outlook are more 
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rency bill, the light merchandise stocks generally, 
the low prevailing prices generally, the immense 
possibilities in the way of improvements and devel- 
opment work connected with railroad, building and 
mining enterprises, because of what has*been com- 
monly termed “stagnation” in these directions for 
many months past. 

Unhappily the severe winter weather conditions, 
the late spring, and depressed trade conditions gen- 
erally, have resulted in sad disappointments to many 
of us who in December last had greater reasons for 
anticipating an earlier revival of business, and while 
there does not yet appear any immediate reaction 
for the better, we are extremely confident that since 
we have experienced the worst it cannot be many 
months now before we start on solid ground with a 
strong wave of prosperity. 

It is commonly conceded that under normal busi- 
ness conditions, not only the United States, but the 
leading European countries are suffering from 
overproduction, and which fact, along with the ma- 
terial tariff values, is likely to place a check upon 
abnormally high values, yet basing our views upon 
existing production costs and selling prices, we 
should say that there is material room for improve- 
ment; therefore, while we may still experience some 
further trimmings in prices we feel that the time 
is not far distant when the market will take on a 
firmer tone generally. 

The feeling seems to be spreading that the Inter- 
state Commerce Commission will soon grant some 
of the railroads an increase in freight rates, and 
that whether or not the history of the railroads will 
justify such a course, it is wise in the interests of 
the business world generally to make such a con- 
cession, in which event it is anticipated that the 
railroads will start a livelier buying movement 
which will contribute largely towards better busi- 
ness conditions. 

In this Northern or Eastern section of the 
country the opinion prevails that if an advance in 
freight rates is denied the railroads the effect will 
be a serious one, with dividend reductions working 
injury to an extent far beyond the thousands of 
stockholders directly interested, besides a continu- 
ation of extreme economies, to the detriment of the 
traveling public, and the producers and distributors 
of merchandise. 

With the favorable crop prospects, and encourage- 
ment to the railroads in the way of freight ad- 
vances, the outlook for material trade improvements 
is quite promising, 

The Mexican situation is evidently causing great 
anxiety in many quarters, but aside from the im- 
position of additional taxes, such as stamps upon 
checks, tobacco, liquors, etc., the view is taken that 
actual intervention in Mexico would likely stimu- 
late business, because of the immense expenditures 
on the part of the Government for a great variety 
of supplies produced in our own country, conse- 
quently finding circulation among our own people. 

It is pointed out that in this respect our posi- 
tion is unique as compared with the European 
nations, with whom war means a good business for 
their neighbors, but poor for themselves, because 
of having to depend so largely upon other countries 
for their various supplies. i 

Among manufacturers especially, the new anti- 
trust bills now before Congress are a very disturb- 
ing element, the view being taken that the Sher- 
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man law now in existence is sufficient for all pur- 
poses of the kind, because of having been amply 
interpreted and defined by the Supreme Court, and 
the disposition of the larger corporations to more 
properly respect the laws in the future, yet we 
observe that some of the smaller manufacturers are 
becoming quite bold in reference to price agree- 
ments. Possibly they think that the Government 
has its hands full in grappling with various other 
problems, yet we think they will act wisely if they 
do not resort to such extremes as iron-clad agree- 
ments, with the assistance of commissioners, and 
money penalties to be forfeited in the event of vi0- 
lations of the agreements. 


Hardware Age 


We strongly suspect -some of the manufacturers 
of greater boldness in this respect, and while we 
realize that price agreements would materially help 
to stimulate the market for the time being, we re- 
peat that they are treading on delicate soil. 

At present we would not feel warranted in antici- 
pating the time for a reaction upward in values, 
and in fact would strongly advise close figuring on 
reasonably large quantities of all staple lines for 
the time being, for the present is certainly a buyer’s 
market, with manufacturers hungry for orders, and 
in many cases making concessions out of the 
ordinary. 

OLIVER Bros. PURCHASING Co. 





LOVING CUP FOR SANDERS 


New England’s Treasurer Honored—An- 
nual Outing July 17 


MEETING of the board of directors and ad- 
vistory board of the New England Hardware 
Dealers’ Association was held at headquarters at 
176 Federal street, Boston, last week, President A. 





The loving cup presented to Henry M. Sanders of 
Boston 


J. Osborne of Holyoke presiding with eighteen 
members present. 

On recommendation of Secretary George A. Fiel 
it was voted to refer to a committee the creation 
of a Freight Audit Bureau and of a co-operative 
catalog issuance. It was voted to delegate D. 
Fletcher Barber to the Mohonk Peace Conference. 


W. H. Sawyer of Providence, A. J. Osborne of 
Holyoke, Henry M. Sanders and F. Alexander 
Chandler of Boston, Frank E. Stacy of Springfield, 
George A. Fiel of Waltham and Samuel A. Thomp- 
son of Lowell are the delegates to the National Re- 
tail Hardware Convention at Indianapolis next 
week. It was voted to urge at the national conven- 
tion for San Francisco, 1915, and Boston, 1916, as 
meeting places for the national conventions. 

D. Fletcher Barber was elected a delegate to the 
Massachusetts’ State Board of Trade for three 
years. Twelve new members were elected, making 
a total of 839. 

It was voted to hold the annual summer outing 
at Newport, R. I., on July 17. 

The committees adjourned for luncheon to the 
City Club, where ex-President Frank E. Stacy of 
Springfield presented a beautiful loving cup to re- 
tiring Treasurer Henry M. Sanders on behalf of 
the association in appreciation of his long and 
faithful service. Harry Atwood of Washington, 
D. C., field secretary of the United States Cham- 
ber of Commerce, spoke on the aims and purposes 
of that organization. 


New Concern to Make Metals 


HE Davidson-Lewis Metal Products Company, 

Inc., is the title of a new organization having 

offices in the Architects’ Building, 101 Park avenue, 
corner of Fortieth street, New York. 

The company will specialize in brass and copper 
materials in all their branches, both raw and semi- 
manufactured products, comprising brass, copper, 
bronze, German silver and phosphor bronze in 
sheets, rolls, rods, wire, tubes, nails, bolts and nuts, 
rivets, screws, pins, screw machine products, sheet 
metal goods, etc. Also, yellow metal, naval bronze, 
manganese bronze and Monel metal in all their dif- 
ferent forms. The line will include virtually every- 
thing in brass and copper for re-manufacturing 
purposes. 

The company has arranged for the direct repre- 
sentation of several of the leading manufacturers 
covering different products, comprising the full line 
indicated. 

Mr. Davidson and Mr. Lewis are veterans in the 
business and thoroughly well known to the trade. 
George Davidson was for more than thirteen years 
secretary of the U. T. Hungerford Brass & Copper 
Company, New York, and prior to that was for up- 
wards of twenty years with Wallace & Sons, 
Waterbury and New York, out of which the busi- 
ness of U. T. Hungerford developed when Wallace 
& Sons went out of business. Robert P. Lewis 
was for many years treasurer and general man- 
ager of the Blake & Johnson Company, Waterbury. 
Conn., and is also widely known in metal and man- 
ufacturing lines. 











Household Hints 


i ise preserve the lustre and finish of 
varnish or polished floors, and pre- 
; vent them from showing the wear 
fi and tear of everyday use, cover them 
a « with carpet. 
~~ I To keep lamp chimneys and globes 
free from dust and smoke and to 
insure their looking bright at all times, wash them oc- 
casionally. 

To avoid sunburn, freckles, tan, or other blemishes of 

the .skin during the summer, stay in the house, or con- 
fine your outdoor exercise to the evening hours. 
- If it rains on wash day and the washerwoman does 
not come and you are too sick to do the washing your- 
self, and the laundry man does not call that day, and 
there is no possible way to get it done on the regular 
day, it is advisable to wait until the next day. 

A good substitute for a dry mop is a creeping baby. 
If you have none of your own, borrow your neighbor’s. 
You would borrow the mop, so why not borrow the 
baby? It is a simple matter to wash the dust out of the 
baby’s clothes and skin, and they can both be used over 
again. 

To remove stains of paint, grease, rust, or any kind 
of disco.oration fiom cloth or paper, saturate the fabric 
with kerosene, then hold for a moment in a gas flame 
and the stains will disappear instantly. Holding over 
an electric light will not do, as this does not seem to act 
on the oil in the proper way.—Evening Post Saturday 
Magazine. 





Change of Copy Needed 


HE small daughter of a Little Rock family had been 
praying each evening at bedtime for a baby sister. 

The other morning her mother, reading the paper, ex- 
claimed: “I see Mr. Smith has a little daughter.” 

“How do you know that?” asked the child. 

“T read it in the paper.” 

“Read it to me.” 

The mother read: “Born—On March—, to Mr. and 
Mrs. Smith, a daughter.” 

The child thought a moment, then said: “I know 
what I am going to do. I am going to quit praying and 
begin advertising.”—Little Rock Gazette. 





Obliging 


COMMITTEE soliciting funds with which to build 
a home for inebriates waited upon Mrs. Casey 
and asked for a contribution to the fund. 

“Sure an’ Oi will be glad to contribute,” said Mrs. 
Casey affably. “If you will come around on Satherday 
night, Oi’ll give yeez Casey.” —Eachange. 

1 
The Retort Pointed 


¢¢— WOULDN’T print such stuff as that,” remarked 
the editor to the near-poet. 
“Well, you needn’t be so uppish about it,” replied the 
poet, “you’re not the only one.”—Exchange. 


Just How the Hostilities Began 


E—Gwendolyn, dear! 
She—Yes, Harold, darling? 
He—Did you use one or two cups of concrete in mak- 
ing these biscuits?—Exchange. 
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Willie’s Tact 
f tegen was company to dinner and 
father was carving his prettiest on 
a fine roast, when suddenly the knife 
struck a skewer, made a sliding motion 
and came out on top. Father attempted 
to cover his real feelings with jests but 
—aiee=" there was an embarrassing silence: 
Willie took advantage of it. 
“Cook has burned her nose, orful,” he said. 
“Too bad,” muttered father, still wrestling with the 
roast. “How did she do it?” 
“Trying to pull those skewers out with her teeth.”— 
People’s Home Journal. 





Untruthful John 


éé HY, my dear,” exclaimed the good friend on 
finding Mrs. Newwed in floods of tears, “what 
is the matter?” 

The young wife wiped her eyes and tried to compose 
herself and be inhumanly calm. 

“Well,” she began, with folded hands, “you know 
John is away for a week.” 

“Yes, dear,” helped the lady friend. 

“Well, he writes to me regularly, and in his—his last 
letter he tells me he gets my photo out and kisses it 
every day.” 

“But that is nothing for you to cry about,” exclaimed 
the good friend. 

“Yes, it is,” cried Mrs. Newwed, bursting into tears 
afresh, “be-because I took my picture out of his ba-bag 
before he started ju-just for a jo-joke and put one of 
mo-mother’s in its place.”—Kansas City Journal. 


Apparently Satisfied 


HE other day a dairy company’s complaint clerk 
was called to the telephone. 

“This is Mrs. Mixin,” said a woman’s voice. 
to know if your cows are contented?” 

“Wha-a-at?” asked the amazed clerk. 

The woman repeated her question. “I see that your 
rivals advertise that their cows are all contented,” said 
she. “I will begin to take their milk unless I am as- 
sured that your cows are all happy.” 

The clerk begged her to hold the ’phone a moment. 
Then he went away and gnawed a corner of his desk. 
When he returned to the ’phone he said: 

“T’ve just been looking up the books, Madam, and I’m 
happy to say that we have not received a complaint 
from a single one of our cows.”—E-xchange. 


“T want 


Art 


aw imitations of Bernhardt, Irving and Coquelin 
didn’t go very well,” complained the performer 
who was playing in the town hall. 

“Well, none of us ever saw Bernhardt or Irving or 
that other fellow,” said the sympathetic old janitor, 
“and besides you suffer somewhat by comparison. 
There was a feller here last week who gave a fine imi- 
tation of a hen who has laid an egg.”—Kansas City 
Journal. 


These Martial Days 
RS. CORNTASSEL §(reading)—The 
Kaiser admires the United States. 
Farmer Corntassel (grimly)—Waal, 
b’gosh!—Exchange. 


German 


he’d better, 
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PUBLICITY FOR THE RETAILER 


. Interesting Letter—Lawn Mower Ads—Outing Specials 


Presenting a Line of Lawn Mowers 


No. 1 (2 cols. x 15 in.).—After much difficulty in 
wrestling with freakish atmospheric changes, the 
weather man seems to have succeeded in his efforts 
to induce summer to appear on the scene. After 
moth balls and tar bags and cedar chests comes the 
demand for lawn mowers. Our first work in get- 
ting the grounds about our homes in shape is to 
see that the lawns are given a nice, close shave. 
Therefore the two lawn mower ads which we have 
with us this week should be of interest to those of 
you who are preparing mower announcements. 
Both these mower ads are well handled. This one 
in particular was sent us by Rogan Bros. Company, 
Middlesboro, Ky. It is very effectively displayed; 
the mower cuts, one under another down the side 
of the ad, impress the reader with the complete- 
ness of the line carried. 

The heading of the ad is clear and is seen at a 
glance, while the opening talk is set sufficiently 
large to be easily read. The different mowers are 
properly introduced by sub-headings and the set-up 
of each of these four sections is uniform and at- 
tractive. The only suggestion we would make in 
this connection is to separate each of the items with 
short rules. We think that the prices should be 
displayed in blackface type. A great many news- 
paper readers just skim ads and these would be apt 
to miss the prices as they are set, for the typeface 
is too light. The text in this ad is well worth not- 
ing; the opening talk is a comprehensive presenta- 
tion of the line carried by the store and serves to 
build up in the reader’s mind an understanding of 
the line as a whole. Note that the Rogan concern 
has been careful to secure cuts that are ideal for 
newspaper printing and that show the mower de- 
tails plainly. Considering the space used, this ad 
has introduced a line of mowers in very effective 
style. In connection with this ad, Rogan Bros. 
Company writes us a letter which will be interest- 
ing and profitable to discuss as it touches on retail 
advertising points which have often puzzled mer- 
chants who use the newspapers. The letter in part 
is as follows: 


“We would like to have you advise us if it is good 
judgment to price advertising when we are only adver- 
tising staple articles and no reduction of price made. 
It has often occurred to us that prices of this kind put 
our competitors in position to learn our prices, and we 
sometimes doubt if this is good policy. We would also 
like to have you advise as to your judgment which is 
the better way to advertise: to call attention to the 
firm name and general line, or to take up one particular 
item and describe it the best way we can in the limited 
space that we have?” 


We will first take up the question of quoting 
prices on regularly priced goods. In general, price 
quoting has much to do with the effectiveness of ad- 
vertising in general and retail advertising in par- 
ticular. The quoting of price is the logical con- 
clusion of the ad. An ad may convince a person 
of the desirability of possessing an article, yet when 
the price is lacking the clinching power of the ad 
is lost. The uncertainty of price causes the reader 
to lose his interest. It is always something of an 
effort to answer an ad either by letter or in person 
and the possibility of a price prohibitive to the 
reader’s particular pocketbook is the reason for the 


failure of some finely written ads to make good. It 
is a case of the reader not desiring his labor for his 
pains. Even the strong appeal of the ad often re- 
acts on the reader’s mind, for it suggests that some- 
thing so desirable must be correspondingly high in 
price. Paradoxical as it may at first seem, the re- 
verse of the foregoing is also true. Many a person 
has been thoroughly convinced by an ad, only to be 
scared off by the mention of a round figure. But 
these are extremes and a little judgment is all that 
is necessary to avoid them. For instance, if you 
are advertising a rather high-priced article, but one 
of corresponding value, though on the plan of a 
luxury, it is best to avoid mention of price literally. 
So phrases like “Priced very reasonably,” “The price 
will be a pleasant surprise,” will allay any misgiv- 
ings the reader might have, and when he is once 
in the store, the value of the article can be so dem- 
onstrated that price will make but little difference. 
Price should always be mentioned on articles which 
are more or less necessities to daily life and on 
new goods designed to economize and improve the 
methods they supplant. Also in advertising stand- 
ard goods of high quality it is well to mention price, 
for often the desirability of using better goods off- 
sets a difference in price. Generally speaking, price 
should be mentioned in definite or indefinite form in 
every retail ad. We attach little or no importance 
to the fact of competitors learning prices provided 
the ads are strong, individual selling arguments. 
Competitors can underquote you until they are blue 
in the face, but if their selling arguments are weak- 
er than yours, they will not get very far with their 
information. The reader, of course, considers price 
but don’t forget that he also considers what he is 
getting and he naturally favors the dealer who tells 
him what he is getting, with his first call and then 
it is up to the salesman. To quote price on regular 
goods with no selling appeal would be bad policy for 
then the reader simply compares figures, but as long 
as your ads are telling the sales story, there need 
be no fear of quoting regular prices. The other 
fellow can’t beat you with simply a lower price: 
he’s got to beat your sales argument. In regard to 
playing up the firm name and a general line: this 
is good as long as it is one line. In a small ad it 
is not good policy to introduce too many different 
or unrelated lines. On some articles larger space is 
needed as for instance, refrigerators. Even where 
an entire line is presented, it is always best to de- 
scribe each item as you have done in your mower 
ad. In other words, consider the article and give it 
proper presentation. Then if you have room for 
other related articles describe them also. 


Grading Lawn Mower Quality 


No. 2 (3 cols. x 12 in.). Here is a mower add that 
should be carefully read. The Ballintine Hardware 
Co., Warsaw, N. Y., which sends it to us have suc- 
ceeded in producing a lawn mower ad that is a real 
guide to the purchase of one of these necessary im- 
plements. Study the presentation: first, the low- 
grade, then the medium-grade, and last the high- 
grade with definite reasons for the purchase of 
each. All three grades are shown to be perfectly 
satisfactory but the reader is clearly told of the 
refinements that the higher priced machines will 
bring to him. In other words, he is told why one 
mower costs $2.59 and another $12. 
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LAWN MOWERS 


Reactors LAWN MOWERS are made in an up-to-date 








factory, with the latest improved machinery; the 
latest ideas; the latest patterns. 

The material used is the best that can be had, and 
only skilled mechanics are employed. 

The bearings are tool steel, hardened and ground; the 
kniyes are made of tool steel and tempered. 

The Three Paw! Ratchet Mechanism and Double Lock- 
ing Pawls (patent pending) prevent all lost motion, giving 
an even, clean cut. 

The cutters are self sharpened; the manner of aajust- 
ing same is simple and safe. 

The mowers are equally serviceable gn terraces or 
level surfaces. 

They are attractively decorated; unsurpassed i in light- 
ness, strength, durabilfty and easy-running qualities. 

We guarantee entire satisfaction in every respect. 
READING ROYAL 


11 inch Wheels; 4 Biades; Diameter of Revolving Cutter Reel, 644 inches; Train 
of Three Gears, and Three Pawi Ratchet mechanism on both sides. 
The Rod is attached to upper part uf the frame. 


Ball Bearing 


Bicycle Cone Béarings, Cones, Tool Steel 
Hardened Ball Races, 1'+ inch. Steel Balls, 


5-16 inch 
Decorated in Cold with Red Striping. 
Sizes, 16 18 20 inch 
Each, $14.50 $15.00 $15.50 


/ The high wheel on this muwer makes it 
run much lighter and cut easier than is pos- 
sible with @ low wheel machine, 





The above Mowers are of same style, mechanism and quality as our Reading 
Revere. but with 4 Blades. 


You get the la gest service out-of these mowers with 
the least expense. 


THE “NIPPER” 


8 inch Wheel: 3 Blades: Diameter of Revolving Cutter Reel, 6 inches. 


Parallel Bearing— ‘4 inch Shaft 


Decorated in Bright Green with 
Aluminum Striping 


16 inch 
$5.00 


Sizes, 10 14 
Each, $3.50 $4.50 





The “Nipper” is a first ciass Lawn Mower at a low price 


READING QUALITY 


9 inch Wheel-; 4 tHades: Diameter ot Revolving Cutter Reel, 6 inches. 
Locking Pawls 


An exceptional value in a lawn 
mower and will give absolute 
satisfaction. 


Parallel Bearing— ‘4 inch Shaft 


Decorated in Green, Alurninum and 
Bronze. 

Sizes, 16 

Each, $6.50 


READING REPUBLIC 


10 inch Wheel; 5 Blade’, Diameter of Revolving Cutter Reel, 6 inches. now made 
with hooks for Grass Catcher, not shown in cut. 


' 
18 inch 
$7.00 





Locking Pawls 


Absolute the best mower made for 
the money. 


Parallel Bearing—'% inch Shaft 


fs 
J 


iA 
\ Decoratedsin Red, Aluminum and Bronze. 
\ . J i Sizes, 16 18 inch 

7 bee Each, $8.50 $9.00 





The Reading Republic Mowers are made of the same high grade material as ux 
Reading ng The Knives on Reel and Lower Cutter Bar are made of Tool Steel 
and tempered 


ROGAN BROS. Co. 


No. 1—Impresses the reader with the completeness of 
the line carried 
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” ° 
A Few Practical Facts to Guide 
You in Selecting a Lawn Mower 


The “‘Cadet’’ is a good lawn mower to sell 


at a medium price and gives the purchaser full 
=m value for his money. It has brass bushings 








gears 
. in every respect what is needed at the present, 
time, viz: a mower that will do good cervice and at a cost but little higher 
than the poor trash that is put out so freely. 





14-inch - $2.50 16-inch - $2.75 
“The “Lakewood” 
The ‘‘Lakewood’’ is a medium-priced ball- 


bearing lawn mower. Its many good points of 
merit and its excellent finish make " < one of 
the best medfum-grade mowers ever man 
tured. The strongest feature of this machine 
is the simple but positive and reliable adjust- a 
ment of the bearings. One screw does it all, 
while a locking screw positively prevente it 
from getting out of adjustment. 
This mower is equipped with four blades, flat slid 
wheels, the best steel bottom knife, and is really a -grade machine sold 


for a medium price. 
16-inch - $6.00 18-inch - $6.50 
The Coldwell “Rajah” 


Coldweii's ‘‘Rajah’’ Lawn Mower 
is a strictly high-grade lawn mower. 
first-grade material 
throughout; the workmanship and 

finish are unsurpassed. It has large 
4 drive wheels—10¢ inches high—thus 
1 insuring lightness of draft. The 





pawl ratchets in both 








grass 

very fine cut. - is wong with 
4 flat sliding pawl ratchets; the ad- 
justment of the bearings and the bottom knife are the simplest ever made. 
The adjustment of the bearings is accomplished with one screw conveniently 
located at the end of the revolving cutter, by means of which all wear can 

screw holds them securely This mower 
t—reversible chan- 
respect. 


$12.00 


Ut is fully guaranteed in every 


18-inch - 


nel-shaped bottom knife. 


16-inch - $10.00 
Ballintine Hardware Co. 
“The Stores That Do Things”’ 
10 MAIN STREET 


15 BUFFALO STEET 
No. 2—The reader is told why one mower costs $2.50 
and another $12.00 














Starting the Summer Campaign 


No. 3 (3 cols. x 6 in.). The Haynes Hardware 
Company, Emporia, Kan., sends us this ad which 
inaugurates the season of hammocks and picnic 
lunches. The ad is attractively laid out and lists 
some necessary articles for summer comfort around 


7 





Cums Specials 


Hammocks 


The well known Palmers in attrac- 
tive permanent color weaves, wide pil- 
lows and valances, hidden spreaders and 
non-tangling ends. Pick your favorite 
from our big showing in the athletic 
goods section. Prices $1 to $7.50. 





_ Part of every summer auto equipment is 4 Hawkeye refrigefator basket; metal-lined with ico 
mpartment; keeps the contents clean and cold as ice. Different sises, $4.50 an@ higher. 


’ Pocket Kook-Kit— 
A stx-ip-one pa aga outfit for two, that fits a boy scout’s pocket; two fry pans, two cups, coffee 
boiler and wire rack. A $2.50 value for $1.50. 


Light, sanitary—just.the things for outing “eats.” Bight and nine-inch sises; per dosen, Sc. 
ice cream size, three dozen for 10c. 


New Empire double multiplying nickel-plated reeis with click and dfag,and ivoroid handles, 40- 
yard size. Sach 60 


Steel 
Vim SJoimted rods, green enameled with carrugated grips. Each, 76e. 


AYNES 
HACNEE 
No. 3—Inaugurates the season of hammocks and 
picnic lunches 














the house and on the trips soon to be planned by the 
vacationeer. Note how readable the display is made 
by the black face headings and white spaces be- 
tween each item. 














The President’s Mexican Policy 


‘PHAN KS to the enterprise of the Saturday 
Evening Post of Philadelphia, we have a clear 
idea of the principles and motives actuating 
President Wilson in Mexico. He hopes to as- 
sist in the establishment of order in that coun- 
try, but not the old order of land monopoly, ex- 
ploitation and oppression, “for that.is dead.” 
‘His ideal is free and stable government, not for 
the great owners of property, the overlords and 
hidalgo exculsively, but for all of the people. 


President Wilson entertains no doubt of 
the capacity of these people ultimately for 
self-government. He knows that there can 
be no development in this field without oppor- 
tunity. He is determined that so far as lies 
within his power the great influence of the 
United States shall be exerted first to remove 
the tyrants, military and commercial, who have 
held Mexico in bondage, and secondly, to open 
the way to popular rule, popular education and 
some settlement of the land question which will 
give the mass of the people a foothold in their 
own country. 


With a renewed disclaimer of a desire for war 
or for the acquisition of territory; with a re- 
affirmation of the true Monroe Doctrine 
strengthened now by our vastly increased re- 
sources, and with a sharp assertion that the 
United States cannot assume the role of a mere 
policeman, going in when called and quickly 
getting out again, Mr. Wilson plainly fore- 
shadows a policy that is to be permanent and 
far-reaching but in no sense ambitious. 


These views should be enlightening and in- 
spiring to us. They cannot fail to carry a mes- 
sage of hope to every decent Mexican of intelli- 
gence, and they must inevitably have great 
weight at Niagara Falls, where all of Latin 
America, either in person or in spirit, is in con- 
ference with us and with Mexico. 


The Business Outlook 


BUSINESS today is largely a matter of an- 

ticipation, for the crops, the basis of all 
prosperity, are yet in the making, though so 
far the prospect for large yields is most promis- 
ing. Everywhere there is plentiful moisture 
in the subsoil, and this is ever the best har- 
binger of abundant harvests. In far away Cal- 
ifornia, precipitation is in full plenty, and the 
winter crops of grain are practically made. In 
the mountain ranges of the West, from the 
Sierras and the Cascades eastward to the Rock- 
ies, there is an accumulation of winter snows, 
which augurs for plenty of water, both early 
and late, for irrigation purposes. In the great 


grazing ranges from west Texas northward to 
*" Montana, there is much grass and plenty of 
Cattle, while scarce compared with 


water. 


EDITORIAL COMMENT 
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past years, bring high prices. The crop of 
lambs is large and commands profitable figures. 


The prospect is for a record-breaking yield 
of winter wheat, for the acreage is the largest 
ever, and the condition has not been equalled in 
twenty-three years. The fruit crop, more and 
more a matter of great commercial importance. 
promises a yield that, with the exception of 
1912, has not been equalled in a decade. It is 
true that severe damage was done by frost and 
freezing in certain sections, especially in north- 
west Arkansas, the Ozark regions of Missouri. 
east and south Texas, Oklahoma and Kansas, 
but as a whole the prospect is above normal. 
Seeding of spring wheat and oats is nearly com- 
plete in all sections, and that of corn and cot- 
ton goes on under favorable conditions of a wet 
soil, which, however, in some sections has de- 
layed operations. 


In Kansas and Oklahoma there will be a 
largely increased acreage of those dependable, 
drought-resisting plants, kaffir corn, milo maize 
and feterita. 


The fight against the Texas or fever cattle 
tick goes on in the South with increasing vigi- 
lance and success. Each year this campaign of 
the Federal and State Governments brings 
nearer the day when the South will be one of the 
great cattle raising sections of the country, and 
equally one of the great factors in the solution 
of the problem of the meat supply. The spread 
of sanitary methods, and the increasing use and 
efficiency of hog cholera serum, means control 
of this dread disease, and the consequent grad- 
ual increase in the supply of hogs. 


In the South the steady draining of swamp 
lands, and in the West the completion of irriga- 
tion projects, adds each year hundreds of thou- 
sands of acres of productive land to our na- 
tional wealth. The operations of the New Cur- 
rency Bill promises assurance of a substantial, 
enduring basis for all financial and commercial 
operations, and a freedom from the devastating 
panics of the past. 


But with all these signs of promise there is 
much of different import in many industries 
and some sections, more particularly in the 
East. Manufacturers naturally vary much in 
their activities, according to their lines, but in 
general they are not running more than two- 
thirds time. Railroads have for some time been 
reducing their forces, and cutting down the 
number of their trains, and their service has 
suffered much in consequence. The list of the 
unemployed is large, but in general, contrary 
to a mistaken impression, it is not so great in 
proportion as in 1894 and 1908. The lumber 
business is very quiet because of dearth of 
building operations, outside of the large cities, 
save in a few sections; such as Alabama. east- 
ern Montana, and portions of California. 














May 28, 1914 


There is much concern over the condition of the 
railroads, and an apprehension as to what may 
be the outcome of their troubles should an in- 
crease in rates be denied them. Fear of legis- 
lation as it may affect the conduct of business 
is rampant in certain financial and commercial 
circles east of the Alleghenies, but finds little 
lodgment elsewhere. 


In the extreme East the points of view are 
those principally of manufacture, transporta- 
tion and investment, and none of these get much 
comfort out of the present situation. Manu- 
facture in that section has yet to learn that it 
is but the handmaiden of agriculture in national 
life and importance. Whatever may have 
been the errors and sins of transportation, 
and they were not wanting either in number or 
virulence, it is evident enough to the impartial 
observer that the day of reckoning is past, save 
upon offending individuals. There is a fast 
spreading conviction that the railroads need to 
be given a chance to prove the sincerity of their 
repentance, and that meanwhile disciplinary 
measures be suspended. But this does not mean 
the absence of regulation and publicity, for 
these will certainly be their portion in full 
measure for the future. 


It ought to be evident, to all save the 
wilfully blind, that the powers of the Inter- 
state Commerce Commission will be en- 
larged, but only with the idea that railroad 
securities be made safe and sound investments, 
and that the railroads confine their activities to 
matters of transportation and not of exploita- 
tion. The investor naturally nowadays has 
troubled dreams. 


No nation ever got into serious social or eco- 
nomic trouble where the general good of the 
public was the principal national interest. 
Those men of affairs, whose waking hours are 
made uneasy by visions of spreading social dis- 
content, and political interference with busi- 
ness, have yet to realize that these cobwebs of 
apprehension find small lodgment in the minds 
of the many. The average man fortunately 
has that large measure of common sense which 
does not take undue thought of the morrow. 
Just now his chief concern is for the coming of 
bountiful harvests, and the improvement and 
prosperity of his own especial locality. It is 
the growth and spread of this local pride, which 
is an inspiration to achievement, and the saving 
grace of a troubled situation. 


The average man is likewise tired of political 
strife and turmoil, and eager for constructive 
ways. He realizes that many unpleasant 
things had to be done, but is glad that they were 
well done, and that they are over with. Nor is 
he to be led astray on foolish and profitless ven- 
tures by the politician, who now, as never be- 
fore, is responsive to the voice of the people. 
To those, therefore, who endeavor to look at 
things as they are, and who equally endeavor to 
follow the trend of thought among the people, 
the future of business is of the greatest prom- 
ise, of any time within the past decade, provic- 
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ed always there:be supplied that needed essen- 
tial—a bountiful harvest. 


A Notable Anniversary 


THE celebration last week of the sixtieth anni- 

versary of William H. Hart’s official con- 
nection with the Stanley Works, of which he 
has during all the years been a leading spirit, 
was an event of more than passing or personal 
significance. The informal but hearty and en- 
thusiastic observance of the event by Mr. 
Hart’s official associates had in it not only the 
recognition of the unique character of his 
career, and the extent of his success, but also 
and indeed mainly was the expression of pecu- 
liarly warm personal regard on the part of those 
who had for years been in close association with 
him in the conduct of a great enterprise. 


One great fact which in this connection 
stands out prominently and commands the at- 
tention of the business world, is the success of 
the house with which Mr. Hart for more than 
half a century has been identified, a success 
which gives it a commanding position among 
the manufacturing establishments of the coun- 
try. This success is the more notable and im- 
pressive, as it has been attained by persistent 
and intelligent effort along the highest and best 
lines, as enterprise and courage, conservatism 
and progressiveness, the old fashioned business 
virtues of industry, honesty, economy, close ap- 
plication and hard work have combined with 
what we in our present day conceit call the mod- 
ern spirit and up to date methods. The house 
of which Mr. Hart is the head may indeed be 
regarded as a striking example of the old New 
England ideal of a manufacturing plant carried 
to dimensions and reaching a position to which 
very few are permitted to attain. 


But the anniversary which dignified, may we 
not say New Britain’s first citizen, had as its 
chief significance the expression of personal af- 
fection and esteem, and the recognition of the 
ability and character, which had so much to do 
with the success achieved. It was thus a token 
of the sincere honor and warm regard in which 
he is held not only by those in closest associa- 
tion with him, but throughout the trade. 


We refer to the occurrence in this somewhat 
unusual strain because there is much to be 
learned from such a career and from so worthy 
and substantial a success. The influence of 
such an example should be to prevent the resort- 
ing to unworthy means and methods, and to en- 
courage the effort to achieve a success which 
has in it many nobler elements than the mere 
making of money. The dignity of the business 
man, and the enviable place he may make for 
himself, and the honor and usefulness to which 
he may attain should be an inspiration to multi- 
tudes in even small and contracted fields. 


Perhaps, too, we may go beyond our usual 
reserve, in extending on behalf of the hardware 
trade of the country in all its various depart- 
ments, their heartiest congratulations to Mr. 
Hart and their good wishes. 














Trade Conditions and Iron, Steel and Hardware Prices 





: More favorable sentiment existing now 
in the steel and allied trade than has-been 
felt for some time. 

Prices still weak on wire products and 
low on sheets, but a strong feeling prevails 
that a good buying movement will develop 
early in June. : 





MARKET. SUMMARY FOR THE BUSY READER 


Feeling is more optimistic in the pipe 
trade and heavy orders are expected later. 
. ee slight changes in linseed oil mar- 
ets. 
Hemp market dull. 
Standard O11 Company buys large quan- 
tity of re-export tin plate. : 








PITTSBURGH 


Office of HARDWARE AGE, 
Pittsburgh, Pa., May 26, 1914. 
pPonAsLy more real encouragement is to be 
found in conditions in the steel and allied trades 
this week than at any time for several months. Con- 
sumers generally realize that prices on all kinds of 
materials have reached a low point, and they are show- 
ing more interest in the market, and are more inclined 
to buy. Sentiment, of course, does not fill order books, 
but at the same time it has a strong influence, and 
there is more favorable sentiment existing now than 
for some time. 

The keystone of the steel trade is pig iron, and in the 
past two wecks there has been quite liberal buying, 
notably in Buffalo and other Eastern districts. One 
steel company bought 50,000 tons of basic iron for for- 
ward delivery, and this is a pretty good indication that 
this particular concern believes prices have about 
touched bottom. The feeling is growing stronger that 
better things are ahead for the steel business, and the 
volume of business in the last half of the year is ex- 
pected to be much heavier than in the first half. . 

The railroads are showing a little more interest in 
the market, and during the week several fair sized 
orders for steel cars have been placed, and two or three 
large inquiries are out, one for 3,000 box cars for the 
Chicago & Northwestern and the other for 3,000 steel 
cars for the Illinois Central railroad. Reports are still 
insistent that a decision in the freight rate case will 
be announced this month, but this is all surmise and 
nothing definite is known as to when it will come out. 
It is more than a year since the railroads filed an ap- 
plication with the Interstate Commerce Commission 
for permission to make an increase of 5 per cent. in 
rates, and the business element is strong in its criti- 
cism of the slowness with which the commission has 
handled the request. 

Operations among the steel mills are not showing an 
increase as yet, but they have not gone any lower and 
this is regarded as a favorable sign. 

More encouraging reports are made by the local 
hardware trade, as to conditions in business, and in the 
past week orders are reported more plentiful and for 
slightly larger quantities. On nearly all kinds of goods 
handled by the jobbing and retail trades prices are low, 
and if the trade felt there would be a demand later on 
that would justify it, there is no doubt but that stocks 
would be materially increased over the next month. 
The outlook is not very favorable for heavy buying by 
consumers, and for this reason jobbers and retailers 
are inclined to go slow in the matter of making pur- 
chases and orders are still of a hand-to-mouth nature. 
In seasonable goods in the hardware trade the new de- 
mand is better, the favorable weather no doubt being 
responsible for the improvement. 

As yet prices have shown no betterment whatever, 
but, on the contrary, are still exhibiting a weaker tone. 
For some time past prices on wire products have been 
weak, with orders slow, and several of the larger 
makers of wire and wire nails are going after business 
more aggressively, and naming slightly lower prices to 
secure it. It is intimated that one leading maker of 





wire and wire nails will accept carloads and larger 
orders for prompt shipment at $1.50, Pittsburgh, this 
being the lowest price reached on wire nails for a long 
time. The sheet trade is also dragging and prices are 
low, and in some cases, probably being below cost to 
mills that have to buy their sheet bars. 

A favorable development in the trade that came out 
last week was the purchase by the Standard Oil Com- 
pany of 600,000 boxes of re-export tin plate from the 
American Sheet & Tin Plate Company. This plate is 
to be used in packing oil in 5-gallon cans for shipment 
to China and Japan. The order represents about 30,000 
tons of steel based on 100 lb. per box. 

There is a good deal of gossip in the trade as to im- 
ports of iron and steel into this country on account of 
the low tariff, but so far very little material has been 
imported. A shipment of 1,400 tons of steel bars 
reached Boston the other day at 1.23c. delivered, duty 
paid, but there has been a good deal of complaint from 
consumers on the quality of foreign steel bars, the 
claim being that they were rough and in some cases 
had to be straightened. There is still a strong feeling 
that a good buying movement will develop early in 
June, and one important feature in the trade is that 
several very large manufacturing concerns have noti- 
fied employees that as far as possible they desire them 
to take their vacations prior to July 1, as activity is 
expected after that date and their services will be 
needed. 

The financial situation is good, the banks having 
plenty of money to loan on legitimate projects, and 
rates of interest are low. Collections are reported fair. 
While the first five months of the year from a business 
standpoint have been unsatisfactory; there is strong 
hope that the last half of the year will show material 
betterment in every way. 


WirE Naius.—The new demand continues dull and 
only for small lots, and mills report that specifica- 
tions are quiet and have fallen off in volume very much 
in the past three or four weeks. Prices are weak, and 
while $1.55 is now the recognized price of wire nails 
in carload lots, it is intimated that on desirable orders 
$1.50 could be done. .The wire nail mills, as a rule, are 
running to only about 50 per cent. of capacity. 


We quote wire nails as follows: in carload lots, $1.55 to 
$1.60 base; f.o.b. Pittsburgh, freight added to point of de- 
livery. Jobbers charge the usual advances over these prices 
for small lots from store. 


Cut Natits.—This trade continues quiet, with new de- 
mand only for small lots to meet current needs, and 
specifications are only moderate. The price on cut 
nails is about $1.60, but on very desirable orders this 
would be shaded about 5c. per keg. 


We quote nails at $1.60 to $1.65 per keg in carload and 
larger lots to jobbers; carloads to retailers, $1.65, f.o.b. Pitts- 
burgh, terms 60 days, or 2 per cent. off for cash in 10 days, 
freight added to point of delivery. 


Bars WireE.—The demand is pretty well over for the 
next two or three months, and only small orders to 
complete broken stocks are being placed. Prices are 
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weak, but hardly enough new business in barb wire is 
coming out to test the market. 


re painted barb wire to jobbers, $1.55 base; galva 
4 95 in carloads to jobbers, usual terms, freight added 
to points of delivery. Jobbers charge the usual advances for 
small lots from stock. 


FENCE WIRE.—The selling season for this material is 
over and nearly all the orders are being received in 
the mills are for small lots to fortify broken stocks. 
This trade will be dull over the next two or three 
months, but an active business is looked for in the fall. 


Prices in effect aré as follows: Annealed fence ae in car- 
load lots to jobbers, $1.35 base; galvanized, $1.75, with the 
usual advances charged to jobbers for small lots Bn store. 


TIN PLATE.—The American Sheet & Tin Plate Com- 
pany has booked an order for 600,000 boxes of bright 
plate from the Standard Oil Company to be used in 
making 5-gallon oil cans for the shipment of oil to the 
Orient. The order was a very desirable one, containing 
only two sizes, one 14 x 18%, which is used in making 
the bodies of the cans, and the other 10 x 20, which is 
used in making tops and bottoms, and it is said a low 
price was made, this being on account of keen competi- 
tion of the Welsh mills to secure the business. Much 
gratification is expressed that this very important busi- 
ness was landed by a domestic mill, as a good deal of 
the Standard Oil Company’s business heretofore has 
gone to Welsh mills. The new demand for tin plate is 
dull and only for small lots, as consumers are pretty 
well covered on all the tin plate they need this year, 
and specifications are still coming in very freely. Asa 
rule, most of the tin plate mills are running to full 
capacity. 

We quote 100 lb. cokes at $3.30 to $3.40 and 100 Ib. ternes 


at $3.20 to $3.30 per base box f.o.b. Pittsburgh, prices depend- 
ing largely on the size of the order. 


IRON AND STEEL Bars.—The new demand for iron 
and steel bars is reported by the mills to be only fair, 
and specifications are not very satisfactory, especially 
from the large consumers like the implement and shaft- 
ing makers and also from the wagon builders. As a 
rule, the latter trade still clings to iron bars, but busi- 
ness in them is dull and their requirements of bars are 
lighter than for some time. We note a continued good 
demand for steel bars for reinforcing business, and 
some very large orders have recently been placed in 
the West, one of 8,000 tons, which went to a Chicago 


mill. 


We quote steel bars at 1.15c. to 1.20c. and common iron 
bars at 1.30c., f.o.b. makers’ mills, Pittsburgh. Regular ex- 
tras for twisting reinforcing steel bars cver the base price are 
as follows: %-in. and over, $1; % to 11/16 in., $1.50; under 
% in., $2.50 per net ton. These extras are not always ob- 
served and mills that roll steel bars from old rails sometimes 


entirely omit them. 


SHEETS.—As yet there is no improvement in the new 
demand for either black or galvanized sheets, but a 
number of the larger mills report that inquiries are 
better, and they believe that the low prices ruling will 
serve as an inducement to jobbers and consumers to 
place more liberal orders in the near future. Prices 
on sheets are lower than they have been at any time 
since 1911, and it is claimed that costs are higher than 
they were at that time, so that the profits accruing 
to the sheet mills are no doubt small. No. 9 and 10 
blue annealed sheets are still held at 1.35c. to 1.40c.; 
No. 28 black sheets, 1.85c. to 1.90c.; No. 28 galvanized, 
2.80c. to 2.85c. ‘These prices are being fairly well ob- 


served. 


Makers’ prices for mill shipment on sheets of U. S. Stan- 
dard gauge, in carload and larger lots, on which jobbers 
charge the usual advance for small lots fro mstore, are as 
follows, f.o.b. Pittsburgh, terms 30 days net or 2 per cent. 
cash discount in 10 days from date of invoice: 


Blue Annealed Sheets 


Cents pet Ib. 

i i I os ae, caine be oN owe ee 1.30 te 1.35 
SN se . ae ees bee eee omens L 35 id 1.40 
ee oe ee ee. Ce ce eeenees vee bhen an 1.40 to 1.45 
wee See eee SE i Ck eS eboses eet ee nawe a 1.45 to 1.50 
ee Se ee Be gcc cnnkd coeeseesceuswein 1.55 to 1.60 

Box Annealed Sheets, Cold Rolled 

N | - ” 2 rer ys wre res 1.80 to 1.85 
No. 12 pe Sea gO Pligg pitas 6 wa eeee wee 1.50 to 1.55 
OTS! eC OE ee ee re ee ee 1.55 to 1.60 
to 1.65 


Wem. BE Oe BE i. nt dccceceseseeen bens 1.60 
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Sis Fee ik dbhbodunéesceaan 1.65 to 1.70 
ie eg 5 Se eee One Ae een es 1.70 to 1.75 
De ee Os és dx é.ddhs 6 Cie om cao cs 1.75 to 1.80 
SU ME os oe 060 bb beh kabse cabs oth Gee 1.80 to 1.85 
Beak a sos 6b éide's Abe Che katie noel 1.85 to 1.90 
By ME is bn oh6 Ua had Gothen Ch di ada ans -1.90 to 1.95 
We BE Cantu dd shee otk. cee 6 Clee 2.00 to 2.05 
Galvanized Sheets of Black Sheet Gauge 

Cents per Ib. 
Nos. 1 OU: BRiia Cae s heck keds Ji€h x 80 _ 1.85 
Ee wk dninw bk dé cane wo bare ka iae 1.90 to 1.95 
Nos. Be MOE bade c et ees < we enw 1.90 = 1.95 
De ee Me RD 6 5g ved Us a Oh hSn cose wad 2.05 to 2.10 
DO he Oe a Sinks caeWékd ese eelwanaun 2.20 to 2.25 
Pee ee MI 6 Sect bSeceleceScacivecvat 2.35 to 2.40 
Beg A ID Si i 2.50 to 2.55 
SS te & On bw hs WA o Oe ae ee eee 2.65 to 2.70 
DEE 60 6% Se ORK 646 tbe eeawS oboe bu wer 2.80 to 2.85 
eS tek ee keh wb a ebbk ohn been 2.95 to 3.00 
os ws CSO cack et kwh ws ide bc ees 3.10 to 3.15 


Nuts, BoLTs AND RIvETs.—The president of a large 
local concern making bolts and rivets states that the 
trade at present is very dull, the new demand not being 
more than 35 to 40 per cent. of capacity. Jobbers are 
buying only in small lots to complete stocks, and con- 
sumers are buying from hand to mouth, not caring 
to anticipate future needs. 


We quote button-head structural rivets at-1.60c. to 1.65c. 
and cone-head boiler rivets at 1.70c. to 1.75c., in carload lots 
an advance of about $2 a ton over these prices being charged 
for small lots. Terms, 30 days net, less 2 per cent. for cash 


in 10 days. Discounts on nuts and bolts are as follows in 

lots of 300 lb. or over, delivered within a 20c. freight radius 

of makers’ works: . 
Coach and lag I ew antas ae 80 and 5% off 
Small carriage bolts, cut threads............ 80% off 
Small carriage bolts, rolled threads... .80 and 5% off 
LOFES CASTIGGS BOMB. ..ccccccvscccccos and 5% off 
Small machine bolts, cut threads...... 0 and 5% off 


$0 and 10% off 


Small machine bolts, rolled threads. 
75 and 10% off 


Large machine bolts ................ 


Machine bolts, c.p.c. & t nuts, small........ 80% off 
Machine bolts, c.p.c. & t nuts, large... br and 5% off 
Square h.p. nuts, blanked and tapped... .$6.30 off list 
ee PE 6 daca cas c caeiwbaasnéeus che 7.20 off list 
C.p.c. and r sq. nuts, blanked and tapped. $6.00 off list 
Hexagon nuts, % and lar I kn & dc ac 060 7.20 off list 
Hexagon nuts, smaller than % ea 660% 7.80 off list 
CP. Fam SERRND TBS os occ vicdsvecuss 5.50 off list 
C.P. plain hexagon nuts............... 5.90 off list 
Semi-fin. hex nuts, 4 in. and smaller, 

5, 10 & 10% off 
Semi-fin. hex. nuts, % in. and larger... .85 &5% off 


Rivets, 7/16 x 6%, ‘smaller & shorter. .80,10 & 5% off 


Rivets, metallic a oa bulk 
bulk 


Rivets, tin plated, bulk.......... , 10 and 10% off 
Rivets, metallic tinned, packages. ..80, 10 and 5% off 
Standard cap SCreWS ..........6.. 10 and 10% off 


Standard set-Screws ..........6.-:. 75, 10 and 10% off 


STANDARD PIPE.—We note that the feeling in the pipe 
trade is more optimistic than for some time, and mills 
believe that before long the demand will be better. A 
good many projects are under way in the West in the 
oil and gas territories that involve a very large ton- 
nage of line pipe, and if only part of these go through 
it will mean heavy orders for large pipe for the mills. 
Discounts on steel pipe are being shaded, and also on 
boiler tubes to sore extent. 


The following are the jobbers’ carload discounts on the 
Pittsburgh basing card on steel pipe in effect from April 20, 


1914, and iron pipe from June 2, 1913, all full weight: 
Butt Weld 
es lack Galv | Inches "Black Galv. 
, % and 73 52 and %..... 
re ate AR RNs weg 7 66 bis cdvenus tae Sn 46 
 @ erety ere 80 iY acvanewele Sa ae 69 56 
SS Ff: ara 72 61 
Lap Weld 
ey ee Pe a 884 1% Hs seserennsa: OE * 
2 Oe De . . cccek ae et ee heehee abe 
Th Naar 6 6-65 PARSE 68 58 
eS Serre 5 , GO ere 70 61 
et kK Or 70 61 
\ Pe Be aes evbee 68 55 
Reamed and Drifted 
3 te Oi DeREs.. bs 78 69 | 1 to 1%, butt. 70 59 
TP Per. ie r+ oY aes > Ben sires ees iy se 
2 to 6, la St aecens 
% zi i cae eie «6% 65 54 
ied wha e's ce 66 56 
2" to 4, lap.. 68 59 
Butt = ae eg plain jn 
and ae a OR. Cb su cha avon 63 52 
gage RB Beocoe F 
oer, aa éeh ans 
to's * Ravavde OG Bee kis ck 72 63 
Lap oie caaila strong, plain ends 
Oo vi teks gee cue 74 65 i eee 65 59 
SU. 09 G cvcvases 76 67 AG SN eee Se 66 58 
re 4 2 Sea 75 66 , & 2 2a 70 61 
-& 3 Sey be ati : “a hy Seah o owe . oe 
BD pivcmuen et ee Serie oben 
oes > i Spa 58 47 
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Butt Weld, double extra strong, piain ends 
OE Site bE 6 Se we 63 BGM | Me owe eee ee eee 57 49 
, 2 th eee 66 59 _e 2S Bears 60 52 
ee } | See ee 68 61 Zand 2% ...... 62 54 
Lap Weld, double extra strong, plain ends 
Peep eee ee 64 Se. oe ths ecules ay bo 55 49 
, SS 2 Bee ae 66 59%4 | 2% to4........ 60 54 
$m to 6 AK. 65 58% | 4% to6...%.... 59 53 
TOO: 8 wxs bikes 58  , Wee gC By ieee 52 42 


To the large jobbing trade an additional 5 and 2% per cent. 
is allowed over the above discounts. 

The above discounts are subject to the usual variation in 
weight of 5 per cent. Prices for less than carloads are two 
(2) points lower basing (higher price) than the above dis- 
counts on black and three (3) points on galvanized. 


BoILeR TuUBES.—Discounts to jobbers, in carloads, in 
effect from May 1, 1914, are as follows: 





Office of HARDWARE AGE, 
Chicago, May 25, 1914. 


OTHING that could be termed substantial in the 
way of an improvement has developed in hard- 
ware circles the past week and trading has been carried 
on with the same lack of vim that has been apparent 
for some time. Orders to jobbers are covering a greater 
variety of goods as the season advances and makes 
possible greater activity in hardware and kindred lines. 
It is quite evident that retail merchants are sailing 
along with close trimmed stocks consistent with local 
demands and it seemingly takes more than the promise 
of a record breaking crop to pry loose any more than 
an ordinary and far from satisfying volume of busi- 
ness. 

The brick makers’ strike is still in progress in this 
city, although it is thought an early and amicable set- 
tlement will be reached. Building operations are being 
confined largely to the down town district, investments 
in flat and private dwellings having been decidedly 
curtailed this year. 

Collections are viewed in the same light as trade 
conditions, the tendency being to hold tight. The real- 
ization of a bountiful fruit and grain yield will no 
doubt relieve this situation. 

Wire Naits.—The mills report an increased output 
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Office of HARDWARE AGE, 
New York, May 25, 1914. 


Some manufacturers’ representatives see no reason 
to find any particular fault with their trade, which, 
however, they say is largely on season’s lines that are 
necessarily in active requirement. 

On lawn mowers, for example, some makers at least, 
cannot begin to get deliveries as fast as required. The 
warmer weather recently has also greatly stimulated 
the business in garden hose because of the increased 
necessity for sprinkling, which earlier in the season 
was not obligatory. Similar tactics apply to steel 
goods and various agricultural implements, ice cream 
freezers and analagous lines. 

These examples are indicative of pressure which is 
quickly responsive just as soon as merchandise is im- 
peratively needed, showing that the old “wait until the 
last moment, hand to mouth policy” has lost none of 
its vogue. 

There is also reference to a firmer market, and no 
price changes of wide significance, every one waiting 
Micawber-like for something to turn up, and yet the 
same individuals are not downcast, but look upon 
prospective conditions as encouraging. 

Others note that with the exception of products in the 
category of railroad material there is improvement 
over a month ago, but not as favorable as last year. 
Some of this is explained by the fact that buyers would 
not order seasonable goods in December, January and 


Hardware Age 


Lap Welded Steel 


Bon ee 2B iss es 62 ee HS ee a oo bs Spee ond 45 
a oe ce | ia eee Oth. 2... tle 49 
2% and 2% in.......... 65 | 21, Bs. Sidh'e'6 Oho bab’ Cod 45 
SO Eg ey ee ee 70 | Se a noe 54 
[i ans 4h is.......... | eS By “eae 57 
EE its oe. ws am nk So :| BS GD Gee Bhewi sn cv sices 60 
Bo & Seer, a ae Eg Re ees eee eo 49 


Locomotive and steamship special charcoal grades bring 
higher prices. 

2% in. and smaller, over 18 ft., 10 per cent. net extra. 

2% in. and larger, over 22 ft., 10 per cent. net extra. 

Less than carloads will be sold at the delivered discounts 
for carloads, lowered by two points for lengths 22 ft. and 
under to destinations east of the Mississippi River; lengths 
over 22 ft., and all shipments going west of the Mississippi 
River must be sold f.o.b. mill at Pittsburgh basing discount, 
lowered by two points. 





on this product. Stocks in jobbers’ and retailers’ hands 
have been running low and are now being replenished. 
Chicago quotations are as follows: Carloads to jobbers, 
$1.78 base; carloads to retailers, $1.83 base; less than 
carloads to retailers, $1.93 base, all f. o. b. Chicago. 

BARBED WIRE.—Business in wire products has been 
on the gain the past week and barbed wire has moved 
quite freely. Carloads to jobbers, painted, $1.78 base; 
galvanized, carloads to jobbers, $2.18, f. o. b. Chicago. 
The regular advance to retailers and for small lots. 

FENCE WIRE.—Manufacturers of wire fabrics have 
enjoyed a better demand for fencing of late and speci- 
fications have been unusually satisfactory. For fence 
wire, f. o. b. Chicago, jobbers, in carloads, annealed, 
$1.58; galvanized, $1.98; retailers, carloads, annealed, 
$1.63; galvanized, $2.03. Retailers, less than carloads, 
annealed, $1.73; galvanized, $2.18; staples, bright, in 
carloads to jobbers, $1.78; galvanized, $2.18. Car- 
loads to retailers, 5c. extra, with an additional advance: 
of 10c. for less than carloads. 

LINSEED OIL.—The schedule in effect to-day, f. o. b. 
cars, Chicago, and subject to change without notice, 
for strictly pure old process linseed oil, is as follows: 
Carload lots, raw, 49c.; boiled, 50c.; 5 or more barrels, 
raw, 52c.; boiled, 53c.; less than 5 barrels, raw, 54c.; 
boiled, 55c. 





February, but now that warmer weather has improved: 
the situation they are anxious for goods and quickly 
complain even of slight delays. It is predicted that 
two or three more weeks of warm or hot weather will. 
act as a welcome stimulant. In the railroad lines goods 
are badly needed, but purchasing agents are sitting. 
tight, substituting where possible, and ordering only 
when compelled to. 

There has been some diminution in the favorable- 
trade balance in our foreign commerce, the imports 
during April surpassing the exports for the first time- 
since August, 1910. Exports in April aggregated 
approximately $162,000,000, the smallest total reported: 
back to July, 1913, and imports amounted to in round 
figures $172,000,000. This is in contrast with April,. 
1913, when shipments for foreign account surpassed: 
the imports by nearly $54,000,000. Aside from March 
there has been a steady decline in exports out of the- 
United States since October, 1913, the totals then ex- 
ceeding by over $100,000,000 those of April, 1914, with. 
gains in imports of about $40,000,000 during the same 
interval. 

Failures in the United States last week numbered 
359 against 265 during a similar period last year, and‘ 
36 in Canada against 33 in 1913. 

Bank clearings last week were 1.7 per cent. ahead: 
of the corresponding period last year, but 5.2 per cent. 
behind 1912, while gross earnings of railroads reported: 
for the first two weeks of May show a decline of 7.4) 
per cent. compared with a year ago. 
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WIRE NAILsS.—The movement in wire nails during 
May, so far, has been better than the quantity sold in 
April last in this market, but wholesalers and retailers 
alike, are complaining that the trade is not up to nor- 
mal or anywhere near what it should be. The weather 
has been better for various kinds of outdoor work, with 
a corresponding increase all around, and while the ag- 
gregate is nothing to brag about, it is fairly acceptable 
under prevailing conditions. 


Wire nails, out of store, are held at $1.85 per keg. base. 


Cut Naits.—The manufacturers of cut nails are 
holding the price of their products fairly steady and 
such jobbers as have made concessions from the estab- 
lished price are yielding what other associates believe 
is unnecessary. There is a little better demand in cut 
nails for export this month. 


Cut nails, out of store, are based on $1.85 per keg. 


LINSEED O1L.—There have been but slight changes 
in. the linseed oil market recently. The business is ap- 
proximately on about the same level that has prevailed 
for three or four weeks. There have been several 
good days and then alternating slackness, making the 
trade conditions spasmodic in character. 


Linseed oil, city brands, raw, is still quoted at 54c. in 5 
or more bblis., and 55c. in less than 5 bblis., with some ir- 


regularity. State and Western oil in smali lots is 51 to 52c., 
according to quantity purchased, and in carload lots 50c. 
per gal. 


RopPpe.—The hemp market continues dull and manu- 
facturers of rope and cordage generally are withhold- 
ing business owing largely to lack of cable advices. Or- 
ders are spasmodic and come in spurts, the tendency be. 
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Office of HARDWARE AGE, 
San Francisco, May 18, 1914. 


e EADING retailers report sales at present about the 

same in volume as a year ago. In view of the 
general expectations entertained at that time of ex- 
pansion in the Pacific Coast business, this is disap- 
pointing, though not necessarily discouraging. A yéar 
ago the drought and prospect of general crop shortage 
had begun to have some effect in the country, while in- 
dications at present are for unusually large crops. At 
that time, also, some uneasiness was felt as to the 
tariff and the result of new state legislation; and it is 
felt that whatever curtailment can be attributed to 
these causes has already taken place. The norma! 
spring activity has been greatly retarded by numerous 
closing out sales, the effect of which is still felt to some 
extent, but there is little apparent apprehension of 
further liquidation. Locally, the exposition is beginning 
to have more effect, and the Panama Canal, when once 
in operation, will give a decided stimulus to the under- 
lying industries of this section. 








Winnipeg, Canada, May 21, 1914. 
HOLESALE hardware merchants appear to be well 
satisfied with recent developments in this part 


of Canada. The weather, which had been unseasonably 
cold in the latter part of April and the first part of 
May, delayed seeding operations for a time, but warmer 
weather came a couple of weeks ago and the farmers 
have been enabled to plant the grain in a satisfactory 
way, except that the work on the course grains is not 
yet quite finished. The ground is reported in excellent 
shape, with plenty of moisture, and already the wheat 
plant is three or four inches high in many places. This 
has stimulated trade generally through the confidence 
that under average conditions the prairie country will 
reap a good harvest. 

Movement of hardware at present is moderately 
active. Since climatic conditions improved, campers’ 
supplies and all kinds of summer sporting goods have 
been in active demand. General hardware has also 
been in better demand than previously. The outlook 
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sng to go slow until trade takes on a greater stimulus. 
Orders for rope are small and manufacturers of the 
raw material seem able to make out with what is in 
hand or already provided for. 

NAVAL StTORES.—The market in this territory for 
naval stores has firmed up somewhat in harmony with 
Savannah. Distributors express disappointment be- 
cause of the lessened current demand for painting pur- 
poses, owing to the late spring and general depressed 
business conditions. The new crop receipts are greater 
in the primary market, but the purchases for export 
have tended to keep the terms firm. 


Spot turpentine, in yard, is held at 47 to 48 cents per 


gallon. 
Rosins are dull at above local parity. Common to good 


strained, in yard, on the basis of 280 lb. per bbl. is held at 
$4 to $4.10 per bbl. and D grade at $4.40 per bbl. 

WINDOW GLASs.—More window glass factories have 
closed in addition to those that have already gone out 
of commission, and present indications show that com- 
paratively few will continue in blast until the end of 
the regular scale period. Opinion is held by manufac-. 
turers of window glass that the condition of the trade 
in general will be helped by shutting down earlier, 
which will mean a considerable curtailment of produc- 
tion and necessarily a diminution of the total amount 
available at the end of the season. Distributors gen- 
erally are carrying much lighter stock than for several 
years past, and the shortening of the season’s run will 
tend to bolster up the market. 

Window glass in the Eastern market is still 90 and 
20 per cent. discount on single thick and 90 and 25. 
per cent. on double thick, jobbers’ list. 


NCISCO 


Country trade shows comparatively little change. 
Money is still scarce, as the movement of the principal 
crops has hardly started, but a great improvement is 
expected as the harvest season advances. Business is 
relatively less active in the fruit districts than in those 
devoted to hay and grain, where harvesting equipment 
is now in very strong demand. Some of the leading 
implement manufacturers say they have been unable to 
take all the business offered. Tools and equipment for 
outside construction show a little more life, the mills 
and mines buying on about the normal scale. Sporting 
and outing goods are in active demand, but not more 
so than usual at this season; and the same may be said 
of seasonable items in the house furnishing depart- 
ment. 

Retailers in general are beginning to take hold with 
a little more confidence, but are still proceeding with 
caution, while jobbers maintain their waiting policy 
about as strongly as ever, though there are indications 
that this attitude may change rather abruptly in the 
near future. 


EG, CAN. 


for builders’ materials is brightening up steadily. 
Building permits in several] of the cities are considerably 
larger than at the corresponding date last year, and 
that is considered encouraging. Large shipments of 
hardware have been coming westward by the lake and 
rail route since the opening of navigation on the Great 
Lakes. 

The financial situation has become much easier in the 
last week or two, and it is understood that it is not 
difficult to secure loans on reasonably good security and 
at cheaper rates than last month. This will permit the 
carrying on of much work that had to be postponed 
last year on account of the scarcity of money and the 
high rates of interest. Collections throughout the 
country, however, are still backward, and in the rural 
parts payments will not likely improve much before 
the next harvest. There is an optimistic tone in the 
trade for all that. In the industrial centres money will 
increase in circulation as the season advances. 
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HOW TO MAKE VALLEY TIN 


Hardware Age Sheet Metal Expert Explains Details 


By A. F. MUELLER ° 
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Pattern for making valley tin 


ALLEY tin is usually made in the following 

V widths: 5, 7, 10, 14, 20 and 28 inches. The 

5, 7 and sometimes the 10 inch, are split 

from double widths, and this way often saves time. 

The sheets are put together single locked and sol- 

dered or double locked and not soldered as a usual 
thing. 

When the better grades of tin are used the sheets 
are square enough for all practical purposes, but in 
the cheaper grades the ends must be trimmed as 
they are often so much out of square that the locks 
or turned edges will not catch or lock into each 
other. 

In most shops there is a bench that is specially 


provided for making valley tin and roofing. Some 
shops have a movable valley board with a strzight 
edge or stop on one edge or the long side. This 
board when in use is put on a bench or a number of 
tressles so that it rests firmly. The benches have a 
stop or gauge on the rear edge that projects five- 
eighths of an inch above the bench and some of them 
are provided with steel plates that are let into the 
bench planks, flush with the surface, at the locations 
where the seams come in the valley. The bench 
should be solid and quite heavy, as then there is less 
vibration and the valley can be kept straight so much 


easier. 
, Fig. 1 shows a general view of a bench, with a 
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roll of valley clamped on it ready to be soldered. 
The tin is folded as shown in Fig. 8 and then, be- 
ginning at the left hand end of the bench, the sheets 
are locked to each other, the seams malleted down 
and then soldered. The first sheet is clamped down 
with a carpenter’s clamp as shown in the drawing 
and the roll is always pulled away from the gauge H 
so that the sheet S will always positively be up 
against the gauge. To a right-handed man, begin- 
ning at the left of the bench will necessitate him 
malleting the seams overhanded, but he can in a 
short time, with little practice, do the malleting with 
the left hand. The advantage of beginning at the 
left, is that in soldering he looks into the seam or 
at his soldering in the direction of the arrows and 
does not look or work overhanded. In malleting, 
the seams should be flattened as-in Fig. 5, with 
rounded edges and not as in Fig. 6, which shows 
two cases of sharp edges. These sharp edges will 
not expand or contract and in the course of time 
the fatigue of metals will break the seam at E. 

Close to the gauge it is difficult to mallet the seams 
and then a short piece of hard wood is used in the 
same manner as a cold chisel to close the ends of 
the seams. 

The soldering should be done with a hot iron, but 
not as hot as some workmen talk about. After 
solder gets beyond a certain temperature the lead 
in it burns to dross and the property that the solder 
possessed of flowing is then destroyed and a poorly 
soldered seam is the result. 

After the seams in view are soldered the strip 
is then rolled, on a specially constructed roller, to 
prevent it from becoming kinked. The roll is then 
carried to the left end of the bench, the outer sheet 
placed against the gauge and a weight of some kind 
is placed on the inside, such for instance as a square 
head, to prevent it from rolling. The sheet § is 
clamped down and then the process of locking, mal- 
leting and soldering are repeated. When the roll 
has been finished and wired the roller is turned back- 
wards and it can then be easily withdrawn from the 
roll. 

Fig. 2 is an enlarged view of the end of the roller 
in which F is the lock catch. This catch should be 
so made that it is impossible to unhook it from the 
end of the sheet or roll of valley, but must be slid 
out endways. It should be made of not less than 
number 24 gauge galvanized iron to withstand rough 
usage, and be 20 inches long and 8 inches in diam- 
eter, riveted every 3 inches. This length is prac- 
tical for all sizes of valley from 10 to 28 inches wide 
and can be used from either end of the bench. 

A handle made of a piece of pitchfork or shovel 
handle is put into each end of the roller and the 
ends are fastened with small nails that are counter- 
sunk. 

Fig. 3 is a general view of the rear end of the 
common bar folder. The top leaf of the folder is 
stationary and the bottom leaf is movable and con- 
trolled or actuated by the two wheels A and B, which 
are adjusted by the set screw and lock nut. There 
is a set screw at each end of the machine and each 
end must be so adjusted that it exactly corresponds 
with the other end. If it does not so correspond then 
one end of the folder clamps firmer or tighter than 
the other end and folds uneven locks or edges. This 
unequal adjustment will probably explain why some 
folders turn wider locks on one end than on the 
other end and why some folders let the metal slip out 
of one end of the folder when the bending leaf is 
raised. 

When the set screw is unscrewed it permits the 
part C to drop toward the base of the folder, thereby 
disengaging the two wheels A and B, when the 
folder is in operation and the bottom leaf will then 
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not clamp the top leaf. Knowing of this adjustment 
we can take advantage of it and make double-locked 
valley and roofing by using the ordinary bar folder 
although it must be understood that it does not 
take the place of a special double-lock edging ma- 
chine. 

Fold the tin in the folder in the usual way as 
shown in Fig. 8, and then pull down the edge by 
flattening it in the folder between the top leaf and 
the bending leaf as shown in Fig. 9. When all of 
the tin has been folded in this manner, unscrew the 
set screws enough so that the operation of the 
wheels A and B do not affect the bottom leaf. Draw 
back the folder gauge and then insert the edges of 
the folded tin in the folder and fold another edge 
and then the lock will be formed as shown in Fig. 7. 
The finished seam is shown in Fig. 4, and the locks 
are put together by sliding them into each other 
from the end and they should not be too tight, as 
there should be some adjustment to keep the roll 
straight and then the operation of malleting will in 
a measure take up any looseness that there is. Mak- 
ing double-locked valley is altogether different than 
single locked and to a person not accustomed to 
this work it might not prove to be the most complete 
success at the first attempt. Double-locked valley 
is seldom soldered and therefore it requires more 
care in putting the sheets together so as to keep the 
roll straight and not get a “rainbow” edge. 

Valley is usually put up in 100-foot rolls and is 
frequently painted, although in some localities the 
impression prevails that painted valley is made of 
cheap tin and painted to conceal that fact. 

When valley is sold in less than full rolls it must 
be measured at time of sale and often this occurs at 
a time when everybody around a store is busy, for 
fate seems to decree that things should come in a 
“bunch.” So in making up valley it should be 
measured as it is rolled up on the roller every 3 or 4 
feet and then it is only necessary to unroll a small 
part of a roll to find what the roll contains. If for 
instance the roll showed 74 feet and a customer 
wanted 19 feet it would be unrolled to the 54-foot 
mark, one foot added to that mark and then cut off, 
when the roll is marked with 3-foot spaces. In this 
way the roller can also be used, as the raw end of 
the valley can be slipped into the riveted lap (and 
the valley sold), rolled up on the roller as it is 
being unrolled from the roll and then the customer 
gets valley that is not all kinked, and the sale can 
be made by one clerk on limited counter room. 


Coming Hardware Conventions 


SOUTHERN HARDWARE JOBBERS’ ASSOCIATION, 
Greenbrier Hotel, White Sulphur Springs, W. Va., 
June 9, 10, 11 and 12. Secretary, John Donnen, . 
Richmond, Va. 

AMERICAN HARDWARE MANUFACTURERS’ ASSOCIA- 
TION, Greenbrier Hotel, White Sulphur Springs, W. 
Va., June 9, 10, 11, 12. Secretary, F. D. Mitchell, 
Woolworth Building, New York, N. Y. 

HARDWARE ASSOCIATION OF THE CAROLINAS, July 
7, 8 and 9 at Raleigh, N. C. Secretary, T. W. Dixon, 
Charlotte, N. C. 


H. P. & E. Day, INc., Seymour, Conn., maker of the 
Waterman fountain pen, has awarded the contract for 
a 5-story, 30 x 100-foot reinforced concrete factory 
building. Vulcanizing department and an engine room 
will also be erected. 


THE WINCHESTER REPEATING ARMS Co., New Haven, 
Conn., has bought a 300 x 1,200-foot tract on Forbes 
avenue and will develop a water terminal with storage 
facilities. 
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Hinges, Holder, Hasps, Handles, Bolts 


No. 1457  Ball-bearing Garage Hinges with 10 and 24-inch straps, 
permit closing doors tightly, which is impossible with 
Hangers. 

No. 1775 New Garage Door Holder. See illustration above. 

No. 91546 Extra Heavy Safety Hasp. Screws concealed when 
hasp is locked. 

No. 1055 =10-inch Chain Bolt. Reversible and with 5-foot or 24- 
inch Chain. 

No. 1056 New 10-inch Foot Bolt to match the Chain Bolt. 

No. 1252 Extra Heavy Thumb-Latch—New. 

No. 1265 and 1257 Heavy Handle or Pull. —— 

All made from STANLEY WROT STEEL in rust-proof japanned SS— 

or “STANLEY SHERARDIZED”’ finishes. ——<$—$—= 


Ask your jobber or write us for information. 


THE STANLEY WORKS 


New Britain, Conn. 
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Zs / 100 Lafayette St., Canadian Representative : 73 East Lake Si., 
Cay New York A. MacFARLANE & CO., Montreal Chicago 

g See our Box Strapping Advertisement on Page 227 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market by Hardware Manufacturers 


“Perfection” Ball Bearing 
Floor Scraping Machine 


Duncan Bros. & Wray Company, 
Ludlow Falls, Ohio, has just brought 
out its new “Ball Bearing Perfection” 
floor scraper. 

The “Perfection” scraper appeals to 
the builder and contractor because of 
its several exclusive features not 
found in any but the higher priced 
power machines. The company claims 

















“Perfection” bail bearing floor scraping 
machine 


the scraper. weighs about 125 pounds, 
is pulled towards you and is mounted 
on large wheels, each having two 
complete sets of best steel balls: in 
seamless steel cups, case hardened 
and polished. This feature makes it 
run about 50 per cent. easier. 

The adjustable hinged knife holder 
allows the knife to be set at any angle 
required to meet the condition or 
grain of the wood. The knife is 
placed between curved jaws and under 
a rubber pad. The peculiar shape of 
the knife holder insures a smooth 
surface either with or against the 
grain, giving the floor a beautiful 
gloss, requiring no sanding or further 
finishing. “Perfection” knives are 
bow-bellied, and when placed in the 
holder the corners cannot scratch or 
mar the floor. 

The adjustable shearing cut allows 
easy shifting of the knife holder 
either to right or to left, thus no time 
is lost in scraping up to base-board 
on either side of the room. This 
shifting device is also used for 
scraping bowling alleys, no other 
parts being used for this work. The 
shearing cut is also necessary in 
scraping down knots or cross-grained 
wood, and the shifting can be done 
without stopping the work. Every 
change made instantly and without 
tools or extras to add or take off. A 
lever on handle controls this device. 

The handle is quickly adjusted to 
hight of the operator; also to govern 
the depth of cut of knives. The knives 
are made from high-speed silver steel, 
tempered by a special process, which 
insures a good scraping edge. Every 
knife is carefully sharpened, honed 
and the edges turned and ready for 


work. The following knives are in- 
cluded: two roughing knives, four 
regular scraping knives and two spe- 
cially ground knives for finishing fine 
floors, such as parquetry and thin 
quartered oak. 


Starrett Tool Chests 


The L. S. Starrett Company, Athol, 
Mass., makers of fine mechanical 
tools, has received every year a great 
number of inquiries from mechanics 


-who desire tool chests in which to 


keep and carry their tools. Three 
styles of chests have been made and 
are ready for distribution among 
hardware dealers. 

No. 765 is the finest grade made, 
and is covered with best leatheret 
with highly polished solid mahogany 
drawer fronts. The drawers and till 
are lined bottom and side with the best 
grade of green felt with special patent 
locking arrangement. The corners 
are raised and there is a nickelplated 
mirror in the top of the till. The 
outside dimensions are 20 5-16 inches 
long, 7% inches wide and 12% inches 
high. Shipping weight 17 pounds. 
The till is three inches deep. The 
large drawers are 18% x 6 inches. 
This chest sells for $18. 

Two lower priced chests are simi- 
larly constructed, but made of differ- 





, 

















Outside and inside views of the Starrett 
No. 765 tool chest 


ent material. No. 766 is made of the 
best grade quarter sawed oak with 
five top drawers lined with green 
felt. The outside dimensions are 17 
inches long, 75% inches wide, and 12% 
inches high. Shipping weight 16 
pounds. Price is $14. 

Chest No. 767 is made of hazelwood 
thoroughly kiln dried. The finish is 
satiny walnut. This is a very fine lit- 
tle chest, is light and strong, conve- 
niently arranged, and will be found 
very serviceable. Its outside dimen- 
sions are 17 inches long, 7% inches 
wide and 10% inches high. Shipping 
weight only 13 pounds. Price, $9.25. 
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“Miller” Cabinet Locks 


The Miller Lock Company, Phila- 
delphia, Pa., is placing on the market 
a line of chest, desk, drawer, cup- 
board, wardrobe and various other 
types of cabinet locks. The same fea- 
tures of strength, security. and work- 
manship which appear in “Miller” 
padlocks are being utilized in this line 
of goods. 

The locks are packed in strong, 
handsome cartons; an illustration of 

















New type of cabinet lock made by the 
Miller Lock Company 


the lock appears on the label, ena- 
bling the merchant to tell at a glance 
the contents of the carton. 

The lock illustrated is No. W12. It 
is made in both steel and solid brass. 
Full information will be furnished by 
the company. 


New Gun with Roller 
Bearings 


The new “Stevens” 20 gauge ham- 
merless double barrel shotgun has the 
unique distinction of being the only 
gun made which has roller bearings, 
made by the J. Stevens Arms & Tool 
Company, Chicopee, Mass. The effi- 
ciency of this style of bearing is un- 
questioned, and its use in this new gun 
is a distinct step forward in the art 
of double gun manufacture. It is 
necessary for the hammer of a smal! 
bore gun to strike as hard a blow as 
that of a 12 gauge gun, and the light- 
er weight of the small gun makes it 
more difficult to open. This is a se- 
rious disadvantage, but one which has 
been entirely eliminated in the new 
“Stevens,” the effect of the roller bear- 
ings being to reduce the friction to a 
minimum, with the result that this 
is a very easy cocking 20 gauge dou- 
ble gun. 

The cocking mechanism is cleverly 
and simply designed, several parts or- 
dinarily considered essential being 
omitted altogether. As will be seen 
in the illustration, roller bearings (No. 
1) are placed one at the end of the 
mainspring (No. 3), where it travels 
on the frame, and another at the end 
of the cocking rod (No. 2), bearing 
against the hammer. The cocking 
rod and mainspring are joined togeth- 
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No. 382 
Adjustable Malleable D’s 
No. 211 R-W Steel Foot Scraper 





You can make a sale to every | 


caller if you handle the complete 


line of 
No. 210 R-W Steel Foot Scraper for Concrete 


ee : a H ar d Wale 
Specialties 


Steel Hatchets, Wagon 
Jacks, Grass Catchers, 
Wrenches, Folding 
Buggy Seats, Folding 
Sleds, Door Catches, 
Holders, Stays, Stay 
Rollers, Stops, Corner 
Irons, Mending Plates | 











If you haven't our 
Catalog, write today. 
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New “Stevens” 20 gauge 


er, forming an integral piece, and 
when the gun is opened they move in a 
rearward direction, pushing the ham- 
mer back until the latter engages with 
its sear. The mechanism is so de- 
signed that the resistance is quickly 
reduced as the gun is opened, being 
least near the end of the movement. 
This effect is the exact opposite of 
that experienced in the ordinary ham- 
merless double gun, where the re- 
sistance keeps increasing the further 
the gun is opened. 

Descriptive circulars will be fur- 
nished to jobbers or dealers in quan- 
tity on request. 


Taylor & Boggis “Glen” 
Design 


The Taylor & Boggis Foundry Com- 
pany, Cleveland, O., has just placed on 
the market another neat and attract- 
ive design as illustrated herewith. It 
is known as the “Glen” design and is 
made in both wrought steel and 
wrought bronze metal and furnished 
in all the popular finishes. Upon re- 

















Taylor & Boggis “Gien” design 


quest the maker will be pleased to 
mail folder illustrating and describ- 
ing this design. 


hammerless double barrel shotgun 


“Dreadnaught” Blow Torch 


The P. Wall Mfg. Supply Company, 
720 Preble avenue, N. S., Pittsburgh, 
is putting on the market the No. 10 

















The “Dreadnaught” blow torch 


“Dreadnaught” (brazer) gasoline 
blow torch, of which we show an illus- 
tration. The maker states that from 
a small pointed intensely hot flame, 
by simply turning the needle valve, a 
powerful blow pipe flame is secured. 
The torch is referred to as being ideal 
for the use of electricians for solder- 
ing fine wires, commutator work or 
heavy cable. It is also suitable for 
brazing wires in rubber tires and may 
be used for many other purposes. The 
torch is very substantially made, the 
company claims, only the best ma- 
terials being used in its construction, 
and its strong feature is its simplicity 
in operation. 

This article appeared in HARDWARE 
AGE April 30, with the wrong illus- 
tration. It is now shown correctly. 


MotoRope Automobile 
Tow Line 


The MotoRope Company, 46 South 
street, New York City, is now putting 
up its high grade automobile tow line 
in shorter lengths, which it has been 
found answers the purpose just as 
well as the former styles and enables 
the company to reduce the cost to 
merchants by giving them a larger 
discount. 

The No. 1 style is now 25 feet long, 
of 1%-inch diameter, designed for 
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cars weighing up to 2000 pounds, with 
a tested breaking strength of 2900 
pounds. 

The No. 2, 30 feet long x % of an 
inch in diameter, is for cars of over 
2000 pounds weight and tested to 5000 
pounds breaking strength. 

“MotoRope” is of the highest qual- 
ity Manila bolt rope, made especially 
for this purpose by one of the best 
rope makers, and guaranteed by the 
company to be the strongest and most 
elastic rope for the purpose. 

There is a handy fastener (patent 
applied for) at each end,’ which can 
be quickly adjusted to any length, 
thus having no knots to tie, it will not 
slip, and can be instantly released. 

There is also another group of this 
type, of rope in a special grade 
namely No. 1, 25 feet v % inch in 
diameter; No. 2, 30 feet x % of an 
inch in diameter, of a special grade, 
but of excellent quality, to meet com- 
petition. 

The company also offers a line of 
block and tackle outfits for motor tow 
lines, so that tourists caught un- 
awares, away from possible outside as- 
sistance, can get their cars out of 
difficulty themselves. 

Other special sizes are made to or- 
der and prices will be quoted on re- 
quest. 


“Cold Radiator System” 


The Efficiency Metal Products Com- 
pany, Inc., Candler Building, 220 
West Forty-second street, New York 
City, is featuring its “Cold Radiator 
System” which is a super-cooling de- 
vice made of rectangular metal tubes, 
enameled a clean, cold white, and in 
the form of shelves or racks for re- 
frigerators, ice boxes, cooling rooms, 
etc. 

These tube shelves catch and circu- 
late the water as it drips from the 
melting ice, a by-product heretofore 
wasted. The ice water retains the 
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View of the “Cold Radiator System” 
installed in a refrigerator 


cold, evens the temperature, increases 
refrigeration, aids sanitation, saves 
ice, simplifies the care of the refriger- 
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ator and produces the best results 
without further cost, the company 
claims. 

The company’s water chest placed 
in the ice compartment, enables the 
use of cold water instead of ice in the 
refrigerator during the winter and 
spring months, when water is nat- 
urally very cold. This makes the 
system an all year round business 
and increases the saving on ice bills to 
a very large extent, especially in pri- 
vate families and business houses. 
The circulation of cold water in these 
hollow metal shelves creates, the com- 
pany claims, an ideal condition in the 
food compartment of the refrigerator. 

This ice water shelving can be in- 
stalled in any refrigerator, old or new, 
small or large, commercial or house- 
hold, at a very moderate cost. 

Chemicals, salt or ammonia are not 
used in this process. 

The shelving has the endorsement 
of the Good Housekeeping Institute of 
New York City. 


Shelby Broad Bevel Flush 
Sash Lift 


The Shelby Spring Hinge Company, 
Shelby, Ohio, recently added to its ex- 
tensive line of builders’ hardware a 
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Shelby broad bevel sash lift 


new flush sash lift which is meeting 
the company’s demand for a high-class 
sash lift. 

It is made from wrought steel, real 
bronze or brass, finished to match any 
interior hardware. The broad beveled 
edges gives it a very massive appear- 
ance. 

Packed % gross in box with screws 
to match. 


Plumb Axes 


Fayette R. Plumb, Inc., Philadel- 
phia and St. Louis, is placing on the 
market two new axes, one called the 
“Aw-To-Graf” axe and the other the 
“Plumb Racing Pattern.” 

The “Aw-To-Graf” axe is for the 
man who takes pride in the appear- 
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ance as well as the durability and 
service quality of his axe. Every 
line in it the company claims has been 




















“Plumb Racing Pattern” axe 


Tags used as selling a on the -Aw-to- 
Graf” and “Plumb Racing Pattern” axes 
respectively 
developed to give it absolute balance 
and driving power in addition to 
ability to withstand severe shock and 
punishment. It is made of high grade 
steel and is accurately tempered to 
give it extreme toughness to prevent 
the eye from buckling, or the head 
from spauling, and also to give the bit 
sufficient hardness to enable it to keep 
a sharp keen edge after repeated 
grindings. The bit can be ground 
back to 1% to 2 inches from the cut- 
ting edge, provided the grinding is 

done properly. 

It is made. in two finishes, full 
polished with gold hollow bevels, and 
full polished with a fire blue finish. 
It is deeply etched with the personal 
signature of the president of the com- 
pany. It is handled with an all-white, 
waxed, second growth hickory handle. 

The “Plumb Racing Pattern” is a 
single bit, fast cutting axe, designed 
especially for expert choppers. This 
pattern was originally made for fast 


chopping in the Australian bush and . 


for champion axe contests. It is now 
intreduced to the American market 
and will make a strong appeal to the 
expert. It is made of the same high 
grade steel as the “Aw-To-Graf” axe 
and is tempered in the same manner. 
It is furnished in only one finish, 
polished bit with eye painted red, and 
is handled with an extra oval handle. 
The company makes a strong fea- 
ture of the tags attached to each axe 
of these two models. On the reverse 
side of each tag is a brief explana- 
tion of what the “Aw-To-Graf,” or the 
“Plumb Racing” axe stands for. 















“Aw-to-Graf”’ aze 
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The obverse side of the “Aw-To- 
Graf” axe tag bears the personal en- 
dorsement of the president of the 
company, in a fac-simile of his hand- 
writing. To the consumer it costs 
$1.75 in the single bit pattern, and in 
the double bit pattern it costs $2.25. 

The tag for the “Plumb Racing” 
axe is described as “the axe for the 
expert” and the price to the consumer 
is fixed at $1.50. 

These tags are attached to the axes 
as special selling helps and profit win- 
ners to the retailer and as aids to the 
consumer. : 


Mentz-Hoffman Hose Con- 
nector 


A new hose connector, which can be 
attached to a piece of hose very 
quickly without the use of tools and 
without requiring washer clamps or 
wire to make the connection water 
tight, is being placed on the market 
by the Mentz & Hoffman Pattern & 


' Manufacturing Company, Payne ave- 


nue and East Thirty-eighth street, 
Cleveland, Ohio. The connector con- 
sists of two parts, the main body and 
a sleeve. 

In application it is pushed into the 
hose, the hose going into the sleeve as 

















Mentz-Hoffman hose connector 


far as possible, then the sleeve is 
screwed back tightly, binding the 
hose against the end of the connector, 
which is slightly enlarged. It is 
claimed that this connector can be 
permanently attached to the end of a 
piece of hose in 30 seconds. A union 
of the same type of construction is 
made for use in repairing leaky hose. 
The connectors are made for all sizes 
of hose and for all pressures, whether 
for water, steam, air or gas. 


“Universal” Coffee 
Machines 


Landers, Frary & Clark, New 
Britain, Conn., have added to their 
already large line of household utili- 
ties, six “Universal” coffee machines, 
all of the alcohol burning type. Illus- 
trations of these new coffee machines 
are shown herewith. 

No. 226 and 229 are of the same 
type, No. 226 having a six-cup capac- 
ity and No. 229 nine-cup capacity. 
The hight of No. 226 is 15% in. and 
No. 229, 17 in. This machine can be 
had in nickel plated, copper or silver 
plated. They weigh 8% and 10 Ib., 
respectively, when packed. 

No. 336 and 339 are of the same 
general appearance, but the No. 336 
has a six-cup capacity, while No. 339 
has nine-cup capacity. No. 336 is 15 
in. in hight and No. 339 16% in. in 
right. This machine also comes nickel 
plated, copper or silver plated. 
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No. 4436 and No. 4439 are of an- 
other pattern and are of six-cup and 
nine-cup capacity respectively. No. 
4436 is 15% in. in hight and No. 4439 
is 16% in. in hight. The shipping 
weight is 8 lb. and 10% lb., respec- 
tively. | 

No. 4146 and No. 4149 are likewise 
of the same pattern, No. 4146 having 
a six-cup capacity and being 14 in. in 
hight, and No. 4149 being of nine- 
cup capacity and 15% in. in hight. 
Shipping weight of these is 9 lb. and 
10% Ib., respectively. 

No. 796 and No. 799 are also the 
same type. No. 796 is a six-cup ca- 
pacity, shipping weight 9 Ib. and hight 
over all 15% in., while No. 799 is of 
nine-cup capacity, shipping weight 
10% Ilb., hight over all 16% in. 

No. 876 and No. 879 are made in 
the same pattern. No. 876 is of six- 
cup capacity, shipping weight 9 Ib., 
hight over all 15% in., while No. 879 
is of nine-cup capacity, shipping 
weight 10% in., hight over all 17 in. 

All of these machines are made of 
copper, the inside being coated with 
pure tin, silver finished. The handles 
are ebonized. The percolaters are 
shipped one in a wooden box. 

The list prices range from $8.75 
to $18.25. 


Rotary Insect Ridder 


The Cleveland Galvanizing Works 
Company, Cooper avenue and Penn- 
sylvania Railway, Cleveland, Ohio, is 
featuring a new rotary insect ridder, 


Six new “Universal” coffee percolators made by Landers, Frary & Clark 


which is an autoamtic scientific de- 
vice that dispenses a soluble cake of 
special insecticide by means of a 
garden hose, and any ordinary nozzle 
or lawn spray, effectively ridding any 
lawn or garden of all insects, pests, 
ants, angleworms and larvae, etc., the 
company claims, promoting at the 




















The rotary insect ridder unassembled is 
shown at the top of the cut. Below it ap- 
pears in action 
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same time a vigorous healthy growth 
to all plant life. 

“Ridants,” the specially compounded 
tablets, can be inserted easily without 
detaching the ridder. They dissolve 
slowly under the rotation of the brass 
container and flowing water, and will 
saturate the soil, first repel and finally 
exterminate all insects, larvae, etc., 
by driving them to the soil beyond a 
habitable depth. 

The rotary insect ridder will not 
harm vegetation, and with proper 
solutions will combat San José scale 
and flies. : 

It has a solid outer shell, a snuggly 
fitting, easily clamping cover, and a 
center pin, on which revolves rapidly 
under flowing water a_ perforated 
sheet brass box and cover ‘called the 
“Container.” There are hose connec- 
tions at intake and outlet. 

The company offers a special propo- 
sition to dealers on an initial order. 


“Laurel” Cabinet Gas Range 


The Art Stove Company, Detroit, 
Mich., has just added the manufac- 
ture of gas ranges to its other lines of 
heating and cooking equipment and is 
placing on the market the “Laurel” 
cabinet gas range. This is a compact 
range constructed along the latest 
ideas on sanitary kitchen equipment. 
In place of dirt catching ornaments, 
plain, smooth designs that are easy to 
keep clean have been substituted. The 
arrangement of the oven and broiler 
is designed for convenience. The 
range is assembled largely without 
bolts making it possible to dismount 
it without removing a single bolt and 
making it convenient for cleaning. 
Dirty or rusty burners or ovens can 
be quickly removed and cleaned. The 
range is equipped with U. G. I. self- 
adjusting gas cock valves, which have 
the advantage of durability, require 
no packing and indicate by the posi- 
tion of the handle whether the gas is 
on or off. 

An important feature is a special 
insulation against loss of heat. The 
bodies are lined with heavy sheet as- 
bestos in addition to having the cus- 
tomary dead air space. This provides 
a double means of retaining the heat 
inside, utilizing it to the fullest, and 
it insures a cooler kitchen. 

The range is provided with three 
single burners, one giant and one sim- 
mering burner in its cooking top. As 
no bolts or fastenings are used the 
burners are easily removed for clean- 
ing. They are constructed to produce 
the greatest amount of heat with the 
least gas consumption. Their design 
permits a thorough circulation of air 
around each raised flame stool, 
thereby producing a sharper flame of 
more perfect combustion than would 
otherwise be possible. The oval 
burner is of special construction 
which permits an even distribution of 
flame over the entire broiling surface, 
making it especially adapted for 
broiling and toasting. The valve for 
the operation of this burner is located 
at the front of the range in line with 
the valves for the cooking burners. 
This allows the range to be placed in 
a smaller space than if the oven 
burner valves extended at the side of 
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In Perfect Condition 
From Hand to Hand 


It is not enough for us to be 
sure that U. S. Sandpaper is 
right when we make it, but we 
pack it right, so that you get it 
right. We take no chances of de- 
livering our products damaged in 
transit by rough handling. 


U.S. Sandpaper 


is always delivered to your job- 
ber in perfect condition. 


Each bundle we press and wire, 
then wrap in double sheets of 
strong wrapping paper. with 
heavy boards at each end. 


Each quire of U. S. Emery 
Cloth is packed separately in 
durable, attractive three-color 
manila paper wrapper. Each 
quarter ream is wrapped in 
another distinctive three color 
branded protective wrapper. 


We want you to get the best 
sandpaper and emery cloth in the 
best condition from your jobber. 
You will if you buy U. S. prod- 
ucts. And you wil! find them 
quick and steady sellers. 











Genasco/ 

















Roofing with life 
makes lively business 


Every dealer wants to be 
considered a “live one”—carry- 
ing a line of goods that boosts 
trade because it turns out a 
satisfaction to customers. 


You can increase your repu- 
tation as an aggressive dealer 
by handling 


THE TRINIDAD-LAKE-ASPHALT 





Genasco has the life of Trinidad 
Lake Asphalt, from which it is made. 
This gives it not only resistance to 
weather but endurance against time. 


It means lasting protection and 
real economy for your customers; 
which in turn means solid satisfac- 
tion and larger patronage for you. 


Order Genasco from your jobber. 
Write us for samples and full in- 
formation. 


The Barber Asphalt Paving 
Company 


Largest producers in the world of asphalt 
and ready roofing 


PHILADELPHIA 


New York San Francisco Chicago 
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the oven. The range is equipped with 
an automatic lighter by means of 
which one or all of the top burners or 
the simmering burner can be auto- 

















“Laurel” cabinet gas range 


matically lighted by pressing a but- 
ton. The range is constructed of non- 
corrosive Keystone metal with Wells- 
ville finish. Solid cast doors, alu- 
minum broiler pan, electrically welded 
oven and broiler racks and aluminum- 
ized steel drip pan and burner box are 
supplied with each range. The oven 
is 18 x 18 x 14 inches and the broiler 
18 x 18 x 10 inches. The range is 
built for either manufactured or nat- 
ural gas and with black and nickel 
finish. 


“Majestic” Garbage Receiv- 
er and Refuse Burner 


Edwin A. Jackson & Bro., Inc., 50 
Beekman street, New York City, is 
featuring the “Majestic” garbage re- 
ceiver and refuse burner combined, 
made by the Majestic Furnace Com- 
pany, Huntington, Ind. 

The body of the outer can is made 
of 16-gauge American ingot iron and 
will not rust in the ground. It is 19 
inches in diameter and 30 inches high. 

The cast iron top consists of an 
outer rim (which is bolted to the iron 






































“Majestic” garbage receiver and refuse 
burner as appears in operation. The 
body of the can is in the ground 


shell or outer drum) and a _ hood- 
shaped top which holds the removable 
hopper. The hopper always remains 
closed when not in use, preventing the 
escape of odors and any entrance by 
mice, rats, dogs or cats. The hopper 
can be opened easily by the foot, and 


a little kick will shut it easily and 
quickly. 

The inner garbage can is made of 
galvanized iron, is 15 inches in diam- 
eter and 24 inches high. Below this 
can is a cast iron receptacle for hold- 
ing ashes that accumulate from burn- 
ing the refuse. This ash receiver 
can be taken out by means of a bail 
and the ashes emptied into a can. 

The “Majestic” is made in two sizes 
and with a solid bronze top if desired. 


Stanley Garage Door Holder 


The Stanley Garage Door Holder 
made by the Stanley Works, New 
Britain, Conn., is a strong, well-made 
device, which is fastened on the top 
of the inside of the door and on the 
upper part of the door casing. It 
acts by means of an attached chain 
which throws the bar off center, al- 
lowing it to “fold” upon itself, thus 
allowing the door to close in its natu- 
ral way. When extended, it holds 
the door full open, making a firm, 
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Stanley garage door holder applied. Clos- 
ing the door 


rigid barrier against the wind or 
other causes which would otherwise 
slam the door. 


THE AUTO COMBINATION SWITCH 
Lock COMPANY, Columbus, Ohio, has 
been incorporated; $10,000; by H. R. 
Elliot, C. E. Dennis, L. A. Van Anda, 
L. M. Van Anda, E. B. Dennis and 
Edw. Dennis. 


THE UNION TWIST DRILL COMPANY, 


Athol, Mass., will erect a three-story © 


addition to the cutter department of 
its Athol plant and a three-story ad- 
dition, 60 x 180 feet, to its factory at 
Derby Line, Vt., the latter to cost 
$50,000. 


THE RECENTLY ORGANIZED Hartford 
Tire Pump Company, Hartford, Wis., 
has leased manufacturing quarters in 
the Wittig building and is equipping 
for producing air pumps and com- 
pressors for automobile purposes. 
The appliances are designed by W. 
Heston Knickerbocker, who is presi- 
dent and manager of the concern. 


OFFICES OF THE AMERICAN SHEET 
& Tin PLATE COMPANY, and the Na- 
tional Tube Company, will be moved, 
May 28, from the McCormick build- 
ing, Chicago, to the new Continental 
& Commercial National Bank build- 


ing. 
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“Boy Scout” Fob 


The Scouts’ Compass Watch Com- 
pany, Minneapolis, Minn., is intro- 
ducing the “Boy Scout” fob, made 

















The cut at the left shows the “Boy Scout” 
fob, front view. The cut at the right is 
the back view, showing the whetstone 


with a $carborundum' whetstone 
countersunk in the back to sharpen 
knives, fish hooks, ete., and for 


scratching matches. 

To dealers a special offer is made. 
With each dozen regular Scouts’ 
Compass watches six of these fobs 
will be given free—and one fob with 
each new “Captain Scout” (the model) 
watch. 

This makes an attractive proposi- 
tion for dealers, and naturally every 
Boy Scout will want a watch with this 
useful fob attachment. 


The “Meyer” Saw Clamp 


The “Meyer” saw clamp made by 
the Boeger-Meyer Machine and Tool 
Company, Newark, N. J., is made of 
steel throughout and is indestructible, 
the company claims. Its weight is 
only 18% ounces, and it takes up 
very little room in a mechanic’s tool 
box. (Space in box, 2 x 3 x 11.) 

The “Meyer” saw clamp can either 
be clamped or screwed to the bench. 
A very convenient arrangement for 
clamping the vise to the bench is 
shown in the cut. This can be at- 




















The “Meyer” saw clamp is shown at the 
top of the cut. A saw in position appears 
below 
tached to or detached from the body 
of the clamp in a second. The saw 
can be clamped very rapidly by means 
of a double toggle joint. A tight grip 
on the saw prevents chattering while 

filing 
The selling agent is Taintor & Co., 
146 Lafayette street, Newark, N. J. 
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LONG HORN THE CARTER 
Leaves nothing to chance CARBURETOR 
because it is direct-hand- Unique construction — fue) 
driven—like a hammer on a leve engine 


Jouns- 


gong. Employs neither elec- s Gives a truly auto- 
tricity nor rubber bulb. matic, progressive fuel supply, 
Response to pressure on the insuring real increase of flex- 
knob is instantaneous, abso- ANVILLE ibili Injected through 


Dumerous minute jets, 

poco is eee eve 
zed—the real reason >. Gutter cuts fuel con- 
sumption at least 10%” while increasing both 
power and speed. 





lutely certain and controlled 


in yolume and duration en- 
mee st T, ews operator. All profit, clear profit. 
rice 


J-M DRY BATTERIES 


excel in every capacity 
where 5/4 
used. 

dry batewsion of high 
amperage, they are not 
subject to rapid de- 


SERVICE 





J-M (Mezger) SOOT- 

PROOF SPARK PLUG 
For hottest s ay and 
longest life. stood 
the test of gwetes venus 
widespread use. Double- 


COVERS < 
THE CONTINENT “x. 








terioration. Lasting, 

cfiaeat, economic fi Make the Casual Buyer crea aac 
ae” oe i Your Reaular Cust overcomes’ all tandency 
— or square shape. our egu a us omer . nos age = 





roughly tested. 
FULLY TGUARANTERD. 


J-M LENS (Non-Blinding) 
Completely 


withdrawn without dis- 
turbing shell 
der. 
able. 


in cylin- 
Wonderfully dur- 
Millions in use. 


]F your sales to car owners are confined 
to one or two articles such as batteries 
and spark plugs, aren’t you limiting your pos- 
sibilities for profit? 












subdues the 

ao J-M Automobile Accessories are in great de- om 

high power mand—each represents STANDARD quality BURN 
headiights rey" and each fits in with some real automobile BRAKE 
er — need. LINING 
nates roa 

ahead. Consists They carry the guarantee of a $5,000,000 con- 

- Baer cern and entitle the user to Service of the rt grace ys in Cartons con- 
~— area of highest efficiency and greatest convenience. pres. homage a a eee 
clear _ glass bands of popular makes of cars 
soon gy «i gto There is a J-M Service Branch in Every insuring accurate fit. 

Easily attached in place of orig- Important City of North America. Stops car instantly or gradually 
inal glass. Fits an standard as desired. Not affected by 
auto lamp. Price, $5. per pair. water, gasoline, oi] or acid. 


Write nearest Branch for booklets and special proposition to Hardware Dealers. 


H-W:- JOHNS-MANVILLE CO: 


Akron poe Cleveland Detroit oe Milwaukee St. —_ Syracuse 
Albany ffalo Columbus Duluth Kansas City Minneapolis Philedelpbia St. Paul Toledo 
Atlanta Charlotte Dallas Galveston Los Angeles Newark, N. J. Pittsburgh Salt Lake City Washington 
Baltimore Chicago — en et Louisville New Orleans Portland, Ore. San Francisco Wilkes-Barre 
Birmingham Cincinnati Den Memphis New York Rochester Seattle Youngstown 
THE CANADIAN "A. Ww. JOHNS. MANV ILLE CO., LTD., Toronto, Montreal, Winnipeg, Vancouver 2489 

















PROFIT versus PROFIT 


Which Do You Want--25c or 50c Profit? 
Scout’s Compass Watch Boy Scout Fob 


DOUBLE VALUE 2-IN-1 RETAILS FOR $1.25 
IN CANADA $1.50 Retails 25c 
Dealers Price $2.00 Per Doz. 


Fully Guaranteed 
The Boy Scout Fob 


Back to You 

with a Carborundum Whetstone 
countersunk in back to sharpen 
Knives, Fish Hooks, Scratch 
Matches, Etc. Greatest selling 
Fob ever invented. 


Stem Set 
No Come 


Stem Wind 





To introduce this Fob we are giv- 
ing you Free 6 Fobs with each 
dozen Regular Scouts’ Compass 
Watches that retail for $1.25; 
and | Fob with each new CAP- 








and in fact all Sportsmen. 

SATISFACTORY PROFIT FOR YOU 
Price to Dealers, $10.65 Per Doz., Less 2 Per Cent. 
Including Six Boy Scout Fobs which you sell 

for 25c each 
YOUR NET PROFIT $6.00 ON 1 DOZ. 
WATCHES 


Front '/7 Size 


TO SHOW THEM IS TO SELL THEM 


SCOUT’S COMPASS WATCH CoO., 





TAIN SCOUT (thin model) 
Front Reduced Back Reduced Watch that retails for $3.00. 
This is the original Combination Compass This makes you a net profit of 
Watch. The watch that sells to Boy Scouts, 50c. on each $1.25 Watch. 
Hunters, Fishermen, Automobilists, Travelers, 





This makes you a net profit of 
$1.25 on each $3.00 Watch. 


Compare this with the profit you 
are making on any other 
watches of this character. 


Order Now--for the Season Is On 


Order from Your Nearest Jobber; or Write Us and We Will Ship and Bill to You Direct 


- Minneapolis, Minn. 





Back '/ Size 
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HARDWARE DEALERS HEIRS TO ACCESSORIES LINE 


ss 7T is nothing more than natural 

and in line with the succession 
of events that hardware dealers 
should consider themselves the 
rightful heirs to the motor car ac- 
cessory line.” This expression was 
made by Harry F. Schleininger, 
sales manager of the Motor Car 
Equipment Company of New York 
City, in a recent interview given 
HARDWARE AGE. Mr. Schleininger 
was formerly active in the New 
York City hardware field. Continu- 
ing, he offered the following as his 
views upon the motor accessory line 
in hardware stores: 

“That many of the more aggres- 
sive hardware merchants have re- 
cently taken up the motor car ac- 
cessory line in a vigorous manner 
is, in my opinion, but a belated rec- 
ognition of the line by the hardware 
trade in general. Hardware dealers 
are readily conceding that the line 
is naturally a class of goods form- 
ing a department of a well-equipped 
hardware store. The character of 
the merchandise makes it readily 
adaptable to the method of business 
of the average hardware merchant, 
and the training of the hardware 
clerk makes it easy for him to 
handle a line of which he already 
has considerable knowledge, inas- 
much as over one-half of the items 
are part of the regular tool or hard- 
ware stock. 


An Opportunity Neglected 


“I believe that the hardware 
merchants of the country neglected 
a golden opportunity, in that they 
did not become pioneers in this field 
at the beginning of the automobile 
area. Of course, the element of un- 
certainty probably played a big part 
in their reluctance to go into this 
matter, but within the last four 
or five years the motor car acces- 
sory line has become as thoroughly 
standardized as any other hereto- 
fore established as a recognized 
branch of the hardware line, and 





the danger of accumulating a stock 
of freak merchandise is entirely al- 
most negligible. A conservatively 
estimated stock, purchased with the 
assistance of a conscientious repre- 
sentative of a reputable supply 
house, as a neucleus to work from, 
will, without a very heavy initial 
outlay, enable a hardware man to 
start safely, and from his own ex- 
perience and that of his clerks, he 
can, in a short time, develop a very 
active and profitable accessory busi- 
ness. | 


Endorsement Good Example 


“To those who doubt the advisa- 
bility of adding a line of motor car 
accessories, the enthusiastic en- 
dorsement of those who have taken 
this step, can be pointed to as evi- 
dence of the fact that the hardware 
man has at his disposal the oppor- 
tunity to add an active and very in- 
teresting line, without increasing 
his overhead expense. It has also 
been the experience of those who 
have taken the step, that the pres- 
ence of a line of automobile acces- 
sories in the store has a marked and 
favorable effect upon the sale of 
other merchandise, especially in 


such centers where most motor car 
owners are house owners, and, nat- 
urally, are customers for miscel- 
laneous hardware and household 
items.” 


Day Tire Valve 


One of the smallest things about 
an automobile is the valve in the 
stem of the tire. At the same time 
it is one of the biggest trouble 
makers. The Atlas Auto Supply 
Company of Chicago, manufacturer 
of Tire-Doh and 17 other Tire-Doh 
products, is putting on the market 
a new valve which promises to have 
a tremendous sale. The manufac- 
turer claims that it has many ad- 
vantages over the old style valve be- 
cause it consists of only three parts 
and contains no springs or delicate 
mechanism to become deranged or 
wear. It is heavily made of brass 
and simply screws on the top of the 
valve stem after the old valve has 
been removed from the inside of 
the valve stem. 

The manufacturer claims that in 
addition to the ease of changing 
from one tire to another it cannot 
be damaged in making’ these 








This cross-section view 
shows position ge re 
‘when tire is inflated. Note 
how the air pressure in the 
-tube forces rubber plunger 
against the sides of the 


valve shell, making per- 
fectly air-tight valve. 








Section View _ 
With Cap 





This cross-section view of 
valve shows position of 
plunger when tire is de- 
flated. Note the big air 
channel between the rub- 
ber plunger and the sides 
of the valve shell, allowing 
easy entrance of air. 








Day tire valve 
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A Good Old Standby 
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O you display Weed Chains in 
your windows? Do you take 
advantage of every oppor- 

tunity to remind the motorists in your community that ae 


store is the hub around which Weed Chain activity whirls ? 


If you will only say the word, our Advertising Department will explain 
what “‘Weed Service for Live Dealers”’ really means in dollars 
and cents to you. We have Papier-mache tires, 30x3%, on which 
you can display our chains in your windows, and attractive 
cards, booklets, etc., on which we will imprint your name and 
address. All you have to do is to invest one cent in a postal card 
on which to assure us that you really desire to “Make your store the 
center of Weed Anti-Skid Chain activity” in your community. 


Awaiting yourvalued inquiry, we are, yours for co-operation, 


Weed Chain Tire Grip Company 


28 Moore Street_ - - - - - New York 





Manufactured for Canada by Dominion Chain Company, Limited; Main Office, Shaughnessy Bldg., Montreal, Canada 
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changes. The biggest advantage 
claimed by the manufacturer for 
this valve is the ease with which 
the biggest tire can be pumped up 
with greatly reduced effort and 
number of strokes, because there is 
no back pressure caused by spring 
resistance (on account of this valve 
having no spring) and also because 
of a much greater size of the pas- 
sage for air, so that every bit of air 
goes straight into the tire without 
any resistance from the valve. 

The Day Valve is put up in sets 
of five valves, covering the use of 
four tires and one spare tire, and 
the price is 50 cents per set. 


Prentiss Steel Automo- 
bile Kitchenette 


The Prentiss steel automobile 
kitchenette is a novelty that has 
a practical use for automobile tour- 
ists. The case is made of No. 
22 gauge auto steel, beautifully 
finished in black to harmonize 
with the average automobile. The 
outer leaf of the table has leg sup- 
ports, and all openings are felt-lined 
to exclude dust. This kitchenette 
is made in two models, No. 1, a six- 
party kitchenette, and No. 01, more 
highly finished. The No. 1 outfit 
consists of the following: No. 1 
folding stove, 2 fry pans, 1 bake 
pan, 6 dinner plates, 6 dinner cups, 
2 stew pans, 1 12-inch meat platter, 
6 silver teaspoons, 2 silver table- 
spoons, 6 silver knives, 6 silver 
forks, 1 butcher knife, 1 kitchen 
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Prentiss steel automobile kitchenette 


knife, 1 two-quart coffee pot, 1 flour 
or bread box, 1 coffee can, 1 sugar 
can and 1 salt and 1 pepper shaker. 
The best imported white enameled 
ware is furnished with No. 1 case. 
The size is 17% inches high, 28 
inches long and 12 inches wide. 
Weight, uncrated 75 pounds. Re- 
tails for $37.50. 

The No. 01 kitchenette has white 
enameled interior, with the stove 
finished in white enamel, inside and 


out. All cooking utensils and 


dishes are the best grade of pure 


aluminum ware. The knives and 
forks are silver plated and fully 
warranted. This outfit is more 
elaborately finished and retails for 
$75. These automobile kitchen- 
ettes are manufactured by the Pren- 
tiss Manufacturing Company, Ra- 
cine, Wis. - 


Monarch Valve Grinder 


The use of the Monarch valve 
grinder involves simple operations. 
Hold the screw driver portion of the 
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Monarch valve grinder 


grinder in the left hand, inserting 
the blade of the driver in the slot 
on top of the valve. Then place the 
driving cog bar in position in guide 
so that bar and ratchet match. 
Then give the driving or cog bar a 
short, jerky stroke back and forth, 
making about one-quarter turn of 
screw-driver portion, thus making 
the valve turn back and forth, ad- 
vancing the circumference of the 
valve as you push the driving or cog 
bar farther from you. Then repeat 
the operation by pulling the driving 
or cog bar nearer to you, with the 
same result. Retails for $1.50 and 
is manufactured by the Martin 
Mfg. Company, 511 Vine street, 
Cincinnati, O. 


Albex Night and Day 
Goggles 


The powerful light of the highly 
perfected motor car head lamps, 
while diminishing the risk of acci- 
dent for one driver, only increases 
the danger for a driver coming in 
the opposite direction. Every mo- 
torist knows how he is practically 
blinded when the glaring headlights 
of an approaching automobile 
strikes him in the face, like a blow. 
That the serious danger this condi- 
tion has created is generally recog- 
nized is proven by the many at- 
tempts that are now being made to 
find the solution of it. 
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One of the most sensible solutions 


that has yet been presented is a 


special two-color goggle. An ad- 
vantage of this solution that will 
be appreciated by motorists is that 
it does not necessitate a weakening 
of the headlights or prohibit their 
use. 

The two-color night and day 
goggles appear to have solved the 
difficulty of overcoming conflicting 
rays from the headlamps of cars 
approaching in opposite directions. 
This goggle has all the features of 
the ordinary goggle for day driving, 
with the additional feature of an 
extra segment in the top of each 
lens. The main and lower section 
of the glass is of light amber, and 
the vision is through this portion 
for ordinary driving. Above the 
lower section, in the top of the lens, 
is a smaller segment of darker am- 
ber, and when the driver is con- 
fronted by dazzling headlights at 
night he simply tips his head to 
bring vision through this dark seg- 
ment, which so reduces the glare 
that the approaching machine and 
roadway can be seen with perfect 
clearness. While this extra seg- 
ment was added particularly for 
strong headlights at night, it has 
also proven to be a great advantage 
when driving along the sea shore, 
sand or ordinary roads in the glare 
of bright sunshine. This dark seg- 
ment then acts as a shade or “cap 
visor,” affording protection from 
the very strong daylight. An addi- 
tional feature of this new goggle 
is its soft silk bridge band, which; 
of course, adjusts itself to any face, 
and permits the goggle to cling 

















Albex night and day goggles in case 


more closely all around, preventing 
space between the goggle and face, 
keeping out dust and flying par- 
ticles. It is made with soft, well- 
ventilated leather sides that are 
pliable. The cable temples reach 
back of the ears and give complete 
comfort. Manufactured by T. A. 
Wilson & Co., Inc., Reading, Pa. 


THE BEATON & CADWELL MFG. CoM- 
PANY, New Britain, Conn., making 
plumbers’ supplies, has increased its 
capital stock from $50,000 to $100,000 
by an issue of 2,000 shares at $25. 
The certificate is signed by A. J. Bea- 
ton, William H. Cadwell and A. F. 
Corbin, directors. 











Be Master of the Rowboat Motor 
situation in your territory, with 








eedawa2. 


Detachable 


Make 80% of the Total Sales by offering a 
Better 


Motor 


at.2 
Lower 


Price. 


*50 


Complete 
with Battery 
Equipment 
(Retail) 


*59 


with Built-in 
Reversible 
Magneto 
(Retail) 
























~ GUARANTEE: 


We stand behind every 
motor we make and un- 
reservedly guarantee its 
materials, workmanship 
and satisfactory operation. 
Each motor is run for 
hours before shipment and 
otherwise thoroughly 
tested. 


All parts are interchange- 
able and we will re- 

place any part which 
develops a 
defect. 




















CYLINDER ; 
WATER PUMP t 





RUDDER PROTECTS 
PROPELLER 










Mr. Dealer, read the other 
side of this sheet. 
































Ten Million People 


are now longing for a rowboat motor. 


You can cash in on this remarkable de- 
mand and land 80% of the total local business 
by pushing the trim, beautiful SPEEDAWAY. 
And if you are fortunate enough to be able to 
display it along side of the high-profit (to the 
maker) motors, the Speedaway will sell itself. 


All the advertising done by all the rowboat motor firms, 
our own included, totalling a quarter of a million dollars, 
will attract buyers to your store. 





eedawa 


Detachable 





is the only motor built which 
offers all of these features: 


Built in Reversible Magneto 
(the only ‘“‘extra.’’) 


Underwater Exhaust. 


Self-locking Tiller which 
leaves hands free. 


Disappearing Crank - handle 
on fiy-wheel. 


Efficient Rudder designed to 
protect weedless propeller. 


Speedaway develops 2.2 H. P. 
at 1200 R. P. M. Speed range 
600 to 1400 R. P. M. 


Cylinder bore 2% in., Stroke 
2% in. Cylinder water-cooled. 
Equipped with Battery Ignition 
or Built-in Reversible Magneto. 


Underwater parts made of 
phosphor bronze, impervious to 
salt water corrosion and rust. 

Fastens with thumb-screws 
and is adjustable to any stern 
angle or any stern height. Car- 
ries in a bag. Weight 52 lbs. 


Finished in moss-green, nickle, 





aluminum and phosphor bronze. 








Too large a profit has been charged 
by every other rowboat motor, and this 
mistake has paved the way for the 
Speedaway. 


You will sell fowr Speedaways at $50 
where all your competitors combined 
will sell ove of the $70 motors, because 
your salesmanship and the motor’s 
merits and appearance will quickly show 
the customer that the Speedaway is 
the Better Motor at a Lower Price. 


Our Augineering Specifications prove 
our case: let us send you these and our 
Dealer Proposition. 


Speedaway Boat Motor Co. 


106 Jackson Street FREEPORT, ILL. 
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Tac Lires 
“The Kind that Grip the Trade 


AKE it known that your store is headquarters 
for Diamond Squeegee Tread Tires and the 
Autoist will apply the brakes. 


No matter how much he may skid on other tires— 
sell him “Diamonds” and he'll skid no more. The 
Squeegees bite and hold securely, no matter how 
mucky or slippery the road. 

And the profit in selling ““Diamonds’’ is always sat- 
isfactory. Besides, every Autoist recommends them 
to others—more sales and more profits for “Diamond” 
dealers. 

Send for our Special Proposition to Dealers, dealer 
helps and details regarding the Diamond Silent Sales- 
man. 


Address 


Diamond Tire 


Hardware Dealers’ Bureau 


AKRON, OHIO 
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Hoyt Magneto Tester 
for Ford Car 


One of the most difficult troubles 
to locate in a Ford car has always 
been magneto troubles. So elusive 
are these troubles that many times 
owners have continued to operate 
their cars when the magnets of the 
magneto were so weak that proper 
ignition was impossible, and there 
was consequently a needless con- 
sumption of gasoline, causing the 
motor to heat unduly and resulting 
in excessive carbon deposits, be- 
sides cutting down the power and 
speed. The Hoyt magneto tester 
consists of a rugged electric meter 
3% inches in diameter, with suit- 
able cables for attaching it in mak- 
ing the test. The method of mak- 
ing the test is extremely simple, as 
it is not necessary or desirable to 





Hoyt magneto tester 


disturb any of the regular wiring 
of the car. Complete instructions 
for its use are furnished. It retails 
for $10 and is manufactured by the 
Hoyt Electrical Instrument Works, 
Penacook, N. H. 


“Hi-Lo” Magneto- 
Driven Electric Horn 


Ford owners throughout the 
country have awakened to.the fact 
that the antiquated bulb-horn and 
mechanically-operated warning-sig- 
nals are utterly inadequate and a 
positive menace to safety, and 
many are modernizing their signal- 
ing device by equipping their car 
with some modern electric horn. 

To meet the requirements of 
those who wish to modernize their 
signaling equipment on their car, 
the Premier Electric Company, 
4039 Ravenswood avenue, Chicago, 
Ill., has evolved the “Hi-Lo” mag- 
neto horn for Ford cars. 

In the “Hi-Lo” it is said the 


greatest tone efficiency with the 


minimum current consumption is 
produced, because the 5% inch dia- 
phragm (largest of its kind) is 
squarely hit (not rasped) by a 
striker rod floatingly supported in 
the center of the steel auxiliary dia- 
phragm which is effectively oper- 


ated by a centrally-supported (not 
side-pivoted) armature. This per- 
fectly balanced construction of the 
diaphragm-striker makes it pos- 

















“Hi-Lo” magneto-driven electric horn 


sible to have the magneto so de- 
signed that it_is sufficiently ener- 
gized to effectively operate the horn 
by a very small part of the Ford 
magneto’s surplus energy; there- 
fore, it is claimed the “Hi-Lo” does 
not interfere with ignition, nor can 
it injure the magneto. 

The “Hi-Lo” being operated by 
the magneto, also indicates by its 
tone whether the coil-vibrators are 
uniformly adjusted. This makes 
it possible for the most inexperi- 
enced Ford owner to more accurate- 
ly adjust the coil-vibrators with its 
use, than can the most expert mech- 
anician without it. ‘Thus the “Hi- 
Lo” is a great aid in obtaining a 
smoothly running motor, as well as 
a good modernized electric warning- 
signal which costs absolutely noth- 
ing to operate and maintain. 

The “Hi-Lo” No. 2, finished in 
either nickel or brass trimmings on 
black enamel body, retails for $6; 
the No. 1 “Hi-Lo,” with plain black 
enamel finish throughout, retails 
for $4. 


The Foss-Hughes Drip 
Pan 


The Foss-Hughes drip pan for 
public and private garages is a pol- 
ished wood retainer which holds 

















Foss-Hughes drip pan 


from three to six months’ supply of 
detachable oil-proof sheets. As the 
top sheet becomes soiled by the 
dripping oil, it is:simply lifted off 
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the pan and thrown away, leaving 
a fresh sheet exposed beneath. It 
just requires a second’s time to con- 
tinually. keep the retainer clean. It 
is made in finishes to match any 
floor. The retail price is $5 each. 
Manufactured by the Foss-Hughes 
Company, Market and Twenty-first 
streets, Philadelphia, Pa. 


The Hoyt Magnetometer 


The Hoyt magnetometer is de- 
signed expressly for use on the 
model T Ford car, which is 
equipped with a distinctive type of 
magneto carried in the fly wheel. 
The magnetometer is intended to 
be connected permanently in circuit 
so that it will show the strength 
of the magneto at all times when 
running. The Ford car is remark- 
able for its power and flexibility 
when all parts are at their efficiency 
and it is the function of the Hoyt 





Hoyt magnetometer 


magnetometer to make it possible 
to maintain maximum efficiency of 
‘the ignition at all times. It is a 
rugged little instrument two inches 
in diameter and is designed to be 
fastened to the dashboard and con- 
nected permanently to the mag- 
neto, so that it will indicate at all 
times just what the magneto is 
doing. Its manufacturer claims 
that its use will eliminate all mag- 
neto troubles on the Ford car. It 
retails for $4 and is manufactured 
by the Hoyt Electrical Instrument 
Works, Penacook, N. H. 


THE ANGLDILE COMPUTING SCALE 
CoMPANY, Elkhart, Ind., has been in- 
corporated with a capital stock of 
$500,000 to manufacture, sell and deal 
in all kinds of scales for computing 
purposes, also coffee mills, etc. The 
incorporators are S. E. Sharon, W. T. 
Michiel and S. A. Horner. 


THE ALUMINUM Goops MFG. Com- 
PANY, Newark, N. J., has bought a 
block 270 x 575 feet. The company 
has plans under way for a one-story 
addition to its present plant at 
Springfield and South Nineteenth 
streets, to be used as a foundry. 


THE AMERICAN WIRE FABRICS CoMm- 
PANY is now located in its new office 
at 208 South LaSalle street, Chicago, 
Ill. 
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The 
Unanimous Decision 


of the National Retail Hardware Associa- 
tion is—that the ‘‘Gibson Quality”’ line of 
automobile accessories is the best that can 
be obtained in any market. 


Each accessory in this immense line is guaran- 
teed absolutely— ‘satisfaction or no sale.’ The 
reputation of the largest accessory house in the 


world is back of each article sold under the name 


of “Gibson Quality.” 


For years this company has stood for square, upright, 
conscientious dealings. Its reputation has been built 
upon QUALITY—SERVICE—and FAIR TREAT- 
MENT. The fact that we now serve over 6,000 dealers 
in America—that our business is steadily increasing— 
and that our facilities are constantly being increased in 
order to be able to handle this added business strictly ac- 
cording to the standards of ‘Gibson Service’’-—is ample 
proof of our integrity, and of our ability to serve YOU 


with the utmost satisfaction. 


The accessories shown on this page are simply a repre- 
sentative few of the many thousand items carried in the 
most complete and up-to-date accessory stock in America. 
We serve the dealer only, and we either have what you 


want—will get it—or it isn’t made. 


Have you received our 1914 catalogue? 


Gibson Automobile Company 
240 Automobile Row 


Indianapolis 
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NOTES OF THE RETAIL HARDWARE TRADE 


LA GRANGE, Ga.—The Hudson Hardware Company has 
opened a garage, and requests catalogs on lathes, drills, 
vulcanizers, air compressors and other machinery necessary 
to equip a first class garage. 


DEER CREEK, MINN.—Menge & Quin have opened a hard- 
ware business here, and will carry the following lines: Base- 
ball goods, bicycles, buggy whips, builders’ hardware, building 
paper, children’s vehicles, churns, cream separators, crockery 
and glassware, cutlery, dairy supplies, dog collars, fishing 
tackle, furniture, galvanized and tin sheets, gasoline en- 
gines, hammocks and tents, harness, heating stoves, heavy 
farm implements, heavy hardware, home barbers’ supplies, 
iron beds, kitchen cabinets, kitchen housefurnishings, lin- 
oleum, lubricating oils, mechanics’ tools, oil cloth, paints, oils, 
varnishes and glass, poultry supplies, prepared roofing, 
pumps, ranges and cook stoves, refrigerators, sewing ma- 
chines, shelf hardware, silverware, sporting goods, tin, toys 
and games, wagons and buggies, and washing machines. 


Deer River, Minn.—C. F. Tellin will open an implement 
store here, and will carry the following lines: Buggy whips, 
builders’ hardware, building paper, children’s vehicles, churns, 
crockery and glassware, electrical household specialties, har- 
ness, heating stoves, heavy farm implements, heavy hard- 
ware, kitchen cabinets, lime and cement, lubricating oils, 
mechanics’ tools, oil cloth, paints, oils, varnishes and glass, 
poultry supplies, prepared roofing, pumps, ranges and cook 
stoves, refrigerators, sewing machines, shelf hardware, wag- 
ons and buggies, and washing machines. Catalogs requested 
on motor trucks. 

GARDEN CiTy, Minn.—C. L. William has sold his hard- 
ware stock and building to the Garden City Hardware Com- 
pany, which is composed of J. R. Osgood and G. W. John. 

LISMORE, MINN.—J. J. Weitzel and Peter Bach, under the 
firm name of Weitzel & Bach, have bought the Meyer Bros. 
hardware business. Catalogs requested on baseball goods, 
bathroom fixtures, belting and packing, bicycles, builders’ 
hardware, children’s vehicles, churns, cream separators, cut- 
lery, dairy supplies, dog collars, electrical household special- 
ties, fishing tackle, furnaces, furniture department, gal- 
vanized and tin sheets, gasoline engines, hammocks and 
tents, heating stoves, heavy hardware, home barbers’ sup- 
plies, kitchen cabinets, kitchen housefurnishings, lubricat- 
ing oils, mechanics’ tools, paints, oils, varnishes and glass, 
plumbing, poultry supplies, pumps, ranges and cook stoves, 
refrigerator, sewing machines, shelf hardware, silverware, 
sporting goods, tin and washing machines. 


MAPLETON, MINN.—John H. Dee has opened an implement 
store and will carry the following lines: Automobile acces- 
sories, belting and packing, churns, cream separators, gaso- 
line engines, heavy farm implements, lubricating oils, me- 
chanics’ tools, pumps, wagons, buggies, and washing ma- 
chines. Catalogs requested on auto trucks. 


NasHvA, MInN.—B. F. Buettner has opened a garage and 
implement business. Catalogs requested on automobile ac- 
cesories. 

ULEN, Minn.—O. A. Fuglie has sold his half interest in 
the Ulen Hardware & Implement Company to Theodore Mad- 
sen. 

WaBAssO, MINN.—The Farmers Grain & Fuel Company has 
put in a stock of hardware, which consists of the following 
items: Automobile accessories, belting and packing, buggy 
whips, builders’ hardware, building paper, children’s vehi- 
cles, cream separators, cutlery, dairy supplies, dog collars, 
fishing tackle, furnaces, galvanized and tin sheets, gasoline 
engines, heating stoves, heavy farm implements, heavy hard- 
ware, kitchen housefurnishings, lubricating oils, mechanics’ 
tools, paints, oils, varnishes and glass, oe ee department, 
pumps, ranges and cook stoves, shelf hardware, sporting 
goods, tin shop, wagons, buggies, and washing machines. 


WHITE BrarR, MINN.—The White Bear Implement Company 
has opened here for business and will carry the following 
lines: Belting and packing, bicycles, cream separators, 
gasoline engines, harness, heavy farm implements, lubri- 
cating oils, pumps, wagons and buggies, and washing ma- 
chines. 

WINONA, MiInN.—C. A. Baeurlen, for twenty-nine years 
identified with the retail hardware business here, has dis- 
posed of his interest in the C. A. Baeurlen Hardware Com- 
pany and will retire from that branch of trade. W. 8S. Mor- 
rison, K. R. Morrison and C. A. Risser were the purchasers. 
The Messrs. Morrison are proprietors of the Morrison Bros. 
Hardware Company, operating a store at the corner of Third 
and Lafayette streets. The new store will continue to be 
operated to its present location. The Baeurlen store will 
continue to be conducted under the old firm name, and no 
change in the stock or employes is contemplated. The busi- 
ness is both wholesale and retail and consists of the fol- 
lowing items: Baseball goods, bathroom fixtures, gg and 
packing, bicycles, buggy whips, builders’ hardware, building 
paper, children’s vehicles, churns, cream separators, cutlery, 
dairy supplies, dog collars, dynamite, electrical household 
specialties, fishing tackle, furnaces, galvanized and tin sheets, 
gasoline engines, hammocks and tents, heating stoves, heavy 
farm implements, heavy hardware, home barbers’ supplies, 
kitchen cabinets, kitchen housefurnishings, lubricating oils, 
mechanics’ tools, paints, oils, varnishes and glass, poultry 
supplies, prepared roofing, pumps, ranges and cook stoves, 
refrigerators, shelf hardware, silverware, sporting goods, 
tin shop, toys and games, and washing machines. 


Hopkins, Mo.—T. M. and G. H. Nace have opened a hard- 
ware store here. Catalogs requested on buggy whips, build- 
ers’ hardware, building paper, children’s vehicles, churns, 
cutlery, dairy supplies, dog collars, gasoline engines, ham- 
mocks and tents, heating stoves, heavy hardware, home 
barbers’ supplies, lubricating oils, mechanics’ tools, plumb- 
ing department, pumps, ranges and cook stoves, refrigerators, 
sewing machines, shelf hardware, silverware, sporting goods, 
toys, games, and washing machines. 


LEBANON, Mo.—M. T. Blickensderfer, Russell Mumford and 
Seymour Wills have purchased the stock of the C. H. Bant- 
ley Hardware Company. The new firm, under the name of 
the Home Trading Company, will be incorporated for $20,000. 
M. T. Blickensderfer, is president, Seymour Wills is vice- 
president and Russell Mumford is secretary and treasurer. 


Mayrwoop, Mo.—The Implement Department of the May- 


/ 


wood Elevator Company requests catalogs on i 
pumps and tanks. eq ogs on implements, 


Bic AkM, Mont.—J. O. Rude & Son have sold their h - 
ware business to O. A. Knox, who has added a ~ ber +H 
ing 20 x 30 feet, two stories. 


WILLOW CREEK, Mont.—H. F. Nelson and E. D. Thorn- 
dike have opened a lumber and implement business here. 
Catalogs requested on builders’ hardware, building paper, 
galvanized and tin sheets, heating stoves, lubricating oils, 
shelf hardware and washing machines. 


ANSLEY, NEB.—Hiser & Detweiler have purchased im- 
plement business of D. H. Thompson. ” sed the im 


ARNOLD, NEB.—L. P. Rose requests catalogs on the fol- 
lowing: Automobile accessories, baseball goods, belting and 
packing, bicycles, buggy whips, builders’ hardware, child- 
ren’s vehicles, churns, cream separators, cutlery, dairy sup- 
plies, dog collars, fishing tackle, furnaces, furniture depart- 
ment, galvanized and tin sheets, hammocks and tents, heat- 
ing stoves, heavy hardware, home barbers’ supplies, iron 
beds, kitchen cabinets, kitchen housefurnishings, linoleum, 
lubricating oils, mechanics’ tools, paints, oils, varnishes and 
glass, poultry supplies, ranges and cook stoves, refrigerators, 
shelf hardware, sporting goods, and washing machines. 


ASHLAND, NEB.—F. A. Mason has moved his hardware 
stock into his own building, which has been thoroughly reno- 
vated and painted. 


AXTELL, Nes.—J. H. Downer has purchased a hardware 
stock here, which consists of belting and packing, bicycles, 
buggy whips, builders’ hardware, children’s vehicles, churns, 
cream separators, crockery and glassware, cutlery, dairy sup- 
plies, fishing tackle, furnaces, galvanized and tin sheets, 
harness, heating stoves, heavy farm implements, heavy hard- 
ware, home barbers’ supplies, linoleum, lubricating oils, me- 
chanics’ tools, paints, oils, varnishes and glass, plumbing de- 
partment, poultry supplies, ranges and cook stoves, sewing 
machines, shelf hardware, silverware, sporting goods, tin shop, 
wagons and buggies, and washing machines. 

BENSON, NEB.—The Gravett Elevator Company has put in 
a stock of implements, which consist of gasoline engines, light 
and heavy farm implements, heavy hardware, wagons and 
buggies. The business is both wholesale and retail. 

CHESTER, NEB.—James Wilson, who has been in the hard- 

ware business here for more than thirty years, in fact, ever 
since the town has existed, has severed his connection with 
the business and will take a well earned vacation. e new 
firm will be known as the Lasby Hardware Company. J. 
A. Lasby will be in charge of the business. The stock car- 
ried will be the following: Buggy whips, builders’ hard- 
ware, churns, cream separators, cutlery, galvanized and tin 
sheets, gasoline engines, harness, heating stoves, heavy farm 
implements, heavy hardware, iron beds, kitchen cabinets, 
kitchen housefurnishings, lubricating oils, mechanics’ tools, 
paints, oils, varnishes and glass, plumbing department, poul- 
try supplies, prepared roofing, pumps, ranges and cook stoves, 
refrigerators, sewing machines, shelf hardware, sporting 
goods, wagons and buggies, and washing machines. 
_ DIxon, NeB.—A. L. Fletcher has sold his hardware and 
implement business to E. H. Oswald, who will carry the 
following lines, on which catalogs are requested: Baseball 
poems. belting and packing, bicycles, buggy whips, builders’ 
ardware, children’s vehicles, churns, cutlery, dog collars, 
fishing tackle, galvanized and tin sheets, hammocks and 
tents, heating stoves, heavy hardware, home barbers’ sup- 
plies, kitchen housefurnishings, lubricating oils, mechanics’ 
tools, paints, oils, varnishes and glass, pumps, ranges and 
cook stoves, sewing machines, shelf hardware, silverware, 
sporting goods, and washing machines. 

INAVALE, NeB.—C. E. and A. E. Strong, under the firm 
name of R. E. Strong & Co., have bought the Wickwire hard- 
ware business. Catalogs requested on belting and packing, 
bicycles, buggy whips, builders’ hardware, building paper, 
churns, cream separators, crockery and glassware, dairy 
supplies, dog collars, fishing tackle, furnaces, furniture de- 
partment, galvanized and tin sheets, gasoline engines, ham- 
mocks and tents, harness, heating stoves, heavy farm imple- 
ments, heavy hardware, home barbers’ supplies, iron beds, 
kitchen cabinets, kitchen housefurnishings, linoleum, lubri- 
cating oils, oil cloth, paints, oils, varnishes and glass, poul- 
try supplies, prepared roofing, pumps, ranges and cook stoves, 
refrigerators, sewing machines, shelf hardware, silverware, 
sporting goods, tin shop, wagons and buggies, and washing 
machines. 

Loomis, NgeB.—W. C. Vaupelt has opened a hardware store 
here and will carry the following lines: Baseball goods, 
buggy whips, builders’ hardware, children’s vehicles, churns, 
cream separators, cutlery, dairy supplies, dog collars, elec- 
trical household specialties, furniture department, galvan- 
ized and tin sheets, gasoline engines, hammocks and tents, 
heating stoves, heavy hardware, linoleum, lubricating oils, 
mechanics’ tools, poultry supplies, pumps, ranges and cook 
stoves, refrigerators, sewing machines, shelf hardware, sil- 
verware, sporting goods, tin shop, and washing machines. 

MERNA, NeB.—E. M. Coleman has sold his hardware and 
harness business to Pirnie & Gordon, who will carry the 
following lines: Belting and packing, buggy whips, build- 
ers’ hardware, churns, cream separators, cutlery, dairy sup- 
plies, furnaces, galvanized and tin sheets, gasoline engines, 
harness, heating stoves, heavy farm implements, heavy hard- 
ware, home barbers’ supplies, kitchen housefurnishings, lu- 
bricating oils, mechanics’ tools, paints, oils, varnishes and 
glass, poultry supplies, prepared roofing, ranges and cook 
stoves, sewing machines, shelf hardware, silverware, sport- 
ing goods, tin shop, wagons and buggies, and washing ma- 
chines. 

SoutTH OMAHA, Nesp.—The O. K. Hardware Company has 
been incorporated with a capital stock of $20,000. The in- 
corporators are J. E. Ulrich and John Kres. 

LEBANON, N. H.—Lewis Bros. have opened a hardware 
store here and request catalogs on bathroom fixtures, bi- 
cycles, buggy whips, builders’ hardware, building paper, 
cutlery, electrical household specialties, fishing tackle, fur- 
naces, galvanized and tin sheets, heating stoves, home bar- 
bers’ supplies, kitchen housefurnishings, lubricating oils, me- 
chanics’. tools, paints, oils, varnishes and glass, plumbing de- 
partment, poultry supplies, prepared roofing, ranges and 
cook stoves, shelf hardware, silverware, sporting goods, tin 
shop, and washing machines. 
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“FILINGS” 
That Turn Into Money 


It is the steady, perpetual ‘seller that 
drops profits into your money drawer 
day after day. 


There is always a constant call for— 


NICHOLSON 
FILES 


Dealers recognize the 
Nicholson file as a 
staple, reliable line 


















which insures quick, vAANs 
easy sales, guar- A f° 
anteed quality Stee 
and satisfied Si) A? 
ae Z2al ts 
customers. AH be Rap So, 
J fs ae y? Osa. 
Ya A. (TRADE MARK) 
"A 
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% ee i 
(> ) PP a 
File users ask ~ Z G 


for Nicholson 

brand because 

for 50 years 
it has set the standard 
for finest file service, 
and has always given 
them honest value. 


SOLD BY LEADING JOBBERS 


‘‘F/LE FILOSOPHY’’—A 50 years’ 
education on files in an hour, will 
help your sales. FREE on request. 


NICHOLSON FILE CO. 
PROVIDENCE, R. I. 
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ads. on this page. 
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A Good Position For You 
may be listed in one of the 
Better 
read them all over and find 
If not—an ad. will let 


the others know your want. 





Help Wanted and 
Business Opportunity 


Advertisements 2c. per word 
—$1.00 minimum rate. 


Situations Wanted 
2c. per word—50c. minimum 


Display rates .on request. 


read 





AKE IT A POINT 
every week to 
these pages. 

is a part of the service 


you are paying for. 


It 














Help Wanted 


Help Wanted 


Situations Wanted 





Original letters of reference should 
not be enclosed with replies to ad- 
vertisements appearing in these coll- 
umns as they are frequently mis- 
laid and lost. A copy of the refer- 
ence wil serve the purpose. 





MANUFACTURER of full line 
household specialties wants local 
representatives in all important cities 
to handle line on commission. De- 
partment stores, hardware dealers, 
instalment houses, premium  con- 
cerns, are all big users. State ex- 
perience, lines handled and territory 
covered. e want none but those 
who can “make good.” For such 


our proposition is an excellent one. 
Address “S. H.,” care Harpware 
Ace, New York. 





WANTED—Reliable salesmen to 
sell line first-class axes to good re- 
tailers, as a side line on commission 
basis; shipment direct from factory; 
some good, desirable Southern and 
Western States open; liberal com- 
missions and attractive prices given. 
In answering give reference, terri- 
tory now traveling, lines you are 
handling. Address “ J.,” care 
Harpware AcE, New York. 





_WANTED—By manufacturer of 
high grade line of Household Special- 
ties, local representatives in all im- 
ortant cities. Department stores, 

ardware and Housefurnishin 
stores and Premium Concerns are all 
big users. Liberal commission ar- 
rangements. Sample line easily car- 
ried. Address Parker Supply Com- 
pany, Boston, Mass. 





WANTED—Experienced Cutlery 
Traveling Salesman—must be one 
who is capable of handling the job- 
bing trade. Address “T. V.,” care 
HArRDWarRE AGE, New York. 


SALESMAN *WANTED on com- 
mission as a side line by a manufac- 
turer of standard tools, automobile 
tools and house furnishings. Reply 
Box 609, Southington, Conn. 


—_ so | 





SALESMAN WANTED to handle 
good automobile specialty to dealers 
as side line; good commission paid; 
write us for particulars. St. Charles 
Specialty Mfg. Co., St. Charles, Ill. 





WANTED—A hardware man with 
a few hundred to invest in business 
with services and have full charge 
of books, etc.; a rare chance. Ad- 
dress “U. J.,” care HarpWare AGE, 
New York. 





WANTED—Competent and reli- 
able salesmen wanted calling on 
the hardware, machine, mill and fac- 
tory supply trade, to carry our line 
of solder and babbitt metals which 
has already been introduced. For 
further particulars apply to Lake- 
wood Metal Co., Newark, N. J. 








Situations Wanted 





ENERGETIC, temperate and 
strictly honest retail and_ builders’ 
hardware man desires position with 
good up-to-date house; can furnish 
best of references and recommenda-, 
tions. Address “T. J.,’”’ care Harp- 
ware AcE, New York. 





A PRACTICAL business man 
and salesman wishes to represent 
out of town manufacturer in New 
York City. Can produce results 
either on commission or salary. Ad- 
dress “S. J.,”" care HaArpwAre AGE, 
New York. 





Al SALESMAN by large manufac- 
turer of standard line; valuable ter- 
ritory, with large established trade; 


good opportunity for energetic and 
rogressive man, competent to 
andle the larger furniture and 


hardware trade. Address “T. X.,” 
care Harpware Ace, New York. 





WANTED—By Chicago manu- 
facturer, young man of good ad- 
dress for office work and selling on 


road. Preferably one acquainted 
with wholesale iepunae” trade. 
State age, experience, references 
and salary wanted. Address “T. 
aa care Harpware Ace, New 
ork, 





SALESMAN WANTED—By Chi- 
cago manufacturer, young man in 
territory east of Buffalo to call on 
wholesale hardware trade. No com- 
mission men need apply. State age, 
experience, references and_ salary 
wanted. Address “U. A.,” care 
HARDWARE AGE, New York. 





IMPORTANT GERMAN WORKS 
of aluminum kitchen utensils de- 
sire to appoint capable, well intro- 
duced representative, for the sale on 
commission of their manufactures, 
Only applicants with absolute knowl- 
edge of the trade considered. Please 
apply to N. K. to Rudolf 

osse, Cologne, Germany. 


AN EXCELLENT OPPORTUN.- 
ITY is offered salesmen calling on 
the hardware trade to materially 
add to their income, whole or part 
time; article is approved by U. 
Government; we are after wide- 
awake men that can make good; we 
have no time for has beens or 
triflers; our system will make a win- 
ner out of a salesman that will work. 

ddress “U. I.,” care Harpware 
Ace, New York. 





SUCCESSFUL ADVERTISING 
and sales manager, now employed, 
desires connection with progressive 
manufacturer, June 1. as “made 
good” in developing an especially 
unpromising proposition. Has tact 
versatility, initiative and_ best of 
credentials. Is fully qualified to fill 
pos tion of responsibility. Address, 
"Ss. L.,” care 
York. 








A MAN with 25 years’ experience 
in the jobbing hardware business 
wants two or three accounts for Bos- 
ton or vicinity, or would accept a 
buyer or general nmanager’s position 
anywhere. Address “C. X.,” care 
Harpware AGE, 67 Milk Street, Bos- 
ton, Mass. 





YOUNG MAN, 30 years old, ten 
years’ experience, good habits and 
references. wants position with live 
retail hardware firm as clerk; can 
make good anywhere. Address “U. 
E.,”” care Harpware Ace, New York. 





SALESMAN, 28, now employed, 
with ability and 12 years’ experience, 
wholesale hardware, etc., wishes to 
represent out of town manufacturer 
in St. Louis. Connection June 1. 
Address “U. F.,” care Harpware 
Acre, New York. 





s.|Glens Falls, N. Y. 


EXPERIENCED HARDWARE 
CLERK wants a position; good 
worker and references; practical 
stove man and general line of hard- 


AS TRAVELING SALESMAN 
for a live line of general hardware 
or specialties, New York or New 
England territory preferred; four- 
teen years’ road experience; unques- 
tionable references as a salesman 
and worker. Address P. O. Box 
249, South Glens Falls, N. Y. 





WANTED—Position by man of 
30, exemplary habits, as partner, 
clerk or head office man; can in- 
vest small sum; twelve years’ 
perience; best of references. 
dress “U. L.,” care HARDWARE AGE, 
New York. 





SALESM AN—Wanted, position 
is traveling salesman; have had six 
years’ experience with hardware 
trade east of Denver; can furnist 
best of references as to honesty, 
sobriety, etc.; will consider commis- 
sion proposition; New England terri- 
tory preferred; been with present 
company five years. Address “T. 
U,”’ care HArpwareE AcE, New York. 








YOUNG MARRIED MAN, 31 
years of age, with 10 years’ office 
experience, is desirous of securing 2 
suitable position; capable of handling 
an executive position; would con 


sider offer in any location. Address 
“U. P.,” care HarpwaAre Ace, New 
ork. 


ip 





Business Opportunities 


IF’ YOU ARE DESIROUS of 
buying, selling or exchanging a 
stock of hardware we can be of 
great service to you on account of 
our intimate knowledge of these mat- 
ters in every section of the United 
States. Address “H. B. G.,” care 
Harpware Ace, New York. 








CASH FOR YOUR BUSINESS 
OR REAL ESTATE—I bring buy- 
ers and sellers together. No matter 
where located, if you want to buy, 
sell or exchange any kind of prop- 
erty or business anywhere at any 
rice, write me. Established 1881. 

eferences. Address Frank 4 
Cleveland, Real Estate Expert, 2166 
Adams Express Building, Chicago, 


ARDWaARE AGE, New| III 





FOR SALE—Reliable hardware 
business in principal business thor- 
oughfare. established since 1878: up- 
to-date building in every respect; 
located in Reading, Pennsylvania; 
population over one hundred thou- 
sand; ill health reason for retiring. 
Address “P, T.,” care Harpware 
AcE, New York. 





$5,000 WILL BUY stock and fix- 
tures of Fuller Hardware Co., Fitch- 
burg, Mass.; best location in city of 
38,000 people; business last year 
$42,000. 


FOR RENT—Exceptional office 
space in modern building in heart 
of hardware district on same floor 
with local office of prominent manu- 
facturer. Bargain to right people. 
Address “R. L.,” care Harpware 
AcE, New York. 








FOR SALE—One 580 account 
McCaskey account system, as good 
as new; $75 will buy it if taken at 
once. Address H. Hoffmann, Har- 
lan, Iowa. 





ware and lumbing. Address 
“Hardware,” p O. Box 82, South 








YOUNG MAN, age 31, fifteen 
years’ good experience in hardware, 
desires position as assistant or man- 
ager; not afraid of work. Address 





; ’ care Harpware Ace, New 
York, 


MANUFACTURING PLANT, 
now in operation, making staple 
fast selling goods in sheet metal, 
with capacity of $75,000.00 annu- 
ally, can be bought at a reasonable 
figure or will consolidate with an- 
other company in similar line. Ad- 
dress “U. H.,” care Harpware AGE, 
New York. 





Business Opportunities 


ee 





SUCCESSFUL 
MANUFACTURERS’ 
AGENTS 
Will consider adding one 
more manufacturers’ line 


We maintain ample show 


and ware rooms in the heart 


of hardware district. Have 
had present connections for 
past six to eight years. We 
handle export as well as 
domestic sales. 


E. & L. Rosenbaum 
73 Warren St., New York 








FOR SALE in_ Massachusetts. 
Long established Hardware stofe. 
Splendid iocation in centre of retail 
district. Stock comprises tools, cut- 
lery, shelf and builders’ hardware. 
Cash price $25,000.00. Just the op- 
portunity for one or two expert- 
enced men. Sickness reason tor 
selling. Address “U. D., care 
HarpwareE Ace, New York. 














GAS BURNERS 
Stove Manufacturers who are bow 


“|making or contemplate making Gas 


Ranges or combinations of Coal and 
Gas can. if they will make their 
constructions to fit, avoid great 
trouble and expense by purchasing 
finished Fortune burners. Fully ap- 
proved by Gas Companies and guar- 
anteed by us. Prices on application. 
Thomas Roberts Stevenson Co. 


American and Dauphin Sts. 
Dept. Philadelphia. 





FOR SALE—Hardware business 
near New York, now netting the 
owner over $3,000 per year, with 
excellent chances for expansion. Box 








“UJ. G.,” care Harpware Ace, New 
York. 

GASOLINE TRACTOR FOR 
SALE—35 h. p. Buffalo-Pitts gaso- 
line traction engine, 70 h. p.; 
brake; cost $2,900; used one month. 
Clarence Spellman, N. Y. Life 
Bidg., Kansas City, Mo. 

EXCHANGE, RANCH FOR 


HARDWARE—2,400 acre improved 
ranch in exchange for good hard- 
ware and furniture; located in South 
Missouri, where winters are mild, 
and stock flourishes; all fenced, 
ood barns and living water; pasture 
or several hundred head close to 
good market. For full information 
address “U. M.,” care HARDWARE 
Ace, New York. 





4950 ACRES aiimpsores grazing 
land in Southern issouri in ex- 
change for hardware; good water 
and grass; close to shipping point; 
terms reasonable. ‘“U. N.,” care 
Harpware AcE, New York. 


PARTNER WANTED — Young 
man who can invest from $3,000 to 
$5,000 in established hardware busi- 
ness, in Northern Michigan town, 
1,500 population; prefer man fa- 
miliar with implement business, as 
we wish to add this line to our pres- 
ent business, and capable of looking 
after outside work. A good oppor- 
tunity for the right man; reference 
required. Address “U. O.,” care 
Harpware Ace, New York. 


FOR SALE—Concrete and mortar 
mixers of all kinds, batch or con- 
tinuous, new or second hand; what 
is your preference? Warehouses in 
all principal cities. Also cement 
block and brick machines, any kind. 
Real bargains. Concrete Mixer & 











Machinery Exchange, 29 Broadway, 
New York City. 
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SPECIAL BARGAINS FOR SALE 
AND EXCHANGE 


BY FRANK P. CLEVELAND. 


CONTROLLING INTEREST 
AND CASHTIERSHIP of Texas 
bank; about $12,000 required. 


PENNSYLVANIA ENAMELING 
AND GRANITEWARE, PLANT. 
Price $22,500. 


MANAGER WANTED — TO 
PURCHASE $5,000 INTEREST in 
Ohio coal mine; fine opening. 


SHOE STORE AND REPAIR 
SHOP, Eastern Iowa. Price $6,000. 


STOCK OF GENERAL MER- 
CHANDISE, Twin Falls County, 
Idaho; invoice about $12,000. 


BAKERY AND RESTAURANT, 
Oceana County, Michigan; price, 
$1,000. 


LEASE AND FURNITURE of 
60 room hotel, Mason County, 
Michigan; price, $3,500. 


CLOTHING, SHOE AND 
FURNISHING STORE, Ottawa 
County, Michigan; invoice about 
$11,200. 


HARDWARE AND IMPLE- 
MENT BUSINESS, Macomb Coun- 
ty, Michigan; invoice, about $12,900. 


STOCK OF GENERAL MER- 
CHANDISE, Cook County, Illinois; 
invoice about $12,000. 


HARDWARE AND PAINT 
STORE, Chicago, Illinois; invoice 
about $8,500. 


DRUG STORE, La Porte County, 
Indiana; invoice about $3,800. 


HARDWARE AND HOUSE 
FURNISHING BUSINESS, Abbey- 
ville County, South Carolina; in- 
voice about $11,500. 


DRY GOODS, NOTION AND 
CHINA STORE, Benton County, 
Iowa; invoice $13,000. 


MEAT MARKET AND RESI- 
DENCE, St. Jcseph County, Michi- 
gan; owner will sacrifice for $6,600. 


GRAIN ELEVATOR, Logan 
County, Colorado; bargain at $8,000. 


RETAIL GROCERY STORE, 
Parks County, Montana; invoice 
about $12,000. 


IMPLEMENT BUSINESS AND 
MACHINE SHOP, McLean Coun- 
ty, Illinois; about $5,000 required. 


STOCK OF GENERAL MER- 
CHANDISE, Gallatin County, Mon- 
tana; invoice about $18,000. 


DRY GOODS AND GENTLE- 
MEN’S FURNISHING STORE, 
Washakie County, Wyoming; in- 
voice about $5,000. 


HOTEL AND SALOON, Manito- 
woc County, Wisconsin; a bargain 
at $8,000. 


KENTUCKY — RETAIL LUM- 
BER YARD, BUILDINGS AND 
LOT; price $5,500. 


CREAMERY, Marathon. County, 
Wisconsin; special bargain at $4,250. 


Write me for detailed descrip- 
tion. I bring buyers and sellers to- 
gether. No matter where located, 


if you want to buy, sell or exchange 


any kind of business or property 


anywhere address Frank P. Cleve- | 


land, 2166 Adams Express Build- 
ing, Chicago, Illinois. Established 
1881. 





Hardware Age _ 
Book Department 


offers its services in selecting 
and supplying technical and in- 
dustrial books to our readers 
239 West 39th Street 
New York 


i 
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Another Testimonial 


Boston Varnish Company 
Makers of 


FINE VARNISHES 


Everett Station BOSTON, MASS. 


Hardware Age, 
259 West S$9th St., New York. 
Gentlemen: - 


We have had such good results 
from the three color double in- 
sert in your issue of January 
29th that we thought we ought to 
write you about it. 


We received answers from this 
particular ad. from five differ- 
ent foreign countries, and from 
nearly every state in the Union. 
We have received actual orders in 
answer to the ad. for much more 
than enough to pay for the ad., 
and have several other good pro- 
spects which came to us on 
account of this ad. We have re- 
ceived one order for fifty gal- 
lons of Kyanize Spar Finish from 
Sweden, which came to us on 
account of this ad. We have 
opened up two new jobbing 
accounts, and several new retail 
dealers, all of which we can 
trace directly to this advertise- 
ment in the Hardware Age of 
January 29th. 

This shows that it pays to use 
good sized copy and preferred po- 
Sition. It is not necessary for 
us to say we shall continue to 
use the Hardware Age, as we have 
gotten more good out of the Hard- 
ware Age than all the other trade 
papers we have used put together. 

Yours truly, 
BOSTON VARNISH COMPANY 


(Signed) J. B. Lord, Prest. 
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Faulty Methods Cut Profits 


Now that the holidays are slipping into the near past, the beginning 
of a new year offers an opportune time to make some of those 
changes that you have been contemplating but never started. 


Hardware Store 


‘Business Methods 


contains suggestions that will help you. The ideas 
and methods presented in this book have aided the 
practical, thinking hardware men who originated them 
—and they have been of material service to others 
who were alert and progressive enough to appreciate 
their value. And any man who has returned to his 
store after supper three or four nights a week, worn 
his nerves to a ragged edge and his temper to the 
profane point, does not have to be remarkably progressive to appreciate the points 
offered in this book on the work of inventory. 
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Then there are the little defects which bore holes in your business system and let 
profits ooze out. Unless you know where to look, some of them will remain un- 
plugged. A chapter in this book on “Waste in the Store and How to Avoid It,” 
points out a great number of the ebb flow places, which: your yearly statement 
doesn't show. 


The book is broad in its scope and comprehensive in its style. Well illustrated, 
sales sheets, cost records and all the other reproductions are shown filled out 
properly, giving their uses at a glance. The table of contents will give an idea of 


the field covered: 
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: CONTENTS 

Rules and Regulations for the Hardware Store. The Treatment of Clerks. Waste in the Store and How 
Hardware Buyer. Good Buying. Hints for Buyers. to Avoid It. Keeping the Stock in Shape. Collecting 
Securing the Correct Charging of Goods Sold on Accounts. The Retail Hardware Merchant's Collec- 
Credit. Conducting Sales to Avoid Oversights in tions. Changing a Credit into a Cash Business. Sales 
Making Charges, Credits, etc. A Broad View of Stock Record of Cook Stoves. The Merchant and His Em- 
Taking. Good Methods in Stock Taking—I. How to ployees. How to Keep the Store Neat and Clean. 
Take a Quick Inventory; II. From a House in Wyom- Cost Marks. Averaging Retail Profits. Changing 
ing; Ill. A Vermont Merchant's Method; IV. From a Business Conditions and How to Meet Them. Start- 
Pennsylvania Merchant; V. An Ohio Method; VI. ing in Business—!. Getting Located; I]. Buying Stock; 
From a House in South Dakota. Suggestions in Re- Ill. Fitting Storeroom; IV. The Financial Department. 
gard to Inventory. Price Book and Stock Directory. V. First Year in Business. Profit Figuring System. 
Prices and Catalogs. Arrangement of Catalogs and Keeping Track of Shop Work. 


iil 
il Hite 


Price Lists. The Accumulation of Dead Stock. The 
227 Pages, Cloth Bound, Price $1.00 Delivered 


Hardware Age Book Department 
239 West Thirty-ninth Street, New York 
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‘‘Best’’ Coping 





The “BEST” line of 


CAST IRON HARDWARE 


made by the 


‘‘Best”’ Fiue Thimbie 


Sterling Foundry Co. 
Block 68 STERLING, ILL. 








‘‘Best”’ Fuel Chute 

Ne 2 18 x24 We also manufacture “BEST” “Best” Revolving 
T Chimney Tops, Clean Out 

Doors, Cistern and Coal Hole 

Covers, Japanning Stoves, etc. 








Ask your jobber for full information and 
details. If he cannot supply you, write us 
direct jor complete catalog and any other 





particulars. 
‘‘Best’’ Stock Waterer 


“Best’’ Chimney Cap 


a 











Black Silk Meets 
Quality s Demands 


Stove Polish A SHINE 


Metal Polish IN EVE Ry, | 
Iron Enamel g 








Put up in 5lb. cans for dealers’ use and in domestic packages to retail. 


Buy through your jobber. 
Black Silk St:ve Polish Works Sterling, III. 
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Sleeth 
Steel 
Flexible 
Mats 


Four-Fold 
at the 
Joints 





Sleeth Mats are made of best galvanized material, in any and all shapes and 
sizes for every requirement. 

They form perfect scrapers, and can be reversed after long service—making 
two mats in one. 

Flexibility of construction—the ability to conform to uneven spots—is attained 
at no loss of strength, by means of our four-fold construction at the joints. 


They are sure sellers wherever the old-fashioned germ-harboring jute, brush 
or rubber mat is in general use. 
Get full information—it will pay you. 


SLEETH MFG. CO. _ Belleville, N. J. 








| p-annetestmasne etcetera 





A Valuable Guide 


For the Electrician, the Tanner, the En- 
gineer, the Foundryman, the Engraver, 
the Potter, the Metalworker. 





Henley’s Twentieth Century Book of 
Rikspes. Formulas ana Processes 


Equally valuable to large anc| small manufacturers, scientific experiment- 
ers, mechanics or engineers. Among its 10,000 recipes are those for 


Electro Deposition Petroleum Emulsions Restoration of Old Prints 
Leather Regenerators Petroleum Briquettes Metallic Lustre on Pottery 
Toughening Leather Softening Iron Castings Brightening Pickle, etc., etc. 


800 pages. Cloth. $3.00 delivered 








Hardware Age Book Dept., 239 w. 39th St., New York 
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Ball Bearing: This feature puts it ina class by itself. 


Enables user to do more work and bet- 
ter work, with less labor, and less expense than any other 
floor scraper made. No other floor scraper has ball bearings. 


THE ONLY 
BALL Shearing Cut: Only machine having an adjustable 
RING shearing cut. Scrapes with or against 
BEA : 
OR the grain. A most desirable feature when working down 
FLO rough spots, knots or cross-grained boards. 
SCRAPER Adi 
ustable - Gives the right 
— d be eg “e reso fy ht = f ‘% Thi 
and may quickly shifted to either right or left. 1S 
RETAILS enables user to work up close to baseboards on either side, 
AT or at end of room. 
$25.00 We Guarantee Its Sale: So confident are we that our 
' machine will sell wherever shown, that we guarantee 
OUR GUARANTEE:— we its sale. 
Floor ‘Seraper todo. more and — Put a Sample on Your Floor: Let us ship a Sample 


bett k, at l ¢ than . . he 
any machine on the market. And Perfection Floor Scraper on Approval. If it doesn’t sell, ship it back at our 


we guarantee the machine and all ° een : 
its parts. in every particular. expense. Write us NOW. Our Dealers’ proposition is a money maker. 
s0iute atitiss/ ac 


“~" DUNCAN BROS. & WRAY CO. Ludlow Falls, Ohio 


**The Floor Scraper People’’ 




















J. E. PORTER COMPANY 
COMPLETE BARN EQUIPMENT 





Complete Steel Stalls 
Line of Steel Stanchions 
Hay Tools of every style 
Complete Feed and 
Line of Litter 
Barn Door Carriers 
Hangers Operating on 
for Flat and our famous 
Tubular Columbian 
Tracks Track 


‘“‘THE MEADOW LARK’”’ 


The top notch in hay carrier construction and operation has 
been reached in this carrier. Seven-inch Roller Bearing 
sheaves reduce the draft to a point where it is only play for 
the horse. 


Send for catalogue 58. It is free for the asking. 


[; By PORTER CO, Ottawa, Ill. 
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The Trap Shooting Season Is Here 


, an Average Winners Use 


TERS 


**Steel where steel belongs’’ shells 


Be sure you ask for Peters and so join the ““big guns’’ who are 
consistent winners. Mr. Barton Lewis of Auburn, Ill., using Peters 
factory loaded shells, won the 1913 official amateur average, breaking 
5,811 out of 6,080—an average of 95:58%. 


At the 1913 Grand American Handicap, both National Championships— 
Amateur and Professional—were won with Peters medium-grade shells. Mr. 
Barton Lewis captured Amateur honors, scoring 195 out of 200, using Peters 

Meaueeee = ““Target’’ and Mr. Chas A. Young, the Professional Championship, scoring 197 
reape-mark Mies: eee — out of 200, using Peters ‘High Gun.”’ 
ie = At the recent New York Sportsmen’s Show, the 1914 Indoor Trap Shooti 
REG.U.S.PAT.OFE Championships went to Mr. Ralph L. Spotts of New York A. C. taking National 
Indoor Championship, 97 out of 100; Mrs. Louis T. Vogel of Detroit, the Ladies’ National Indoor 
Championship, 47 out of 50, and Mr. Neaf Apgar of New York, the National Indoor Professional Champion- 
ship, 239 out of 250. 











It pays to handle Peters Shells—means increased sales and 
more profit. Specify the ® brand in your 1914 purchases. 


THE PETERS CARTRIDGE CO. First National Bank Bidg., Cincinnati, Ohio 


Branches: NEW YORK NEW ORLEANS SAN 








GRAB’S FAMOUS SPECIALTIES 


LABOR-SAVING ! MONEY-SAVING! TIME SAVING! 


HANDY 
CORD CUTTER 


| 
| 

| Here's 
something 
new that 
finds a place 
in every mail- 
| ing room, 
|store room, 
'ship’ping 
room and 
home. Cuts 
cord, twine 

















Yale Fruit Press 


For Fruit, Meat, Lard, Etc. 


GRAB’S om 
Every household needs one. 


The press is simple in con- ““Outck-as-a 
struction—impossible to get 2) | by ; 
out of order. and quickly and OO Cra r wink.”’ One 


easily taken apart and 














cleaned. With the clamps, “The Housewife’s Best Friend” ts needed in 
which we furnish FREE, it every place 
ean be instantly adjusted 


firmly to any table or other | ysud, snow. dust and dirt will not be tracked into | where packages are wrapped. Fasten it anywhere. 
convenient place. An extra | the house over your floors if you use Grab’s Foot 
long spout for sausage stuf- | Scraper outside your door. This is the only device 
fing is furnished FREE. made which cleans bottom and sides of shoe in one The FRAME LASTS FOREVER. The cut- 
8 pounds of pressure with | operation. Has ten parallel plates for scraping sole ; 
every turn of the crank. You | and two stiff bristle brushes which clean sides of shoe. | ting blade can be removed,reshaped and replaced. 
t more pressure per square ; “ 
neh - om any ~~ Grab’s Foot Strayer, Automationtiy Adjusts “pore No scissors or knife to find or lose. SAVES 
ress s ze ever made. | to any size shoe. andsomely enameled. ooks x 
ssing strength 2000 Ibs. neat. Can be rotated 6 oes. a gag Fastens - TIME, TWINE AND TEMPER. Sample 
pressure. Four uart size porch, doorstep or any handy place. yet one an : 
sells for $4.50. ‘ | save useless work. Price $1.00. sent postpaid for 25 cents. 


+ EVICTOR M GRAB. & CO. SSS to 





























May 28, 1914 HARDWARE AGE 225 





This is the handy de- 
vice that takes all the 
annoyance out of the 
change from shafts to 
ole and back again. Its . 

a releases at a and Anti-Rattler 
touch, making the trans- 

fer a speedy, simple matter without the use of tools. When 
the attachment is made there can’t be any rattle on the road. 


Every pair comes in a trim pasteboard box. For the 
convenience of the merchant we pack Fernald Quick-Shifts 
and Anti-Rattlers in one and six dozen lots. 

To the Merchant :—If your jobber cannot furnish you the genuine Fernald, write us for name of 
another jobber near you who has them. 

To the Jobber :—We furnish electrotypes of this device, as well as other products we make, for 
reproduction in your catalogue. 

If you aren’t representing us now, let us hear from you. 


Fernald Manufacturing Co., Inc. North East, Pa. 





“GUARANTEED PERFECTION” COBBLER OUTFITS 


—==— piu and SEMI-STEEL 


Lasts and Stands 











Here is the line you have been looking 
for—a GUARANTEED line of Cobbler 
Sets and Lasts and Stands which you can 
sell at popular prices. The Lasts and 
Stands, being made of Semi-Steel, give the 
required strength and weight at 25% less 
than the cost of malleable. We will re- 
place any claims for breakage free of 
charge. Every tool of highest quality and 
fully warranted. 

ACCEPT NO SUBSTITUTE—IF YOUR 
JOBBER WILL NOT SUPPLY YOU, 
WE WILL. 


Write for our New Catalog. 


WE MAKE OVER 40 STYLES OF 
rv COBBLER OUTFITS and Lasts and 
F, Stands; also Heel Plates, Riveting Ma- 

chines, Corn Shellers, Grist Mills, etc. 


Co MBINATION OUT Pit Don’t Delay. Write To-day. 
The ROOT-HEATH MFC. CO., PLYMOUTH, OHIO, U. S. A. 


PERFECTION PLYMOUTH O 


























226 


HARDWARE AGE May 28, 1914 





> 
Sy Secs 


Cheaper than Big Strips 
Very Good Sellers 


“Jumbo Blocks” will appeal to many of your for this reason. Also because they are as wide 
customers on account of the shape or cut of as the regular 81% in. strips and when cut in 
the leather. They are cut large—size 8% in. two are as wide as a 6% in. strip. The “Two 
x 12% in. There is enough leather in each Soles cut from one” argument sells them. 
Block to cut two pairs of Men’s Large Size Packed 12 Blocks in a Package. Guaranteed 
Soles. uniform in size and quality. Try them—you'll 


Instead of buying the large strips of leather, soon sell them and want more. Literature, 
usually sold, these being of smaller size, are Prices and name of our nearest Jobber sent 


therefore cheaper, and some men want them on request. 


C. G. Fleckenstein, Inc. *Gncsco"nr * 


-_ 











Three Leaders in the Chain World 


Here are three chains which have grown 
steadily in popularity since their introduction. 
They all sell without effort. 

, | The Triumph was the first weldless chain 
made having a locked joint. Has never been 
TRIUMPH approached for strength, attractiveness and gen- 








eral utility. The strongest chain of its kind 
made. 


Then comes our second best—the Brown. 
Uniformly manufactured from very tough, hard 
drawn steel wire, far stronger and cheaper than 
welded chains. 

And our Perfection Twisted Link Chain has 
selling punch. Not only is it one and one-half 
times stronger than welded chain, but it ts much 
cheaper. Where the ordinary chain is welded, 
Perfection is ingeniously dovetailed by a patented 
cold swaging process, making it strong where 
welded chain is the weakest. 

We make prompt shipments, capacity 25 miles 
a day. Send for our catalogue and prices. It 
will pay you. 


Bridgeport Chain Co. 


PERFECTION Bridgeport, Conn. 
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wre ange Stock 
CYCLONE VICTOR FARM GATES TO ggcten."“Guaranted 





| represent the farmer’s highest ideal of what a farm 
gate should be—in strength, durability, conven- 
lence and price. 


Their important points of excellence and superiority over all others 
are seen at a glance. No weak places in their construction. They’re 
quick sellers and make permanent, satisfied customers. 


You'll have no competitor with these gates, and good profits are sure. 
Write for our large illustrated catalog and for our liberal offer to 
dealers. 


Cyclone Fence Company 
Waukegan, Illinois 
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Every garage and motor car owner 
will be interested in these Pumps 


The Goulds New Gasolene Hand Pump is made for the garage where gasolene is kept in under- 
ground tanks. To prevent tampering with the pump or theft of gasolene, it is provided with a pac- 
lock and locking bar so the handlc can be locked 
when not in use. 



















When the handle is locked in place, the valves 
are opened automatically allowing the gasolene 
in the pump to flow back to the tank. 


For filling tires we have a complete line of hand 
and power air compressors, to suit the require- 
ments of the public or private garage. Where air 
always on tap is wanted, we can supply complete 
outfits as illustrated. Write for descriptive matter 
and dealers’ discounts on these new Goulds 
products. 








S MFG.CO.Gaz= 


PS FOR EVERY SERVICE Ce | 





PUM 


36 West Fall Street, Seneca Falls, N. Y, Se 
WRITE OUR NEAREST BRANCH 
New York Boston Chicago Houston 
16 Murray Street 58 Pear! Street 3801 S. Ashland Avenus 1001 Carter Building 
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satisfaction. 


215 W. Huron St. 
New York 


Ask your Jobber to supply you. 
us for New Catalogue No. 9. 


Lawson Mfg. Co. 


“KATZ” Hinges Have 9 Lives 


In fact, we take such infinite pains to make 
them right and dependable in every way that 
there is practically no wear out to them. No 
hinges operate so easily—none give better 


‘Two of the big sellers in the “‘Katz’’ line are 
the “Katz” Reinforced All-Steel Spring Jam 
Hinges (see cuts) and the popular ‘‘Katz”’ 
Screen Door Hinges which are in great demand. 


All are made of the finest material, very 
ornamental and quick, steady sellers. 


Send to 


Chicago, IIl. 





Reg. U S. Pat. Office 








Sell Carbo Posts With Your Fencing 
And Double Your Profits 


Every dealer who carries fencing can sell Carbo Posts at the same time he sells 


(Patented) 








fencing alone. 


For he who buys fence wire must buy posts—and why not 


steel ones instead of wood, especially when the cost of Carbo Posts is less and 
the purchaser gets the decent appearance and absolute sanitation grafts. 





Unit Steel Posts 


(A Sectional Fence Post System) 


For Poultry Yards, Parks, Exercise Yards, 
Fields, Orchards, Paddocks, Estates 


cut out fence troubles—cut down fence expense. Are perma- 
nent, set in ground direct, an everlasting foundation wethout 
concrete. Make premises look better. Hold fence wire always 
in place. No trouble to set—no trouble afterward. 

Carbo Unit Posts come nested ten in a bundle, each unit being 
in itself a line post; by assembling two or more units together— 
Corners, End or Gate Posts are built up. 

One size—one kind only required to take care of fencing any- 
thing or everything. 


Write for Sales Proposition Now 


If you sell fencing you might as well be making the profits that 
Carbo Unit Steel Posts will bring you. Carbo Dealers make quick 
turn-overs and liberal profits on sales. They have back of them 
a fixed price policy that protects, and a dealers’ advertising service 
that effectively helps. 

Let us show you how thousands of dealers have added materially 


to their income with Carbo Posts and how you can do the same. 
Write today and ask for Dealers’ Proposition U. 





4 
be TRADE MARK REGISTERED al 





Unit Post Syston CARBO STEEL POST CO., °° ®*°*Ciica&o, “fixinors 


District Sales Office, 30 Church St., New York City 






























Showing How — 
Gate Posts 

With Braces {| for aT 
Should Be thing 
Erected 








== (A Sectional Fence Post System) 

Trade Mark Registered 
Make All Posts and Braces—End, Corner 
and Gate Posts —With Unit Line Posts 


Showing How of One Size 
Corner or 

ped ‘eae The Permanent 
Should Be Fence Founda- 


Erected tion of the 


Future 


ae 
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They. ‘hold ‘their shapes | 4 
“give the scythe and g ass-— 
hook just the wight 
and aad won't glaze. 


THE CARBORUNDUM COMPANY | 


NIAGARA FALLS, NOY ee 


” 


: - : ’ - . GEN. <4 — 26. » = anergy ws : 
eer e ee Un ee T Leys CLNebSET) SOCPEREES SSUES CROSSES STON dbindd HE ; | : : 
- . . . o ee ARAL DIANA SAAR AAO a Nase tat A eee as Ae RL rene AAR eR RA tn oe SRI ON ne Ake al be te De rine SO, 
Re ee ste AER aie 






cdl emai 





4 
# 
a 
: 

id 
4 














































The Shelby “CHIEF” 


DOUBLE-ACTING, BALL-BEARING, SURFACE FLOOR HINGE 
Pioneer of Them All 




























The Cheapest Thousands 
Floor Hinge of 7 
Money Dealers 
Can Buy a pow 
| When eae Kish} “ai i a ie) §6Selling 
] Quality ond Them 
Efficiency f , 4 — : My 
Is tf Are 
Considered You? 











- 


The Shelby Chief is in a class by itself. 

Built right, Acts right and stays right. 

Notice the Mechanical make-up of the 
Chief, the way it carries the load on hard- 
ened steel bearings, and the iong oil tem- 
pered steel compression spring that allows 
the door to open easily and at all times keeps 
the plunger pressed snug against the cam, 
thus preventing any play whatever. 





THE SHELBY SPRING HINGE 














: ? tH ; 

TOE AAHHHAGHdAhiHEE ne 
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No weak parts about the Shelby Chief, it 
is bulit for service and will give it. The 
finishing plates can be furnished in steel, 
real brass or bronze metal finished to match 
any builder’s hardware. 

Beware of imitations, the genuine has 
Shelby Chief on Floor Plate. 





Ask for Catalog and Prices. 


co. - - SHELBY, OHIO 
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Fix that name 
REX firmly in mind. 
Then when a customer 
asks for a file—hand a 


REX FILE to him. 


He may question its good- 
ness at first—never after try- 
ing one. We have put the cut- 
ting quality into every REX FILE 
that insures duplicate sales. 


And it’s sales that count—don’t for- 
get that. Booklet, trade-prices and full 
particulars sent on request. Write to us 
NOW, before something else claims your 

attention. 


FHE REX FILE & SAW CO. Newcomerstown, Ohio 





































You 
Don't 
Have to Create a Demand 


for.Forstner Bits—the demand is already created. The 
thing to do is to supply the demand by keeping a stock 
adequate to meet the needs of all classes of users. 











Forstner Bits 


will do their part. They are guided by the rim, instead 
of the center, and therefore can be guided in any direc- 
tion. Tough grained wood and hard knots won’t deflect 
a Forstner Bit from its course. It bores straight—bores 
clean—leaves a true polished surface. Ask your Jobber 
to supply you. 








The Progressive Mfg. Co., Torrington, Conn. 
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Stove 
Bolts 


Machine te 
Screws S and Burrs 
Largest Stock and Greatest Assortment 


American Screw Co. 


PROVIDENCE, R. I. 
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SCREWS 


We are manufacturers— 
that is our business. Quality ee. 
is our aim. We carry in stock es 
a full line Iron, Brass and Bronze 
Screws. Try our make. Be convinced 
that Bridgeport Screws are the best. 


Write for price lists and discounts 




























Bridgeport Screw Company 
Bridgeport, Conn. 
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Extremes! 











ane Vicx 7,”’ 
Grass Seeder 


See what a practical ‘contrivance 
this is. The user puts the grass 
seed into the sack. As the seed 
drops it passes out of the sack 
through a square tube filled with 








perforations. 

The The motion of the operator walk* 
VULCAN” ing and the slight movement of the 
is frequently hand keeps the seeds constantly “on 
used for ; the jump” and causes them to 
weight lifting escape in spray form. One-tenth 
exiremes— of the seeds are sprayed 
and is always through the sides. A 
capable. big, even distribution 

4 of seed results. Seed 





is sprayed at each side 
of user, as well as in 
front. 





What should the ultimate utility of a 
superior Drop-forging be? What will the 
other fellow try to do with it—that’s the 
answer and we guarantee that every one 
of the Williams’ Clamp Line is built to meet 
its respective requirements. 





re Special attention is called to the handy 

W/ Brass Gauge on outside of tube. By 

J bd H. illiams & Co. regulating this gauge operator can sow 

from I pint to 12 quarts to the acre. 
eg‘? 

Offer a “C Clamp The change can be made instantly, or the 


for every flow of seeds stopped entirely. This 


material NEW BRASS GAUGE 














purpose! 











feature is what sells “IXL” Grass Seed- 
ers. We guarantee this Seeder to sow 
alfalfa and the heavier small seeds 60 





Heavy Service 





“VULCAN” feet to the round; timothy and other 
as Seen lighter seeds 45 feet to the round. Sack 
Capacities ‘ : 

% to 124” 5 is made of 8 oz. white duck and holds 
<a” YZ bu. of seed. Easy to carry. Tube is 
” Sizes “Light Service” painted a pretty high gloss green. Very 
54 to 18” capacities WILLIAMS , attractive. Price low. It is having a big 
7 Sizes sale. Satisfaction guaranteed. 
7 H. Williams & Co. 0 to 12” capacities Send for prices at once. 
Superior Drop-Forgings E. C. Slocum Manufacturing Co. 





57 Richards Street, Brooklyn, N. Y. City ee 
40 So. Clinton Street, Chicago, Ill. Fenton, Michigan, U. S. A. 
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BUTTERFIELD & CO. L 


| BICYCLE SCREW PLATE 
) __WITH 22 BICYCLE TAPER TAPS. 
a —— S INCLUD! “somata P| a RENCH DI = 
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Bicycles Are Coming Into Use Again 


Some people are exchanging old wheels for new, and others are having their old 
wheels repaired. Either way the old wheels must be put in good condition before they 
are salable. All who make repairs will need good Bicycle Screw Plates. Supply Butter- 
field’s—there’s none better. The set shown is supplied with 22 Bicycle Taper Taps and 
14 handy Dies, including Tap Wrench Dies. The Stock is 12 inches long. This con- 
venient set is particularly adapted for bicycle repair work. Every tool is thoroughly depend- 
able and the price being moderate, makes it a good seller. Catalog and trade prices sent 


on request. 


BUTTERFIELD & CO., Inc. 


‘Factories: Derby Line, Vt., and Rock Island, Can. New York Store: 126 Chambers Street 





IRON AND STEEL CoO. 


ESTABLISHED 1863 
PITTSBURGH, PA., U.S. A. 


BOLTS. NUTS, RIVETS, WASHERS 
PICKS, MATTOCKS AND GRUB HOES 
CROWBARS, WEDGES, FORGINGS 
Telephone and Telegraph Pole Line Hardware 


Wagon Hardware 


























234 | HARDWARE AGE 


May 28, 1914 











ESSENTIAL. 


The one essential thing in a 
range is its Baking Qualities. 
Always remember that, and do 
not allow useless “‘advantages’”’ 
to blind your customer to this 
most important thing. 


The Model Quality Range 


combines unexcelled baking 
qualities with every range con- 
venience known to the trade. 
The hot-blast fire-box, correct 
proportion, and general good 
workmanship combine to make 


The Model “Quality”’ Range the 


one range for you. 


May we submit proof? 


QUALITY STOVE & 
RANGE CO. 


Belleville, Illinois 
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METAL CEILING 


Are Finished with Re-Pressed Bead 
Joints and Die-Cut Nail Holes 
and Save 25% or More in 
Cost of Erection 
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Actual Size of the Panel Illustrated is 6x6 in. from Center 
to Center of Beads. 


Plates, Panels, Borders, Moldings, Fillers, 
etc., are Re-Squared on four sides and beads 
are Re-Pressed in accurately milled steel dies 
that are true to the 1-1000 of aninch. Outside 
“dots” are die-cut for easy driving of the nails. 


Dies are accurately milled to mechanically 
perfect lines. Every bead is exactly like all 
other beads in size, shape, depth and align- 
ment. In laying a thousand sheets the plates 
cannot run off the furring strips. They lap 
true and tight—no variation to right or left, 
up or down, forward or back. 


The nail holes register true every time, and 
there is no driving of nails through two or 
more thicknesses of metal. There can be 
no open joints, which are so objectionable to 
Architect and Owner. 


Send for sample panels to prove the 
accuracy of the steel dies and the absolute 
register of the die-cut nail holes. 


WHEELING CORRUGATING COMPANY. WaretiNe W.Va. 


BRANCH OFFICES AND STORES: 


NEW YORK CHICAGO PHILADELPHIA 
ST. LOUIS KANSAS CITY CHATTANOOGA 
Also Sales Offices: 


DALLAS DETROIT 
LOS ANGELES PORTLAND 
SAN FRANCISCO SEATTLE 
SALT LAKE CITY 
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Just What 
Everybody 
Has Been 
Waiting for— 






BY INVITATION 
MEMBER OF 











A Power Lawn Mower 
at a Moderate Price 


Mr. R. E. Olds, the famous inventor and manu- 
facturer of automobiles and gasoline engines, saw 
that a simple, reliable, light-weight power lawn 
mower was an absolute necessity. When he be- 
gan investigating this matter, he found that the 
heavy power lawn mowers on the market and the 
numerous horse-drawn mowers were unsatisfac- 
tory for soft wet sod and hillside work. So he 
turned his attention and energy toward solving 
the problem, and solve it he did. 

The ideal power lawn mower will do more 
and better work than the horse-drawn mower. 
It will turn sharper corners and work in places 
where the horse cannot be used. It is a lawn 
roller as well as a lawn mower and leaves the 
lawn in perfect condition—as smooth as velvet. 
It has a 35-inch cut and travels from 2 to 3 miles 
an hour, and all the operator has to do is to 
steer. It has been thoroughly tried out and has 
given the best of satisfaction. It is invaluable 
for parks, large estates, golf links, etc. 


The Demand Is Here 
Reap the Profits 


A month ago, when we first told the public about 
the Ideal Power Lawn Mower, we received a great 
many inquiries from hardware dealers and found 
the trade in a most receptive mood. Now is the 
time to secure the agency for your territory. The 
demand is already created, because the Ideal fills 
a need that no one has been able to supply before. 
We are advertising in large space in such publica- 
tions as ‘‘American City,’”’ “Country Life in Amer- 


ica,’’ ‘“‘House Beautiful,’’ ‘“‘House and Garden,”’ 
‘‘American Homes and Gardens,” “Suburban Life,’’ 
“Golf,” ‘Golfers’ Magazine,’’ ‘‘Life,’”” and every 


reader is being familiarized with this new inven- 


a The Price, $375 


permits of a trade discount that will prove very 
attractive to you. The sale of one “Ideal’’ will 
amount to more profit than a score of ordinary 
sales which take ten times as much energy to make. 


Write for booklet and 
complete information 


Ideal Power Lawn Mower Co. 
409 Kalamazoo St., LANSING, MICH. 

















The Biggest Single Improvement 
Ever Made in Lawn Mower 
Construction Is The 


COLDWELL 


DEMOUNTABLE CUTTER 
For horse and hand 
lawn mowers. 


WO or more cutters go with 
each machine — interchange- 
able, like the blades of a 


safety razor. Just what hundreds of 
lawn mower users have been looking 





for. 


Golf and country clubs everywhere, 
as well as owners of country homes, 
are asking for these Coldwell De- 
mountable Cutters. 


| 
| 
| 


Our catalogue describes 150 different | 
| styles and sizes of motor, horse and | 
| hand mowers. Even if you are not | 
ready to place an order, it will pay 
you to send for it and see which 
makes would best suit your trade. 
Free postpaid on request. 





COLDWELL LAWN MOWER CO. 


Office and Factory at Newburgh, N. Y. 
Warehouses: Philadelphia and Chicago. 


Mfrs. of Hand, Horse and Motor Power Lawn Mowers 
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Labor is so large an 
Item Nowadays that 
the Best Material is 
the Best Investment 


In these days when ordinary journeymen Sheet Metal Workers demand 
as high as 90c an hour, the cost of a Metal Roof or for Eaves Trough, and 
Spouting is often more a matter of labor cost in the shop and on the job, 
than it 1s of the raw material. 


You can therefore show your patrons that your work with 


Basic Open Hearth = E (— ( 


ower ~~ 











is really a lot cheaper than the lowest bid of the fellow who 
buys the cheapest sheets he can get. 


Teach your trade to measure values, not by first cost only, but by eS 
length of service. Not so much a foot only, but so much a foot per BBAR...Wre 4: 
year. When they do that you will win out as long as you ity SES 


‘Tie to Inland” 


Send for prices for direct mill shipment or carlots. 


INLAND STEEL COMPANY 


First National Bank Building, Chicago 
Works, Indiana Harbor, Indiana 
Branch Offices: 


ST. PAUL ST. LOUIS DENVER DALLAS MILWAUKEE 
Pioneer Building Nat'lBank of Commerce Bidg. 1618 Stout Street Praetorian Bldg. Majestic Bldg. 








Your Customer is Are You 


Your Friend Going : 
Especially if you sell him PORTS- To Build? | 





MOUTH IRON Roofing—the roof- At the time you are 
. ‘ -k lit k d planning that new home 
me © nown quaity-—snown Gura- with your own _ archi- 
bility. tect, and naturally de- 
sire to study the ideas 
) of other leading archi- 
There are many metal roofings, mostly tenth Sell ipecialive ois 
steel, but there is but one iron roofing residences of the mod- 
: erate-cost type, you can 
like PORTSMOUTH IRON, and get many \aluable suggestions from designs and 
thit is PORTSMOUTH IRON Roof- plans shown in eight issues of 





ing itself. It stays sold, for it stays , , ! 
good—won’t rust—won’t corrode. B uilding Ag e 


Monthly Circulation of 25,000 Copies 








It’s made in rolls, V-crimped, pressed among Builders, Architects and Owners 

standing seam and corrugated styles. The information contained in Building Age, Bonn 
: in the editorial and advertising pages, is of the 

Send for circular. keenest interest to home builders, and should enable 


you to introduce numerous features in your new 
home that will add to the convenience, comfort and 


Portsmouth Sleel ( a, value, without material additional cost. 
OUR SPECIAL OFFER 
General 0ffices8 Works orlsmouth Q\Execubrve(fficesiW heeling W.Va The price of these eight numbers is $1.60. We will 
mail a set to you for $1.00 if you order at once and 
SALES OFFICES : mention Hardware Age. Don’t delay, as the supply is 
limited. 
Cincinnati, 183838 Union Trust Richmond, aildine Virginia Ry. & << ee a ee a 
gp Pullding. 18 Pierce Bldg gar omer Building ‘22 «Battery eS AGE, 107 —— Street Building, 
Toledo, Ts02 Ohio Building. Street. New York Cit 


For enclosed $1.00. send the eight numbers, according to special 


les, is ae offer in Hardware Age 


New rleans, 
Building. 





pty teen 514 Keller ton Bldg 
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Apollo Best Bloom Galvanized Sheets used for Silos, Tanks, Roofing and Siding on Belle Isle Dairy Farm at Oklahoma City, Oklahoma 


- APOLLOS2% SHEETS 








“A product without a peer’’ 
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combine strength, pliability and durability. Apollo Best Bloom 
Sheets, due to their careful manufacture and excellent coating of 
virgin spelter, are as near rust-proof as science can make them. 
Upwards of 450,000 tons used annually. Copper Bearing Apollo Best 
Bloom Galvanized Sheets are stenciled “C. B. Keystone Grade.” 


Ps i i 
Quality—*Sins°—Servt ce 


ae 


American Sheet an Tin Plate Company 


General Offices: Frick Building, Pittsburgh, Pa. 


DISTRICT SALES OFFICES: 


Chicago Cincinnati Denver Detroit New Orleans New York Philadelphia Pittsburgh St. Louis 
Export Representatives: Unitrep States Steet Propucts Company, New York City 
Pacific Coast Representatives: Unitep States Steet Propucts Company, San Francisco, Los Angeles, Portland, Seattle 
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Luther Tool Grinders Boost the 
Hardware Dealer’s Profits 


Luther hand, foot and power Tool Grinders are an extremely exceptionally profit- 
able line for the hardware trade. Exclusive patent-protected features of construc- 
tion and many special attachments for difficult sharpen- 
ing operations and other pur- Lather Grinders are the old 
poses give them the big call tised line. 
_ with all tool users. 


“Best 
Maide” 
uBEST., Sickle 
hand power grinders * Grinder 


and easiest to sell. 












—a very live number 
right now 


“Best Maide’’ 
This high grade machine appeals Sickle 
strongly to farm trade because of its , Grinder 
; smooth, quiet running and ease of at- 
tachment to mower wheel or bench. Ball bearings, worm shaft, 
automatically cut steel gears, large wearing surfaces, enclosed dust- 
proof parts, Dimo- -grit wheels and universal swiveling device place 


this tool in a class by itself, and make it twice as quick a mover as 
The Mechanic’s Special is a any other sickle grinder. ‘Now is the time to begin pushing it. 








steady, strong seller 
Built like a high grade lathe. Meets every Get Our Dealer’s Proposition 
shop need perfectly. Sells on sight and satis- Write today for full particulars about the complete Luther line and the 
hes your customers. plan by which we increase your grinder sales and protect your profits. 


Luther Grinder Mfg. Co., 945 Point St., Milwaukee, Wisconsin 
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| JANITOR MOP STICKS 


Are Good Sellers 
every day in the 
year. . 

All hardware dealers 
should handle them. 


This is the style used 
for cleaning stores, 
offices, schools, churches and 
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The Arrow | 
Points to the 


fastest Way 





For the woman. who 














public buildings. 

washes and the Hard- The one illustrated is our 

ware Dealer who latest and strongest 

sells. He makes a Just what you need to get the 

good profit and they No. 70 janitor trade. 

get ease and comfort. se gg Full particulars are given in our 

We construct the ear ae booklet No. 1474. 

machine of the best 

materials. Use ball- 

bearing working parts SOME OTHER GOODS WE MAKE 

which enables the ett: Smee Gewese 
washer to do its work quickly and thoroughly. me "shader" and” Saran : eerie, Hinges 
A real help for “Blue Monday.” | — Re Coat and Robe Fire Place Fix. 

To dealers we offer a selling plan that is a inte te ee oa cag aaah — 

winner. It sells the washer very quickly and Griddies Seambere ‘and SMitle. — 
easily. Write for details today. ae ere 4 steed Mills" 


Send for M 13 Catalog if interested in these items. 


STOVER MFG. CO. 


710 East Street Freeport, IIl. 


The Easiest Way Mfg. Co. 
Sandusky, Ohio, U. S. A. 

































| EAGLE MOP 
WRINGERS 


bear the reputation of 
being the BEST and 
will under all circum- 
stances give best re- 
sults and absolute pro- 
tection. Not with boast- 
ing pride, but with a 
feeling of satisfaction, 
we again point to our 
record—I4 years, eae 
fore a criticizing public, and not a dissatisfied cus- 
tomer. It is the privilege of truth to make itself 


Your Reputation. 
Do you care about it? 
Then sell our line of Star 
Heel Plates, Cobbler Sets 
and Shoe Lasts and Stands. 





known. 
The Eagle Mop Wringer 
is the original 3 roller Mop Wringer. Its true — 


of ality brought ‘out imitators 
of ieoten is never as good as the aagnens, Rceetere be sure 





it is the “EAGLE” brand handle. e will be more 
EAGLE MOP WRINGERS sold this year than ever. Get 
your share, 
The Eagle Woodenware Mfg. Co. : They are reputation builders, but they 
Hamilton Sole Manufacturers Ohio are profit makers as well. Some of 


the dealers now on our lists are the 
sons of men who have made both 
reputation and profits with our line. 


If you are not now selling them, you 
| — = 8 a want to write for Catalog 14H and 
2 . Price List. 


Star Heel Plate Co. 


LOUIS SACKS, Prop. 
NEWARK - - ee oh a ae 
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One Way of Telling a Progressive Merchant 
Is vied His ere Tag 








= DUPARQUET HUOT & MONEUSE CO. 


Ase RIAL FRENCH RANGES 


AND COQKING 


& 45 WOOSTER ST 


A PPAR ATU: 























MADE BY DENNISON MANUFACTURING CO, 





HE Tag is one of the best direct advertisements that a merchant has at 
his command. It goes out on every shipment. It is seen on the streets, 
on railroad platforms and in stores, houses and express offices. Let Dennison 
submit a sketch of a quality shipping tag, something that will attract attention. 


Advertise some of your products on the reverse side of your tag 


Dennison Nlawufael wong Se: 


THE TAG MAKERS 


PHILADELPHIA 
BERLIN 


CHICAGO ST. LOUIS 
BUENOS AIRES 


NEW YORK 
LONDON 


BOSTON 




















METAL DOOR STOPS 


The 
Original 
Metal 
Door Stop 


Screw goes clear 
through the body to 
the rubber tip, mak- 
ing them very 
strong. Beautifully 
finished in all fin- 
ishes or to match 
other hardware. 





Write for Prices 


Works and Gen’! Office: ASHTABULA, OHIO 
Sales Office: CLEVELAND, OHIO 


Made 
Only by 


The Lumley-Denly Company 














YOU CAN SECURE 


industrious, capable clerks, salesmen or managers, by 
advertising for them in the Opportunity Exchange of 
Hardware Age. This Department receives the earnest 
consideration of many ambitious men who aspire to more 
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responsible positions. 
fifty-word advertisement. 


239 West 39th Street, 


$1.00 pays for one insertion of a 
Try this department, now 


NEW YORK 
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De Kalb 
Dependable Delivery 
Wagons 





Our big 96-page catalog should be 
in the hands of every business house 
using Delivery Wagons. | 

Better construction or more satis- 
factory service is not known. We 
have a mighty good proposition for 
the live dealer which includes full 
protection, sincere and complete co- 
operation. A _ postcard brings full 
particulars. 


De Kalb Wagon Company 


103 Garden Street, DE KALB, ILL. 
We also build MOTOR TRUCKS 




















Getting the Right 
Line 


HERE are a num- 

ber of salesmen who 

wish to carry a side 
line — but what line, 
that is the all-important 
question. A small ad- 
vertisement in the 
Opportunity Exchange 
Department paves the 
way to get in touch 
with many firms who 
require such men. The 
cost is small compared 
with results. 


50 words, $1.00 
That’s all. 


Opportunity Exchange, 
HARDWARE AGE 
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Priest’s 
Clippers 


We have the biggest 
clipper proposition offered 
to the trade. It’s a prop- 
osition that pays and pays 
big—because it satisfies. 

Our proposition is that 
you stock Priest’s Clip- 
pers! 





American Shearer Mfg. 


Company 
315 Main St., Nashua, N. H. 





Wiebusch & Hilger, N. Y. 























Competition forbids increas- 
ing profits by raising prices, 
beat it doesn’t forbid increas- 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you give 
more and get more when 
you sell 











Made a little different— 
a little better than others, 
cost no more, sell easier 
and oftener. Our cate 
| alog shows a long line of 
profit makers—pumps of 
special design construce 
tion and adaptability. 











HAYES PUMP & PLANTER CoO. 





GALVA , ILL. 
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DWIGGINS 
FENCE 


Only the best galvanized steel goes 
into Star Field Fence. We guarantee 
that there is no better fence on the 
market. A few are as good—but their 
prices are not. 


See your jobber or write to us. 
Get going now! 


Dwiggins Wire Fence Co. 


Anderson, Ind. 











After House-Cleaning Time 
Comes Y ard-Cleaning! 


Is your stock of 


Republic Fence and Gates, 
Flower Guard and Trellis 


as complete as your stock of garden 
rakes, hoes, sprinklers, and other equip- 
ment ? 


The Profit on every REPUBLIC 
FENCE sale is worth while. MAKE 
YOUR TIME AND SALES COUNT! 
Also, every Republic Fence sale leads 
to many others. 


Write for our catalog and prices at 
once. 


We can make immediate shipment of 
all stock orders. 


Republic Fence & Gate Co. 


North Chicago Illinois 
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American Brand 





Lasts Longer—Looks Better 
ALSO 


Copper Bronze 
Galvanoid Enameled 
Painted 
Bright Galvanized 





All Meshes and Widths 





American Wire Fabrics Co. 
CHICAGO, ILL. 











times. 








DIXON LAWN MOWER 


PE OE WINE sn o's bcc 0 se pence 10 in. 
Diameter of Real Knife............... 6% in. 
Frame is Doubled Tie Rod. 

The bed knife is backed up with compression 
springs at each back end of the bar, which keeps 
the bed knife up against the real knife at all 


The lower bed knife is Crucible lip steel, the real 
knife is Crucible steel. 


CLIPPER LAWN MOWER CO. 
Box No. 8, Dixon, II. 
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TWELVE BOXES 
JAP ANNED 

Rivers. 
_ TUBULAT. Sucos. 


NOeacTURING CO. 








CARTON ASSORTED RIVETS 





Tubular Rivets and Bifurcated Rivet 
"teas sanevotiee eV TY TY TY PY iif 


Box. 12 Boxes to Carton 


TITTIES 


SLOTTED CLINCH AND TUBULAR RIVETS FOR MANUFACTURERS 


AUTOMATIC MACHINES FOR SETTING TUBULAR 
OUTSIDE PRONG AND SLOTTED CLINCH RIVETS 


JUDSON L. THOMSON MFG. CO., Waltham, Mass. | 
Chicago Branch: 316 North Michigan Ave. 

















mark, 
Our Catalogue shows 


Send for it. 


370 Atlantic Ave. 








Rubber 
Chair Tips 


of six different styles and sixteen dif- 
ferent sizes in a neat showcase display 
box. They prevent injury to the floors 
and muffle noise without leaving a 


line of rubber specialties with prices. 


ceenen peptic: ‘deta gih | ee etn Aan 


THE WORLD'S 
QUICKEST WRENCH 


THE COCHRAN 
SPEEDNUT WRENCH 


You will notice it has no 
Thumb Screw Adjustment, 
but has a Lightning Grip on 
any nut on bolts from ” 
to 4”. 


The harder the pull, the 
tighter it grips. 

Its tight grip prevents slip- 
ping on nut and wearing off 
the corners, 


Ratchets on nuts, eliminat- 
ing slow operation necessary 
with ordinary wrenches. 


Customers who value their 
time will not be without one 
in their tool kits. 


A whole kit in one. 


Occupies less space in kit 
and is cheaper than corre- 
sponding quota of double end 
and screw wrenches. 

Simple in construction; 
only three pieces. Always in 
repair and ready for use; has 
no complicated parts to gef 
out of order. 


Write for discounts 
today. 
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our complete 


Made by the Cochran Pipe 
Wrench Mfg. Co., Chicago 





Boston 179 W. Washington St. Chicago, Il. 



































“A Dand y seller” 


ELY’S SAFE AND EASY 
SETTING RAT TRAP 


A child can set the trap with its foot, abso- 
lutely without danger or injury to the opera- 
tor. Anyone who has set the old style trap 
will appreciate this freedom from danger. 
When closed the trap is set. Lift the foot 
and the trap is ready for business. 
Write for prices. 


ELY MFG. CO. Erie, Pa. 
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For Goodness Sakes Hurry Up Two 
More Machines 








LIDING 


gab 











Wrote one of our customers last month. 

acer Am getting 700 blades a day and I can’t 

or heel to point handle them properly. At 2%c a blade, this 
STROKE customer must be making $17.00 a day or at 
the rate of $5100.00 for the 300 working days a 





year. 
_ The Hatfield has complete adjustments for sharpen- 
ing the original bevel on every one of the 300 odd 
makes of safety razor blades on the market. 
Perfect oscillating motion—will sharpen 12 of every 
make of blade at a time. 
Our special attachment hones and takes nicks out of the 
worst blades. 
Our Patent Spring Holders are the quickest operating 
holders on the market, 
Our new special grinder attachment will grind knives, 
skates, scissors, hatchets, etc. 
Sold for cash or easy payments. 


Hyfield Mfg. Co., 48 Franklin St., N.Y. C. 






¢ ~SAFETY RAZOR 
BLADES. resHarPEnnd On 
fe THE HATFIELD 
HAVE THE PERFECT 
VELVET EDGE 
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Sonam Cash For Baled Paper 


We will tell you where to dispose of all your waste 
paper, rags, straw and excelsior at the highest prices. 


Your Present Loss 


All the waste paper, rags, and straw you now burn is dead loss, 
When baled there is a ready market for it at good prices. 


is a ready receptacle for all 
your waste paper, as safe a 
lace to keep it until you 
oe a full bale as a fireproof 
vault. It reduces your fire 
risk and reduces your insur- 
ance rates. 


Danger in Delay 


You assume an unnec- 
essary Fire Risk every 
day that you save 
waste paper around in 
crates, boxes or bar- 
rels until you have 
time to burn it. 
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Make Every Inch Count 


Piqua Adjustable Shelf Brackets allow shelf 
goods to be arranged in a straight, continuous 
line. No sticks, no props—nothing to obstruct 
the goods in any way. 


PIQUA 
Adjustable Shelf Brackets 


give 30% more display space by saving it. Easily 
adjusted. Can be removed without expense or 
injury to shelving. Adaptable to any line of 
goods, from the most delicate to heavy mer- 
chandise. Use them yourself—sell them to other 
stores. Good profit. 

Send for Catalog H. 


THE PIQUA BRACKET CO. 
PIQUA, OHIO 





A better way is to 
sell all your waste— 
make a profit on what 
is now dead loss. Get 
a Schick All Steel 
Baling Press and 
turn your waste to 
profit—eliminate your 
risk. 


We have a contract 
to furnish all post 
offices in the U. S. 
for 1913 and 1914 
with Schick All 
Stee! Balers. 


Write today for 
Catalog “H.’’ 





Davenport Mfg. Co., Davenport, lowa 




















Headquarters for CHAIN 


Here shown are but a few of the many dif- 
ferent kinds of chain we make. All our Chains 
are made of A-1I‘stock by Automatic Machin- 
ery and are therefore uniform and of the best 
quality. The capacity of our chain plant is 
30 Miles of Chain per Day. Send for Catalog 
and Trade Prices. 


The Smith & Egge Mfg. Co. 


BRIDGEPORT, CONN. U. S. A. 
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THE CLIPPER 


There are three things that destroy 
your lawns, Dandelions, Buck Plan- 
tain and Crab Grass. In one season 
the clipper will drive them all out. 


CLIPPER LAWN MOWER CO. 


Box No. 8, DIXON, ILL. 
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HANOVER 
WIRE SCREEN CLOTH 
OUR BRANDS | 


SENS 
PAINTED 
STANDARD 





[ORIENTAL 


| HANOVER WIRE CLOTH Co. 





Joha M. Hart Company General Sales Ottices’ 
@ Managers of Sales CBIicaée aA 


a aeetal 





























PETERS PNEUMATIC PUMPS 


FOR HAND, BELT OR ELECTRIC POWER always satisfy the most particular cus- 
tomer, because they always deliver the air and water; they are specially designed for 
this particular work. There’s a distinct satisfaction and efficiency in “PETERS 
PUMPS” that makes every job boost for you, and pay you a good profit. 


Dealers and Jobbers, write us to-day. 


PETERS PUMP COMPANY, KEWANEE, ILL. 
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Mr. Hardware Merchant: 


Are you satisfied with the profit you now make on 
your Wire Coat and Hat Hook business? Would you 
like to sell a good Coat and Hat Hook at a fair profit instead 
of a cheap one at no profit? 


There are hundreds of Hardware dealers, both jobbers 
and retailers, who have found the “Chieftain” the most 


profitable Wire Coat and Hat Hook they handle. A trial 


order will convince you. 


Would you like a sample and prices? 


‘“‘Chieftain’’ Coat and Hat Hooks 


Three Inch Extension 


No. Coppered 
No. Japanned 
No. ...Chestnut Bronzed 
No. Brass Plated 
No. Nickel Plated 


'4 Gross in a Box, 12 Gross in a Case. 


| Dozen in a Box, 12 Boxes in a Carton, 12 Gross in a Case. 


The ‘‘Chieftain’’-‘Eclipse’” Assortment contains four of 
the best selling finishes, and is a good Assortment for the 
Retailer. 

| Dozen in a Box, 12 Boxes in a Carton, 12 Gross in a Case. 
We have just published a New Illustrated Net Price List 
which describes over 4400 other good selling items in 
Wire Goods. A copy will be sent you on request. 


THE WIRE GOODS COMPANY 
WORCESTER, MASSACHUSETTS 























EVERYTHING IN. WIRE 
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The Demand for this Wrench 
 [S GROWING ALL THE TIME 


Its uses are numerous. In Engine Rooms it replaces 
many sizes of ‘set’ wrenches, affords the use of many 
wrenches in one. The same applies to its use in Railway 
Shops and on Steam Ships, also for erecting kits of 
Bridge and Structural firms. 

Car Barns, Car Shops, Rolling Mills, Mine Repair 
Shops and Breweries all find it a big time-saver. In 
Refrigerating Plants it saves valves. Oil Refineries and 
Pipe Lines find uses for it beyond number. It is also used 
by workmen on Receiving I racks—just the tool for open- 
ing Hopper Bottom Cars. 

‘““COES” Key-Model Wrench is indispensable in plants 

_where there is piping, valves, heavy unions, large nuts and 
all places where screwed joints of any kind are liable to 
rust or corrode. The best wrench to use for all nuts 
beyond the capacity of a 21-inch wrench. 

Many Coal and Iron Roads have adopted the 36-inch 
size for regular service. Four sizes: 28”, 36”, 48” and 
72”. Order through your jobber. 


Coes Wrench Co. 


Worcester, Mass. 


J. C. McCarty & Co., 29 Murray St., N. Y. 
Agents ! John H. Graham & Co., 113 Chambers St., N. Y. 
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A Familiar Picture and-.a 
Familiar Springtime Seller 


That they are familiar is the reason why Hill 
Dryers sell so quickly. Years of continuous ad- 
vertising has made them standard among pro- 
gressive women of this country. 

Their convenience for handling clothes is un- 
equalled. While they will readily hold a big 
wash, they take up but little room (the biggest 
has a diameter of 14 ft.). Can be easily turned 
and saves many steps and much exertion in 
hanging. 


There are no lines to break quickly, or to blow 


The Hill 


Dryer Co. 


316 Park Avenue 
Worcester 
Mass. 


down and dirty the clothes. And what's more, 
they look better and sell for but little more than 
what a maze of clothes line cost. 

That more than a million women are using 
them attests to their great popularity. 

Your stock is not complete if you don’t handle 
them. Why lose the profit on them? Yes—dquick 
turnovers. 

Write us for prices and 
full description today. 





The 
Hustler Ash Sifters 


are hustlers for sales. 
Their users ‘“‘stand by 
them.” It sifts coal clean 
without dust or § dirt. 
Easily operated. Write 
for information now. 
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For flower gardens 


Effective with pergolas 
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HESE. photographs suggest a few 
of the many uses for EXCEL- 


SIOR RUST PROOF FENCES. 


Cemetery fencing 


Strong yard fencing 


Catalog and prices on request. 


WRIGHT WIRE. COMPAN Y 


WORCESTER - MASS. 


Flower guards 


; 
<,* 
~ 


| For home beautification 


—_- 


fence for country roads 


, 


Enclosing a lawn 


i rt ii, ‘ al = 
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A factory fence 


. oe a> ¢ e* 
Making flower bed» 
uttractive 


For a front yard 








a Sy ee ee et 


2A RE RT AT IES ta Mahe es 5 


HARDWARE AGE May 28, 1914 











A GOOD 
CHECK 
MADE 

BETTER 


BLOUNT 


IS 


PERFECTION 


WE USE THIS WORD—ADVISEDLY 


RECENT IMPROVEMENTS Warrant This 
Statement. A Sample Check Will Tell The Story. 


Every Check Guaranteed :: Write Now for Quotations 





OUM<Onv=— 


he Worcester Vifg. Company 


WORCESTER, MASS. 
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Morgan Spring Company 


2 Bond Street dp Worcester, Mass. 


Hardware Specialties 











Coat and 
Hat Hook 





Trouser Hanger \ 


ye 



































Looped End 
Perfection (Hi 
Door Spring 62 | 
|) Combination Garment Hanger h 
—4 Quick 
in Hitch 
: W Gate 
i Spring 
. 
Regular Offset Garment Hanger 
| 
aa 
Screw Screw Stove | = 
Eye Hook Lifter = 
Stov Bent Stove Brake and 
Lifter Poker Potato Masher Flue Scraper Pole Spring 


Sash Curtain Spring 
——*) 








Eclipse Door and Gate Spring 





























Staples and Tacks Multiple Garment Hanger 





Coned End Perfection Door Spring 
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Set of / om 
Wrenches ers for Ford 


$id Bend Cait ee Wrenches 





Triple Socket Wrench Special for Ford Cars 


For Bolts on Cylinder Head and Rear Axle Housing. 
Stock No. 1620. 





Offset Socket Wrench 


For Cylinder Head Bolts. Stock No. 020, 5-8 hex. For 
Main Bearing. Stock No. 024, 3-4 hex. 


iil 














, a4 ” ERG ae 
2 eee nielnees Reverse and Brake Pedal Bands 


Stock No. 4564. 





Brace Valve Grinder No. 2 
Stock No. V. G.I. This type preferred by many garages 


and repair men, and used in combination with No. 1. 








Brace Socket Wrench 


Shank 11 inches. For Cylinder Head Bolts. Stock No. 
B. S. 20. 5-8 hex. Used in combination with offset wrench 
020, for quick work in removing bolts. For Belts on 


Engine Base Stock No. B. S. 18, 9-16. 











Short Valve Grinder No. 1 


The only grinder which will fit on the last valve on Model 
T Ford. 





Full Line 


Combination Wrench Set—Ratchet Wrenches—Socket 
Wrenches — Tire and Rim Wrenches — Brace Socket 
Wrenches, etc. Send for Catalog No. 15. 


Worcester Massachusetts 
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WROUGHT STEEL 
Sizes 3”—414 "—6"” 


GRIFFIN’S IMPROVED 


safety Hasps 


PROVIDE 


safe Protection 


To Dealer and Customer Alike. 


A Postal will bring you that 
NEW CATALOGUE 


THE GRIFFIN MFG. CO. 


37 Warren Street : 17 East Lak . 
Newj York Erie, Pa. Chéaaee - 











SERVICE 


Where the SAVING 
comes in is not in the 
DOLLARS and 
CENTS, but in 
SERVICE— 


The continuous Service 
which means continu- 
ous Saving. 


Our Chain will give 
you the Service and 
Save you Money. 


Investigate. 


At Your Service 


_ See Our Full Page Adver- ; 
tisement on Page 132 


The Cleveland Galvanizing Works Company 
CLEVELAND, O. 


DISTRIOT SALES OFFICES 
84 to ee eit ST. 














15 SPRUCE 8T. 
515 MISSION 8ST. 
N. ALAMEDA 8ST. 








ALL OIZES 
IN VARIOUS 
PAT TERNS 


/ \K f 1 


the Wyoming Shovel Wk’s 
Wyoming Pa. 


ESTABLISHED 1873 











ESTABLISHED 1863 


< 
Twelve Medals of 


Award at 
INTERNATIONAL 
Expositions 


ance 


BLACK DIAMOND HILE WORKS 


INCORPORATED 1895 


Ma, 


Special Grand Prize 
GOLD MEDAL 
Atlanta, 1895 





Copy of Catalogue will be sent free to any interested File User upon application. 


G. & H. BARNETT COMPANY Philadelphia, Pa. 


Owned and Operated by Nicholson File Co. 
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GIFFORD-WooD co.C = 
RE TGOLS ts aie el ce “ce ee 
SELL 25=,QUALITY "St" A co : 


PLIERS Lineman’s Pilers made in three sizes—6, 7 and 8 Inch ESTABLISHED 1886 


NIPPERS wz aa 



























‘High Grade Tools 


PUNCHES S rail } >= | for Mechanics 
C.S. Osberne & Co. 


Send for Catalogue _ Heads Pollshed—Handies Blue Finish NEWARK, N. J. 


TACKS ‘ex" NAILS o= BOLTS 


Cebblers’ Nails, Bed Screws, Glazier Points 


SHELTON CO. (Estab. 1836) 


SHELTON, CONN, New York, 107 Chambers St. 

















Adjustable Pliers 


with screw- 
driver and 
wire cutter 
c o mbined. 





prices and i i 
particulars, 


THE WRIGHT WRENCH & FORGING CO., -:- CANTON, OHIO 


t + 


Hardware 











THE REICHLE 
HAND SAW AND 
TOOL HANGER 


Patented 
only way to 

















he 
Store For display Hand Saws 
> nd rage = 
anger holds n 
Sale! Saws, either Hand 
Rip, Compass, 
Butcher, Hack or 
eos Soe, in —~ 
any too at can 
ERY simple matter—the suspended from a hook 
Opportunity Exchange or aay 4 
en Hanger ex- 
is read every week by tended salesman can 
men looking for the oppor- get any of the saws 
without handling e 
ee to get into business for Reh ge age one 
themselves. It's an easy and impossible when sell- 
economical method of’ reach- ing sant on A ‘ane. the 
Opportunity Exchange ing them. ae ici Hangers 
o on a or 
HARDWARE AGE, ? ie san oa " a mney Boo none wer i Nicely Polished 
239 W. t., N. ¥. and the replies wi , 
39th St.. N bg —- The Reichle Mfg. Co., 1239 N. Michigan Ave., Saginaw, Mich. 

















| 1853 Buck A,\ Bros. 1914 BROS 
BROS Guarantee of Quality os RO 


Manufacturers of a com 


MILLBURY.MASS —_—=—_—mmOuaas Dos eh ses oT 








Michigan Wire Cloth Co. — in Wire Cloth 


ef DOUBLE ORIMP a and WIRE SOREENIN kind 
rents iP See eetmate ot” Stel Otros Bruen, Copper. Bronse,_ Ajeminum, “German Sliver, ‘Pure Webel 
Gcivanecl, Taened, and Meucl Metal ware Grades in every variety. 


ALSO WIRE a : aes WIRE LOCKERS 
Drawers of Brass, Copper, Bronze, German Silver, Pure Nickel, Aluminum and Monel Metal Wire. 


Write for our New Catalogue No. 25 517 Howard St., Detroit, Mich. 














Needles in the hollow 
handle screw top 


ALL genes omg 4 on our Awls Ff 
include one No. *afemond and 
ene get 6 curved diamond point 
full ooved needles 

bobbin” filled with the ey ‘waned 
linen thread, wrench to _ set 
needles, combined with screw- 


THE GENUNE 
MYERS 
DOLLAR SEWING AWL 


2 eounter dis- 
box, and show card 
fn a three ecolors. Just out— 





Actual size of box 
10% = 4: 4% x1%. One box driver for replacing reel, illus- 
ery doz. awls, SEE THAT coer * ~ ag A —, THE FINGER TIPS. bgas PRINCIPLE IS RIGHT) trated directions, in individual 
chipping weight 2 Ibs. 4 catalogue and wholesale prices. eartons. Weight, each 4 oz 





Cc. A. MYERS CO., Inc., Sole geidaaticemanmes 6204 University Ave., CHICAGO, ILL., U. S. A. 
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AUTOMATIC CHARACTER 


The dealer who expects to be in business a long time and wants to 
sell goods of which he will never be ashamed in after years will 
bave the bighest appreciation of 


THE AUTOMATIC 


We represent that, considering Simplici omy. 
Mecnanical Operation, Materials, be a 
manship eee. Conv enience, 

and Safety, this wash 


score 100 


And we sell it with the distinct under- 
standing that unless the machine 

to be as represented, it may be returned 
at our expense. 


— in power and electric, also in bench 
ype. 


Special printed matter telli Lo about 
the washi machine = (called 
F son ak 


i 99), will be 


for 








Automatic Electric Washer Co., Inc. Newton, lowa 





ing machine vill 











Zp The Mail Order Bugaboo 


N 
\' does not worry. the 
A dealer who specializes the 
QUEEN WASHER. He 
can easily convince the 
buyer: of the _ greater 
money value in this ma- 
chine. It’s so different, 
simple, easy, durable. Full 
of good talking points— 
selling points. 
Hand or Water Power. 


Get Samples and be 
convinced. 











Patented 


J. H. KNOLL, 


135 Maple Street, 
Reading, Pa. 

















Counter-Sunk Caster 


The ‘‘Acme’’ combines utility with quality, adaptability 
with durability. It’s a great roller. 
he ‘“‘Acme”’ is made in many styles and sizes, in 
many finishes, for many uses—and all have the easy- 
— hollow steel ball. 
for catalogue and let us quote prices. 











THE SCHATZ MFG. CO., Poughkeepsie, N. Y. 


Agent J.C. McCARTY & CO., 29 Murray St., New York City 














O. LINDEMANN[& CO. 


Manufacturers of 


BIRD 
CAGES 


35-37 Wooster Street 










ill Mt hy Mi 





Trae) ea 


Established 1863 
New York 





Abrasives 
Carborundum Oo.. 
> > 2 


ate 


Niagara Pallis, 


Adjusters. Window Stop 
P. & F. one, New Britain, Ct. 
Ives. H. B.. Co.. New Haven, Ct 
Axate. Nickel-Steel Ware 
Lalance & Gresieee Mfg. Co.. 299 
Broadway, N. 





Aluminum Goods 
Aluminum Cooking a Co., 
New Kensington, 
Bowman, Geo. H., Co., "Olevainied, oO. 
Buckeye Aluminum Co., Wooster. O. 
Butler Bros, Chicago, "m1. 
Stover Mfg. Co., Freeport, Il. 


Ammunition 
Du | aa Powder Co., Wilmington, 


Soin Cartridge Co.. Custnge®, a 

Remington Arms U. C., 
Broadway, New York Moity. 

Robin Hood Ammunition Co., 
Swanton. Vt. 


Angles, Channels and Tee 
ars, Galvanized 
Harold McCalla Co., Phila., Pa. 


Anti-Rattlers 
Fernald Mfg. Co., North East, Pa. 


Anvils 
Boker, Hermann & Co., 103 Duane 
St., New York City. 
net Island Mfg. Co., Rock Island. 


Apron 
* Excelsior Bag & Mfg. Co.. Inc., 
Troy. N. Y. 


Arbors 
Morse Twist Drill & Mach. Oo., 
New Bedford, Mass. 


Asbestos 
Heppes Co., Chicago, I1l. 
Asbestos Packing 3 
Johns-Manville Co., H. W., New 
York. 


Asphalt and Coal Tar Prod- 
ucts 
Barber Asphalt Paving Co., Phila., 


Augers and Bits 
Ford Auger Bit Co., Holyoke. Mass. 
Irwin Auger Bit Co., Wilming- 


ton, O. 
Jennings. C. E.. & Co.. 42 Murray 
Jennings. Russell Mfg. Co., Ches- 


ter, 
Ohio Tool Co., Charleston, W. Va. 
Progressive Mfe. Co., Torrington. 


Ct. 
vue Job T., Phila., Pa. 
Snell Mfg. Co.. Fiskdale, Mass. 
Stark “Rolling Mill Co., Canton, 0. 
Swan. James. Co.. Seymour, Ct. 


Augers, Ship 
Snell Mfg. Co.. Fiskdale. Mass. 


Automobile Accessories & 
Supplies 
Atlas Auto Supply Co., Chicago, Il. 
Dewey-Anderson Co., To ledo, QO. 
Diamond Rubber Co., Akron, O. 
Duff Mfg. Co., Pittsburgh, Pa. 
vere Mach. & Fdry Co., Cleve- 


and, ©. 
one ———— Co., Indianap- 
d. 


B. 
Hampton. Mfg. Co 
ington St., Indianapolis, Ind. 
Harris, A. W., Oil Co., Provi- 
dence, R. I. 
Hoyt Elec. Instrument Co., Pena- 
k. N. H 


Indiana Lamp Co., Connersville, 


Ind. 
Jeffery-Dewitt Co., Detroit, Mich. 
M a Mfg. Co., St. Louis, 


Mashetinn Elec. Supply Co., 17 
Park Pl., N. Y. C. 

Morgan, B., Newport. B I. 

Morris, R. Kansas City. 


Mo. 

A. R. Mosler & Co., P. O. Box 
M., Mt. Vernon, N. Y. 

National Motor Supply Co., Cleve- 


land, O. 
National Standard Co., Niles, Mich. 
Nungesser Carbon & Baftery Co.. 


Pillsbury Sales Co., Minneapolis, 


Minn 
premiée Electric Co., Chicago, Il. 
Rajah Auto-Supply Co., Bloomfield, 


N,. 
a Ignition Co., Cleveland, O. 
Sha 0. A - Waupan Wis. 
Cleveland. 0. 


cme Pry Ping Co 
Go., Jacksen. 











Sparks-Withington 
Mich 


SEE ALPHABETICAL INDEX—PAGE 283 








Splitdorft Blec. Co., Newark, N. J. 

* Vacuum Oil Co., Rochester, N. Y. 

V- Co., Marshalltown, la. 

Waiden Mfg. Co., Worcester, Mass. 

Weed Chain Tire Grip Co., New 
York City. 

Wield, & Russell Mfg. Co., Green- 


ass. 
Willson, T. A.. & Co., Inc., Read. 
ing, Pa. 


Automobile Locks 
tat Co., H. W., New 
fork. 


Awlis,. Sewing 
Myers, & A., Uv., Chicago, IIL 
Stewart- Skinner, Worcester, Mass. 


Axes 
Komer Axe Co., Dunkirk, N. Y. 
Shopiclan Hdwe. Co.. St. Louis. 


Bags. Plumbers’, , Masons’ 
ging, Wlectricians’ Co. 1 
. * ne., 
Troy XY . 


Bands. Garden Hose 
Yerdon, Wm., Fort Plain, N. Y-__ 


Bands, Hose, 
Stee 
— W. D.. Mfg. Co., Chicage. 


Galvanized 


Rallis, Base 
Seiknap tidwe. & Mfg. Co.. Louis 
ville. Ky. 
Barbers’ Supplies 
Koken Barber Su Co.. St. 
uis, Mo. ory 
Bars. Cone 
Inland Steel — Chicago, Il. 


ars. Iron and Steel 
McCalla, Harold, Co., Phila., Pa 


Basins, Wash 
Cordley — 8 Leonard St.. 


New Yor 
Baskets, tye meg & Mill 
Osborn Mfg. » Cleveland, O. 


Baskets, Waste Paper 
omy & snepes. 8 nard 8&t., 
ew ork 


Batteries, Dry 
Manhattan Elec. enpply Co., 17 
Park Pl., N. Y. 


Nungesser Carbon & Battery Oo.. 
Cleveland, O. 
Beaters, Carne t 
Holt-Lyon.Co., Tarrytown, N. Y. 
Beaters. Egg 
Bing Mfg. Co., Minneapolis, Mina. 


Taplin Mfg. Co.. New Britain. Ct 
United Royalties Corp., 1135 B’way. 


Bettows, oniée ra’ 
Osborn Mfg. Co.. Cleveland. 0O. 
ners Petacurt Sanding 
born Mfg. Co., Cleveland, O. 


wenenee 
Ohio Tool Co., Charleston, W. Va. 
Richards- Wilcox Mfg. Co.. Aurora. 


Bevels 
Starrett. L. S.. Co.. Athol. Mass. 


Bicycles 
Iver Johnson's Arms & Cycle Wks.. 
Fitchburg, Mass. 
Worthington, Geo., Oo., Sleve- 
land, O. 


Bicycles and Sundries 
Caves land Twist MPrill Co., Cleve- 


la QO. 
Shupleieh Hdwe. Co., St. Louis. 
0. 


Bits. Aug 
See Augers and Bits 
Bits, Track 
Whitman Pi Barnes Mfg. Oo., 


Blacklead 
Dixon a a Co.. Joseph. Jersey 
City. N. J. 


Black Plate 
Amer. Rolling Mills Co., Middle- 
town, Ct. 
Blades, Hack Sunvw 
Smith & Hemenway Co.. New York. 


Blasting Su 
New York B ee inte Co., 7 
Broadway, New York. 


Raariee Glass Cutting 
Lafkin Rule Co.. Saginaw. Mich. 


Bohs. Plam 
Starrett. L. . Co.. Athol. Mass. 


Bolts and ane 
Inland Steel Co 
McCalla, Harold, a Sis ledelphia. 


Oliver Iron & Stee! Co.. Pittsburgh, 


Te Or OF te 
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oats. Carri s Stove. 2° Foundry 
Corbin oe Gorp.. New Britain. — Brush Oo., Cleve- 


Shelton Co., Skelton, Ct. — Mfg. Cc.. Cleveland. O. 
Books. Hardware and Tech- Manufacturers B oo Cee 
nical land, rush 
ob ay >. David. 239 W. 39th Osborn Mfg. Co., Cleveland, 0. 
Bottles, Glass Brushes, Railroad 


Cordley —\cgen 8 Leonard S8t., Osborn Mfg. Co.. Cleveland. O. 


Bottles. milk Brasher, Sormb =f WWASHER W 
th es. ° * . ™ 
Tra navies Glass Co.. Clarksburg. W. ienes: tie” opie Meg Wy ASHER W 

a. Osborn a eee 


Mfg. Co.. Cleveland. O. caveat oonuuls 











Made of Zinc and Will Not Rast 











Box = gy fe ae a Sink 
— areld, Co., Philadeiphia, Osborn Mfg. Co.. Cleveland. O. This washer sella because with it 
Wheel the housewife can instantly ons 
waves. se Pie jpekls . Manufacturers Brush Co., Cleve- és — “fake ™ yo ge —— 
mbrie. esey . : . 
Some Stoddard Co., Boston, Mass. Osborn Mfg. Co., Cleveland, 0. ee: chine. 
Bucket Fibre Guaranteed to wash as quick, 
Boxes, Lunch, ronsing Cordley & Hayes, 8 Leonard St., as clean and with as little effort as 
Hampden Toy Oo., estfield. New York. the best hand power washer regard- 
Mass. less of price. 
Builders’ Hardw ware oe 


Boxes. Mail keme Steel Co., Chicago, . 


ua 

Corbin Cabinet Lock Co. New| Bommer Bros, ’Brookicg, vices STEWART- SKINNER CO. 
E 
Cc 


PE day. 420 Cherry St. Worcester, Mass. 





Britain. Ct. tutler Bros., "Chicago, Iil. 
hicago Spring Butt Co.. Chicago, 
Boxes, Miter 


Goodell Mfg. Co.. Greenfield, Mass. Corbin Cabinet Lock Co.. New 

Goodell-Pratt se Greenfield, Mass. ; Ct. 

Millers Falls Co.. 28 Warren 8St.. Corbin, & F., New Britain, Ct. 

N. Y. Griffin Mig. Co.. Erie, Pa. 

Stanley Wks.. New Britain. Ct. ve H. B., & Co., New Haven, . . 
Lawrence Bros., Sterling, I). t le W ( 

toxes, Shelf McKinney Mfg. Co., Pittsburgh, Pa. American S ee ire 0. 


! 
Groen, 4, ., Co., OT Warmen Ot.) Rational’ Mia” Co.. Sterling til. 
Osbo Co., C 























N. ¥. @. 
Os Mfg. leveland, O. 
Warren Mfg. Co.. Chicago, Il. R a a rein Mig. a wae MANUFA RE OF 
aa ry Bit an, Ct. CTU RS 
Ford A Bit Co., Bel oke, Sargent Co., New Haven, Ct. 
Fray, John §., ns, sport, Ot a Sharon Hdw Mfg Co., Sharon, Pa. 
Goodell-Pratt Co Stanley Works. » Britain. Ct. 
1 -% Tespeinge “Ware Be Taylor & Borris’ Bary. Oo... Cieve- Telephone and Telegraph 
Progressive Mfg. Oo.. Torrington, Walle’ Aime ‘te. Cs Si : ; i ‘ 
Staniey Rule & Level Co., New Moines, Iowa. rug ted Wire. Electr ical Wires of 
ritain, ~ Catches, Door Scre ° ° 
ee yy Bo Co., nan Bs., 211 4 Burgess Norton Mtg. Go., Geneva, every description. 
Carroll Ave.. Chleazo : P. & F. Corbin, New Britain, Ct. 


Sharon Hdw. Mfg. Co.. Sharon. Pa. 
Watrous Mfg. Co., Des Moines, 





Hraces, Ratchet 


Stanley Rule & “Level Co.. New Iowa. 
pelea ae ng | SBR Ren: ange, ax. CHICAGO NEW YORK 
es Works, ew" Britain, Ct. —, * Ot = = .. Sew CLEVELAND PITTSBURGH 


n, e 
Brackets. Shelf — Spring Hinge Co., Ohi- 
Atlas Oce., New Haven, Ot. Worcester Mite Ge... Weseester, 


en Hawe. Fdry. Co., N. Chi- ass. mn 
Yale & Towne Mfg. Co., 9-18 Mur- 
“ F. Corvin, New Britain, Ct. i ate ae a, mat 
Sule hin Oe. ete, Be. or 


McKi Oo., Pittsburgh, Pa. Door Closing Apparatus, Au- 
5 aseegpasmerenagoegge A man '. || White Mop Wringer 




















Mass O. Peters. Jas.. & Son. Phila.. Pa. 
Piqua “Bracket oe => o. Stanley Works, New Britain, Ct. . S | 
Wire Goods Oo., Worcester, Mass. Fasteners, Corrugated Brings mi es 
Acme Steel Goods Co., Chicago, III. 
—— Sink Ca Mfg. Co., 19-21 Roosevelt St.. 
cago Hawe. igs Pas Fhe Smallwood Co.. W. R.. Go- To the user and to 
ent Works, New Britain, Ct. MR MS the dealer _ selling 
Fg eS Stanley Works, New Britain, Ct. them. The best made. 
Hrads. oat 
ire Bros.. Cortiand. N. Y. Fasteners, Window Has seven _ distinct 
Wiekw cmp ‘ Stanley tery ta Britain, Ct. selling features. In 
Brake Lining Sets, Screen . . 
Johns-Manville Oo.. H. W.. New Acme Steel Goods Co.. Chicago. Ill. ten different $1Zes. 
York. Bommer Bros... Broo lyn, N.Y Genuine ‘has our spe- 
erna g. e9 Oo s : mm: 
Brasers " cKinney Mfg. Co., Pittsburgh, Pa. cial trade-mark. Look 
Clayton & Lambert “fg. o.,/ Stanley Works, New Britain. Ct. for it. Write for par- 
Detroit, Mich ticulars. 


"a more, Ill.| Bumper 
Turner Brass. Wks., Syca Turner Brass Wks., Sycamore, Il. 


“Gieanfacterere Brest Co., Cleve-| Burnishers ga porager ~ WHITE MOP WRINGER Co. 









































AE ee athe. Co teens. 0 Fox Supply ana 
born eveland. 0. 
Batts. W ht Ste Ne Be 
Brooms, Ratiroad Chicago Spring Butt Go... Chicago, FULTONVILLE, 
Osborn Mfg. Co., Cleveland. 0. Griffin Mfe. 
Brooms, Snow oe a €- 0o., "Bittsborgh Ta 
a .. Sterlin 
Osborn Mfg. Co.. Cleveland. ©. “ Hardware iffz. Co.. Sharon 
Rrooms,. Street 
‘ —., New Britain, Ct. : 
Cabern Mis. Co.. Cleveland. 0. Starrett, “L Co., Athol, Mass. ANY questions nor ea ex- 
Brooms. Wire A enditure. 
Osborn Mfg. Oo., Cleveland. 0. § (eet Hawe. Co., N. Chi- — — Pi n fact the cost for 
Brushes, Baker cago, Il. ee this service is zn 
Osborn Mfg. Oo.. Cleveland. 0. the Opportunity Chis 7 
, ° : Cages, Bird 3 Exchange of the ing in proportien to 
Brushes. Bath ee eh Co.. 35-87 Voos- neil Age. the services render- 
Osborn Mfg. Co.. Cleveland. 0. Gotineee shea Firm, a - “a ed. Let's tell you 
Brushes. Billiard Table — & Sharpe Mfg. Co., Provi- oso & . est a: all about this de- 
Osborn Mfg. Oo.. Cleveland. 0. OnE veect'co., Greenfield, Mase. Ph as a Msi partment. You will 
Brushes. Butcher Block iarege 8. 0, Os Athol, Mass. obtain positi find the informatiea 
Osborn Mfg. Co.. Cleveland. 0. Union Caliper Co., Orange, Mass. they are Souk really worth while. 
Calks Horse stores are ught Tell us yeur preb- 
Brushes. Counter 2 P 
Osborn Mfg. Co.. Cleveland. 0. American | Steel ee, ey: oe and seld—agencies e isonet * try and 
Rcinatian.- Seskae Calks, Toe are acquired—capi- solve it. Hardware 
Osborn Mfg. Co.. Cleveland. 0. Neverallp Mfg. Co., New Bronswick, tal is invested— Age Opescenay 
a a side lines are given Exchange, 239 W. 
ones & Wray Co., Lud- Oegold Metal Camp Furniture Oo., salesmen—all at 39th St., N. Y. 
ow 
Osborn Mfx. Co.. Cleveland. 0. | | oe ape 
Brushes, Floor Waxing yer a Ri Co. Waterb Ct. 
Osborn Mfg. Co.. Cleveland. 0. Stover Mfg. o.. Preeport, Til. 
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Aside from the matter of 
quality there is another 
gigantic reason why you 


should handle 


Glidden 


Green Label Varnishes— 
M. P. Durable Interior, 


Exterior and Floor. 


(See next page) 











Strongly made. 
Looks fine. 
Sells fast. Re- 
tail toc. Large 


dealers’ profit. 


Send sample 
order for dozen 
or more to get 
fine display 
stand. 


Order now. 
Take delivery 


later. 





Manufactured by 


The Ohio Stove Pipe & Mfg. Co. 


New Philadelphia, Ohio 








WICKING 











time. 


“ALBA” 





Increased Profits 


on Sash Cords 


Our “ALBA” and “STAR” Brand Sash 
Cords make quick sales, satisfied cus- 
tomers and MONEY FOR YOU—and 
they will back up your statements every 


Stand more strain than heavier cords 
and work freely. 












The quality is there—the prices are low 
because these cords are made for weor 
and have no spots or fancy frills that 
increase manufacturing cost and add 
nothing to their strength. 


We will be glad to send you prices and 
samples—write now. 





“STAR’ 





ESTES MILLS 





CLOTHES LINES 





MOPS 


FALL RIVER, MASS. 


SASH GORDS 








MACHINERY WASTE 








Do you want a better position > 


Look over the Help Wanted Advertisements in the Oppor- 
tunity Exchange of HARDWARE AGE. You will find many 
good openings listed there, but if you don’t find what you want, 
just ask for it, by means of a 25-word Situation Wanted ad- 
vertisement which we will insert for you for 50c per time. 


HARDWARE AGE, 239 West 39th Street, N. Y. 
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Cans, Milk 
ee & Burn Mfg. 


Cans, Oil, Pump 
Delphos Mfg. Co.. Delphos. O. 


Cans, Oil, Spout and Faucet 
Delphos Mfg. Co., Delphos, O. 


Caps, Chimne 
Carroll 1 Muzzle 60., St. ‘Louis, Mo. 


Carburetors 
Johns- Manville 
York. 


Carriage Hardw 

MeKinnon Dash Co. Buffalo. x. Ss 
Carriers, Feed and Litter 

Porter, J. B., Co., Ottawa, Ill. 
Carriers, Hay 

Ney Mfg. Co., Canton. O. 
Carrie Merchandise 


Allith- Pristy Co.. Danville. 
mrgeeree- -Wileox Mfg. Co 


Co., Chicago, 


Co., H. W., New 


lil. 
Aurora. 


Cars, Motor 
Reo Motor Car Co., Lansing. Mich. 


Cartridges 


Remington Arms U. 299 
Broadway, New York ie 
Robin H Ammubition Co., 
Swanton, Vt. 
Carts 
Wagner Mfg. Co., Cedar Falls, Ia. 


Case-Hardening 
Wliliams, J. H.. & Co... Brooklyn. 


Oases, Sho 

Grand Rapids Show Case Co., 
Grand Rapids, Mich. 

Casseroles 
Guernsey Earthenware Co., Cam- 

bridge, 

Casters 
Hammacher, Schlemmer & Co., 133 

4th Ave., New York. 

Caggers, Fuarpiture and 
Chicago = Fdry. Co., N. Chi- 
cre Go, P Co. 

— Pe Co., Evansville, 


Peabody & Co., Henry W., 17 
State St., New York. 
Schatz Mfg. Co.. Poughkeepste. 
Schenck. M. B.. Meriden. Ct. 
a Caster & Fury. ©o., 29 
W. 42d St., N. Y. City. 
Casters, Sliding 
Peabody & Co., Henry W., 17 
State St., New York. 
Casters, Stove Truc 
— dw. Fdry. “’ No. Chi- 


Schenck. M. B.. Co.. Meriden. Ct. 


Castings, Automobile 
Ferro Mch. & Fdry. Co., 
land, 
Casting, poy | 
Universal Caster Found 
W. 42d St., New York 


Castings 
Cheney. S.. & Son, Manlius. N. Y. 
Chicago Hdwe. Fdry. Co., N. Chi- 
eago, Ill. 


Catchers, Grass 
Excelsior Bag & Mfg. Co., 


Zrey, Be Xe 

ox -maggthedammcens Mfg. Co.., 
Til. 

Specialty Mfg. Co., St. Paul, Minn. 


a ee Rats and Mice 
D. Swarts, Scranton, Pa. 
p ibuche Metal 


Edwards Mfg. Co., Cincinnati. O. 
N. Y. Metal Ceiling Co.. 537-541 
W. 24th St., N. Y. 


Cellings. Steel 


Cleve- 


Co., 29 


Inc., 


Aurora, 


Berger Mfg. Co.. ne omg oO. 
Siteauiian Corrugating Co.. Mil- 
waukee, Wis. 

Cement 


Dennison Mfg. Co., Boston, Mass. 


Cement, Mending 
a Chemical Co., Mari- 
etta, 


Cement, Radiator 


ACs Auto Supply Co., Chicago. 


Chafing Dishes 
—— Stamping Co., Rochester, 


Chain 

American Chain Co., Bridgeport, 
Bridgeport Chain Co., Bridgeport, 
Corbin Screw Corp... New Britain. 
Wiatheway Mfg. Co.. Bridgeport. 
Niagara Falls as Stamping Co.. 


Niagara 
Smith & Eexe. Mfg. Co.. Bridge- 
port 


Chain. Anti-Skid 
Weed Chain Tire — 
Moore 8St., New Yor 


Co.. 28 





—— Halter 
— rican Chain Co., Bridgeport, 
Covert’s Saddlery Works. Inter- 
laken. N. Y. 
Chain, Hammock 
-: sain Chain Co., Bridgeport, 
Chain, Pu 
Cleveland Galvanizing Works. 
Cleveland 


Chains, mata e— 
See Fasteners, Hame 


Chains. Sash 
eg. yeR Chain Co., Bridgeport, 


Thos., 245 Centre St., 

Niagara 1 Falis Metal Stpg. Wks.. 
Falls. 

Smith & Egge Mfg. Co., Bridge- 

port, Ct. 


Chains, Tra 
Standard Chain. Co.. Pittsburgh, Pa. 


Chair 
= * Metal Camp Furniture Co., 


ne, 8. 
Stanley Works, New Britain, Ct. 


Chairs, Auxiliary 
McKinaon Dash Co.. Baffalo, N. Y. 


Morton, 


Chalk 
Colonial Crayon Co., Akron, O. 


Chaplet 
Cheney & Son. 8.. 


Chests. Tool 
Hammacher, - eng a & Co., 133 
or 


Manlius. N. Y. 


4th Ave., New 
Jennings. C. E.. & Co... 42 Mur 
ray St.. N. Y. 

Chimney Caps, Adjustable 
Cast Iron, Revolving 
Sterling Fdry. Co., Sterling, Ill. 
Chimney Tops, a 

Cast Iron, Rev 
Sterling Fdry. Co., Steciieg Ill. 
Chimney Ventilators, Ad- 
justable 
Sterling Fdry. Co., Sterling, Il. 
Chisels 
Whitman & Barnes Mfg. Co. 
Akron, O. 


Chisels, Framing and Firm- 


er 
Buck Brothers, Millburg, Mass. 
——s c. -. & Co.. 42 Mur- 


St.. Y. 
Ohio. Tool on. Charleston. W. Va. 
Swan. James. Co.. Seymour. Ct. 


Choppers, Food 

rise Mfg. Co. of Pa., Phila- 
delphia, Pa. 

a & Clark. New Brit- 


ain, 5 
Roliman Mfg. Co.. Mt. Joy. Pa. 


Choppers, Meat and Food 
Enterprise Mtg. Co.of Pa., Phila- 
delphia, 


Rollman fs. "Co.. Mt. Joy. Pa. 
Chucks 
Morse Twist Drill & Mach. Co., 
New Bedford, Ct. 
Churn 


Dazey ‘tions & Mfg. Co., St. Louis, 


Chutes, Coal 
Majestic Fce. & Fdy. Co., Hunting- 
ton, Ind. 


Clamps 
Hammer & Co., Branford. Ct. 
Klein. Mathias. & Sons, Chicago. III. 
Malleable Iron Fittings Co., Bran- 


ford, Ct. 
Starrett. t: S.. Co.. Athol. Mass. 
Co.. Brooklyn. 


Williams, J. ies & 
N. , & 
Clamps, Hose 
Morgan, B., Newport, R. I. 


Champs. Hose, Galvanized 


Pa A. D., Mfg. Co., Chicago, 


Cleaners, Vacutu 
Gray Iron Fdry. Co., Reading, Pa. 


Cleaners. Window Rubber 
Osborn Mfg. Co.,. Cleveland, O. 
Climbers. Linemen’s 
Klein. Mathias & Sons. Chicago. I). 


Clippers. Bolt 
Porter, H. K.. 
Roberts Mfg. 


Clippers. Hand Nail 
Cook, H. C., Co., Ansonia, Ct. 


Everett, Mas 
Go.. Semarville, Bese 


Chippers. Hors 
Amer. Shearer Mfg. Co.. Nashua. 


A. 
Chicago Flexible Shaft Co., Chicago, 
Reliable Elec. Co., Chicago, Ml. 


Clippers. Toile 


Amer. Shearer Site. Co.. Nashua. 
N. H. 


Clocks 
Sessions Clock Co., Forestville, Ct. 
Western Clock Co., La Salle, Il. 
tecks. Alarm 

phe Co.. La Salle. 


Western Clock Mfg. 
Til. 








ADOLPH KASTOR & BROS. 
109 & 111 Duane Street, New York 


MANUFACTURERS AND IMPORTERS OF 


CUTLERY 


SOLE AGENTS: ‘ 


W. H. MORLEY & SONS 
Imported Pocket Knives, Scissors and Razors 
WADE & BUTCHER’S Celebrated Razors 
THOMAS WILSON, Butcher Knives 
CAMILLUS CUTLERY COMPANY’S 
American Pocket Kaives 


WE SELL TO THE JOBBING TRADE ONLY 














The Rittenhouse 
Mole Trap 


We do not hesitate to herald the Ritten- 
house Mole Trap as the Simplest, Safest and 
Surest on the market. 

It is made of all ene. and heavily tinned, 
giving it durability. he spears are of 
spring steel and not as ead as those made 
of soft steel which enables it to pierce a 
mole more easily. Self-setting. No danger 
of going off unless trigger is touched. 








We have a very attractive proposition to 
offer. Write for it. 


J. F. RITTENHOUSE 


Manufacturer of Seeders, Fly Traps and Mole Traps 
Liberty Mills Indiana 








THE GILMAN 
Folding Pocket Lunch Box 


These boxes are a 
great convenience for 
carrying dinner or lunch 
and for picnic parties. 
They can be instantly 
folded when empty and 
carried home in the 
pocket. 

They are _ thoroughly 
waterproof, antiseptic and 
sanitary. 

We 
cheaper 
**Shut-up.” 
sell quickly— 
they are a_ necessity. 
Write for prices and cat- 
alog. 





manufacture 
grade called 


OPEN 


FOLDED 


HAMPDEN TOY CO., Westfield, Mass. 











sk Your Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 
Gate Hooks, etc. 


MADE BY 
COVERT’S SADDLERY WORKS 
Interlaken, N. Y., U. S. A. 











SEE ALPHABETICAL INDEX—PAGE 283 
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Jap-a-lac is the fastest 
moving line of interior 
finishes and requires 
least selling effort—but 
that’s only the start. 


10543 Madison Ave., N.W. 
(See next page) 














SF. 6 \% LONG 











Our line of 


Nien Camp Furniture 
Size of cut 1 inch to-4_ and Outfits 


5 * 
Pp al ke rs are known to all campers and 


military men. We sell our 





National Side Mill _ product through jobbers and 
An easily attached, out of the way, dealers entirely. Our cata- 
Coffee Mill. Made with detachable re- log 1S free and we invite 
ceptacle os vee a and a hardware dealers to send for 
conveniently adjusted thumb screw in ; . 
ren same, with our prices. We 
All iron construction—very durable. havea line which sells readily 
A quick, steady selling Mill the whole and hardware dealers should 
rear ’ d. 
er. handle these goods. 


Send for Parker’s Special Catalog of 
Coffee, Drug and Spice Mills. 


Gold Medal Camp Furniture 


The Chas. Parker Company Mio. C 
New York Salesrooms Factories g. Lo. 
32 Warren St. Meriden, Conn. Racine, Wie. a ae 




















The Laundry Queen 


2 Important features raise these washing machines into a class 
by themselves, namely— 

First—None of the machinery is attached to or supported by the 
tub. If necessary the old tub can be replaced by a new one, without 
affecting any other part of the mechanism. The tub itself stands on 
a steel frame. No tub legs to break. 

Second—The patent revolving wringer rotates to and can be 
locked at any position. The wringer rolls can be stopped or reversed 
instantly by touching a lever conveniently placed. 

These machines are well made and are selling rapidly. 

Get our prices. 


GRINNELL WASHING MACHINE Co., {ows u's" a 
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Clock. Emery 
, Baeder. Adamson & Uo.. Phila.. Pa. 


Cloth. Wire 
Wickwire Bros., Cortland, N. Y. 


Cloth, Wire Screen 
Clinton Wire Cloth Co., Clinton, 


meeevee Wire Cloth Co., Chicago, 
Coasters 

sa Sled Co., 

Richards-Wilcox Mfg. Co.. Aurora. 


N. Tonawanda 


Cold Rolled Screw pent: 
McCalla, Harold, Co., Phila.. Pa. 


Compass, Watch 
Scouts Com Watch Co., Min- 
neapolis, Min nn. 


Comurengese, Aix O 


Conductors, Water 
Cntenge Hdw. Fdry. Co., Chicago, 


Coolers, Water 
Cordley & Hayes, 8 Leonard St., 
New York. 


Concrete, Reinforcement 
Aner. Steel & Wire Co.. Chicago. 


et Fireless 


r Fireless. Cooker Co., 
ichita, Kan 
Toledo Cooker a Toledo, O. 
Cordage 
Columbian “ee Co., Auburn, N. Y. 
Louisville Selling ‘Co., Louisville, 
Plymouth Cordage Co.. N. Plym- 
outh, Mass. 
vere. Pictu 
Turner & "Senntee Co.. Norwich, 


Ct. 
Wright Wire Co.. Worcester. Mass. 


Cera. Sash 
mem ot Thos.. 245 Centre St., 


Puritan ordage Mills, Louisville, 
y. 

Samson Cordage Works. Boston. 
Mass. 


Cord, Shade and Ventilator 
paeee Cordage Works. Boston. 
ass. 


Cork Screws 
Williamson, C. T.. 
Co., Newark, N. 


Corrugated Fasteners 
Acme Steel Goods ., Chicago, Il. 
Stanley Works, New Britain, Ct. 


= re & Novelty 


Cots 
Gold Metal Camp Furniture Co., 
Racine, Wis. 
Cotter Pins, Spring 
anew Mfg. Co., Valley Falls, 


Whitman & Barnes Mfg. Oo., 
Akron, O. 
Counters, Machine 
Root, C. J.. & Co., Bristol, Conn. 


Counters, Store 
yr. J. D.. Mfg. Co.. Chicago. 
Couplers, og 
‘Strong Mehry. —e ly Co., 48 
Franklin S8t.. i or 


Coupling. Hore 
Central Brass & “stor. Co.. Peoria. 


i 
Stuber & Kuck, Peoria, Il. 
Crayons, Lumber and Mark- 
ng 
Dixon Crucible Co.. Joseph. Jersey 
City. N. J. 


Crayo s, Wa 
Colonial epen Co., Akron, Ohio. 


Crueibles 


ee — Co.. Joseph. Jersey 


vatsvater, Hoes, Garden, 
Han 


C. 8. Norcross & Sons, Bushnell, Il. 


Cups, Pa 
Cordl ey tH acta 8 Leonard St., 
New ¥ 


SB creel 
Arcade Mfg. Co., Freeport. Ill. 
Vollrath Co. Sheboygan. Wis. 


Cuspidors, Brass 
Arcade Mfg. , Freeport, Il. 


Cuspidors, Fibre 
Cordley & Hayes, 8 Leonard S&t., 
New York. 


Cutlery 
Saher. Hermann & Co., 
St., New York —. 


103 Duane 


Butler Bros., Chica Til. 
Chatillon, John, & tons, 85-89 Cliff 
St., New York Ci 
ffman, C. A., Philadelphia, Pa. 


0 n, 
ne me Adolph & Bros.. 109 Duane 
Koken Barbers Supply Co., St. 

Louls, Mo. 





Landers, Prary & Clark, New Brit- 
Richards Kansas Oity, Mo. Hdw. Oo., 
Sha spieieh. dw. Co., St. Louis. Mo, 
Supplee Biddle Hdwe. Co., Phila., 


Cutters, Bolt 
he Bros. Co., Greenfield. Mass. 
~— ‘& Bessel Mfg. So., Green- 
e 


OCystorn Glass 
Barrett, W. L., Bristol, Ct. 
Smith’ & Hemenway Co.. "New York. 
Cutters, Meat, Food & Vegrze- 
a. Mfg. Co. of P. Phil 
+ . +) a., a- 
delphia, Pa. 
Rollman Mfg. Co., Mt. Joy, Pa. 


Cutters. Pipe 
Armstrong fg.. Co.. Bridgeport. 


Trimont Mfg. Co.. Roxbury. Mass. 
Dampers. Pipe 

Stover Mite. Oo. Preevert. 1, 

es 4. & Boris: Fary. at Cleve- 
Dashes and Fenders. Car- 

riage — 

McKinnon Dash Co., Buffalo. N. Y. 
Dishes, Earthenware 

Guernsey Earthenware Co., Cam- 

bridge, O. 


Doors, Cellar 


Cincinnati Iron Fence Co., Cincin- 


nati, O. 


Doors, Fire, Automatic 
Peters, Jas. & n, Phila.. Pa. 
Stanley Works, New Britain, Ct. 


Doors. Fire, Equipment 
Allith-Prouty Co., Danville, Ill. 
Kichards-Wileox Mfg. Co.. Aurora 


Ill. 
Stanley Works, New Britain, Ct. 
doers. ae and Shutter 


McKinney Mfg. Co., Pittsburgh, Pa. 
oo Mfg. Co.,. Aurora. 


Drawing Materials 
Technical Supply Co., Scranton, Pa. 


geek em Auto Top and 
Leat 
Atlas auto ~——_ Co., Chicago, Ill. 


National Rubber Co., St. Louis, Mo. 


Dressing. Belt 
Dixes Grucible Co.. 


Jersey City. 
inet Harness 
Miller Co.. Frank, 349 W. 26th 
.: hs Zs 


Drilling Attachments, Force 

Speed 

Luther Grinder Mfg. Co.. Milwau- 
kee, Wis. 


Drilis 
Cleveland Twist Drill Co., Cleve- 
land, O. 


Breast and 
Bridgeport. Ct. 


‘Greenfield. Mass. 
28 Warren S8t.. 


nea. Hand, 
Bench 


Fray. af hn S.. Co. 
Goodell- Pratt Co., 
eg Falls Co.. 


ave 


Drivers, Sere 
Disston, Henry. be Sons, Phila.. Pa. 
Goodell-Pratt Co., Greenfield, Mass. 
North a. Mf g. Co., Phila.. Pa. 
Ohio Too 1 Co., Charleston, Ww. "Va. 
Snell Mfg. Co.. Fiskdale, Mass. 
Stanley Rule & Level Co., New 
Britain, Ct. 


Drivers, Staple 


Perfection Mfg. Co., Oakland, Cal. 
Stanley Mh & Level Co.. New 


Britai 
Dryers 
Sommers, John, Faucet Co., New- 
ark, J. 
Dryers. ne pe 


Hill Dryer Co.. Worcester. Mass. 
a & Mfg. Co., Read- 


Dryers, Fishlin 
Atlas Mfg. Co., New Raven, Ct. 
Oumb-Waiters 
Energy Elevator Co., Phila... Pa. 
Soarwice . aon Works. 126 Liberty 


Dusters. Coun 
Osborn Mfg. Con “Gleveland. oO. 


Dynamite 
Du Pont De Nemours Powder Co., 
Wilmington, Del. 
New York Blasting Supply Co., 7 
Broadway, N. Y. 


Earthenware 
Guernsey Earthenware Co., Cam- 
rate . 


Edger, Law 
Imperial Bit me Snap Co., Racine, 


Edgers, Turf 
Supplee Biddle Hdwe. Co., Phila- 
delphia, Pa. 


Elbows. Pipe 
Hemp & Co.,. St. Louis. Mo. 





ee 
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RAJAH 


SPARK PLUGS 


Ignition Absolutely Sure 
Give You More Profit Because— 


that only the best imported 
Porcelains are used. onse- 





Everyone knows that they 
were practically the first 


Plugs made in this country. uentl 
epended upon absolutely. 


Finally, Mr. Dealer or Job- 
ber—when they are sold they 
stay sold. Write us and we 
will send you a catalog and 
further information. 


Standard with the trade for 
over ten years. Rajah Plugs 
never have competed with the 
cheap plugs in their cut- 
price methods. 

Quality has _ been strictly 
maintained. We guarantee 


Rajah Auto Supply Co. 


Rajah Plugs can be 


Bioomfield, N. J. 














A bicycle is out of 
commission with- 


out Tires 


Why not have a good bicycle 
by equipping it with the best 
tires made? The very hardest 
riders pronounce the EVER- 
LASTER the best. It has 
heavy fabric, fine white rub- 
ber, heavy Studded Non-Skid 
Tread. sk your dealer. 


MANUFACTURED BY 


Kokomo : Rubber Company 


KOKOMO, IND. 

















A STANDARD ARTICLE 


Your auto supply depart- 
ment is not quite complete 
without them. 


McKINNON 
FOLDING CHAIRS 
are simple yet complete in 
ps detail. 

Light yet strong and dur- 


able 





"AUTOS, CAMPS, 
MOTOR BOATS. 


Write for prices. 


McKinnon Dash Company 


BUFFALO 


Just the thing for 


N. We 

















GOOD SPARK PLUGS 


Standard Types—Porcelain and Mica 


Conical type 
sulation. 





Ajax 


Meteor 


usual labor. 
explosion. 
ful engines. 





Special nch plug—extra long bod 
Ford Speci %4-inch plug g body. 


up-to-date 


orcelains—best mica in- 
on-corrosive 
points. Will not burn up. 


Starts a cold engine with half the 
Cleans itself with every 
Strong, simple for power- 


dealers 
spark plugs in stock. 


Star Specialty Co., 


sparking 


carry these 


227 W. Erie Street 
CHICAGO, ILL. 
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If You Actually 
Believed 


that you could for a trifling outlay so rig 
aan ah of STOVES and RANGES 
that with very little work your Salesman 
could show a dozen STOVES to a not 
apt to be Suddenly Pleased Buyer, wouldn't 


you like to do so? a 
You can do precisely that with 


THE “HARPER HANDY” 
CASTER TRUCK 


It fits any STOVE, RANGE or RE- 
FRIGERATOR, costs but little, works to 
perfection, and lasts indefinitely. 

If your Jobber is a “live-wire,” you can 
get them of him. If he seems to be “short 
circuited,” try us next. 


Chicago Hardware Foundry Co. 
NORTH CHICAGO, ILL. 
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Endurance Wood Stains 
penetrate deeper, wear 
longer and come in 16 
colors. Velvet and Supe- 
rior White Enamels have 
decided quality advantages 
—but there's a still bigger 
reason for you. 


(See next page) 

















Makes Good Display 


Put up in sets of four in neat boxes they 
look well in your show cases. 

All built of steel. 

Smallest “Steel Gem” Caster carries 1000 
pounds. 

Roller Bearing, they revolve at a touch 

Write for catalog and prices. 


M. B. SCHENCK CO. 


MERIDEN CONNECTICUT 














The Meeting Place 
for Mr. Opportunity 





The Opportunity Every week in the Opportunity Exchange you will find 
Exchange Dept. opportunities to invest capital—obtain a partner—buy a 
ae coe a hardware store—sell a business—in fact, do anything that 


could be called a safe and sane business investment. 


Let Us Tell You How! 
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Elbows & Shoes, Conductor 
bat oe aaa ng Co., Wheel- 


Elbows. Stove Pipe 
Ouse Stove Pipe & Mfg. Co.. New 


Blectric Lamp 
Johns-Manville "On. H. W., New 
York. 


Electrical Supplies 
Manhattan Elec. Supply Co.. 17 
Park Place, N. Y. 


a’. ag Enclosures and 
=“? Saylor Wire Co.. St. Louis. 


levators 
Energy Elevator Co.. Phila.. 
Sedgwick Machine Wks.. 126 Pep. 
erty St.. N. Y. 


Elevators, Ice and Coal 
Gifford- Wood Co., Hudson, N. Y.: 
Boston. Mass.: Chicago. [1l. 


Enamel, Auto 
io Auto Supply C©o., Chicago, 


Engines, Marine 
ae = & Fdry. Co., Cleve- 


Extinguishers, Fire 
Childs. O. J.. Co.. Utica. N. Y. 


Fasteners, Blanket 
ly, T. J., g- Co., Erie, Pa. 


Fasteners, Ha 
ae Safety Snap Co., Wilming- 


oO. 
tasers Falls Metal Stampi 
Works, Niagara Falis, N. , ei 


Fasteners, Window 
McKinney Mfg. Co., Pittsburgh, Pa. 


Faucets 
Cordley & Hayes, 8 Leonard S8t., 
New York. 


Faucets, Woode 
sass 2 Jobn, Foneet Co.. Newark. 


Feeders, Poultry 
= inson Mfg. ©... Ltd., Urbana, 


Fence Gate 
anes. Steel "* Wire Co.. Chicago. 


Fencing. Gates. etc. 
Steel Post Co., Chicago 
Heights, in. 
Cates Wire Cloth Co., Ciinton, 


Pa a Fence ©o.. Waukegan, II). 
Dwigzins wre Fence Co., Ander- 


son. Ind. 
Republic eo & Gate Co., Chi- 


Stewart Iron Works, Cincinnati. O. 
Wright Wire Co.. Worcester. Mass. 


Fencing. Iron and Steel 
Pettler Steel Mat & Mfg. Co., 
Beaver Falls, Pa. 
Sleeth Mfg. Co.. Belleville. N. J. 
eeywrert irom Works Co.. Cincinnati. 


Fencinz. Ornamental 
Cyclone Fence Co.. Waukegan, f1). 
Dwiggins Wire Fence Co.. Ander- 


son. 2 
Republic Fence & Gate Co., Chi- 
cago, ° 
Wright Wire Co., Worcester, Mass. 


Ferrules 
ayees & Imbrie. 18 Vesey S8St.. 


Fibre Ware, Indurated 
Cordley & Hayes, 7 Leonard St., 
New York. 


Files and Ras 
a. Pye. Pa. 


Barnett. & i 
pelts File Works. Phila., 
isston. Henry, & Sons. _ Inc.. 
Oe la. 
eller Bros.. Newa rk, 
Nicholson File Co.. 


Rex File & Saw Co.. Newcomera- 
town, O. 


N. J. 
Providence. 


Firepots 
Clayton & Lambert Mfg. Co., 
Detroit. Mich. 


Fixtures, Bathro 
American Ring Co., Waterbery, Ct. 


Fixtures. Fire Place 
Stover Mfg. Co.. Freeport. I. 


Fixtures, Store 
Chi Hdwe. Fdry. Co., N. Chi- 


cago, Ill. 
Heller. W. C.. & Co. Montpelier. ' 


Multiplex Display Fixture Co., St. 
Louis, Mo. 
war. J. D.. Mfg. Co.. Chicago. 


Fixtures, Windo 
Onken, Oscar, Co.. Cincinnati, 0. 





Flashlights 
Interstate Elec. Novelty Co., 29- 31 
Park Row, New York. 


Flashlights, Pocket 
An ~ aha cameareei Co., Pittsburgh, 
ear ‘ England pmpetetens Specialty 
Co., Boston, Mas 
Flashlights, mcrae 
as ~emmeaneeen Co., Pittsburgh, 
ewe " England Electrical Spectalty 
Co., Boston, Mass. 


Fiat Irons. Electric 
Ch mma Flexible Shaft Co., Chi- 


Ill. 
Weetinkbouse Dept. of Publicity. 
East Pittsburgh. Pa. 

Fly Killers 

Atlas Mfg. Co., New Britain, Ct. 

Osborn Mfg. Co.. Cleveland. O. 
Flw Traps 

—e J. F.. Liberty Mills, 


Forgings. Automobile 
bad ta a J. H.. & Co.. Brooklyn. 


Forgings. Dro 
Kilborn & Bishop Co., New Haven, 


Ct. 
Wiljiqne. J. H.. & Co.. Brooklyn, 
Wright. “—e & Forging Co., 


nton, 
Forgings, Iron ana Steel 
Oliver i iron & Steel Co.. Pitts- 


er Sheol Automatic and 


. eeders 
Cotton. Will H., Salem, N. Y. 


Fountains, Poultry 
— Mfg. Co., Ltd., Urbana, 


Freezers. Ice Crea 
ee: Freezer Co., “Winchendon, 
we 4 Churn & Mfg. Co., St. Louis, 


North Bros. Mfg. Co.. Phil Pa. 
Sturaee & Burn Mfg. Co.. Guichen. 


Friction, or we 
» Co., 


Porter, J. Ottawa, Il. 
Furnaces 
Majestic Fce. & Fdy. Co., Hunting- 
ton. Ind. 
Rock Island Stove Co., Rock 
Island, Ill 


Turner Brass Wks., Sycamore, Il. 


Furniture Hardware 
Chicago ee Fdry. Co., N. Chi- 


cago, ; 
Schenck Co., M. B., Meriden, of. 
Stanley Works, New Britain, C 


Furniture, Lawn Fencing. 
Plain and Ornamental 


Steel 
er a) Iron Fence Co., Cincin- 
Fuses, Safety 

Ensign-Bi ckford Co., Simsbury, Ct. 


Galvanizin 
Cleveland Galvanizing Wks.. Cleve- 


land. 

Malleable Iron Fittings Co., Bran- 
ford, Ct. 

Galvantatns and Tinning 


la, Harold. Co., Phila., Pa. 
Malleable Iron Fittings Co., Bran- 
ford, Ct. 


Gates. Iron one —— 
ners Iron Co.. Cincin- 
na 


Ga we Se Iron. Folding and 
wart Trea Works Co.. Cincin- 
nati. O. 


Gates. Ornamental and 


arm 
Cyclone Fence Co., Waukegan. [1l. 
Dwi viewsne F seamen Fence Co.. Ander- 


Ind 

Republic Fence & Gate Co., N. 
eago, Til. 

— Iron Works Co.. Cincinnati. 


Gauge Attachment 
Starrett. L. S.. Co.. Athol. Mass. 


Gauge 
orn & Sharpe Mfg. Co.. Provi- 
dence, R. I. 
Starrett. L. S.. Co.. Athol. Mass. 


Gauges, Seed 
Slocum, E. C.. Mfg. Co., Fenton, 
Mich. 
Glassware 
Bowman Co., 9 yy a _—a Id 
wr <b & 


Glu 
Gasder. Adamson & Co., Phila... Pa. 
Dennison Mfg. Co., Boston, Mass. 


Goggles 
— A., & Co., Inc., Read- 


Graphite 
Dixon Crucible Co.. Jos.. Jersey 
City. N. J. 


Grease. Axle 
Dixon. Joseph, Crucible Co.. Jersey 
City. N. J. 











Imperial Lawn Edge Trimmer 


Selis on sight. See how easy it works. Note the clean, even 


e. No — Very durable. Price is right. 
creat, Ml eB mage will anal you. If your’s este-conadl 


IMPERIAL BIT AND SNAP CO., 


Racine, Wis. 











GALVANIZED 
Steel Hose Clamps 


are Better in Appearance, 
in Durability, in Price. 


Ask your Jobber or write us 
(Dept. H) for free sample. 





Fig. No. 1923 
(Patent Applied For) 


W. D. ALLEN MFG. CO. 


133-135 West Lake Street, CHICAGO 
Manufacturers of Lawn Sprinklers and Hose Brass Goods 























HEN you require real up-to- 
date Hardware men—who 
know their business from 

A to Z—consult the Opportunity 
Exchange or insert an advertisement 
in the Help Wanted Department— 
50 Words $!.00—and results will 

















follow. 


Opportunity Exchange 
HARDWARE AGE 
239 W. 39th St.. N. Y. 














Well Established 


"G &x B' 


faNestaiaterle 
cloths. 
eeererenereler. 


Long Established 


1S aate pioneer sbectete of 


galvanized nettings and wire 


Mlade by a house in 
existence tor nearly a century. 
THE GILBERT & BENNETT 
MANUFACTURING COMPANY 


SEE ALPHABETICAL INDEX—PAGE 283 
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Glidden Discount! 


This is that reason. Tear off this 
coupon. 





 teeteatntententeniantenteniestentententententents 


The Glidden Varnish Company 
10543 Madison Ave., N.W. 
Cleveland, Ohio 


If you've got a proposition that's really 
important to me—let’s have it! 


Beas ss erate a 














work for 


ASOLINE engines get lazy, “clogged 

up” and lose power from accumula- 

tion of carbon in the cylinders. The rem- 

edy is WORKO. WORKO is clean, ef- 

fective and cheap. Every owner of a 

gasoline engine — automobile, marine, 
tractor or stationary—needs it. 


FREE ADVERTISING FOR YO 


NO RIS Gasoline engine owners 
who try WORKO become regular 

buyers and boosters. It can’t fail if instructions 
are followed. We know its selling value and back it 
with an offer that lets you sell it with absolutely no 





















risk to yourself. ae 
MONEY Hh ACK Listen—A gross of WORKO (i> 
nets you $86.40, less 

freight (weight 95 lIbs.). Send us a list of gasoline 
engine owners and we will circularize them over your 
name, (our expense) and run display advertisements 
in your local newspaper over your name (our expense). We 
will sell a gross for you in six months or take it back, pay the 
return freight and pay you the same price per box that you 
paid us. 














’ Because we circularize and advertise for 

SHEA ane thay nee wg: tar gers O These QUICK SALE you—to your customers and prospectives 

Sigg, Roca ngg Re Mabne . a os —(making you the center of our campaign)—and heip you with 

neaters: have the latest improved Hot Blast Dewn our National Advertising in general magazines, automobile, 

Draft. They are fuel economists—made of the best stationery, motor boat papers, and with our ‘‘dealer helps,”’ 

material and so convincing in appearance that they such as show cards, circulars and booklets—you cannot help but 

sell themselves. get quick sales. Any user who is not satisfied with WO KO, 
can yom his money back for the asking. 


Pe eee GUARANTEED SALES— en"! , miss, them! 


We have a proposition on these that will make 


the dealer sit up and think. Write for it to-day. re ie plan. There’s money in it for 
HEMP & CO. ss: : SAINT LOUIS THE WORKO CO., 10H st., Racine, Wis. 























The “GLEN” Steel Folding MAT 


The finest, strongest and most salable mat in the world. Can’t 
come apart. Won’t dent on the edges. Does not mar tile. Is 
reversible and sanitary. Only mat that folds as well as rolls. 
Big seller for Residences, Stores, Elevators, Soda Fountains, 
Bars, Bar Toilets, Office Buildings, 
Theatres, Steamship and Furnace 
Rooms, Churches, Schools. Good 
profit. Circular and discount on re- 
quest. 


Pettler Steel Mat & Mfg. Co. 


Beaver Falls, Pa. 


Successors to 
Glen Manufacturing Company, Ellwood City, Pa. 
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Grinders, Food Leuden Mchry. Co., Fairfield, lowa. 
Frary & Clark, New Brit- Co.. Pittsburgh, Pa. 
ain. Nedoual Miz. -O0.. dteriing in. |! Maybe You Think There Isn’t Money in 


Grinders. Foot and Hand 
a Co., Niagara Falls, 
Lather Grinder Mfg. Co.. Mil- 
waukee, Wis. 
Richarde-Wileox Mfx. Co.. Aurora. 
Star Specialty Co., Chicago, Ill. 


Grinders. Hopesheié Valls. 


N, > 
Luther Grinder Mfg. Co.. Mil- 
‘ 8. 
Star Specialty Co.. Chicago, Ill. 


Geindees Meat 
ora 


ry & Olark, New Brit- 


Grinders. Skate 
Lather Grinder Mfg. Oc... Mil- 
waukee. Wis. 


wt eg. 
rborundum .. Niagara Falls, 
Luther Grinder Mfg. Co.. Mil- 
waukee. Wis. 
Star Specialty Co.. Ohicago, [11. 
Grindstones 
—_ - Co.. Niagara Falls, 


Clave nd nd, 
Cleveland ae. Oo iee "Oe. Mn: 
—- “ier 


Oqerés, ape 
. Brooklyn. N. Y. 


oye “Bh 


Guards e. Steel, Iron 
n 
Ladlow-Saylor Wire Oo.. St. Louis, 
Pettier Steel Mat & Mfg. Oo., 
Beaver i, 
Stewart Iron Works. Cincinnati. O. 


Guards, Window 
ees ey tres Fence Co., Cincin- 


Guns 
Iver Johnson’s Arms & Oycle Wks., 


burg, Mass. . 
Stevens, J: Arms & Tool Co.. Chic- 
opee Falis. Mass. 


& Powder 
Herenles Powder Co.. Wilmington, 


ters . 
MBrideeport Ohain Co., Bridgeport, 


Gevert Mtg. Co 4% eek. 0 


—_ oe & Bushnell Mfg. Oo 
aughan ne : es 
2114 Oarroll Ave., Ohicago, Til 
Hammers, Copper 
Bureka Company, North Hast, Pa. 


Hammers. Magxnetic 
Robertson. Arthur RR... Boston. 


Mass. 
Taplin Mfg. Oo., New Britain, Ct. 
Hammers, Vanadium — 


Van Doren Mfg. Oo., 
Heights, Ill 


Hammocks 
Belknap _ & Mfg. Co., Louis- 


ville 
Hohlfeld Mig. Co., Phila., Pa. 
ee 3 ae Co., Middletown, 


Hammocks, Couch 
Excelsior Bag & Mfe. OCo.. Ine.. 
Troy, N. Y. 


Handles. ene eee 
Swan. James, 


Handles, Chest 
McK Mfg. Co., Pittsburgh, Pa. 
orks, New Britain, Ct. 
Mfg. Co.. Des 
Moines, Iowa. 


Handles, File 
Grover File Co., Nashua, N. H. 


Handles, Chisel 
Buck Brothers, Millburg, Mass. 
Ohio Tool Go., Charleston, W. Va. 


Handles, Chisel, File =. Awl 
Troy File Works, Troy, N. 


Handles, y comer: E 
Berger ‘sdelpbia. Pa. 


Handles, Tool 
Buckeye Saw Vise ure Cleveland, O. 
oe Handle & g. Co., Piqua, 


Pe: pein Br 


Grifia M fe. Co.. Erie, Pa. 
— bs m, Ferris & Co., Har- 





asi 
rds- Wilcox ae Ge ae 
Safety Door Hanger Co.. Ashland, 
Sharon Hardware Mfg. Co., Sharon. 


Wagner Mfg. Co., Cedar Falls, Ia. 
Hangers, Eaves Trough 

Atlas Mfg. Co., New Baven, Ct. 

Borger Bros ros. Go., Phila.. Pa. 


Hangers, Joist and Timber 
sugsee Hardware Mfg. Oo.. Sharon. 


Hanmers. Scree 
1d wes Co., "North Hast, Pa. 


Stanley es New Britain, Ct. 
Watrous Mfg. Co., Des 
Moines, oo 


Hangers, Storm Window and 


orth Eas 
Lawrence Bros.) ‘Sterling, 1 pa 
Phenix 7 . 82 Centre &t 


Hardware. Builders’ and 


e 
Butler Chicago, Ifil. 
Stanley Works. New Britain. Ct. 
Taplin Mfg. Co.. — Britain. Ct. 
Watrous — Mfg Co., Des 
Moines, Iowa. 
margerare, Harness & Sad- 


— Bit & Snap Co., Racine, 


py tg ® Jobbers 


— can Hdw. & Supply Co., 
Bostwick-Braun Co., Toledo, 0. 
Decatur & Hopkins Co., Boston, 


Mass. 
Richards & yore Hdw. Co., 


Shapleigh Hdw. oe St. Louis, Mo. 
—- Biddle Hdwe. Co., Phila., 


Witte Hdw. Co., St. Mo 
Worthington Geo. Co., Gore le oO. 
Garéwars . alties 
fe, Gon Breeport, Il, 
Stanley Tone New P Britain, ” Ct. 


Harmonicas 
. Hohner, 114 E. 16th 8St., New 
York City. 


Harness Dis piny Stand 
ingore Bit & Suap Co., Racine, 


Mewes. © . rong Raggy — Ree ts 
Stanles” a New Britain, Oe. 


Heaters. Hot Blast 
Hemp & Oo.. St. Louis. Mo. 


Heaters, Oil— 


See Stoves, Oj!l, Vapor and 
Gasoline 


Heaters, Water 
Insto Blec. Heater Co., OCOincin- 
nati, O 


Heels, Rubbe 
7s omen o. G., Inc., Chicago, 


Heels, Shoe, Leather 
— C. G., Ine., Chicago. 


Hing 
nana ‘Steel Goods Co.. Chicane Hl. 
Bommer Bros., Broo lyn, 
Cary Mfg. Co., 19-21 Roosevelt. St.. 


Ms Be 
Chicago Spring Butt Co., Chicago. 


Griffin Mfg. Co.. Erie, Pa. 
—, Helm, Ferris & Co., Ilar- 
vard, 


Lawson Mfg. Co., Chi 
McKinney Mfz. Co.. Pithbureh. Pa. 
National Mfg. ‘ae é& terli ea. 1 1. 


Sharon Hdw fz. .. Sha Pa 
Shelby Spring Binge Co., Shelby. O 
Sta rd Co.. Shelby, O 


n 
Stanley Works. New Britain. Ct. 
Hinges, aoe Spring 


Bommer Bros.. Brooklyn. N. Y. 
Lawson Mfg. Co., Chicago, Tl. 


aco gg 
a hy Haw. oo ‘Ge ne % 
Sh hicago Spring Butt » “Ghleazo. 
Lawson Bins Co., Cuseage Til. 


Supe or Sp Bring Hinge Oo Co., ion 


Handling Harris Stanchions and Stalls 


Get a few in- 
stalled om ome 
terri y 











anda. supply The Harris Mfg. Co., Salem, Ohio 


folders to Stall Dept. 











Stop and consider the increased cutting power of the 
SEARIGHT 


COMPOUND LEVER SNIPS 


and you will understand why the man 
who once uses this snip will not do 
without it. 







You only have to demonstrate once 
to satisfy. 

If you are not carrying the SEARIGHT line it will pay 
you to ask others who are. Send for circulars and prices 
on Compound Lever Snips and Pruning Tools. 


BARTLETT MANUFACTURING CO. 
40 Lafayette Street East DETROIT, MICH. 




















Perforations 


Throws all the water away from the end 
of the hose. Can be held in the hand for 
sprinkling flowers. Write for our gen- 
eral catalogue. 


New York Office: J. M. Sherwood, 168 Church St. 
Stuber & Kuck, Peoria, IIl. 
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The Newest Carpenter Tools 


ee ee 








(Open) 


Jaws et ae. 
ay Weight 





No Shift Buckeye Folding Saw 
Jaws 28” long. bb aw Up i Space en 


Weig 
| | Made of All Steel. Is light and durable. (Folded) 
(Patents Pending) 
All-Steel Buckeye 
Folding Saw Vise 





’ Post Power Hammer Saw Set 


We also manufacture all the old style Saw Vises, Chain Drills, zee 
low —.. Spoke Pointers, Benc Vises, Emery Wheel Dressers, 
Plane binet Serapers, etc. Ask your jobber or write us. 


BUCKEYE SAW VISE CO., 2050 W. 55th St., Cleveland, O. 














AXES 


The “Axe 
Through 
Iron’’ is the 
best made. 


MANUFACTURED BY 
ROMER AXE CO. 


DUNKIRK, N. Y. 
Write for Catalogue 




















The Reason Why 


mechanics call for a “C. & L.”’ 
Fire Pot or Torch is_ because 
they give perfect satisfaction. 
For the past twenty-five years 
they have sustained a high repu- 
tation for quality and service. 
The No, 32 Torch has no equal 
where intense heat is desired. 
The burner is made of special 
generator metal that holds the 
heat longer. The tank is of 
heavy drawn brass, reinforced 
and fitted with the “C. & L.” 
automatic, patented brass pump, 
producing the required pressure 
quickly and easily. 


All leading jobbers will sup- 
ply at factory price. Send for 
Catalog—it’s free. 


Clayton & Lambert Mfg. Co. 
Detroit, Mich., U. S. A. 





No. 32 Torch. 


“WaLtL OILERS’ 


positively insure you against kicks 
and comebacks. Each is carefully 
made of the best materials and full y 
guaranteed for 5 years. They won't 
rust or corrode. All obstructions are 
easily removed. Can be heated with- 
out fear of melting the bottom out. 
Styles and sizes for every possible 
requirement—all the same high qual- 
ity in design, material and workman- 
shi ip, each backed by our guarantee. 
t prices and catalog before plac- 

ing any oiler order. 


P. WALL MFG. SUPPLY CO. 
N. S., PITTSBURGH 














—————————————————— 
Berger’s World Ventilators 


Made with either Metal 
Hood or Glass Top. 

Built on scientific prin- 
ciples. 

Mechanically perfect. 

Made in a great variety 
of sizes suitable for pri- 
vate dwelling or the larg- 
est factory. 


Write for catalog. 


THE BERGER MFG. CO. 
CANTON, OHIO 


























Keep Posted 


on the latest devel- 
opments in the tool 
line. 


Write for this Catalog 
for 1914 Trade 


ay Jae one 












. Write 
for it on your 
letterhead. 


Mathias Klein & Sons 


Canal Station 21, Chicago 








































HOT BLAST TURNER Double Jet Jet 


Write for Dealers Special List 


Our New Catalogue will in- 
terest every dealer. 








THE FURNER 
BRASS WORKS 
864 Park Avenue, Sycamore, Ill. 











An Auto Wrench 












of Demand 


A wrench that your autoist friend will buy. Just 
show it to him. He'll find it will stand up on the 
road and he'll be back for other supplies. It has a 
strong malleable iron frame and a steel drop forged 
easily adjusted jaw; all sizes. 


Write today for discounts. 


Bemis & Call Hdw. & Tool Co. 
Springfield, Mass, U. S. A. 
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Hinges, Data meg 
Arcade Mfg. One srospert, Ill. 
Bommer Bros., Brook yn, a 
one Spring Butt vo... "Chlenen, 


Law 

Shelby ’ Spring rit @ Oo. "Shelby, 0 

ainvee a. SS 

Superior pring ieee ‘bo Chi- 
eago, Il. 


Hinges, Spring Floor 
Arcade Mfg. Co.. Freeport. Ul. 
Bommer Bros., Brooklyn, aE # 
Lawson Mfg. Co., = o, Ill. 
Standard Mfg. Co.. helby. O. 


Hinges, Strap and T 
Acme Steel Goods Co., Chicago, I'l. 


Hods, Mortar and Brick 
2 gy 5 Wire Spring Co.. Cleve- 
and. O. 


Hoists 
Sedgwick Machine Wks.. 126 T.ib- 
erty St.. N. Y. 


Holders, Clothes 
Tilinois Metals Co., 2436 W. 22nd 
St., Chicago, Ill. 


Holders, Christmas Tree 
Osborn Mfg. OCo.. Cleveland. O. 


Holders, Dash Ran 
Fernald Mfg. Co.. North. East. Pa. 


Holders. Door 

Bommer Brothers, Brooklyn, N. Y. 
P. & F. Corbin, New Britain, Ct. 
National Mfg. Co.. Sterling. ill. 
Richards-Wilcox Mfg. Co.. Aurora. 


Til. 
Stanley Works. New Britain. Ct. 


Holders, Trace 
Feruald Mfg. Co., North Bast. Pa. 


Hones, Razo 
Pike Mfg. Co., * Pike. N. H. 


Hooks, Belt 
Jenckes. EB., Mfg. Co.. Worcester. 
Mass. 





a ae 
Atlas Mfg. Co., fnew Haven, Ot. 


Hooks, cane and Hat 

Acme Steel Goods Co., Chicago, Il. 
Atlas Mfg. ane New Haven. bt. 
Bommer ros.. Broo N. 








rab, Victor M., & Co., : 
Stover Mfg. Co.. Freeport. Ill 
Wire Goods Co.. Worcester 


Hooks, Corn 
ae - Wayne Tool Co.. Hallowell, 


Hooks, Clothe 
Illinois Metals oo 24386 W. 22nd 
St., Chicago, 


Hooks, Fish 
Abbey & Imbrie, 18 Vesey &t., 


N. ¥. 
Dame, Stoddard & Oo., Boston, 
Mass 


Hooks, Grass 
none Wayne Tool Co., Hallowell, 


Ho oks. Pictu 
Atlas Mfg. Co, Kew Haven. Ct. 
Turner & Stanton Co., Norwich. Ct. 


Hooks. Screw and Cup 
Wire Goods Co.. Wotcester. Mass. 


Hoops and Bands 
Stanley Works, New Britain, Ct. 


Beous and Bands. Galvan- 


e 
McCalla, Harold, Co., Phila., Pa. 
Stanley Works, New Britain, Ct. 






Hoo nd Bands. Steel 
Stanley “Works, New Britain, Ct. 
West Leechbure Steel Oo.. Pitts- 

ME Pa. 
macke's met and pole: Rolled 
1 Goods icago, I1!. 
int Harold, Co., " Philadelphia, 
Stanley Works, New Britain, Ct. 

Hoops. Wire 

Ames. Steel & Wire Co.. Chicago, 


Horns 
wren aavine Co., H. W., New 


ork. 
Premier Electric Co., Chi . mm 
Sparks-Withington Oo., Jet 





Mich. 
Hose 
Sherman, ne Are Mfg. Co., Battle 
Creek, 
Hose, Garden P mae L Seteving 






Illinois Metals Co 

St., Chicago, I. 1. 
beees: Joiner 

Stuber & Kuck. Peoria, Ill. 


Heuseholé Svosiaitics 
Wetroue ite: Go. Bes Me 
Moines. Ia. 
Emplements. Agricultural 
Pump & Planter OCo.. Galva. 


FF. E., & Bro., Ashland, O. 
ay — Plow gag 
cuse, N. 


yn. 
Corbin, P. & F., New Stein: Ct. 
G s Chi Til. 





Innerliners 
Hampton Mfg. Co., 1520 W. Wash- 
ington St., Indianapolis, Ind. 


Instruments, Mathematical 
Technical Supply Co., Scranton, Pa. 


fren and Steel. Corrugated 
American Rolling Mill Co., Middle- 


town, Ct. 
Edwards Mfg. Co., Cincinnati, O. 
Inland Steel Co., Chicago, Ill. 


Iron & Steel Forgings 
Wright Wrench & Forging Co., 
Canton. 0. 


irons, Alcohol 
a ign Brass Mfg. Co., Chicago, 


irons, Brandin 
ve. Sega Samp Co.. Bridgeport. 


irons, Eleetric 
= Fiesible Shaft Co . Chicago, 


Ill. 
Dover Mfg. Co., Canal Dover, O. 
nae He Stamping Co., Rochester, 


irons, Sad 
—— hy Gas Light Co., Albert 
Dover Mfg. Co., Canal Dover, O 


Enterprise Mfg. Co. of Pa., Phila- 
delphia, Pa. 


Irons, Self-heatin 
Royal Iron Mfg. Co., Big Prairie, O. 


Irons, Waflle 
Stover Mfg. Co., Freeport, Il. 


Iron and Steel (Merchants) 
McCalla, Harold, Co., Phila., Pa. 


Irons, Sad, wore svenetag 
Ideal Sad Iron Mfg. Co., Cleve- 


land, O. 
{mperial Brass Mfg. Co., Chicago, 


Michigan Washing Machine Co., 
Muskegon, Mich. 


Jacks, Co Garriane. Automobile 
Wa 


xo 
Covert Co., Troy, 
Duff Mfg. Co.. "pitts buigh, 
National Standard Co. ag Mich. 
— -Wilcox Mfg. Co., Aurora, 


Kegs, Wate 
Cordley & Hayes, 8 Leonard St., 
New York 





Kettle 
Vollrath Co.. Sheboygan. Wis. 
Keys and Key Blanks 
o_o ae Lock Co.. New “Brit- 
ain. ‘ ; 


Kits, Tool, Automobile 
Wright Wrench & forging Oo., 
Canton, 


Knives 
Atkins, EB. C., & Co., Indianapolis, 


nd. 
ser Herman, & Co., New York 
Kastor. Adolph. & Bro., 109 Duane 
Landers, Frary & Clark, New Brit- 
ain, Ct. 


Knives, Butche 


Chatillon, John, & a 85-89 Cliff | © 


St., New York City. 


Knives, Carpet 
Murphy. R.. & Sons, Ayer. Mass. 


Knives. Drawin 
Buck Brothers, Millburg. . oR 
Ohio Tool Co., Charleston, W. Va. 


Knives, Floor Scraper 
Fox Supply Co.. Brooklyn, Wis. 


Et ven. Fruit 
rphy. R.. & Sons, Ayer, Mass 


6 ino at Hay and Stra 
_ ua Wayne Tool Co., ‘Hallowell, 
ne. 


Kni p. Hite he 
Chatil John, &  Soum, 85-89 Cliff 
St. a York City 
Mu rphy. R.. Sons " ayer. Mass. 
North Wayne Tool "Oo.. Ha!lowell, 
ne. 


Ma tve®, Pock 


St., New Yor ty. 
‘Rastor, Adolph, & Bros.. 109 Duane 
Landers, Frary &. Clark, New Brit- 


Knives, Saddlers 
Rose & Bro., Wm., Sharon Hill, Pa. 


Kuohs. Wood 
Piqua Handle & Mfz. Co.. Piqua, O. 


Ladders 
Berger Bros. Co.. Phila... Pa. 


Ladders, Rotting sere 
Allith-Prouty Co anville, Il. 
Bicycle Step Ladder Co., Chicago, 


Milbradt Mfg. Co.. St. Lonis, Mo. 
 & Bro., Ashland. Oo. 
ebards- Wilcox Mfg. Co., Aurora. 
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Safety Fuse 


Ensign-Bickford is the ORIGINAL safety 
fuse—tested and tried by time and experience. 


The 
Ensign- 
Bickford 
Co. 


Simsbury, 
Conn,, U.S.A. 


























“Yankee” Roller Snap 


The Only Roller Snap with a Brass Lever Spring 





THE BEST “SNAP” FOR THE BREAST STRAP 
Sizes, 14, 14, 14, 2 inches 
Strongest and Safest. Ask your Jobber for them 


COVERT MFG. CO. ‘3 TROY, N. Y. 











The Yerdon Improved Hose Band 


Where Hose is used, a 
Hose Band is 

For a real ‘‘stay 
combination the 

is unbeatable. 

The blend of aluminum, 
copper and tin used in the 
**Yerdon’’ forms a metal 
of unsurpassable strength. 
Made to stand any degree 
of water, steam or air 


pressure. 

Will Seli because it 
looks right, is right and 
works right. 

Easily adjusted. Can 
fit any sized hose. 


VW rm. Yerdon 
Box 102, Fort Plain, N.Y. 











SAO AOI Ok pee de. we a 
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The Townsend Wire 
Stretcher gives better 
satisfaction than any 
other stretcher. For 
woven wire, plain 
twisted and barbed 
wire fencing it 1s light 
and works quickly. 
The parts are of raal- 
leable iron, with two 
steel grips riveted in 
where the stretcher 
grasps the wire. Ask 
your jobber for them. 
Write for circulars. 





The Townsend Wire Stretcher 
F. J. Townsend, Painted Post, N. Y. 
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MILBRADT LADDERS 


will pay for them- 
selves in a _ short 
time by enabling 
you to wait ‘on 
more trade, save 
the wear and tear 
on your fixtures 
and goods, as well 
as bring the ap- 
pearance of your 
store up to date. 











Write for cata- 
logue showing a 
large number of 
styles suitable for 
all kinds of shelv- 
ing. 





Milbradt Mfg. Co. 


2410 N. 10th St. 
ST. LOUIS, ; 2D. 











re er ta 








SHOE SLOYD 
KITCHEN OYSTER 
PRUNING RUBBER 
P PATTERN 


APER 
HANGERS’ 


MAKERS’ 





ROBERT MURPHY’S SONS CO., AYER, MASS. 
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NO KEYS 


Merely Press the Buttons 


Notice the buttons numbered 
from 1 to 8. Eight buttons are 
on each side, any of which may 
be included in a combination. 
Padlocks are set on diffetent 
combinations, and as more 


than 40,000 are possible, each 
purchaser is assured of a com- 
bination known only to himself. 
Send $1.00 for Sample The No-Key Padlock is made of 
Lock and Proposition solid brass and bronze without 
a bit of iron or steel to rust out. 
It will last a lifetime. Made in 
one size only—weight 5% ounces. 


The Edwards Mfg. Co., ‘“‘The Sheet Metal Folks” 


510-520 Eggleston Avenue Cincinnati, Ohie 





to Dealers 

















HARDWARE 


SHELF BOXES 


For th 
Retail 
Trade 


Send for 
Price List 


THE A: H. GREEN CO.,. “ixvean 




















MILLNER’S WIRE CLOTH RACK ALong Felt Need Satisfied 


No More Trouble in 
Handling Screen Wire 


MILLNER’S WIRE CLOTH RACK 


Saves space, time, stock and 
sells the wire. 

Rolls are easily placed in posi- 
tion for use. 

Rack holds 18 rolls for ready 
use and 18 stock rolls. 

Holds any length in any place. 

Takes a floor space 31x36 in. 

On ball bearing casters. 

Makes a first-class rack for 
handles, etc., when wire season 
is over. 

Neatly finished and well built. 

Price $10.00 f. o. b. Miami, 


la. 

Shipped K D Weight 100 
pounas. 

We can make shipments from 
either Miami, Okla., or Ft. 
Smith, Ark. 

SOLD BY ALL JOBBERS 


Millner Wire Cloth Rack Company 


ami, Oklahoma 





PATENT APPLIED FOR 

















BICYCLE 
Step Ladders 


are made in 
many styles 
and to fil 
all kinds of 
shelving 


Send for catalog giving full 
description and prices. 
THE BICYCLE STEP 
LADDER COMPANY 


62 West Randolph St. 
CHICAGO, ILL. 




















“Display your Whips 
and Sell Them” 


My Revolving Whiprack will do it. It holds 
from % to 1 gross of whips—displays them 
conspiouously—iets them hang straight down 
from the points. This keeps them perfect 
condition—just as they come from the factory— 
always attractive and salable. The whips can’t 
fall out of the 





Best Portable Revoiving 
WHIPRACK and DISPLAY STAND 


and being made entirely of steel and iron it will 
never wear out. It also permits Giepley ian oils, 
axle grease, soap dressing powders, liniments, 
gall cure, curry combs, brushes, etc. More 





ins. high. Weight, boxed, 140 Ibs. Price 
= sg might suppose. Send for Catalog 
o. . 


JOHN H. BEST ‘ 
Galva, Illinois, VU. S. ” 





Leaky kettles, pans, wash boilers, hot 
water tanks, auto radiators, gutters, 
= HOLLENBECK’S METAL COURT PLASTER 


Takes only a minute, and is so simple anyone can do it. 
A 28c PACKAGE WILL SAVE MANY DOLLARS. 
SEND TO-DAY, Coin or Stamps 


WE RATHER PAY SALESMEN GOOD MONEY ON LIVE SIDE 
LINE, THAN SLEEPY EDITORS. 


WRITE FOR PROPOSITION. 


THE GARDINER SPECIALTY COMPANY 
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“DELTA 
QUALITY 


Means Trade 
Security 


‘“The only line 
of Files from 
3 to 24 inches 
that are made 
absolutely of 


Crucibie Steel” 


You'll feel iike 
smiling every 
time you sell a 
“‘Deita’’ File be- 
cause one sale 
leads to many. 

Those who use 
many files are 

uick to realize 

auty whieh 
qu w c 
aie in the 

The “Deita”’ 
Teeth stay sharp 
longer than 
those of other 
files— and the 
cut cleaner an 
faster, too. 

Tr x the 
“Delta” your- 
self—put it to 
the most rigid} 
com parative 
tests. We know 
you will agree 
with us that 
they are the 
best files 
“Delta” Files 
are made in 
man shapes 
and sizes so as 
to meet the re- 
quirements of 
every file user. 

ur trade 
is to be 
found on every 
“Deita’’—it is 
our guarantee. 

Specify ‘‘Del- 
ta’’ Files when 
placing your 
next order with 
your jobber. 





- 7 
wring IT 
bt eee ws, * 
palclae Lk iil ce eshal kt a 


evn 


DELTA 


DELTA FILE WORKS 
PHILADELPHIA, PA. 


CHICAGO OFFICE 
62 East Lake Street 


NEW YORK OFFICE 
260 West Street 








Lamps 
Indiana Lamp Co., Connersvilie, 


Lamp Beracne Glass Cone 
Bing , Minneapolis, Minn. 


gach Gasolen vapor 
Coleman Lamp ne Wichita, Kan. 


Lamps. Motor Car 
Diets. R. B.. Co.. 60 Laight 8&t.. 


Ham, xe T., Mfg. Co., Rochester, 


Lamps, Portable Gasoline 
— ae Gas Light Co., Albert 
Coleman rt Co., Wichita, Kan. 
King Light ria, Ill. 

Lamps, Table, Hand, Etc. 
Hammer & Co., Branford, Ct. 
Malleable Iron Fitting Co., Bran- 

ford, Ct. 


Lanterns 
Dietz. R. B.. Oo.. 60 Laight St.. 
N. Y. 
Lanterns, Railroad 
as te ©. T., Mfg. Co., Rochester, 


Latches, Barn Do 
Albany Hdw. Specialty. Co., Albany. 


Wis. 
Stanley Works, New Britain, Ct. 
ag oe Ni 
— a -» 105 Chambers St 


Latches, Sliding Door 
National Mfg. Co., Sterling, U1). 


Lath. Metal 
Mfg. Co.. Canton, O. 
borne 2 Mig. Co., Cincinnati, oO. 
Lathe Do 
Williams, J. H.. & Co., Brooklyn. 
N. Y¥. 
— x Wire 
w Jereey. Wire Cloth Co., Tren- 
pes N. J. 
Lathing Metal 
American Rolling Mill Co., Mid- 
dletown, Ct. 


Leaders, Rain 
F.. Dieckmann Co., Cincinnati, O. 


Legs, Iron Bench 
Chicago a Fury. Co., No. Chi- 


cago, Ill 


qgtors. Patte 
eveland Gaivenintue Wks.. 
nd. O 


Cleve 


Level, Line, Aluminum 

Frank Hall, Newton Falls, O. 
Levels 

Southington Hdwe. Co., Southing- 

ton. nn. 

Stanley Re & Level Co., New 

Starrett. L. S.. Co.. Athol, Mass. 
_—_. Water 


ulds Mfg. Co., Seneca Falls, 
N. Y. 
Lifters. Sash 
Acme Steel Goods Co., Chicago, Ill. 
Lawrence Bros., Sterling. Til. 
McKinney Mfg. Co., Pittsburgh, Pa. 
National Mfg. te aon. ml. 
Stanley Works, New Britain, Ct. 
ss oe 
Light Co., Albert 


Lea, Minn 
King Light Co., Peoria, I. 


wee Bg mag 7 
Gas Light Co., Albert 


—— Minn, 
Coleman Lamp Co.. Wichita. Kan. 
King Light -» Peoria, Il. 


Lights, Electric 
Interstate Elec. Novelty Co., 29-31 
Park Row, N. Y. C. 


is egy 
Elec yy Co., 29-31 
Park Row, New York 


Line, Chalk 
Samson Cordage Works. Boston, 


Mass. 
Turner & Stanton Oo.. Norwich. Ct. 
Line. Clothe 
Estes Atle. Fall River. Mass. 
— Cordage Works, Boston. 
Wright Wire Co.. Worcester. Mass. 


Lines. Mason 
Sam 


Tntersta 


mson Cordage Works. Boston. 
Mass 

Lockers 

Darby. Edw... & Sons Co.. Ine.. 
Phila... Pa. 

Lock 


s 
Corbin Cabinet Lock Co., New Brit- 
ain, 
Eagle Lock Co.. 105 Chambers 8St.. 
Miller Lock Co. earns. Pa. 
Mfg. Co 


Russell & ox ew 
Britain, Ct 
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Locks, Box 
Acme Steel Goods Co., Chicago, Ill. 
Locks. Cabin 
Corsa binet _ a Co.. New Brit- 
ain. 


Locks, Sash 
Fie Re New —, — 


fe te s Co., H fier + ew Haven, 
cKinne Pittsburgh, Pa 
National Mtn Oo. Co.. Sterli ll. 
Locks, Suit Case 
Corbin binet Lock Co.. New Brit- 
ain, Ct. 
Locks, nk 
—_ binet Lock Co.. New Brit- 
ain. Ct. 
Lubricants 


Dixon, Ton. Crucible Co.. Jersey 
City. N. J. 


Lugs, Tank 
Racine Tank Lug Co., Racine. Wis. 


MasSsnes, Blade Sharpen- 
nz 
Hyfela Mfg. one 48 Franklin 8St., 
New York City. 
Mnenines Boring. Carpen- 
rs’ 
Miller Falls Co., 28 Warren St.. 
New York. 


Machines. Hvelet 
Eyelet -. Boston. Mass 
Snell Mite. — Fiskdale, Mass. 
Swan, James, Seymour, Ct. 


Machines, Conveying 
Gifford Wood ood Co., Hudson, N. 
Boston, Mass.; Chicago, Ill. 


a~% 


Machines, Ironin 
a. Ironing Mch. is: Chicago, 


eS mivetin ng 
Mfg Mach. Co.. Bridge- 
8 Cr 


Machines. Washin 
Altorfer Bros. toe Ill. 
Automatic Blectric Washer Co., 

Newton, Iowa. 
Easiest Way Mfg Co., Sandusky, O. 
Grinnell Washing Mch. Co., Grin- 


nell, Iowa. 

Knoll, J. H., ge Pa. 
aytag Newton, Iowa 

Michigan Washing “ Ginehtae Co., 
Muskegon, ch. 

Nineteen Hundred Washer Co., 
inghamton, N, Y. 

One Minute x. -» Newton, Ia. 
e Minute Washer Co., San- 
dusky, O 


Mfg. Co., Kansas City, 
0. 
Voss Bros. Mfg. Co., Davenport, Ia. 


Machines. Washin 


Power 
Maytag Co., Newton, 


Machinists’ Tools and Sup- 


pites 
Williams, J. H.. & Co.. Brooklyn. 
me & 
Mag netos 
Hoyt Elec. Instrument Co., Pena- 
cook, N. H 


Manual Training, etc 
Ohio Tool Co., Charleston, W. Va. 


Match Stands, anggg 
Chicago Hdwe. Fdry. Co.. 
cago, Il. 


N. Chi- 


Mats and Matting. Iron and 
Stee 


Acme Steel Goods Co., Chicago, III. 
Ca Mfz. Co.. 19-21 Roosevelt St.. 


Clinton Wire Cloth Co., Chiuton, 
* ASS, 
Pettler Steel Mat & Mfg. Co., 


Beaver Falls, . 
Sleeth Mfg. Co.. Belleville. N. J. 


Mats. Door. Flexible Steel 
Acme Steel Goods Co.. Chicago, III. 
Cary Mfg. Co.. 19-21 Roosevelt St.. 
Cyclone Fence Co., Waukegan, Ill. 


Mats. Flexible Steel 





— ' 


Pettler Steel Mat & Mfg. Co., 
Beaver Falls. Pa. 
Mender, Hos 


— Brass % Stpg. Co., Peoria, 
Morgan, B., Newport, R. I. 
Metal Court Plasters 


Gardiner Specialty Co., Cleve- 
land, 

Metal, Perforated 

Clinton Wire Cloth Co.. Clinton. 


Mass. 


Metal Specialties to Order 
ber Hdwe. Fdry. Co., N. Chi- 


Til. 

Weenre Falls Metal eee 
Wks.. Niagara Falls. » oe 

Jacobs Bros.. 78 Warren Mat. 

Stanley Works. New Br Britain, Ct. 





| 
—_ Specialties, Toy 


Illinois Metals Co., 2436 W. 22nd 


, Chicago, Ill. 


Milling Cutters 
Morse Twist Drill & Mach. Co., 
New Bedford, Mass. 


Mills, Coffee ang Sutec 
Arcade rt, I 


Enterprise Mfg. "Co. Pa., 'Phile- 
delphia, > 

soeste . Bros., 78 Warren S8t.. 

Landers, Frary & Olark, New 


Britain, Ct. 
Parker, Chas., Co., Meriden. Ct. 


Mitres 
Hussey, C. G., Pittsburgh, Pa. 


Mix 
United Sy eee Co., 113-15 B’way. 


Mops 
Arcade Mfg. 
Duncan 

Til. 


Til. 


Co.. Freeport, 
M Chicago. 


Bros. op *9 


Mops, Floor & Dish 
Bay State Mop Co., Woburn. 


Mass. 
-™ Woodenware Mfg. Co., Ham- 
on, ° 
Estes Millis, Fall River. Mass. 


Mops, Polishing 
ad State ww hy Woburn, Mass. 
Dearborn Duster Co., Chicago, Til. 


Mops, Self-Wringing 
Hilker Mop Co., Chicase, Ill. 


Motorcycles 
Iver Johnson’s Arms & Oycle Wks.. 
Fitchburg, Mass. 


Motors, Boat 
Speedaway Boat Motor Co., Free- 
port, Ill. 


Mowers, Law 
Clipper Lawn "Sower Co., Dixon. 


Tl. 

Coldwell Lawn Mower Co., New- 
urgh. N. Y. 

“_——~ Lawn Mower Co.. Prophets- 
own, Ill. 

——_ State Mowing Mch. Co., 

le, N. H. 

Philadelphia Lawn Mower Co.. 
Philadelphia, Pa. 

Supplee Biddle Hdwe. Co., Phila.. 

Townsend. S. P.. & Co.. Orange. 


Worcester Lawes Mower Co.. Wor- 


ster. Mass 


Mowers, Lawn Power 
Ideal Lawn Mower Co., 
Mich. 


Lapsing. 


Muzzles, Do 
Carroll Music Co., St. Louis, Mo. 


Nails 
Hussey, C. G., Pittsburgh, Pa. 


Nails. Cobblers’ 
Shelton Oo., Shelton, Ot. 


Nail. Collars 
Pull Easy Mfg. Co., 51 Barstow 
St.. Waukesha, Wis. 
a Cat 
— Harold, Co., Philadelphi: 


Nails. Horse 
Ca — Horse Nall Co., Hartford 


Union Horse Nail Co., Chicago, 1! 


Nails. Iron and Steel. Cut 
American Steel & Wire Co.. Ch- 


eago. Ill. 
Shelton Co.. Shelton. Ct. 
Nails. Wire 


yer” ong, Arccpanes & Wire Co.. Chi 

cag , 

Hassall, John, Inc., ey & Oak- 
land Sts., Brook y 


rooklyn 
McCalla, Harold Co.. Phils. Pa. 
Shelton Co., Shelton, Ct. 
Wickwire Bros., Cortland, N. Y. 
Netting 
—— Wire Cloth Co.. Detroit. 
ch. 
Wickwire Bros., Cortland, N. Y. 


Netting, Poultry 
American Steel & Wire Co.. 
cago 


, Ml. 
—oe Wire Co., St. Lonis. 
Mo. 


Chi- 


Netting Wire 
Clinton Wire Cloth Co., Clincon. 
Glibert & Bennett Mfg. Co.. 277 
Ludlow. Saylor ‘Wire Co., St. Louis. 
New Jersey Wire Cloth Co., Tren- 
Wright Wire Co.. Worcester. Mass. 
Nozzles 


Sherman, H. B., Mfg. Co., Battle 
Creek, Mich. 
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Eureka Copper Hammers 


are sure sellers 
~ machinists 

engineers, 
becatise supe- 
rior to steel 
hammers for 
man uses. 
Will drive work 
to place without 
marring. Fur- 
nished with or 
without handles. Sizes: 1 to 16 lb. Let us supply 
you direct. Circular and Trade prices sent on re- 
quest. 


The Eureka Company 
NORTH EAST, PA, 


ah 
AVY 
“SMV Wine 


. ‘ + 
"~f «se § 










Two great questions with the prospective b 
ing are “how long Will this roofing last’’ and’ what will 
Praakiy we aout Know jest how long Cortets 

we don’ now just Ww ht Metal 
Shingles will last. A great many Cortright roofs ag on 
twenty-seven years ago are as good as ever today, 
have cost nothing for repairs. 

eter sales and good profits for By ny 3 Coptrtant 
Metal Shingles make them well wo con- 
sideration. Write today for our ven Hag cain. 

CORTRIGHT METAL ROOFING CO, 
Philadelphia & Chicago 






































The idea of Mai TAL CEILINGS CARY’S SUPERIOR 
is to add to the METAL JOINT FASTENERS 





yA Warranted satisfactory in every respect. They are given the 
| artistic effect a for their par high grade Pace and finis 
My ANY ade ir many widths and with any number of 
i or reduce the corrugations desired, 
i cost of build- ~ : 
' ivergen 
ing. : 
il and 
if} Our Large 
AY Catalog Tells Parallel 
i How. Corrugations 
iH Write for it. 
: ious biets SAW EDGE ' PLAIN EDGE 
a we os oon Packed in cartons of 500 and 1000 and in bulk. Put up in 
all buildings. coils, wound right-hand and left, and with straight corrugations 


tan ' - ! for use in Automatic Driving Machines. 
‘“‘ENAMETILE” equals tile and costs much less. It is sanitary, Largest Stocks Always on Hand—Immediate Shipment 
durable. This catalog, free, too, tells all about it. MANHATTAN - 
Cary Mfg. Co., RIDGE PLAZA 


New York Metal Ceiling Company, °*°x2'¢1374ity ROOKLYN, N. 














Caldwell Sash Balance | | American Steel & Wire Co. 


@ Does away with weights 
and cords, and is VASTLY MANUFACTURERS OF 


more durable. 
@ Makes. sashes work per- 


fectly. Nails, Staples, Spikes, 


q Permits = pene <a 
work, as box 

Foe are tee ‘neseumney. Tacks, Barbed Wire. 

@ May be applied to old 

windows without altering 

sashes or frames. 

@ Write for circular to the 














CHICAGO NEW YORK 
CALDWELL MFG. CO. CLEVELAND PITTSBURGH 


3 Jones St., Rochester, N. Y. 


























Seasonable OFKIN - — 





Sellers NAVE BEEN ON THE sa! = YEARS. 
With the opening of 
“fly-season” you can me are They have 
increase your profits more them led 
by showing: Sin use than ® : 
ALL other reputation for 
BUR-NOR SCREEN DOOR CATCHES § ACCURACY 


The only Screen Door Catch made having a 
positive lock. Made in two styles. 


THESE ARB FACTS UESTIO BY BVERYONE 
FAMILIAR WITH THIS LINE, OF GOODS 


| Ravemsemtst Mfg. Co. Geneva, Ill. me JUFATN fPULe C0 er 


Prices and circulars for the asking. 
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Nozzles, Hose : Vicks, lee . 
— Brass & Stpg. Co., Peoria, Bact! Brothers, Millburg, pase. a 
on, John, ns, M4 
Nozzles, Spraying E os Rew Zork (ity. Pa., Phila Get this 
zzies nterpr a., - 
Illinois” Metals Co.. 2436 W. 22nd terDrise 9g , New 
st., cago, ; Gifford-Wood Co.. udso mes s 
Boston, Mass. ; ao Ti Kitchen 
Nut Crackers —s Cc. 8s Co., Newark, D 7 
Chicago Hdwe. Fdry. Co., N. Chi} 5 0.3. ssaaie & Mfg. Co., Read- evice 


eago, Ill. 


Nuts. Square and Hexagon 
American Screw Co... Providence. 


Rr. 1. 
Corbin Screw Corp.. 
Shelton Co., Sheiton, Ci. 


New Brita:n. 


Oilers 
Hiammer Co., Branford, Ct. 
Malleable Iron Fittings Co., 


ford, Ct. 
Wall, P., Mfg. Supply Co.. N. Pitts- 
burgh, Pa. 


Brap- 


Oil, Lubricatin 
Invader Oil Co., 
Harris, A. W., 


R. I. 
Vacuum Oil Co., Rochester, N. Y. 


ew York City. 
Oil Co., Providence, 


@peners, Bottles 


Chicago Hdwe. Fdry. Co., N. Chi- 
cago, Ill. 
Openers, Bo 

— & Bishop Co., New Haven, 

Osborne, C. 8.. & Co.. Newark, 


Reading Saddle & Mfg. Co.. Read 
ing, Pa. 


@peners, Ca 
Kilborn & Bishop Co., New Haven, 


Ct. 
Osborne, Cc. 8.. & Co.. Newark. 
N. J. 
Openers, Crate 
B Hdw. Mfg. Corp.. 


Bridgeport. Ct. 
= & Bishop Co., New Haven, 
Ovens 
Huenefeld Co., Cincinnati, O. 


@vershoes, Horse 
Kinnell Mfg. Co., New York City. 


Levi, Samuel L., 2112 3d Ave., 
New York Ci 
Padlocks 
Corbin Cabinet Lock Co... New 
Britain, Ct. 
Ea ad aes Co.. 105 Chambers S8t.. 


Pessooke. Bs de 


Lawson Chie Ill. 
teen ey . ee Sg Lan- 
caster, Pa. 
Pail, Fibre 
Cordley & "Hayes, 8 Leonard St., 
New Yor 
Paint 


Atlas Auto Supply Co., 3357 W. 
Lake St. icone. Ill 


le Co.. 


Dixon. Jos., Cruci Jersey 
le Paint & Varnish Co., Pitts 


Wesnth. Samuel & Co.. Phila.. Pa. 
Glidden Varnish Co., Cheeinad. oO. 


H Co., Chicago, Ill. 
Johnston, B. F., Paint Co., Cin- 
Montauk Paint Mfg. Co., Brooklyn, 


N. Y. 
ic Lead Co.. 111 Broadway. 


Pans, Dish 


Vollrath Mfg. Co., Sheboygan, Wis. 


——,. ay 
Delphos Mfg. Co., Delphos. O. 

Grab, *Victo tor M., Co., Chicago, Iil. 

Vollrath Co., Sheboygan, Wis 


reaper Emery 
S. Sand Bader Co., Williams- 
port, Pa. 


raver. Flint and Eme 
Baeder. Adamson & Co., Phita.. Pa. 


rapes, © Saens 
Sand lies Co., Williams- 
port, Pa 
Paper, Sheathing 
Berlin Mills Co., Portland, Me. 


Patches, Casing 
Ati Auto Supply Co.. Chicago, 


aby pr omg 

Land New 
Roches- 
Co.. 


Rochester Stamping Co., 
ter, N. Y. 
' Westinghouse Elec. & Mfg. 
East Pittsburgh, Pa. 


Pickers. Fruit 
Darby. Edw... & Sons OCo.. 
Phila. Pa. 


| 





ng, Pa. 
Stover Mfg. Co., Freeport, II. 


Pins, Cotter 
me a6 Mfg. Co., 


Valley Falls, 


Pins, Escutcheon 
—— John, Ine., Cor & Oak- 
d Sts., Brooklyn, a: Be 
Pipe and Pipe Fittings 
Berger Bros. Co.. Phila.. Pa. 


Pipe, Conductor 


Berger Mfg. Co., Canton, O. 
Euwards Mfg. “o . Cincinnati, O. 


Pipe, New, Seconds 
McCalla, Harold Co., Phila., Pa. 


Pipe Joint, Compound 
Dixon, Jos., Crucible Co., 
City, N 


Jersey 


Pipe, Stove 
Dieckmann, F., Co., Cincinnati, O. 


Pipe. Stove. Nested 
Ohio Stove Pipe & Mfg. Co.. New 
Phila.. O. 


Pistols 
Iver Johnson’s Arms & Cycle Wks., 
Fitchburg, Mass. 
Smith & Wesson, Springfield, Mass. 
Stevens, J.. Arms & Tool Co., Chi- 
pee Falls. Mass 


Pistols. Automatic 
Colts Patent Fire Arms Mfg. Co., 
Hartford. Ct. 
Smith & Wesson, Springfield, Mass. 


Planes ; 
Buckeye a Vise Co., Cleveland. O. 
Ohio Tool . Charleston, W. Va. 


Planes, Bench 
Chapin-Stephens Co.. Pine Meadow. 


Ohio Tool Co., Charleston, W. Va. 
Stanley Rule & Level Co., New 
Britain, Ct. 
Plane Handles 5 
Ohio Tool Co., Charleston, W. Va. 


Plates. Hee 
Root-Heath Foundry & Mfg OCo., 


Plymouth. 
Sachs, Louis, Newark, N. J. 


Pliers 
Billings & Spencer Co.. Hartford. 


Kilbour & Bishop Co., New Haven, 


Klein. Mathias. & Sons, Chicago. 
Morrill, Chas., Broadway & Cham- 
bers St., N. C. 


Osborne & Co.. Newark, J. 

~~ * Saddle & Mfg. Be. Read- 
n ‘ 

Smith & Hemenway ©o., New York. 


Vaughan & Bushnell fg. 
2114 Bushnell Ave., Ghicmne. Til. 


Plows 
Syracuse Chilled Plow Co.. Syra- 
cuse, N. Y. 
Pisses. Spark 
R. Mosler & Co., 


P. O. Box 


a Mt. Vernon, N. Y 


Plumbasx 
Dian, Grucible Co., 


Jersey City, 


Plaumbs and Levels 
Chapin-Stephens Co. Pine Meadow. 


Disston, Henry. & Sons. Phila.. Pa. 
Goodell-Pratt Co.. Greenfield. Mass. 
on Falls Co.. 28 Warren S8t.. 


Stanley Rule & Level Co., New 
Britain, Ct. 


Poles, Windo 
Piqua Handle & Mre. Co., Piqua. O. 


Points. Glaziers’ 
Shelton Co.. Shelton. Ct. 


Polish, Auto Body 
Atlas Auto Supply Co. 
Lake St.. Chicago, Ill. 
Duncan Bros. .Mop Co., 


3357 W. 
Chicago, 


Polish, Metal 
Atlas Auto Supply Oo. 8357 W. 
Lake St., Chicago, Il. 
Ma rg Stov 
Silk Stove Polish Wks., 
ay Til. 






Enamel, 
absolutely 


Made of White 
always clean, 
sanitary. 


This PASTRY BOARD 
folds against wall can be 
installed in any home. 
Saves space, is sanitary, 
clean and always ready 
for use. Nothing like "it. 


THE BARNES MFG. CO. 
550 North Main Street MANSFIELD, OHIO 


Write 


today. 








nm Boiler Handles 





No. 40, Keystone Boiler Handle 
The clips of these handles are made from heavy sheet steel, 
oe tinned, best quality and finest finish. our different 
styles for boilers and four different styles for covers. 
Write for prices and samples. 


Made by 


Berger Bros. Co., 229-231 Arch St., Philadelphia 








BETTER — CHEAPER 


SELLS ON SIGHT 





DUO NOZZLE 


Combination Hose Nozzle and 
Lawn Sprinkler. Cuts labor in 
two; throws twice the water in 
given time. Big fan spray or 
straight stream. Will not burst 
hose—no shut-off. Furnished 
with attachment to use as 
sprinkler. 





SSAA 


Sample mailed on receipt of 
I5 cents. 


Patented 


H. B. SHERMAN MFG. CO., 


Battle Creek, Mich. 














American Steel & Wire Co. 


MANUFACTURERS OF 








American & Griswold 


BALE TIES 


NEW YORK 
PITTSBURGH 





CHICAGO 
CLEVELAND 








SEE ALPHABETICAL INDEX—PAGE 283 
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American Steel & Wire Co. 


MANUFACTURERS OF 





American Wire Rope 
and Aerial Tramways. 





NEW YORK 
PITTSBURGH 


CHICAGO 
CLEVELAND 











If you are in the builders’ hardware business you 
ought to carry 


SAMSON SPOT SASH CORD 


oS 


Because: 
It wears longest. 
It is made of extra quality stock, is inspected and 
guaranteed free from all imperfections. 
Architects specify it and builders call for it. 
You can make more profit than on the competitive 
quality. 
Send for samples and catalogue of al) kinds of 
Braided Cord. 


Samson Cordage Works 
Boston, Mass. 





oe por 























ARMSTRONG 
COMBINATION 


PIPE KIT 


1 No. 2 oot a 1R 
WITH BARD 
BUSHING. 


1 PIPE CUTTER. 

1 JUNIOR VISE. 

t STILLSON 
WRENCH. 

PUT UP IN HARD 

WOOD CASE, 





Manufactured by . 


THE ARMSTRONG MFG. CO. 
290 KNOWLTON ST. BRIDGEPORT, CONN. 
NEW YORK 











C. G. HUSSEY & CO. 


Pittsburgh Copper and Brass Rolling Mills 
ae” Pil LopUMmat PA 


MANUFACTURERS 


Sheet Copper, Bottoms, Roll Copper, 
Tinned and Polished Copper Nails, 
Spikes, Rivets, Conductor Pipes, Eaves 
Trough, Elbows, Shoes, Mitres, Etc. 


Branch Warehouses in 
New York, Chicago, St. Louis and San Francisco 

















ag 


GOODEL 


Made of STEEL Cannot — 
First in Quality and Improvements 


Automatic stops 
for helding up 


Gauge for dupli- 
cate cuts and 
many other fea- 
tures. Ask your 
jobber, or write 
us for Circular E 
and prices. 


Greenfield, Mass. 





GOODELL MFG. CO., 











THE ROBERTSON 


“Horseshoe Magnet” 


Trade Mark Reg. U. S. Pat. Off. 


Hammer 


= 





The best magnetic hammer 
It holds the tack 


Write for illustrated price list. 
ARTHUR R. ROBERTSON, Sole Mir. 
144 Oliver Street Bosten, Mass. 
Owmer of the “Horseshoe Magnet” Trade Marks 


























BUY THE GENUINE 


7s ARROWA HEAD 4@ 
COMBINATION SET OF — No. 131 











Send for Circular “D’ C. E. JENNINGS & CO., NEW YORK 














CELEBRATED AMERICAN 
CE Ty 


“BEST BY TEST” 


Perfect Satisfaction. Guaranteed 
Write for Prices 
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Popper, Corn 
Bing Mfg. ., Minneapolis, Minn. 
Delphos Site. Co., Delphos, O. 


Posts. Steel 

‘aan te Steel & Wire Co.. Chicago, 

Steelpost Co., Chicago 
Heights, Il. 

Pots 

Vollrath Co.. Sheboygan, Wis. 
Pots, Fire 

Ashton Mfg. Co., Newark, N. J. 


Poultry Supplies 
Keystone Steel & Wire Co., Peoria, 


Il. 
Otis & Moe Mfg. Co., Chicago, I). 


Powder 
New York Blasting Supply Co., 7 
Broadway, N. Y. C. 
Presses, Fruit, Wine and 
Jellies 
Hnterprise Mfg. Co. of Pa., Phila- 


delphia, Pa. 
Grab & Co., Victor M., Chicago, Il. 


Presses, Lard 


Enterprise Mfg. Co. of Pa., Phila- 
delphia, Pa. 
wpe Haw. Co.. Wrights- 


Presses, Meat 


Grab & Co., Victor M., Chicago, IL 
Ouparns. ee ee Co., ewark, 
Presses, Paint 
Chicago Hdwe. Fdry. Co.. N. Chi- 
cago, Ill. 
Press, Punching 
—— Fred., Mfg. Co., St. Louis, 
0. 


Press, Waste Paper 
Davenport Mfg. Co., Davenport, Ia. 


Protectors, Eye 
Willson, T. 


A., & Co., Inc., Read- 
ing, Pa. 
Protractors 
Brown & Sharpe Mfg. Co.. Provyi- 
dence, R. I. 


Pranere, Garde 


aan. Seymour. "t Son. Oakville. 


Pullers, Nail 
are, pas ., Broadway & Cham- 
bers "st., N. Y¥. C. 


Pallers, Tack 
Bridgeport Hdw. Mfg. Co., Bridge- 


Kilborn & Bishop Co., New Haven. 
Osborne. ©. S.. & Co.. Newark. 


N. 4. 
Pulleys. Sash 
Corbin, P. & F., New Britain, Ct. 
Ni ES va Metal” Stpz. Wks., 
aan 2 & Erwin “Mfg. Co.. New 
Britain, Ct. 
Palls, Auto 
Pilisbury Sales Co., Minneapolis, 
Minn. 


Pualls, Drawer 


Chicago Hdwe. Fdry. Co., N. Chi- 
Corbin: P. "& F., New Britain, Ct. 
Lawrence Bros., "Sterling, Ill. 
McKinney Mfg. Co., Pittsburgh, Pa. 
National Mite. "on. ‘Sterling. 1. 


Stanley Works, New Britain. Ct. 

Stover “we Co., Freeport, Il. 

Watrous Acme Mfg. Co., 
Moines, Iowa. 


Des 


Palls, Screen Door 


Bommer Bros.. Brooklyn, N. Y. 
Fernald Mfg. Co., North East, Pa. 
McKinne tg. Co., Pittsburgh, Pa. 
Stanley Works, New Britain’ Ct. 
Watrous Acme Mfg. Co., 
Moines, Iowa. 





Pumps 


Barnes Mfg. Co., Mansfield, O. 
Deming aM " Sale em. oO. 
Goulds Mfg Co., Seneca Falls, 


Hayes Pump & Planter Co.. Galva, 


Myers. F. E.. & Bro.. Ashland. O. 
Peters Pump ‘Cs. Kewanee, III. 


Pumps, Automobile 
— Brass Co., Bridgeport, 


Pumps, Bicycle Tire 
— Brass Co., Bridgeport, 


Pumps. Han 


Deming Co.. Salem. O. 


Pumps & Hardware Special- 
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Pumps. Hydraulic | 


Co.. Salem, O. 
etals Co., 2436 W. 22nd 
St., Obicago, Ill. 
Pumps, Motorcycle 
“— port Brass Co., Bridgeport, 


Pumps, Spray 
ming Salem 
Illinois Metals Co.. C36 W. 22nd 
St., Chicago, 
My ¥. B.. & Bro.. ‘Ashland, oO. 


Pamps, Tire 
Dewey-Anderson Co., Toledo, O. 


Pumps, Tire Telescope 
ey Motor Supply Co., 
and, 


Pump Spout Attachments 


Cleve- 


Chicago Hdwe. Fdry. Co., N. Chi- 
eago, Tl. 
Punches 
Osborne. C. 8.. & Co.. Newark. N. J. 


Union Caliper Cc. Orange, Mass. 


Punches. Drive | 
Eyelet ‘vol Co., Boston, Mass. 
Ooperne. C. s., & Co., Newark, 





American Steel & Wire Co. 


MANUFACTURERS OF 








Woven Wire Fence, 
Gates Steel Fence Posts 
and Poultry Netting. 





CHICAGO 
CLEVELAND 


NEW YORK 
PITTSBURGH 





Puanehes, Hand 





Morrill, Chas., Broadway & Cham- 
rs ~ s BoM 
Punches & Shears, Hand & 
Power 
McCalla, Harold, Co., Phila., Pa. 
Punches, Ticket 
Smith & Egge Mfg. Co., Bridge-| 
port, Ct. 


Quick-Shift, Anti-Rattlers 
Fernald Mfg. Co., N. E., Pa. 


Racks, Coat and Hat 
Grab & Co., Victor M., Chicago, Il. 





aoe Display 
Mos F. M., Canton, Il. 
Multiples Display Fixture Co., St. 
Louis, Mo. 


Reichle Mfg. Co., Saginaw, Mich. 


Racks, Whip 
Best. John H., Ga'va, Ill. 


Racks, Wire Cloth 


Millner Wire Cloth 
Miami, Okla. 


Rack Co... | 


TOWNSEND GAVE TO THE WORLD 
THE BALL BEARING LAWN MOWER 





All other manufacturers now make Ball-bear- 
ing Mowers for their best grade, but Towa- 
send still leads in design, quality and finish. 





Rall, Bonds 





Ane. Steel & Wire Co., Chicago, 


Railing. Bank and Office 
Ludlow-Saylor Wire Co.. St. Louis. 


0. 
Wright Wire Co.. Worcester. Mass. 


Rakes, Law 
Piqua Handle ¢ & Mfg. Co.. Piqua. O.) 
> ae 
per Clad Malleable Range Co., 
Cope Louis, Mo. 


Engman-Matthews Range Co., st. 


Louis, Mo. 
Quality Stove & Range Co.. Belle-' 
ville, Ill. 


Ranges, Casters 
Chicago a Fadry. 


Co., N. Chi- 
cago | 


Razors | 
Buck Brothers, Millburg, Mass. 
maesor Age. & Bro., 109 Duane 


Razors. Safety 
Amer. Safety Hazor Co., 596 Sixth. 


Ave., New 
Boker, Fa . Co., 103 Duane 


S. P. Townsend & Co., Orange, N. J. 
seem impossible that wire 
Fe shaped like the human 
— but if you could see eur 
“Pennsylvania Fruit Picker” it weuld 
prove to you that this Picker is so 
much like the Human Haad that it 
—— at once the utility of the arti- 
i As a Fruit Picker it has so 
_ It is made of heavy Wire and 
vanized after made, and can be 
easily adjusted to any pole. 
THE LOW PRICE AT WHICH IT 
IS SOLD brings it within reack of 
those who have little fruit to gather, 
as well as those who have large quan- 
tities. 


PRICE PER DOZEN, $3.00 
It will gather Applies, Peaches, Pears, etc. 
Manvuractvam OvLy Br 
Edward Darby & Sons Company, Inc. 


245 Arch Street PHILADELPHIA, PA. 














St., New York City 








ree. A. C.,_ Ine., 100 Lafayette 
Weiss. I.. T.. Brooklyn. i # 
Razor Strops 


Koken, 


St. 
Louis, | 


Barbers Supply Co.. 
Mo. 
Reamers 


Morse Twist Drill & Mach. Co., 
New Bedford, Mass. 


Whitman rnes Mfg. OCo., 
Akron, 
Reels, Clothes Line 
United Royalties Corp., 1135 
B’way, N. Y. C. 
Reels. Fishing } 
Abbey & Imbrie. 18 Vesey St.. N. ¥ 
Reels, Hose 
McKinnon ute Co.. Buffalo. N. Y. 
Specialty Mfg. Co., St. Paul, Minn.’ 
Refrigerators 
Herrick pee & Cold Stor- 
age aterloo, Iowa. 
Refrigerator. Hdwe. 
Chicago Hdwe. Fdry. Co., N. Chi- 





EVERY POWER :USER NEEDS || 
Dixon’s 
Flake 
Graphite || 


Are you fixed to 
supply your share 
of the demand Pr 


Made in JERSEY CITY, N. J., by the : 
JOSEPH DIXON CRUCIBLE CO. 


FLAKE 


GRAPHITE 

















es 
Turner Brass Wks., Sycamore, I). 











eago, Til. 
Stanley Works. New Britain, Ct. 





SEE ALPHABETICAL 


INDEX—PAGE 283 
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5 and 10 CENT 


SPECIALTIES 








Gas pliers can be used 
in every home. So can , 
pincers. And it is for you 
to create a demand for 
these 5 and 10 cent spe- 
cialties. They are useful 
and well made; plain and 
nickel plated. Other spe- 
cialties that sell and satisfy. 
Request information. 











The Gray Iron Foundry Co. 
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- OMNSTONS 


ULL Kore: 














‘RainT®. 





A Big Seller 


Every hardware dealer finds John- 
ston’s “Dull Kote” Paint the biggest 
seller he ever handled. 


Nothing like this Washable Flat 
Wall Finish for walls and ceilings. 
24 beautiful shades. 


Send for our Liberal Dealers’ 


Proposition. We can help you get the 
paint buyers to your store. 


The R. F. Johnston Paint Co. 


















































READING PA. 
CINCINNATI 

21 AHMAR HS 
= I IE IL # iL = Our complete line of Bright 
= = and Brass wire goods answer 
= ee every requirement of the hard- 
= tion ig alm os st = ware dealer in this particular. 
= than One Cent = Brass Screw and Cup Hooks, 
2 as ae = Spring Cotters, Flat Spring 
= 2. A tank of gas- = Kegs, Belt Hooks, Mill Wire 
= oline will burn for = . . 
= four z hours, a = Goods and miscellaneous Wire 
= much as ‘any other = Hardware. 
= Iron in six. = 
= 3. The Iron = 
= always gee = 
= while es ndle = 
= and o are = 
= cool. ot. kitchens = 
= or hot laundries = 
= are dispensed with, = 
= 4. The heat can = 
= be increased or = 
= decreased accord == 
= ingly. There is = 
= no odor, as the = 
= combustion is per- = 
= fect. == 
= 5. Absolutely safe = 
= and reliable. ia = 
= child can operate = 
= ° BE EM = Send ior our catalog—select 
= ways clean. Can = a suitable stock and let the 
= war bevy = high quality and excellent de- 
= antee it, because = sign and finish of this line aid 
= we'll back you up. = ‘ ‘ 
= Write us fer = in securing a good, profitable 
= eee = trade for you. 
= 2 Send now. 
_ The Ideal Sad Iron Mfg. Co. © 
Or aa ja FE. Jenckes Mfg. Co. 
= = WORCESTER MaASS. 
SI i nn ie 
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Registers, Cash 
Masten} Cash Register Co.. Day- 


Regulators, Wind Mill 
Cuiesae Hdw. Fdry. Co., Chicago. 


Remover, Carbon 


Atlas Auto Supply Co.. 3357 W. 
Lake S8t., Chicago 
ae Chemical “Co., Ma- 


riet 
Worke qe Racine, Wis. 


Revolvers 
Iver —— 8 ga & Cycle Wks., 


Ss a ‘ Springfield 
m eld, 
Ma 


& ’ Sacnen. 


Rifles 
“wy —_. & Tool Co.. Chic- 


oie. Seymour. & Son. Oakville. 


Rings. Key 


Williamson, C. T., Wire Novelty 
Co.. Newark. N. J. 
Rivets 
American Screw Co.. Providence. 
Hassall, John, Inc., Clay & Oak- 
land Sts., . Brook lyn, on 
inland "Steel Co . ape "1 
oe a .. Phila., Pa. 


Strong Mehry. 4 Supply Co., 48 


Franklin 8&t., 


Rivets, ge = A 
Thomson, Judso Mfg. Co., 


altham Mass 
Tubular Rivet “< Stud Co., Bos- 
ton, Mass. 


Rivets. Copper 
seeorpent Brass Co., Bridgeport, 


Progressive Mfg. Co.. Torrington. 

Thomson, Judson L.. Mfg. Co.. 
Waltham, Mass. 

Tubular Rivet & Stud Co., Boston. 
Mass. 


Roasters 
Buckeye Aluminum Co., Wooster, O. 
volireth Oo. sneborane, Wis. : 
eelin rruga aos eel- 
ing, W. Va. - 


Rods, Bridzge— 
See Bolts, Bridge and Roof 


Rods, Fishin 
Abbey & Imbric. 18 Vesey St.. 
Horton Mfg. Oo.. Bristol, a 
Van Doren Mfg. Co., 
Heights, Il. 


Rede. Wire, Steel 
McCalla, Harold, Phila., 


N. Y. 
icago 


Pa. 


Rollers, Stay 
McKianey Mfg. Co., Pittsburgh, Pa. 
National Mfg. Co.. Sterling, Ill. 
Richards- Wilcox Mfg. Co., Aurora. 


Sharon Hardware Mfz. Co.. Sharon. 
Roofin 

Darbar, Asphalt Paving Co.. Phila.. 

Heppes Co., Chicago, 111. 


Roofing, Asbestos 
~~ Sgalaeee H. W.. Co.. 
ork. 


New 


Roofing and Siding Ma- 
terial 
American Rolling Mil! Co., Middle- 
own, : 
American Sheet & Tin Plate Co., 
Pittsburg ‘ 
aewares te. Co., Cincinnati. O. 


Chicago, Ill. 
Portsmouth Steel Co., Portsmouth. 


Hepe and Cordage 
Columbian Rope Co., Au 
— Selling Co.. 


‘7 Cordage Co.. 
2. aseae 

& Co.. Newark. 
coke” Rcedtes Wks.. 


Mass 
Whitlock Cordage Co.. 
ik? ee Be 


burn, N. ¥ 
Louisville. 


North 
oO. 
Boston. 


46 South 


Rope. Hard and Soft Fibre 
Columbian Rope Co., Auburn, fl. Y. 


Rope. Transmission & Hoist- 


ne 
Whitlock Cordage Co.. 46 South 
St.. N. Y. 
noes Wir 
mer. Steel. & Wire Co.. Chicago. 


Ant 
Wright Wire Co.. Worcester. Mass. 


Ropes. Hammock 
Covert Mfg. Co.. Troy. N. Y. 





Rubbish Burners 


Cc me Fence Co.. Waukegan. II. 
Rep Fence & Gate Co., N. 
ag ee Ill. 


canuuuuuueecunnnvanecausiiitt 


Rule 
Chapin- -Stepbens Co., Pine Meadow, | 
t 


Johnson, E. P.. Rule & Mfg. Co.. 
Chicago, Ill. 

Keuffel &«Esser Co.. Hoboken, N. 3 

re “ue Co.. Saginaw. ~—_ 


: ule & Level Co., 
n, . 
Starrett. L. S.. Co.. 


Athol. Mass. 


pare A Match Stands 


ol 


ES 
You fish for the fun 
of fishing—of course 
HEN go to the dealer who shows 
the “Sign of the Leaping Dolphin.” 
In city, town or camp the “Leaping Dolphin" 
means Fishing Tackle that's Fit for Fishing.” 


Send us yourdealer’s name and we'll mail you 
our new 224-page catalog. Write for catalog H. 


Abbey & Imbrie, 18 Vesey St., New York 
ENAUAUENANUAEOUDODUSUOUAUAOEOAOUQNOUSUSAOUONENEOUOUGUENENENENENEAEAENNONOUOTE 





7 





Chicago Hdw. Fdry. Co., North 
Chicago, Ill. | 
Sanders | 
Duncan Bros. & Wray Co., Lud-| 
low Falls, O. 
Sandpaper 
Baeder. Adamson & Co.. Phila.. Pa. 
U. S. Sandpaper Co.. Williamsport. | 
Pa. 
Sats | 
ato, E. C., Co., Fitchburg, 
a 
Geo. H., & Co., Lawrence- 


Bishop. r 
. Ind. 
Henry & Son, Philadel- 
hia, Pa. 
Ohlen, Jas., & Sons Saw Mfg. Co. 
Columbus, 
Simonds Mfg. Co., Fitchburg. Mass. 
Saves, Hack 
iy E. C., & Co.. Indianapolis. 


nd. ) 
Disston, Henry. & Sons, Phila.. Pa. 
Goodell-Pratt Co., Greenfield, Mass. 


Elevators and Dumbwaiters 


Made to be sold by the Hardware Trade. 
Can be placed in position by any carpenter. 


CATALOGUE FREE 


ENERGY ELEVATOR CO. 


214-216-218 New St. 243-245 Bread St. 
PHILADELPHIA. PA. 


BROOKS 


Bright Iron and Brass Wire 
Goods. Special Wire Goods 
made to order. 


M. S. BROOKS & SONS 
CHESTER, CONN. 























Millers Falls Co.. 28 Warren 8t..,| 
Simonds Mtg. Co. Fitchburg, Mass. 
Starrett. . Co., Athol, Mass. 
Savvrs. Hand: Panel, etc. 
Atkins. E & Co.. *sedianapolis. 
nd. 
Bishop, Geo. H., & Co., Lawrence- 
burg, Ind. » 
a. 


Disston. Henry. &, & Cons. Phila.. 
Jennings. -- 42 Murray 


Simonds Mfg. Co.. Fitchburg. Mass. 


Saws. Metal Cuattin 
Simonds Mfg. Co.. Fitchburg. Mass. 
Starrett. L. S.. Co.. Athol. Mass. 


Scale 

Chatillon, John, & Sons, 85-89 Cliff 
St., New York Cit 

a Bros.. 78 Ware rren St.. Y. 

=" - Binghamton, eesiteesten 


Scrapers, Cabin 
Fox Supply Co., ne ESE Wis. 


Scrapers, Floor 
Duncan Bros. & Wray Co., Lud- 
low Falls, O. 
Fox Supply Co., Brooklyn, Wis. 


Scrapers, Floor Accessories 
Fox Supp:y Co., Brooklyn, Wis. 


Serapers, Hand 
Duncan Bros. & Wray Co., 
low Falls, O. 
Fox Supply Co., Brooklyn, Wis. 


Lud- 


Serapers, Street Asphalt 
Osborn Mfg. Co., Cleveland. O. 


Screens, Perforated Metal 
Gee Wire Cloth Co., 
ass. 


Serew Machine Produc 
Barnes, Wallace, Co., Breton 
Progressive Mfg. Co 


Ct. 


Screw Stock, Cold Rolled 
McCalla, Harold, Co., Phila.. 


Screvws— 


Pa. 


Clinton, § 


Torrington, a 


Bay State 


WM. H. CURTIS 
Proprietor 


Company 


MOP Company 


Mfrs. of all kinds of mops. Yacht and hard wood floor 
mops a specialty. Black antiseptic mops treated with 
oil of cedar, cherry polished hids., $45.00 per Gross. 


Send for catalogue and prices. 




















“GEM” Nail Clip 


The famous “Gem” is 
mounted twelve on a hand. 
some counter card. Sells ai 









profit. 
a ten-cent nail clip- 
per. Write. 


H.C. Cook Co. 
Ansonia, Conn. 














INSTEAD OF 
CASTERS 


use Glass “Onward” Sliding Furniture 
Shoes. rotect floors and coverings 
from injury and beautify furniture. 

If your jobber will not supply, write 
to us direct. 


Onward Mfg. Co. 





Menasha, Wis- 
Berlin, Ont. 








Bed 

Shelton Co., Shelton. Ct. 
Bench 

Ohio Tool Co., Charleston, W. Va. 
Brass 


Copia Screw Oors.. New Britain. 


i itensiian 
New Britain. 


—" Screw Corp.. 
Hand 

Ohio Tool Co., Charleston. W. Va. 
Machine 


American Screw Co.. Providence. 
Corbin Screw Corp.. New Britain. 
Co.. 


Progressive Mfg. Torrington. 
cE 


Wood 
American Screw Co.. 


Providence, 
Bridgeport, 
Corbin Screw Corp.. Britain, 


Eagle Lock Co.. 105 Chambers 8t.. 


Bridgeport Screw Co., 


New 









Jobbers should ask fer 
our catalogue of Leather, 
Web, and Rope Mialters. 


E. T. RUGG & CO. 


NEWARK, OHIO 





§ BEST BLOCK TIN K 
aS MAPLE WOOD BODY HIGHLY POLISHED 


OmLy THE GENUINE ARE STAMPED IN THE WOOD WITH 
TRADE MARK MALTESE CROSS (as PER cur) 
SBS TER A) SO CMAN 














Sonthington lidw. Co.. Sonthington. 








— by MADE OF LEAD,IRON,OROTHER INFERIOR METALS, TINNED OR NICKELED. 
\JOHR SOMMER FAUCET CO. 555 Centra Ave. Newaex NL, 


, ‘SEE ALPHABETICAL INDEX—PAGE 283 
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fet Right On Poultry Supplies 


A Few Good Sellers in Moe’s Line 








( Patented) 






1 Co} Roan) a oe Role ei (em AER STAT 


MOES SELF LOCKING 
BAND READY TO BE 
USED 


A sealed band that 
requires no_ sealer. 
e in all sizes. 


$6 0 per thousand. AY ‘ot = | 
a THE CHAMPION 
Double 


Acting F loor Hinge 


This handsome hinge of few parts has 
the “call” and deserves it. 

ne Big Mian The entire weight of the door rests on 

25c respectively. a ball bearing and allows the door to 

swing freely and easily without jar or 

noise. 

And all a carpenter has to do to attach 
this hinge, is simply saw out a rectangu- 
lar piece at the bottom corner of the door 
and make a slight mortise for the strap 
ends of the hinge. No wonder it sells. 

Liberal discount sheet to dealers. Freight charges ab- Send for our Catalog of Profitable 
sorbed to any point in the United States. Small orders Hardware Specialties. 


arising from our aggressive advertising turned over to 
the dealers to be filled. 


OTIS & MOE MANUFACTURING CO. The Champion Hardware Co. 
1708 Otis Bldg., Chicago, U. S. A. GENEVA, OHIO 



















SLIDING COVER ff] 
MAKES FILLING 
aASsY Te, 


A new inexpensive 
feeder or waterer 
for little chicks. 
; Nothing on the 
market can equal it 
for the price. Made 




















The most popular 
poultry fountain on 
the market. Fills 
from the top. Manu- 
factured in three 
sizes. Also for 
pigeons and ducks. 


























ACME DOUBLE -COILED 
P aft k er BOX STRAPPING 


Saves Time and Eliminates Waste. Dealers should be 


Cast Brass Coat and Hat Hooks supplied with a stock of both single and double wind 


Neat, strong, durable. Very smooth and well 
made—a credit to Parker Quality. Cut is full size. 
Polished and Lacquered, also Polished and Nickel 
Plated. One dozen in a box with screws. Each 
hook wrapped in tissue paper. In constant demand. 







Order now. 
New 1914 Catalog and Prices sent on Any Write 
request. style of for 
Pp . Acme new 
arker Wire Goods Co. @ 
vie Acme 
Worcester, Mass. ping 
New York Office, 73 Warren Street put up Catalog 
in just 
double off 
wind the 
if 
press 


desired 
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““prais. F., & Oo., Cleveland, 0. Stfill Diver Go., Worcester. Mass. ay ae . wpe Iron Fence 
Scythes Steneen, Gun ; Gates 
North Wayne Tool Co., Hallowell Maxim Silencer Co., Hartford, Ot. Pesci aittee- p) 
Maine. ' g Paes ero —=ilCd¢ @F279)} Lawn Vases 
oni "Blas on. taken. 0 a0 4 al Sasaka 
af 


— Stamp Co.. Bridgeport, 


Seals. Notary. etc. 


near Statice Stamp Co.. Bridgeport, 


Searchlights 
en Brass Co., Bridgeport, 


Seats. Third Carriagx 
McKinnon Dash Co.. Bafttalo, es 4 


Separators, Crea 
3 ey » me rperreed Ge., 165 Bway., 
Sets, Cobnter 
Root- — dry. & Mfg. Oo., 
Sacks. Louis. Newark. N. J. 
Sets, Na 4 


1 
Buck oe Millburg, Mass. 
Goodell-Pratt Co.. Greenfield, Mass. 
Morrill, Chas. Broadway & Cham- 


bers St. C. 
vapours Twist Drill Co., Syracuse, 


Sets, Saw 


Atkins, EB. C., & Co., I . 
Tod ndianapolis 


Sets, Screen Door 
McKinne Mfg. Co., Pittsburgh, 
Stanley Works, New Britain, on 


Settees, Steel, Iron and Wire 
Stewart Iron Wks.. Cincinnati, O. 


Shaftin 
McCallie” Harold, Co., Phila., Pa. 


Shafting. Cold Drawn Steel 


American Steel & Wire Co.. Chi- 
cago, Ill. 

Sharpeners, Lawn Mow 

Osborn Mfg. Co.. Cleveland. 5. 
TaEEnoners. Ska 

Osborn Co.. Cleve 

Sharp Spark Plug Co.. 4 oO. 
Shaves, Spok 

Ohio Tool Co., 1p SOE W. Va. 


Shears and Scissors 
Boker, Hermann & Oo» 1038 Duane 


St.. New York Ci 
MoE hose 


Conway Shear Co 
Kester, py Ay & — 
Co., St. Louis, Mo. 


Shapleigh Haw. 
Shears, Pru 
Rhodes Mfg. 
Mich. 
Smith, Seymour. 
Ct. 


ning 
€o., Grand Rapids, 
& Sor. Oakville, 
Sheets, Black 
American Sheet & Tin Plate Oo., 
Pittsburgh. Pa. 
Inland Steel Co., Chicago, Il. 
Shoots. Black and Galvan-<- 
Inland Steel Co., Chicago, Il. 
Sheets, Galwanized 
m.. & Tin Plate Oo., 
Inland Steel Co.., Chicago, TI. 


Sheets. Iron and Steel 
Inland Steel Co., Chicago, Tl. 


Shellers. Corn 
Root-H 


th Foundry & Mfg. Co., 
th. O. ry g. 


Shells 
Peters Cartridge Co., Cincinnati, O. 
— — Rumieonition Co., Swan- 
on ; 


shelving, ateore 
Hel Ww. 


& Co.. Montpelier, O. 
Warren. I. ne Mfg. Co.. iar. Oni- 
cago. Tl. 


Shingles, Metal 
Cortright Metal Roofing Co., Phila., 
Edwards Mfg: Co., Cincinnati, O. 
Shock Absorbers 


Johns-Manville Co.. H. W., New 
Shoes, Furniture 
Chicago Hdw. Fdry. Co., N. Chi- 
cago, Ill. 
Onward Mfg. Co., Minasha, Wis. 


pean, eee, Non-Slip 
vi, ml. L. 
Marqnardt Mfg. Co., W. Toledo, O. 


om Horse and Calks 


"Tene can Steel & Wire Co., Chi- 


PAR Steet Solid 
Hlinols Metals Co., 2486 W 22nd 
St., Chicago, Il. 


Shovels ane E. ades 
ming 


Wks. 


Wyoming. 





d 
Sinks, ——s sfield, O. 


Skates, Ice ond. Roller 


City, Ia. 
Union Hardware Co., Torrington, 
Winslow Skate Mfg. Co., Worcester, 


Grinding / ig eid 
Lather G Co.. Milwau- 


Skillets— 
See Pans, Frying 


Slabs, Sole Leather 


—, C. G.. Inc., Chicago, 
Sleds 
Martin & Heagy Mfg. Co., BElisa- 
bethtown, Pa. 


Sleds. Steering and Foldin 
Buffalo Sied Ce. No. p hn —-- 


suse. Harness 
Covert Mfg. Co., Troy, N. Y. 


“ee, bg ge ies 
Bartlett Mfg. Co., Detroit, Mich. 


Socket Wrench Sets 


Walden Mfg. Co., Worcester, Mass. 
Sockets 
Faultless Caster Co.. Evansville, 
Ind. 
Soles, Shoe 
Inc., Chicago, 


—, Cc. G., 


Spades 
Buttalo Sled Co.. No. Tonawanda, 


Spark Plugs 
Hers & 


Co., 295 Lafayette St., 
New York. 
Grossman, Emil, Co., 250 W. 54th 
St., New Yor 


Jeffery-Dewitt Co., Detroit, Mich. 
Johns-Manville, H. w.., Co., New 


York. 
oe. Auto-Supply Co., Bloomfield, 
Refiex Ignition Co., Cleveland, O. 
Sharp S rk K Plug Co. Cleveland, 0. 
Splitdo ewark, N. J. 
.V-Ray a.” Tstehioee la. 


“Millinels “Met 5, 10 and 25c. 


llinois Metals Gee 2436 W. "22nd 
St., oes Ill. 
Reading Saddle & Mfg. Co.. Read- 
ing, Pa. 
Speedometers 
Johns-Manville, H. W., Co., New 
ork. 
Spikes 


yong Steel & Wire Co., Chicago, 
Hussey, Cc. G., Pittsburgh, Pa. 


Spoons and Fork 


~ 
oe Community, Ltd.. Oneida, 


Silver 


Ct. 
ridge- 


sense and Forks, 
nd Silwer Plate 

Seueotenn Silver Co., Brist tol, 
International Silver Co., 


port, Ct. 
Oneida Community. Oneida. N. Y. 


Spoons, Tinned 
Atlas Mfg. Co.. New Haven. Ct. 


Sporting Goods 
Abbey & Imbrie. 18 Vese ate N. ¥. 
Butler Bros., Chicago, 
Dame, Stoddard & — Boston, 
Mass. 


Spreaders, Man 
Litchfield Mfg. a ‘Waterloo. 


Sprayers, Hand, Barrel and 
Power 
Hayes Pump & Planter Co., Galva, 


Illinois Metals Co., 2486 W. 22d 
St.. Chicago, Il. 


Cuearver Lawn 
Slocu m, 8. © C., Mfg. 


lowa. 


Co., Fenton, 


Sprayers ultry 
Illinois Seta Oo. 2436 W. 22nd 
Tomlinson fg. Co., Ltd., Urbana, 
Springs 
Ane. Steel & Wire Co., Chicago. 
Barnes, Wallace Co., Bristol. Ct. 
— John, & Sons, 85-89 Cliff 
New York City. 
Oleveland Wire Spring o.. Cleve- 
Mor n ‘Spring Co., Worcester, 
— 
Springs, Door 
Bommer Bros., N. 
Spring w indaiien, 
Co., Read- 





Reading Saddle & Mfg. 
ing, Pa 


Mass. 
Brownlie’ lee Bkate  Co.. Webster 


S48 
itt 





e*ee#ees 


Tittititiery 
THE STEWART IRON WORKS co. 


2 
4 Settees 
PMU] Severe tece 


PPerpeetetrety Ask for Catalog 
Cincinnati, Ohio 











Aug. Holthaus Saddlery Co. 


Made of heavy Galvanized 
Steel perly 
colt Seunneet. was not rend to the 


Sold]oy Hardware @ Saddlery Job- 


PERFECTION 
CALF @ COLT 
WEANERS 


Sheet 
or calf or 


proper. 


bers, or direct from 


St. Louis, Mo. 











po 
SEYMOUR SMITH & SON, Inc. 


Self- Piercing 
Bull Ring 


This new 


mak aieer te incisi 
eg own on. 
Key wrapped with re aes ring. 


Write. 


knife or awl >. 


makes 
long, =. 3 


Oakville, Conn 











105 Chambers Street, 
New York 


EAGLE LOCK CO. 


TERRYVILLE, CONN. 


511 Commerce Street, 





CABINET LOCKS 


Philadelphia Chicago 
MANUFACTURERS 
TRUNK LOCKS PADLOCKS 


NIGHT LATCHES 





110 Lake Street, 














VRON 
; ‘NEVE R 


CLAD" 


DRIP” 





WOOD SOREWS 
MORTAR H d 
and BRICK ods 


Send for Catalogue 
and Price List 
Mfd. by 
METAL DEPT. 
THE CLEVELAND 
WIRE SPRING CO. 
Cleveland, Ohio 























RERCRERE 
BU 


‘SEE ALPHABETICAL INDEX—PAGE 283 


It will pay you to get prices from the 


CINCINNATI IRON FENCE CO. 


Ask for 1914 


















on IRON FENCE 
Entrance Gates 
Settees and Vases 
Address Box 724, Dept. F. 
Cincinnati, Ohio 





We Manufacture 


Electricians’, nee 
Automobile, 

‘and Chisel Rolie Coal 
Bags, Horses’ Feed Bags, Couch 
Hamnfocks, Carpenters’ Aprons 
Grass Catchers and athe dae spe- 
cialties. 

Send for catalogue. 


Excelsior Bag & Mig. Co., Inc. 
TROY, N. Y. 


Masons’, 
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Order Stanley No. 3000 


OILED DOUBLE 


BOX STRAPPING 


PAT. SEPT. 26, 1911, NOV. 5, 1912. 


The Stanley Works, New Britain, Conn. 
“ RO . = > 


RES : SSN = 


100 Lafayette St.,N.Y. 73 E. Lake St., Chicago 


See our full page advertisement on page 197 


y 


7 















Ask Any Good 
Mechanic Why He 


Prefers 


Star Hack Saw Frame 


No. 14 











= 
¥ 


and he will tell you, because, like all “STAR” products, 
he knows it to be absolutely reliable. 

Star Hack Saw Frame No. 14 is made specially for 
rails, girders and large work generally; has hand-saw 
handle, which gives secure hold, and can be furnished 
with auxiliary handle, if required. 

This is a standard article, rightly made and rightly 
priced, that should be in your stock. There is always 
a demand for these standard frames and none is bet- 
ter known than the STAR, hence easy and profitable 
sales. 

Write for details and 
copy of our New Dealers 
Catalogue. 






‘“TWINROLD” SELF TIGHTENING 


ae oN . * x > 
<7 ne a | DK +. 
a eae AY "a 
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Hammer 


Clamps and Oilers 


The Hammer Screw 
Clamp built like an 
I-beam, solid, quick- 
adjusting. The Ham- 
mer Iron Oiler—ex- 
tra strong, big mouth, 
reinforced spring 
bottom. 


We also make Mal- 
leable Iron Adjust- 
able Clamps, Engine 
Torches, Hand and 
Hanging Lamps, and 
Malleable Iron Cast- 
ings. Get prices. 


















HAMMER & CO. 
Branford, 











Conn., 


U.S. A. 


Millers Falls Co. 


Millers Falls, Mass. 


























The James Swan Company, Factories at Seymour, Conn. 
inal MANUFACTURERS OF 
MECHANICS’ TOOLS 
Augers, Auger Bits, Chisels, 
Drawing Knives, 
Gouges, Hollow Au- 










achines, Screw 


3 Drivers, High Grade 

Tools. Look 

for the Swan. 

we 4 Send for{Catalog 


New York Office—100 Lafayette St. 
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Sprinklers, Lawn Strapping, Box 
Central Brass & Stpg. Co., Peoria, Cory Mfg. Co., 19 Roosevelt St., ASK FOR 


Ith, ew York. 
—, Mfg. Co. of Pa., Phila- Stanley Works, New Britain, Ct. F 7 C 
Stream Box wes 0 pvels 
Minds Metals Co., 2436 W. 22nd nog Sty Goods ‘Co., Chi 1. ) * 


oo “ne B., Mfg. Co., Battle Stanley Works, New Britain, Ct. 





rman, H. 
Creek, Mich. Hi 

Stemtard “Btampisg Co:, Marye-| Steaks Sud Minwee a ot THE GHAPIN-STEPHENS CO. 
ville, O. Stretchers, Trousers 


Covert Mfg. Co., Troy, N. Y. Union Factory 

















Squares 
thington Hdw. Co., Southington. | Stretchers. Wire Fene 
t. F. J. Townsend, Painted Post, Pine Meadow, Conn., U. &. A. 
Starrett. L. S.. Co.. Athol. Mass. N. Y¥. 
Ma ’ Strips, Leather 
° jrown & 8 Sharpe Mix. Pie Provi- Allens. N. R., Sons Co., Kenosha, | 











Strips, Sole Leather 
Seqares Sole Leather, Half Fleckenstein, C. G., Inc., Chicago, 


ocks 
Pileckenstein, C. G., Inc., Chicago, | ih. Razo 
Tl. | —_—. Herman, re ‘Co., New York 




















Stain, Auto Top Stuffers, Sausage ° 
Atlas Auto Supply Co., Chicago, Il. Enterprise Mfg. Co. of Pa., Phila- re 66 9 
| anderen tena delphia, Pa. Porter’s “New Easy” Bolt Clippers 
mpinz. ee e Sulphate of a? All sizes. All parts interc ble. Jaws 8 Steel. 
Schatz Mfg. Co., Poughkeepsie. N.Y. Amer. Steel & Wire Co., Chicago, Big sellers. Good profit. Write for prices. 
Stamps and Dies, Stee Stanley Works, New Britain, Ct. H. K. PORTER Everett, Mass. 
— Stamp Co.. aden Supplies, Blasting 
> 
a —_ ek Supply Co., 7 
i roadway, N. & 
wMfarris Mig. Co. Salem, 0. PB re semcryg ont “VICTOR”? BOLT CLIPPER 
Bissell Carpet Sweeper Co., Grand) Send for Catalog 
Stands, Bird Cazxe | Rapids, Mich 
Lind demann, O.. & Co.. 35-37 Swings, Pore h 





Wooster St.. N. ¥. | Martin & Heagy Mfg. Co., Eliza- 
bethtown, Pa 
Table Ware, Silve 
American Silver Co., ‘Bristol, Ct. | 
Tackle. Fishing 
Abbey & gy i ew f St.. faa Y. 
Ulinton Wire Cloth Co., Clinton, | Tacks ROBERTS MFG. CO., Somerville Station. BOSTON, MASS, 
Mass. | Amer. Steel & Wire Co.. Chicago. 
McKinney Mfg. Co.. Pittsburg. Pa. | Ill. 
Titchener & . E. H., Bingham- Tacks, Brads s, Ete. 
ton, N. ¥. & | Shelton Co., Shelton, Ct. 
« Tacks, Thumb 
aE ae teen e’ Ce 108 Duane, Keuffel & Esser Co.. Hoboken, N. J. 
St., New as City. Th 
Hoffman, C. A., Philadelphia, repen. esow wee eeken N. J. 
Pa. Lufkin Rule Co., Saginaw, Mich. 
Taps and nse 
* e. Pa. may te : Co., Derby game. 9 ay 
] , ' i orse Twis oe 
Stanley eae New Britain, Ct New Bedford, Mass. 
Steel, Hot and Cold Rolled Wells Bros. Co.. Greenfield, Mass. 
Stri Wiley & Russell Mfg. Co., Green- 


Stanley Works, New Britain, Ct. | field, Mass. 
West hburg Steel Co., Pitts- | | Telexravh & Telephone Lame 


Steel, Manufacturers’ | Oliver Iron & Steel Co., Pittsburgh, 


cian Set She Ghiten tReet BAC & Sonn Cn, Rac, — Roller and Press Stamps 
Alphabets and Fig- 


Staples and Double-Pointed | 
acks 
aimee. Steel & Wire Co., Chicago. 























RED DEVIL 
BONDED TOOLS 


The kind that satisfy 
both seller and buyer. 
d for new net il- 
lustrated price list. 
Smith & Hemenway Co. 
149 Chambers St., N.Y. City 


Steel. Cold Rolled Strip 
Griffin Mfg. Co 








burgh, Pa. 





American Steel Wool Mfg. Co., 451 | qyes, Bale | 
Greenwich St., N. ¥. | American Steel & Wire Co., Chi- 


cago, 
Stocks, Taps and Dies ‘Ties, Cow and Ho ures, Burning Brands, 
Armstrong Mfg. Co., Bridgeport. Ct. Bere 9 Go. “Bridgeport, Metal Checks. 





Wells ree: Co.. Greenfield. Mass. 


Wiley, & Russell Mfg. Co., Green | Bridgeport Chain Co., Bridgeport, THE SCHWERDTLE STAMP CO 


Covert Mfg. Co.. Troy. N. Y. 
Stock and Dies, Blacksmith 
Butterfield Co., Derby Line, Vt. Covert’s Saddicry Works, Inter- BRIDGEPORT, CONN. 


Oster Mfg. Co., Cleveland, O cee 





N. 
Rugg, E. {., & Co., Newark, O. 


“Carbon ae = Palle Tile, Metal ; 
roorundum Niagara , Edwards Mfg. Co., Cacianad. oO. | 
. ¥. . N. oy: Metal spelling Co . 587-541 W. o O U CA N Z A F FORD 
Stoners and Seeders, Cherry 24th St.. N. ¥. TO BE WITHOUT THE 


Enterprise Mfg. Co. of Pa., Phila- | Tin. Roofing 














delphia, Pa. Edwards Mfr. Co., Cincinnati, O.| No tlve dealer is without it. The demand Is increas- 
Rollman Mfg. Co.. Mt. Joy, Pa. Tinnin ing every day. Write for Catalog and Circulars 
Stones, O11 Cleveland Galvanizing Works. Cleve- 
Carborundum Co., Niagara Falls, ‘ 
| ae A lips. Chair 
i te wee a latin |) | Ford Auger Bit Company, Holyoke, Mass. 





| 
'Tires, Repairs . 
N. Y. sag Auto, Motorcycle 
“quveiasa stone, On. ‘Gleytana oO. | ‘beens Rubber Co., oreyel ae 3 
e, i 
—_ | Tires, Automobile | 
Stones, — we “wey ' Diamond Rubber Co., Akron, O. 
a Co., Niagara Falls, Goodrich, B. F., Co., Akron, O. 7 EEP 
Pike Mfg. Co., Pike, N. H | axone’ Bicycle You can get the latest prices from 


< @ Dig Sm ' Kokomo Rubber Co., Kokomo, Ind. T I a S 
Stools | Tires. Rubber POS ED HE RON GE TANDARD 


Chicago Hdw. Fdry. ©o., No. Chi-| Kokomo Rubber Co., Kokomo, Ind. Harpware Lists. Send for cir- 























eago, Il, | Penn Rubber Co., Jeanette, Pa. , d A 
Stools, Cam |Tansters, Electric en ee 
Gold Metal Damp Furniture Co., Rochester Stamping Co. Roches-! 
ee ys. ee ter N.Y , DAVID WILLIAMS COMPANY 
cBinnon as eee Sex Be | Woseteuboune Dept. of Publicity, 
Stanley Wks.. New Britain. Ct. East Pittsburgh, Pa. 239 W. 39th St., New York 
Stoves ‘ 
per Clad Malleable Range Oo., "OWE": Fee, 4. puason. N. ¥: 





Boston. Mass.: Chicago. Ill. 


~ . 8, oe. ; . 
Ohio State Stove Co., Columbus, O. 
Quality Stove and Range Co.. “wittiams. I H.. & Co., Brooktyn,|| Cleveland Grindstones 





ty 
Belleville. Tl. 
— Island Stove Co., Rock Island, | ane oi SOLD ONLY 
Pt ae | Benjamin. Sellar. 1 Mfg. Co.. 557-559 To Hardware and Implement Dealers 
. . Quinc cago, : 
Toledo Cooker ny Toledo, O. a nbn & Shares Mfg. Co.. Provi- P oaggni One end po 
Stoves. Oil. Vapor and Gaso- I. all al other grindstones are compared. 
fea “John § .. Bridgeport. Ct. Weownt seriginal quarries avery 


Cleveland grindstone bears 





n 
Taylor 3 Boggis Fdry. Co.. Cleve- bia Tool Co. a ac W. Va. 











st a ~ Sica ’ bs acing and as io Keep Mail orders at Home.” sy How 

ran ero er ore ~~ ass. 

. American Stee & Wire Co., Chi- | Williams. 3. H.. & Co.. Brockiya. THE CLEVELAND STONE CO., CreveLann, Ome. fies 
eago, TH. 





SEE ALPHABETICAL INDEX—PAGE 283 
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THE IMPROVED 
i “Gem Scriber” 





The handiest tool a 
in his kit. 


a carpenter has 


He uses it almost constantly. 


Mr. Dealer—Have you any in 
stock? If not, better get in touch 
with your jobber, or write us direct. 


F. Brais & Company 
1349 E. 90th St., Cleveland, Ohio 
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| §“VANDOR” 


Insured Hammers 


Drop forged from Vanadium Steel are driving the 
ordinary steel kind into the scrap heap 

No carpenter or mechanic wants a hammer that fail him 
at a critical time. That’s why they’re buying Po ame 
Insured Hammers, the kind that are ben A for life 
Our extensive advertising campaign has ucated them. 
We sell the hammers for you if you'll display them 
The cut shown above gives only a faint idea of the effective 
ness of the card furnished you for the display of bo 
hammers. A real hammer, real wood, a real nail eur 
guarantee tag make a combination that always a on the 
eye and tells the sto at a glance. ‘‘Vandor’’ bammers 
retail for $1—and there’s a good profit in them. 

Send in your order for a dozen to- 

day; direct or through your jobber 

Dept. 151 


Van Doren Manufacturing Co. 
Chicago Heights, Illinois 


We also make in addition a full line of handled 
hammers of highest grade and affording attrac- 








tive profits. Write for Catalog. 











“Well 
Advertised’ 





The Shaw Wrench 


is growing steadily in popularity 
through advertisements in the maga- 
zines and through the efforts of 
thousands of users. 


Because—it is made of a solid piece 
of steel. It requires no adjustment, 
is thin, goes into tight places. Does 
the work of Stilson, Monkey, Alli- 
gator or Flat Wrench. Grip varies 
with pressure. Practically unbreak- 
able, it automatically adjusts itself 
to the strain required in turning the 
work. “The slot does it.” A labor 
saver ! 


The demand is increasing daily. 
You should stock up at once. Write 
us for prices and particulars now. 


Shaw Propeller Co. 
Board of Trade Building 
Boston, Mass. 


Patented 















No. 81 
Sells on Sight 


% to % Pipe 






EALERS every- 
where are making 

big sales on No. 81. If 
you are not yet handling 
this tool, get in touch 
now. Learn why the 
Selling Appeal is there. 
Others are taking a profit. 


Take yours. Use the coupon. /¢ 
costs nothing to learn. 


The Oster Mfg. Co. 


2115 E. Gist St. 
Cleveland, Ohio 


OSTER 


Pipe - Threading 


TOOLS 







Kindly send me data on No, 
81 and your four free 
booklets. 


Name 


SEO OE EE Py 
UN. 0 tuna 01a 6.0 Khe bots kina Rae 





fe te sdhtaetiaionatiettemanidinaionanll 
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Tools, "mag Aone 
Rose & Bro., m., Sharon Hill, 


* Batchers 
& Co., 103 Duane 
St., New York City. 
ti John, & Sons, 85-89 Cliff 
St., New York Ci me 


Disston, H . & Sons, Phila.. 
Su “= Biddie Hdwe. Co., Phila., 


T 
BamGeS HS co, southing 


Tools, ‘Se ~wr Workers 
Rose Bro., Wm., Sharon Hill, 


Tools, Edge | 


Ohio Tool Co. Charlest W. Va. 
Saddle & Mfg. . Read- 


_witte Hdw. Co., St. Louis, Mo. 


Tools. Farm 
si Pump & Planter Co., Galva. 


Tools, Farriers’ 

Heller Bros. Co.. Newark, N. J. 
Tools, Garden Hand 

mepeene, C. 1., & Sons, Bushnell, 


Tools, Granite ge al 
Trow & Holden, — 
Tools, Harnes 
Osborne, C. 8.. & Co.. Newark, N. J. 
Tools, Hay 
Louden Mehry. Co., Fairfield, Iowa. 
RY *§ 4) & Bro., Ashland. 0. 
Ney Mfg. awe. © 0. 
Porter, J. B., Co., Ottawa, I). 
Reading faa ddte & Mfg. Co. -. Read- 
ing, Pa. 


Tools, Ice 
Arcade Mfg. “Oo. Free ts - 


ndlin 
Gifford. Wood Co.. Hudson, N. Y.:; 
Boston. Mass. : 


"Chicago, ‘Tl. 
Tools, Linemen’s 
Kilborn & Bishop Co., New Britain, 


Ct. 
Klein, oo & Co., Chicago, Ill. 
Smith & Hemenway CGo., New York 


Tools, Maskansety, Mechan-' 


ann: etc. 
Billings & Spencer Co., Hartford, 


ae Sharpe Mfg. Oo., Provi- 
Buck Bros.. Milbury, & = 


Butler Bros. + Ch 
li-Pratt OCo.. Greenfield. Mass. 
Frank Hall Newton Falls, O. 


oS 8 T., ©Co., Providence, | 


R. 
=e ¥ Hdw. Co., Southington. 
Stanley are & Level Co.. New 
Britai 
Starrett, S.. Co., Athol, Mass. 


Swan. at. Co., Seymour, : 
ae Mfg. Co., bury. Bos- 





Vaughan & Bushnell Mfg. Co., 
2114 ~_7 Ave., Ohi . Ih 
e Greenfield, Mass. 

Wiley & bak Mfg. Co., Green- 


field, 
Wilttams. z. H., & Co., Brooklyn 


Tools, gaseous 
Dobson, Wm., Canastota, N. Y. 
Tools, Pipe 
Walworth Mfg. Co., Boston, Mass. 
Tools, Pipe Threading 
Oster Mfg. ©o., Cleveland, 0. 


Tools, 7 aterers 
Rose Bro., Wm., Sharon Hill, 


Tools, Plumbers 
Os C. 8.. a” Co.. Newark. N. J. 
Williams, d. & Co., Brooklyn. 


Tools, Ag 
Bartlett Mfg. Co. Detroit, Mich. 


Teoks. Saw 
Atkins, B . C.. & Co., Indianapolis. 


Disston. Henry. & Sons, Phila.. Pa. 


Tools. Trim 
Osborne. 0. 8. & Oo. Newark. N. J. 


Tools, e105 8. & Oo. § 
rne Newark. N. J. 
. Walworth Mfg. » Boston, Mass. 


Re nll Fence & Gate Co., N. 
hica Ill. 

Genideatee Stov 
Stover Mfg. Co.. Seeswort. Ill. 


Trowels 
Digatos, quotes & Sons,  Ince.. 
Deters, Wi.. N ogg i: S* 
m., Newa me 4 
mean — & Mfg. Co.. Read- 
ng, 


ba bm ae Barrel 
McKinney Mfg. Co., Pittsburgh, Pa. 


Tracks, Motor 
Chase Motor Truck Co., Syracuse, 


| a ¢ 
Reo Motor Car Co., Lansing, Mich. 
Stewart Iron Works. Cincinnati, O. 


Trucks, gh Ae 
Arcade Mfg. rt, Ill. 
von aos ate Houndry Go., 29 
42d St., New Y 
AE th Warehouse 
Clark, Geo. P., Co.. Windsor Locks. 


Trunk and Suit Case Trim- 
min 
Corbin Cabinet Lock Co.. New Brit- 


ain, 
Stanley Works, New Britain, Ct. 
Twine 
Linen Thread Co., 96 Franklin 8t., 
Whitlock Cordage Co.. 46 South 
St.. N. ¥. 
Twine, Binder 
Columbian Rope Co.. Auburn, N. Y. 


Twines. Cott 
Estes Mills. Fair River. Mass. 


Twist Drills 
Whitman & 
Akron, 


Barnes Mfg. Co., 


Utensils, Cooking 


Guernsey Earthenware Co., Cam- 


bridge, O. 
Vollrath Co., Sheboygan. Wis. 


Utensils, Cooking, Alumi- 
num 
Stover Mfg. Co., Freeport, II. 
Utility Wall Board 
Heppes Co., Chicago, 


Voives. Tubular, Well 
Deming Co.. Salem. O. 


Vaporizers 


Johns- Manville H. W., Co., New 


Varnishes 
Eagle Paint & Varnish Co., Pitts- 


burgh, 
Glidden "Varnish Co., queveeet, © 
8 a ON Paint Mfg. Co., B klyn, 


— vw Iambert, Inc., Buffalo, 


Veneitating Devices. Win- 


ow 
Ives Co.. H. B.. New Haven, Ct. 


Vises ’ 


Athol Mch. Co., Athol, Mass 


Meri 
Mfg. Co.. Rock "Island, 
Williams, J. H.. & Co., Brooklyn, 


each Pive 
Williams. J. H.. & Co.. Brocklyn, 


Vises, easie 
Buckeye Saw Vise Co.. Cleveland, O. 


Valeanizers, Tire 
a Mfg. Co., 1520 Wash- 
ington St. Indianapolis, Ind. 
National Motor Supply Co., Cleve- 


Shaler, ©. A., Co., = Wis. 
Wareones Caites ren 
s Metals Co., 0486 W. 22nd 

blenge, TH Sar Falls, Ia. 


Wago aa go 
De Kalb Wagon Ca.” De Kalb, Ill. 


Wallis. Side, Steel 
Milwaukee yoorruaat ting Co.. Mil- 
waukee, Wis. 


Ware, Aluminum 
Bowman, Geo. H.. Co.. 


Butler Bros., Chicago, Il. 


Ware. Enameled 
Butler Bros.. Ohicago, Til. 


Cleve- 








br oe Lambert Mfg. Co.. De 
nm m t ks - 
troit. Mich. . . 

Turner Brass Wks., Sycamore, Il. 


Torches. Gasolin 
Ashton Mfg. Co.. Rewark. N. J. 


To 
ampden ae Co., Westfield, Mass. 


Tra e 
Oneida Ce Comenenity. Ltd.. Oneida. 


eS Be Brie ine 
ont be neeele, Beal Fy. 
Guards, Steel, Iron and 
Cyclone Fence Co.. Wankegan. T11. 


Columbian Enameling & Stpg. Co., 
Terre Haute, Ind. 
Lalance-Grosjean Mfg. Co., 299 
Bway., N. Y. C. 

Vollrath Co.. Sheboygan. Wis. 


beg 7 mae sg te 
= & Greaiean Mfg. Co., 299 


Vollrath 7 ke Wis. 


Ware, Hollow, Silwer and 
Silver Plated 
International Silver Oo.. Bridge- 


port, Conn. 
Oncida Community. Onelda. N. Y. 
Ware. Table 
Butler Bros., ag eg Til. 
Heisey & Co. hig Newark. O. 
Warmers. Fo 











er o. Hexible Shaft Co., Chi- 





Washers and Burrs 
McCalla, Harold, Co., Phila., Pa 


Washer. Automatic 
— Elec. Washer Co., New- 
n. a. 


Washer, Moto 
Coftield Motor ay, “an Co., Day- 


ton, O. 
Turner Brass Wks., Sycamore, m.| 


Washers 
a Henry. & Sons. Ine..| 
McKinney Mfg. Co., Pittsburgh, Pa.| 
Stanley Works. New Britain. Ct. | 


Washer, Vacu 
Rapid Vacuum Washer Co., Worces- 
ter, Mass. | 


Washers, Moto 
— Motor Washer Co., Day-| 
on, O. 


Washers, Wrought 


Acme Steel Goods Go. Chicago. my ws Iron and Steel 


Stanley Works, New Britain, Ct. 


Waste, Machin 
Estes Mills. Fall Tiree, Mass. 


Watches 
Scouts Compass Watch Co., Min- 
neapolis, Minn. 


Weaners, Calf and Colt 
Carroll Muzzle Co., St. Louis, Mo. | 
Holthaus, Aug., Sad ddlery ©o., St. 

Louis, Mo. 
Wesders. Garden & Flower, 


an 
as tana Cc. 8., & Sons, Bushnell, 


Wheelbarrows 
Lansing 


Darby, Edw.. & Sons Oo., Inc., 
Phila... Pa. 
ns Wire Fence Oo., Ander- 


gon, Ind. 
eee _& Bennett Mfg. Co.,. 277 
Ww 7 . * 
Hindley Mic. Co., Valley Falls, 
Jenckes, E., Mfg. Co., Worcester, 
ss. 
Ludlow-Saylor Wire Co., St. Louis. 
0. 
iy Wire Cloth Oo.. Detroit. 
ch. 
Morgan Spring Oo., 
Mass. 
Parker Wire Goods Ce., Worcester. 
wet 


re Goods Co., Worcester, Mass. 
Wricht Wire Co., Worcester. Mass. 





Worcester, 


| Wires Ignition 


rossman, _— Co., 250 W, 54th 
St., New Y 


ro 
Ludiow-Saylor Wire Co., St. Louis, 
oO 
| Michigan Wire Cloth Oe., Detroit, 
Mich. 
Wright Wire Co.. Worcester. Mass. 





‘Wire- -Lat 


h 
Michigan Wire Cloth Co., Detroit. 
Mich. 


|\Wire Lathin 


Chatee Wire *Sioth Co., Clinton, 


De “Witt Wire Cloth Ce., 291 


Bway., N. Y. C. 
Michigan Wire Oloth ©o., Detroit. 
Mich. 


Company, Lansing, Mich. 
Mfg. Co., Eliza Wire. Mattress 


Martin & Heagy g. iza- 


bethtown, Pa 


Wheels, Carborundum 
Carbornndum Co., Miagara Falls, 
Whip 
Panthecbens Whip Co., Westfield, 
Mass. 


Whitelead 


National Lead Co.. 111 Broadway. 


Wickin 
Estes Mills. Fall River. Mass. 


Window Seree 
Amer. Wire Fabric Co.. Chicago, 


Ludlow-Saylor Wire Co.. St. Louis, | 
Wind Shield Compound 

Atlas Auto Supply Co., Chicago, Ill. 
Wire 


Amat, Steel & Wire Co., + Sereeno, In. | Wire Sha 


McCalla, Harold, Co., Phi 
Wickwire Bros., Cortland, N. Y 


Wire and Cables. Electric 
Amer. Steel & Wire Co., Chicago, ili.) 


Wire, Aeroplane 
American Steel & Wire Co., Chi- 


cago, Ill. (Wire Weav in 


Wire. Barb | 
Asner. Steel & Nd Co., Chicago, I11. | 
K ne Steel & Wire Co., Peoria, 


‘Wire, Piano 


Wire, Picture 


Wire Roe Steel 


Wir Specialties 
as. a a 


Amer. Stee! & Wire Co., Chicago. Iii. 


e Nails 


wir 
ime Steel & Wire Oce., @bicago. 


Keystone Steel & Wire Go., Peoria. 


and Musie 
Amer. Steel & Wire Oo., Obicago. 


Ill. 
Turner & Stanton Co., Norwick. Ct. 


Aner. & Wire Co., Ghicago, 
Il 
McCalla, Harold, Oo.. Phila.. Pa. 


Wire. Re. ce Iron and Steel 


De W re Cloth Co., 291 Bway, 
N, y C, 
Wright Wire Co.. Worcester. Mass. 


hener, a H., & Oo., Bingbam- 
ie N, 


Sons, Ohester, 
Cyclone Fence Co.. Waukegan, Ill. 


Steel & W Chi lil. 
titi Banc Wi Wire Go. St. ris. 


‘Woodenware 


Wire. Bro 


Arcade Mfg. Co., Freeport, Ill. 


Amer. Steel & Wire Co., Chicago, Ill. Wrenches 


Wire. Cloth 
American Wire Fabric Co., Chicago, 


Clinton Wire Cloth Co., Clinton,’ 
Darby. Edw., & Sons Co., Inc... 
Phila, 
De Witt Wire Cloth Co., 291 
Bway., N. Y. C. | 
Gilbert ‘& Bennett Mfg. Co.. 277 
Ludlow-Saylor Wire Co., St. Louis, 
Michigan Wire Cloth Co., Detroit, 
New Je Wire Cloth Co., Tren- 
n, . ' 
New York Wire Cloth Co., 2383 
Broadway, N. C 
Wright Wire Co., 
Wire Cord 
Amer. Steel & Wire Co 


Wire, Fence 
McCalla, Harold, Co., Phila., Pa. 


Wire. Fence. Wo 
Amer. Steel & Wire a. Chicago, 1. 


Wire Fencing 
Cyclone Fence “Co. Rt, sagt Til. 
Dwigzi Wire Co., Ander 


Page Woven Wire 


‘Worcester, Mass. | 


.. Chicago, I. 


c 
Re ~e Fence & Gate Co., N 


Wrinht Wire < Co.. Worcester. Mass. 
Wire, Fiat. Cold Rolled 


ee 
Amer. Steel & Wire Co.. Chicago, I11. 


Wire. Flat, Round & perare 
McCalla, Harold, Co., Phila., 


Wire Goods 
Acme Steel Goods Co., Tie. m1. 
Brooks, M. 8., & Sons. . Ct. | 
Cyelone Fence Co.. Wenkesan,’ TTI. ' 





SEE ALPHABETICAL INDEX—PAGE 283 


Wrenches. Block 


‘Wrenches, Monke 


is & Call Hardware & Tool Co.. 
Mass. 


ringfield. 
eiseeinae & spencer Uo., Hartford, 


Uoes Wrench Co., Worcester. Mass. 
Henes Sales Corp. , Chicago, Il. 
Kilborn & Bishop Co., New Haven, 


Ct. 
Mossberg, Frank, ©o., Attleboro, 


h Pro lier Co., Boston, Mass. 
Smith, H D.. & Go., Plantsville. 


Trimont Mfg. Co.. Roxbury. Mass. 
Union “Cap r Co., Orange, Mass. 

Gen Worcester, Mass. 
Wright Wrench & Forging Co., 
Canton, O. . 
& Barnes Mfg. Co., 


Trimont Mfg. Co.. Rexbury. Bos- 


ton. Mass. 


Wrench Co.. Worcester. Mass. 


Wrenches. 


Pip 
Hichards-Wileox™ Mfg. Ce.. Aurora. 


Shaw Propeller Co., Boston, Mass. 
Triment. gi Co... Roxbury. Bos- 


t } 
Wa ee Mfg. Co.. are Mass. 


Fence ©. wrenches, Ratche 


Walden Mfg. Co., Worcester, Mass. 
Wringers, Chethes 


Amer. de naa Co.. 99 Chambers 
ll Mfg. Co., Erie. Pa. 
Ninctee n | undred Washer Co., 


Binghamton, N. Y. 


has! ingers. Mop 
ti Hasie Woodenware Mfg. Co., Ham- 


iiton, O. 
White Mop Wringer Co., Fulton- 
ville, N. Y. 
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je— CHASE PATENT BELT COUPLERS 


The Famous The simplest, cheapest, easiest applied and “ ” 
sponse Dove [pene most durable Belt Coupler on the market. Look at this Joint,” the Chase 
—made all sizes: And the simplest to take up. “No overhead 
P p 
work.” Flexible as the belt itself. 





9/16 


5-16", 6-16”, 7-16”, Being hinged in the centre they run equally 
aise Wie’ well over , re or small pulleys—without 
12-16” 13-16”, bump or jar. The plates are made of the 


14-16” 15-16”. best cold rolled steel, are extremely durable 
eiresks and when belt wears out, can be taken. off 
Make yoir dealer and reused. The rivets only are thrown away. 
give you the origi- A complete line for all size belts. 

nal and genuine One Jobber Agency wanted in each city and 


bif ted Rivet. A ; 
oT HE Conn” town. Liberal discounts given. 


‘<= The STRONG MACH. & SUPPLY CO. 


48 Franklin Street, New York City Showing Top Side Showing Pulley Side 




















Athol Bench Grinder 


One Day’s Trial No. 159 


of a 


- Grant Noiseless 
Riveting Machine 


resulted in an oder being placed 
for 12 more machines. 










A few reasons why: 
(1) gama Opera- 


on. 

(2) Spin Well Polished ; 
vet Heads. 

(3) Avoid Broken Cast- 


(4) Do not Mar Sur- 
face in Riveting. 

(5) Rivet Tight or 
Loose Desired. 


as 
(6) Entire Riveting Op- 
eration Takes y 
One Second. 









IMPLE, compact, rigid and durable, this 
grinder best answers a need of every 
tool user. It grinds very rapidly and accu- 
rately—requiring little power and room. All 
exposed parts are painted and polished. All 
bearings are equipped with patent oil cup. 

Adjustable tool rests greatly add to the con- 
venience and facilitate duplicate grinding. 











For the sake of quality, 
output and cost reduc- 
tion send for catalog 







Fall particalars and prices? 


The Grant Mfg. and Machine Co. 
Athol Machine Co., Athol, Mass, 


N. W.—Stn. BRIDGEPORT, CONN. 

















Galvanized Malleable 
Boat Hardware 


We make our own castings—do our own galvanizing—handle everything from the 


pig iron to the finished product. 
You’ll find our Folding Anchors, Row Locks, Boat Hooks, Belaying Pins, Boat Cleats 


and Clothes Line Hooks very good sellers. 
We stand behind everything we make with a guarantee which protects you fully. 


Send for catalogue which shows our Complete Line. 


MALLEABLE IRON FITTINGS CoO., Branford, Conn. 
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TUBULAR AND CLINCH RIVETS 


‘ rT g 


TUBULAR RIVET AND STUD CO. BOSTON MASSACHUSETTS, U.S.A. 
7 


THE CROWNING FEATURE 


RESIDENCES-SCHOOLS -CHU RCHES-PUBLIC BUILDINGS 


= ee 
a 


“TiTEIOcES |ale “NTEIOCKS 


METAL SHINGLES Hh METAL SHINGLES 








— ah Pies bP 


ett ii 





WRITE FOR SAMPLES AND BOOKLET 


MILWAUKEE CORRUGATING COMPANY 


BRAN CH AT KANSAS CITY-MO.~ ~ ~- MILWAUKEE: WIS. 


“It Rans Like a Bicycle.’ That’s 
what every builder says about the 


SHARON No. 2 
PARLOR DOOR HANGER 


You too will agree that it’s the slickest 
running Hanger made. It is suited for 
every class of residence; fits any size 
opening, easily attached and 

Glides along without a Sound. 

If you want genuine satisfaction, in- 
creasing sales and more profit 

Send for a Set of these Hangers. 


SHARON HARDWARE MFG. CO. 


SHARON, PA. 





Patents Pending. 
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The Classified Directory appears in this issue. 
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Black Silk Rona oleh Wks. . .221/ Grab, Victor MC De pea: aaa — Jersey Wire Cloth Co.....264| Sturgess & Bern Mfg. fare 2 
Boker, Herman, & Co. Ne aes 67 | Geant Mic. & ey * ls 281 1 — Minn — Ceiling Co....269/|Supplee-Biddle Hdw. Co... ..46, 47 
Brais, F., & Cor 8| Gra ag Fountry Co..-.»>+. Niagara Fails " Metai "Stamping st Hae emacoPoopamone Rade 277 
Bridgeport Se ee 226 | | Grifin Mts Co DRE eR MOY 1267 orks ........++ ecccscccceshdO 
Bridge eport Screw 3 RR Se 231'1G a Wikies Sak €o.... 253 | Nicholson File Co... ..... 217 
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Buckeye Saw Vise Co..... 2. ae ” Toledo Cooker Co pee 
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Chicago Hdw. Fdry. Co........ 261 | Herries dasa 3 RES oe 125 , Sand Paper Co.......... 205 
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Cincinnati Iron Fence Co...... 276 bie? Dryer, Co... .+-+--- 0-004: -248 Parker’ Wire Goods Co Coos aeee 375 
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The Practical 
~ Price List 


‘Our Drummer’’—America’s Price Maker in General 
Merchandise—is recognized, above all the wholesale 
catalogues of the country, as being the most practical 
for the hardware merchant. 


Its prices are NET. No annoying discount sheets to 
bother with. 


Its merchandise offerings are NEW, being brought 
strictly up to the minute every thirty days when the 
catalogue is reprinted. No time-killing, doubt-caus- 
ing, loose leaf supplements to worry about. 


Then, best of all, this catalogue—backed by five house 
buying—can SAVE YOU MONEY on the things you 


buy for your store. 


You won't know the complete satisfaction of RIGHT 
BUYING unless you have this book. 


BUTLER BROTHERS | 


Exclusive Wholesalers of General Merchandise 


New York ,. _ Chicago St. Louis 
Minneapolis Dallas 
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